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NATIONAL DIRECTORS 
HOLD SUMMER MEETING 
WITH BIG ATTENDANCE 


Make Definite Progress in 
Plans for Survey of Lum- 
ber Supply and Demand 


BETTER MERCHANDISING IS NEEDED 


PorRTLAND, OrE., July 30.—With representa 
tives present from every producing center in 
the United States, the directors of the Na 
tional Lumber Manufacturers’ Association met 
today in the Multnomah Hotel. 
was the largest gathering of the association ever 


held on the Pacifie coast, and the largest, with 


The meeting 


one exception, ever assembled in the history of 
the National. With such a showing, it was ap 
propriate that a problem of paramount impor 
tance should come up for consideration, with 
the result that regional sales agencies are fa 
vored us a means of stabilizing and extending 
the market. This step was taken through the 
adoption of a report by the committee on trade 
extension and merchandising. 

A notable utterance, marking a high point 
in the discussion, was made by C. D. Johnson, 
president of the Paecifie Spruce Corporation. 
That well known manufacturer, in a vigorous 
and emphatic talk, laid stress on the enlarged 
responsibilities of the lumbermen of today. Ilis 
observation apples to the operations of the west 
Coast, which now are cast upon an unprece 
dented senle. 

At the meeting also definite progress was 
made in plans for a survey of Jumber supply 
and demand. There was a report on phases of 
forestry legislation: a report on the conferences 
last May covering standardization and the se 
lection of members of special committees on 
standard sizes for boards and the merchandis 
ing of short lengths, and a report on the activi 
ies of the director of research, showing progress 
in the publicity department. 

Appropriate resolutions were adopted in 
memory of the late Louis Claire Boyle and thi 
late Jolin Bemer Crosby. , 

Immediately following adjournment of. the 
association, there was a meeting of the advi 
Sory committee-of the inter-insurance exchange, 


and a meeting of the credit corporation direc 
tors, 

The chair was occupied by President Frank G. 
Wisner, of Laurel, Miss., who conducted pro 


ceedings informally, remarking with pride that 


a meeting of the directors of the National 
association was like a family gathering. 
Urges Study of Merchandising 

Wilson Compton, secretary and manager, 
read the minutes of the meeting of April 29, 
and then stated that an important report was 
scheduled from the committee on trade extension 
work and the merchandising of lumber. The 
report was read by H. B. Hewes, of Jeanerette, 
La., acting chairman, as follows: 

The per capita consumption of lumber in the 
United States is continually decreasing, not by 
reason of any shortage in the supply, but largely 
by reason of the introduction of wood substitutes 
in the building trades, which are gradually tak- 
ing the place of lumber for so many purposes. 

Loses Ground Because of Inertia 

The lumber trade has lost ground to these sub- 
stitutes because of its inertia in the advertising, 
trade extension and marketing fields while, on 
the other hand, the trades dealing in such arti- 
cles as steel and other metals, cement, hollow 
tile, Composition wall boards and roofing, brick, 
fiber boards and boxes ete. have not only car- 


(Continued on Page 48) 


HARDWOOD WHOLESALERS 
EXPECT BETTER BUSINESS 


RHINELANDER, Wis., Aug. 3.—More than sixty 
hardwood lumbermen, members of the Northern 
Wholesale Hardwood Lumber Association and 
invited representatives of the mills, attended 
the summer meeting and outing of the wholesale 
association whieh was held here July 31 at the 
Rhinelander Country Club. The business ses 
sion was brief, and its chief feature was an 
address on transportation matters by FEF. M. 
Ducker, traffic manager of the Northern Hem 
lock & Hardwood Manufacturers’ Association, 

President A. H. Ruth, of Chieago, presided, 
and in discussing the present business situation 
and the outlook for the future, said that the 
hardwood lumbermen had been very busy during 
the last two or three months getting a few 

(Concluded on Page 51) 


STAGE IS SET FOR GREATEST 
LOG ROLLING TOURNAMENT 


ASHLAND, Wis., Aug. 3.—The early lumber 
ing days of the Northwest will be vividly re 
called at the eighth world’s championship log 
rolling tournament to be held at Washburn 
from Aug. 9 to 16. This tourney will be the 
greatest ever held, as contenders from. all 
wooded portions of the continent will be present 
to take part in the contest. 

Canada, the Pacifie Northwest and the middle- 
western timber States will all be represented by 
experienced Jog-rollers who are the champions 
of their respective districts. State champion 
ships, district championships and trick and 


(Concluded on Page 62) 


WESTERN LUMBERMEN 
INTENSELY INTERESTED 
IN SOLVING PROBLEMS 


Seriously Consider Ways to 


Serve Public With Profit 
to Stockholders 


SEEK RECIPE FOR BETTER BUSINESS 


PORTLAND, OreE., Aug. 1. 


discussions at the regular monthly meeting of 


Throughout the 


the West Coast Lumbermen’s Association held 
July 31 in the Multnomah Hotel, there was 
manifest an intense interest, an evident desire 
on the part of all those present to get the great 
industry of the West on a basis such as will 
enable the companies to meet the responsibilities 
that they feel as employers of great numbers of 
men; to render a service to the trade, and that 
will at the same time pay dividends to the stock- 
holders—asking themselves the questions, when 
can I change my methods, wherein I can be of 
more help that will redound to the benefit of this 
great industry; what is the recipe for better 
business; who has it; and what is it? These 
questions were ever apparent in all the dis 
cussions—and it is evident that great good 
will come out of the discussions. 

Adherence to standardization was a_ vital 
topic. It was threshed out and adjusted in char 
acteristic fashion after oratorical outbursts of 
considerable vehemenee. Whatever differences 
came boiling to the surface were subsequently 
submerged in a gratifying unanimity of aetion, 
so that Rail C, which is in‘the hands of the 
printer, will appear at once on the basis of 
American Lumber Standards. Exceptions noted, 
which apply merely to finish, drop siding and 
rustic, embracing peculiarly a west Coast prob- 
lem, leave the way open for future adjustment. 

President E. D. Kingsley occupied the chair, 
and under his assertive individuality crowded 
a great deal of business into the proceedings. 
There was a report on traffic matters; a por- 
trayal of the intricacies of reinspection; a fur 
ther development of plans for market exten 
sion by telling to the world the engrossing story 
of fir, with an outline of successful campaigns 
for other woods, particularly cypress; 
Was a presentation of arguments for the grade 
marking of fir lumber, and a decision to go on 
there was 


there 


that basis for association mills; 
brief but notable address on the need for real 
salesmanship of lumber springing from a love 


of wood as the ideal material for residential! 


(Continued on Page 50) 
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Helping Y : 
Appalachian Hardwood | } ping YOU. 


Tract 


(40,000 Acres) 


Graham County, North Carolina 
accessible to Southern Railroad at 


Knoxville, Tenn. or Robbinsville, N.C. 


Yellow Poplar 
White Oak 
Red Oak 


Average stand 10 M feet per acre, 
rail logging chance. 


Recommended for immediate 
operation or holding investment. 


James D. LA C E Yo Co. 


Established 1880 
Timber Land Factors 


Chicago New York Seattle Vancouver Montreal 














: to Sell Flooring 
i Care in the selection of the stock that goes 4 
into it and precision in manufacture help 
dealers sell Robbins Maple and Birch 
Flooring. Here is probably the only floor- 
ing company in the country where the 
owner himself (A. H. Abendroth) is right 
out in the plant personally supervising 
every step in the manufacture. Robbins 


% Flooring doesn’t cost any more, but it sells 
2 so much better. 


SAYA WAE SINR ee 








Try us on: 


13/16”"x214” Clear Birch Flooring f 
13/16”x21%4,” No. 1 Maple Flooring 4 
ROBBINS FLOORING CO., = RHINELANDER, WIS. | 














? Flooring | 


Y/ 


‘Your NEEps 
in Hardwoods 


Below are a few repre- 





Dealers will find 
the following floor- 
ing items well worth 


; ; investigating: Y 
sentative items we have Y 
2 cars 13/16x2'%4” Factory 









ready for immediate ship- Maple Flooring. 


= * 2 cz 13/16x2Y4” Fact 
ment. This stock is all ——a i 
well manufactured and a © 


Maple Flooring. 
offers a real buying oppor- 


tunity. li i 
6 cars 4/4” No. |! Common & Btr. Birch Hl 
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Kiln Dried. A ities 
4 cars 4/4” No. | Com. Birch Kiln Dried. WISCONSIN 
{car 4/4” No.3 Common Ash. 
5 cars 6/4” No. | Com. & Btr. Soft Elm. HARDWOODS 
3 cars 6/4” No. 2 Common Soft Elm. HEMLOCK 
ii 6 nl 3 yaa mH 8m PINE 

cars 5/4” No. 3 Common Soft Elm. ‘ 

6 cars 4/4” No. 3 & Btr. White Pine. ~ KORRECT MAKE A, 
5 cars 4/4” No.3 & Btr. Spruce. fe, MAPLE AND BIRCH Aiea 
4 cars 4/4” No.2 & Btr. Soft Elm. 
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NEELAND-MLURG 
LUMBER COMPANY 


: PHILLIPS, WIS. 
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A Real Help 
to Buyers 


Our sales service embraces more 
than just the prompt delivery of good 
lumber. It enables you to positively 
check every shipment of 


Northern Hardwood 
and Hemlock Lumber 


Your invoice comes directly from 
the mill and therefore eliminates all 
guesswork on your part. Learn more 
about our service today and how it 
will profitably help you. 


Weidman -Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 








SRE SCOOT CSS 


a 
































ja | = | 








1925 

















NORTHWESTERN [UMBERYAN 


ESTABUSHED 1873. 


—_—_ 


COPYRIGHT 1925 BY AMERICAN LUMBERMAN 








LID4> 
ae Ar, 
KuniTisea? 


ESTABLISHED 


THE TIMBERMAN 


1886. 








WHOLE NUMBER 2621 


CHICAGO, AUGUST 8, 1925 


YEARLY SUBSCRIPTION $4 



































The Exponent of the American Lumber Industry 
e 7 e 
American(iimberman Where You Will F ind It This Week 
2 Editorial Of Speci res 
Published Weekly by iain _ f Special Interest 
RARER GERAD ER CH <5) € ens SISERIA OL I AR BS PLCS ae aE i Log Rolling Tournament 1, 62 
THE AMERICAN LUMBERMAN a ieee 4 and OIE SRI DSRS E ate Si 
a ©. aeenaee Query and Comment .............--- ot Retailers Discuss Instalment Selling. . .36-37 
Ww. ’ E. C. HOLE, Review of Current Lumber Trade Con- aire > Te (Inh%e A: an 
Senciiiean. Sancneune aah Gaaaidien. pnt ) ) - More and Better Homes Is Club’s Aim. 37 
; ae oe Se ah Oe CNS Sema ee Little Lumber Sales That Make Big 
OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING Desesoments ar inmate Nie: ” 39 
431 South Dearborn St. C ty D 
CHICAGO, ILLINOIS, U. S. A. Susiness Changes, Incorporations ete. .63-64 Ser Wend evelopment Booms Lum- . 
Cable Address, “*Lumberman, Chicago.” Bitty: ents AgGer co dewne cue sien 34 ecg imac nie hilag ts hap ghana nisl pe 
> PAIN. y me Fields for Industrial Endeavor 66 Wood Best for Automobile Race Tracks 57 
TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: Ee ee eT re Wanderings Around Oregon Mills..... 58 
IN THE UNITED STATES AND MEXICO, $4; CANADA, 0) CON Cerrar eMC eee eo ae = , 
$6; IN THE UNITED KINGDOM AND ALL a | | Pe eee 7 47 CF AF . 
"oeHER COUNTRIES IN THE UNI ARNG TW ONO a ota cralae diate Raas a 16, 47, 65, 67 Index to Advertisers 
VERSAL POSTAL UNION, $8. Loeal and Personal... ...... 6.066328 78-80 : 
Subscriptions for less than a year are taken at Lumber ..... 66... 6 eee sree eee eeees 98 
; q 7 4 ay Rita tiaties 4AA-45 P 
the yearly rate if paid in advance. Remittance Lumber Statistics ......-........++. — a) Mee eee ee eee ee 99 
upon yearly subscriptions is expected within the ME CL Saal | C2 aie oe eae ge ree eee 81-92 Miseoll ; 99 
first siaty days; after that time they are subject é é MisceHaneous .....-+... of 
to sight draft with exchange upon due notice. 0s ee ee 64 
Orders to discontinue should be accompanied by Poet, The Lumberg. ..<.-.. <0 es00- 59 News of the Lumber World 
payment to date. In requesting change in address, . . aie, a 
please give old as well as new address. Single Realm of the Retailer............... 40-42 Aberdeen-Hoquiam, Macon, Ga....... 77 
copies, 25 cents. Retailers, News and Business Ideas i a re 73 Memphis, Tenn... 68 
ENTERED AS SECOND CLASS MATTER JANUARY 27, BOP awitans diss seskuiesaeseearane 2-45 Atlanta, Ga... .69, 75 Merrill. Wis 68 
1899, AT THE POSTOFFICE AT CHICAGO, ILLI- a 69 ; a 
NOIS, UNDER ACT OF MARCH 3, 1879. Sash, Voors and Millwork............ 74 Baltimore, Md.... 93 Milwaukee. Wis... 68 
Timber Band Sales... so... ..... 64 Bay City, Mich... 69 inneapolis, Mi 
Copy for new advertisements should be in this - a ee a a : nal Minncapelia, Mian. 76 
office not later than Monday, changes in current Transportation, Lumber .......... . 60-61 Beaumont, Tex... 72 New Orleans, La.: 77 
advertisements not later than Tuesday of the week Bellingham, Wash. 71 New York. N. ¥ 76 
previous /' nee . Association Activities ; Ment, Ote........ 71 Norfolk. Va...... 72 
MEMBER AUDIT BUREAU OF CIRCULATIONS Coming Conventions. s o<scscicccvewvns o4 Boston, Mass..... 73 Qmaha. Ned 72 
National Lumber Manufacturers’ Asso Buffalo, N. Y..... 69 Philadelphia, Pa.. 75 
CHEIMED oid sneered eaneteee 1, 48- 19, SU Cincinnati, Ohio... 69 Pittsburgh, Pa.... 74 
West Coast Lumbermen’s Association. . Coos Bay, Ore.... 71 Portland, Ore..... 77 
OP ET OT ee Re ee ee 1, 50-51 Denver, Colo..... 75 Sacramento, Calif. 73 
Northern Wholesale Hardwood Lumber Detroit, Mich..... 68 gan Francisco, 
PIGROOIGNIOW 5 ic 84 oO eeS ces hatin ks 1,51 Duluth, Minn.... 72 CUR i vas wuaes 76 
Louisiana Forestry Association....... 52 Evansville, Ind... 68 Seattle, Wash.... 70 
Recent Hoo-Hoo Happenings......... 53 Hattiesburg, Miss. 93 Shreveport, La... 73 
What the Associations Have in Pros- Houston, Tex..... 72 Spokane, Wash.... 75 
5 J MMS cde S tds alk py Waal ease 54-55 Jackson, Miss. .69, 75 Tacoma, Wash.... 70 
READ WHEREVER LUMBER IS CUT OR Lumbermen at Play 56 Jacksonville, Fla.. 77 ‘Toronto, Ont..... 74 
SOLD AND REGARDED BY THE TRADE sence: sie adedemeamaetciaile ' isan Cite, thn. 2 Daa se. 
AS AUTHORITY IN LUMBER MATTERS Lumber Clubs and Exehanges......... 56-57 Vag pala sie ae, 
is Lake Charles, La.. 73 Vancouver, B. C.. 75 
e : . ’ % > 
Pu b ] 1S h e d Weekly— Remodeling Los Angeles, Calif. 71 Warre eee 13 
a GRIOGGIER BROMO: kicie'a cc hiss idan 38-39 Louisville, Ky.... 68 Winnipeg, Man... 72 
In Its Fifty-second Year 














Working Together to Increase Home Building 


HEN ALL OF A community’s various business interests that 
profit through the building of new homes get together, and 
pull together, something worth watching is likely to occur. 

Perhaps the word “all” should be modified, because in its fullest 
application it would take in practically every individual in the com- 
munity. Every line of business benefits when a new home is built, 
and the benefit reaches, in some degree, almost every individual, 
even though he be a wage or salary earner, for it tends to make 
his employment more stable, if nothing more. But it is a little 
too much to expect one hundred percent participation in any move- 
ment, no matter how beneficial to the community it may be. 

In the broader sense, however, the firms and individuals that 
ought to be most interested in promoting home building, as well as 
all other kinds of construction, naturally are those engaged in the 
production and distribution of building materials. Where these in- 
terests have codperated in local campaigns to promote building as, 


for example, in the Home Owners’ Club movement promoted by the 
AMERICAN, LUMBERMAN, some notable results have been accom- 
plished, as many readers will recall. And it may not be out of 
place to state, in passing, that the Home Owners’ Club idea is still 
functioning actively in various localities, some very interesting 
developments having been reported in recent weeks, concerning 
which readers of this newspaper will be informed in due course. 

In the meantime, however, we wish to direct attention to a news 
story appearing in this issue, under a Huntington (W. Va.) date 
line, which presents a splendid illustration of effective codperation 
of lumber and building material dealers in a concerted and well 
planned educational and publicity campaign for the definite purpose 
of encouraging the building not only of more, but of better homes; 
better in architectural design, in environment and embellishment; 
in livability and general comfort. 

It is encouraging, also, to note that this is not a sporadic effort, 
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but that back of it is a permanent organization of lumber and build- 
ing material dealers, united by the common purpose to promote the 
building of homes through well planned publicity. While this is 
not the only activity of the Lumber & Supply Club, as it is called, 
it probably is safe to say that it is the major one. 

This is one of the most interesting enterprises of this sort that 
has come to the attention of the AMERICAN, LUMBERMAN in some 
time, and its development and future progress will be watched with 
a good deal of interest; as a plan that proves successful in one 
community ought to work just as well in others where conditions 
are similar, provided the same spirit of unity and enthusiasm 
can be engendered and equally competent leadership be secured. 





Competitors, Neighbors and Friends 


ATHER UNUSUAL is the situation of two retail lumber yards 
side by side, as described in a news story under a Denver date 
line appearing on page 42 of this issue. As was to be ex- 

pected, the two dealers are the best of friends and business neigh- 
bors, helping each other out with items from their stocks when 
occasion requires, as well as swapping trade information and busi- 
ness ideas. If matters were otherwise it would indicate something 
decidedly wrong. It is not only pleasanter but a lot more profitable 
to be on friendly terms with one’s competitors, especially where 
they are neighbors, than to withdraw into one’s shell and try to 
play the game strictly single-handed. 

And the statement of the correspondent to the effect that both 
concerns have made very satisfactory growth is only what might 
be expected. Probably each dealer enjoys a larger trade than he 
would if he had the only yard in that immediate locality. That may 
sound paradoxical, but it is perfectly reasonable nevertheless. 

It is to be noted, in the first place, that these are dealers of the 
enterprising, aggressive type. Even the color schemes used to dis- 
tinguish their buildings and other equipment are distinctive and 
striking. Undoubtedly the people within a wide radius are not 
permitted to forget that there are two good lumber yards in a 
certain block. That locality has become a sort of lumber trading 
center. People know that they will receive good and prompt serv- 
ice at either yard, partly because if one dealer happens to be short 
of any desired item his neighbor-competitor usually has it. 

In almost every city the department stores are grouped within a 
small area. At the other end of the merchandising scale, observe 
that where you find one popular price chain store you usually find 
one or two more, all as close together as they can get. That is 
because there is a distinct advantage in attracting the buying public 
to a certain shopping district. The advantage probably is less 
obvious in the case of lumber and other building materials than as 
regards some other commodities, but it is certain that two yards, 
close together, occupy approximately twice as much space as one, 
and therefore attract the attention of the people and advertise 
lumber twice as forcefully as one would; and each benefits thereby. 
In other ways, also, a stronger impression is made. 

But doubtless the main reason for the satisfactory growth of the 
two yards referred to is that they codperate helpfully to promote the 
mutual interest, and do not find fair competition at all incompatible 
with friendship and a decent regard for the other fellow. And those 
are principles that will produce just as good results if put into ap- 
plication between dealers who are separated by miles as where their 
establishments are side by side. 





Visualizing the Story of Lumber 


HOUGH NEVER LISTED in inventory or balance sheet, imag- 
ination is a distinct asset and a factor of importance in the 
success and growth of most businesses. Especially is this 

true in the lumber business, which deals with one of the most in- 
teresting of nature’s products. The lumberman who possesses the 
gift of imagination is keenly alive to the marvelous alchemy that, 
out of soil, sunshine and rain, produces the wonderful substance 
which we call wood, with its myriad uses for the comfort and 
advancement of mankind. 

Then, too, the history of the lumber industry is touched with 
sufficient of adventure and romance to stimulate the imagination 
of almost anyone. Truly the man who deals with lumber finds 
within the limits of his business a wide and varied field for the 
exercise of the faculty of imagination. 

Very likely at this point some practical minded reader will say: 
“All true enough, no doubt; but, believe me, out in our town imag- 
ination doesn’t get you much in running a lumber yard.” But sub- 
consciously that same lumberman uses his imagination daily in the 
selling of lumber. He has a mental vision of new homes, barns and 
other improvements that are needed in his community; and through 
his advertising and personal salesmanship he endeavors to make 
Mrs. Smith or Farmer Jones catch the vision. 


But let’s get down to brass tacks and see how the exercise of 
one’s imagination may sometimes help to solve a definite problem. 
The city of Akron, Ohio, recently celebrated its centennial; an 
occasion that challenged the interest and civic pride of every loyal 
citizen. Great preparations were made for the fitting observance 
of this notable event in the city’s history, which proved a tremendous 
success. In common with business men in other lines, the lumbermen 
were invited to participate in the huge parade which was the culmi- 
nation of the celebration. 

Among those responding was the Portage Lumber & Building Co, 
The question arose: “How are we to prepare a display that will do 
justice to our business and be a real contribution to the interest of 
the parade?” The executives of the company might have said: 
“We'll take that model house out of the show window and put it 
on a truck; have a big cloth sign painted with the firm name in 
bold letters; then tack a strip of bunting around the truck, and 
there you are.” But they didn’t do it that way. Possessing the 
faculty of imagination, they used it, with the result that their dis- 
play—comprising not one, but three floats—was acclaimed by spec- 
tators and the newspapers as one of the most interesting and edu- 
cational in the entire parade. 

The story, with illustration, appears on page 42, so we will not 
repeat the details here. It is worth reading, both as an example of 
effective codperation by lumbermen in a worthy community enter- 
prise, and as an illustration of the practical application of the 
faculty of imagination to a situation such as, in essence, frequently 
confronts the average lumberman, especially in connection with 
opportunities for publicity. 





Factors in Merchandising of Lumber 


TUDENTS HAVE OBSERVED that modern business differs 
from that of times past in that it consists largely in creating 
wants in order to satisfy them at a profit. The truth of this 

observation is illustrated by a comparison of the stocks of a retail 
store of the present day with the stocks of such a store even a dec- 
ade ago, and the illustration would be even more striking if present 
stocks were compared with those of twenty-five or fifty years ago. 
A fact to be noted in this connection also is that a large part of 
the merchandise having the largest sale is of a nonessential char- 
acter. Salesmanship enables nonessentials to supplant essentials— 
one might almost say necessaries—and by skillful merchandising 
articles formerly unheard of have been raised to the level of neces- 
saries in the minds of modern buyers. 

In the AMERICAN, LUMBERMAN of July 11 comment was made on 
the statement of a western lumber manufacturer that millmen were 
not devoting enough energy to’merchandising. Having read that 
article, a Wisconsin lumberman makes the following observations: 


In your article on sales effort in the July 11 issue you raise 
the point of how competition has spent so much sales effort to 
supplant lumber. I believe the real reason why lumber loses 
its position so readily is the competitive methods within the 
industry itself. The lack of knowledge of the lumber business 
by those engaged, the lack of loyalty to their own industry, 
and the number of small (as well as large) mills and selling 
agencies that do not keep accurate costs, are a few of the 
reasons for the pathetic condition of our business. 

If one could feel primarily that ours is a necessary in- 
dustry serving mankind, we would be loyal. If we would 
make a careful study of the business from the manufacturing 
end up, we could serve our customers to their advantage and 
not have to sit by and listen to the buyer tell us things about 
our own business which we know little or nothing about. 

If we had accurate costs we would gage our output so as 
not to make more merchandise than the market would absorb, 
thereby getting at least cost for our product. 

If some of us did not have such good financial connections 
where we can get almost unlimited credit, we could not destroy 
ourselves financially. 

How about cleaning house within ourselves? If we did, we 
would knock the “L” out of the substitutes, because there is 
real romance attached to our industry. 


While this correspondent unquestionably has touched some of 
the weak points in lumber merchandising, opinions will differ 
with respect to the weight to be given to each. His comment takes 
account of the fact that manufacturing policies as well as the gen- 
eral conduct of the business have a potent influence upon the mer- 
chandising of lumber. Selling is not an isolated act unconnected 
with others, but it is the final act in a series that begins, perhaps, 
with the financing of the timber purchase which affords the basis 
of lumber manufacture. It will be readily admitted, probably, that 


advertising is an indispensable factor in the successful merchandis- 
ing of lumber, or indeed any other commodity. 
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Fair Gain in New Business 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 6.—Reports re- 
ceived by the National Lumber Manufacturers’ 
Association today from 334 of the larger soft- 
wood mills of the country for the week ended 
Aug. 1, as compared with 362 mills reporting 
for the previous week, show increases in produc- 
tion, shipments and new business, with 28 fewer 
mills reporting. There were also increases in 
production and shipments, and a fair gain in 
new business in comparison with the reports for 
the same period last year. 

The unfilled orders of 238 southern pine and 
west Coast mills at the end of last week 
amounted to 595,124,427 feet, as against 554,- 
005,848 feet for 236 mills the previous week. 
The 124 identical southern pine mills in the 
group showed unfilled orders of 233,345,480 feet 
last week, as against 234,179,080 feet for 
week before. For the 114 west Coast mills, the 
unfilled orders were 361,778,947 feet, as against 
319,826,768 feet for 112 mills a week earlier. 

Altogether the 334 comparable reporting mills 
had shipments 110 pereent and orders 109 per- 
cent of actual production. For the southern 
pine mills, these percentages were respectively 
107 and 106; and for the west Coast mills, 126 
and 121. Of the comparable reporting mills, 
326 (having a normal production for the week 
of 213,919,172 feet) gave actual production 105 
percent of normal, shipments 118 percent, and 
orders 117 percent thereof. Reports from 14 
Southern Cypress Manufacturers’ Association 
mills are included in these totals. 

The figures for last week, the week before 
and the same week last year, when 354 mills 
reported, follow: Production — 237,516,744 
feet, against 233,583,865 feet the week before, 
and 209,070,721 feet last year. Shipments— 
262,048,482 feet, against 233,773,455 feet the 
week before, and 235,914,810 feet last year. 
Orders—259,883,296 feet, against 239,476,734 
feet the week before, and 251,535,492 feet last 
year. 

A comparison of the lumber movement for the 
first thirty-one weeks of this year with the 
same period of 1924, follows: Production— 
7,517,727,727 feet, against 7,224,478,933 feet; 
1925 increase, 293,248,794 feet. Shipments— 
7,453,286,419 feet, against 7,180,784,360 feet; 
increase, 272,502,059 feet. Orders—7,298,- 
424.835 feet, against 6,886,277,035 feet; in- 
crease, 412,147,800 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 
ures. Seven of these mills reported a cut of 
8,033,000 feet; shipments, 5,473,000 feet, and 
orders, 3,951,000 feet. The reported cut repre- 
sents 20 percent of the total of the Californiz 
pine region. As compared with the preceding 
week, with reports from eleven mills, there 
were notable decreases in all three of these 
items. 

The Southern Cypress Manufacturers’ Asso- 
ciation, for the week ended July 29, reported 
for 14 mills a production of 5,156,838 feet; 
shipments, 5,220,000 feet, and orders, 5,440,000 
feet. These mills have a normal production of 
5,107,175 feet and are here noted for the first 
time. 

The West Coast Lumbermen’s Association 
wires that new business for the 114 mills re- 
porting for the week ended Aug. 1 was 21 
percent above production, and shipments were 
4 percent above new business. Of all new busi- 
ness taken during the week, 48 percent was for 
future water delivery, amounting to 59,486,766 
feet, of which 39,039,257 feet was for domestic 
cargo delivery, and 20,447,509 feet export. 
New business by rail amounted to 1,908 cars. 
Forty-seven percent of the week’s shipments 
moved by water, amounting to 60,171,554 feet, 


of which 44,328,464 feet moved coastwise and 
intercoastal, and 15,843,090 feet export. Rail 
shipments totaled 2,057 cars and local deliveries, 
6,866,584 feet. Unshipped domestic cargo 
orders total 126,194,672 feet; foreign 87,804,- 
275 feet, and rail trade, 4,926 cars. Employ- 
ment in the Pacific Northwest continues at a 
high rate, with almost no surplus of labor on 
the Coast, and an actual shortage of men in 
the Inland Empire, as reported for last week. 
Logging in the fir districts from Coos Bay to 
the Canadian line is at 60 percent of capacity, 
and it will undoubtedly reach a higher point 
when the fire hazard has passed. Pine saw- 
milling is at the high point of the year. 

[The Southern Pine Association barometer 
appears on page 44 of this issue—EDIToR. | 

The Western Pine Manufacturers’ Associa- 
tion, with five fewer mills reporting than for 
the previous week, showed decreases in produc- 
tion, shipments and new business. 

The California Redwood Association, of San 
Francisco, reported slight increases in all three 
items as compared with the week before. 

Northern Hemlock & Hardwood Manufac- 
turers’ Association reports, from two fewer 
mills, indicate that softwood production was 
about the same as last week, while there was a 
nominal decrease in shipments, with a slight 
increase in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reported a fair increase in production, : 
substantial gain in shipments, while new busi- 
ness was materially less than for the week 
before. 


[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, VA., Aug. 6.—For the week ended 
Aug. 1, thirty-seven mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 9,546,000 feet, manufac- 
tured 7,743,705 feet, shipped 6,561,256 feet, and 
booked orders for 7,676,246 feet. 


SARA LAAAaERAE: 


Three Big Retail Concerns Merged 

New ORLEANS, La., Aug. 3.—The largest lo- 
cal merger in New Orleans lumber history was 
announced tonight with the completed organiza- 
tion of the Hortman-Salmen Lumber Co. (Ine.) 
Its authorized capital is $2,000,000, of which 
$1,000,000 will be issued at once. The official 
personnel follows: Chairman of the board, 
Fred W. Salmen; president, Claude Hortman; 
vice presidents, J. W. Hortman and George V. 
L’hote; secretary, M. J. Bremmermann; treas- 
urer, E. M. Schlegel; directors, James F. But- 
ler, Sidney W. Souwers, Edward Hines, of Chi- 
cago, Eli T. Watson, E. G. Schlieder, J. A. 
Salmen, Fritz Salmen, J. A. Willis and Cart- 
right Eustis. 

The giant merger involves three big local con- 
cerns—the Salmen Brick & Lumber Co., Hort- 
man (Ine.) and the National Sash & Door Co. 
The Salmen and Hortman companies operate 
large retail yards with woodworking plants in 
connection. The National Sash & Door Co. is 
one of the pioneer local millwork plants, en- 
joying a large trade both foreign and domestic. 

The Salmen company, perhaps the most 
widely known, was launched by Fritz Salmen 
and his brothers in 1884, when they established 
a brick plant at Slidell, La., later adding saw- 
mills and acquiring large timber tracts. Realiz- 
ing the importance of New Orleans as a market, 
they early established a distributing yard here, 
steadily expanding their local facilities. Twen- 
ty-five years ago they developed the company’s 
present huge yard and plant at Carrollton Ave- 
nue and the New Basin Canal, occupying six 
squares. A few years ago they built on Car- 
rollton Avenue a $30,000 office and display 
building which is a model of its kind and is 
said to have been the first established in the 
South. 

The Hortman company was organized by 
Claude Hortman in 1913. Beginning with com- 
paratively small capital, the business has been 


rapidly and steadily expanded, its present plant 
and yards fronting on Tulane Avenue. 

The National Sash & Door Co., organized 
more than twenty years ago, developed in addi- 
tion to its business a flourishing export trade, 
having supplied most of the sash and door work 
for the Panama Canal and exporting much ma- 
terial to Central America. 

It is announced that the separate yards of 
the three companies will be maintained as hith- 
erto, but the consolidation of accounting, sell- 
ing and other departments is expected to reduce 
operating expense, permit the lowering of ma- 
terials costs in order to encourage building and 
finance broader educational advertising in the 
uses of lumber. 

By cutting down overhead, saving duplication 
of inventory and eliminating duplicated efforts, 
explains a statement issued jointly by Fred 
Salmen and C. Hortman, we think we will be 
able to sell building material considerably 
cheaper without lessening quality. That is the 
primary purpose behind the consolidation. By 
the consolidation we will be able to carry a much 
more complete line of stocks. The public should 
benefit materially. 

All of the executive officers.of the Hortman- 
Salmen Lumber Co., with long and successful 
experience, are ranking officers of the three 
merged companies. The directorate includes 
several prominent local financiers. The election 
of Edward Hines, of Chicago, to the board is 
regarded of special interest and significance. 

It is announced that application will be made 
to have the stock of the new company listed on 
the New Orleans Stock Exchange. 


Hardwood Consumers Buying Actively 

MEMPHIS, TENN., Aug. 5.—An unusually 
heavy demand for hardwoods has been noted in 
Memphis during the last two days, and orders 
are being placed at considerably higher prices 
than have been obtained for many months. Re- 
ports are that all big consuming firms are again 
entering the market. One big wholesaler has 
put out inquiries for more than 2,000,000 
feet of hardwoods, and one flooring plant placed 
orders for: more than 1,000,000 feet of oak at 
advanced prices. One auto body plant has pur- 
chased 2,000,000 feet of sap gum, and others 
are in the market. Prices on all items are 
higher and everyone is revising price lists. 

One firm sold 6/4 FAS ash at $14 a thousand 
higher than last week’s market, and 4/4 FAS 
ash at $5.25 above. Advances of $1 to $5 seem 
to be the rule. All items are moving and the 
orders being received this week were the ones 
that had been offered last week, buyers then 
refusing to pay the new prices. They came 
back this week eager to confirm the higher 
figures. 


Hardwood Output Further Curtailed 


MEMPHIS, TENN., Aug. 4.—A part survey 
of the southern and Appalachian hardwood pro- 
ducing territories shows that at present ninety- 
four mills have suspended operation and. twenty- 
five are operating on a part-time schedule which 
is resulting in considerable curtailment of pro- 
duction. The survey further shows that nine 
mills will shut down either on Aug. 10 or 15. 
There are a large number of mills that have 
not been heard from as to their program for 
the next thirty or sixty days, but it is felt 
certain that a large number will be down, if 
not already down, within the next week or two. 

From the above figures it is estimated that 
approximately 200,000,000 feet of production 
will have been taken off the market within the 
next thirty to sixty days, which will mean that 
stocks on hand will be considerably reduced. 
Practically all the mills are down for thirty 
days and others are closing for sixty and many 
say until conditions have considerably improved. 

The survey was made following statements 
from many that the mills which were listed on 
page 43 of the July 18 issue of the AMERICAN 
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Shipping Weights of Logs 


Please advise if you can furnish us with any 
thing official or standard for weights on pine and 
hardwood logs that is generally used on short hauls 
by the railroads where they have no scales but have 
to estimate the weights according to the log seale. 

INQUIRY NO. 1,568. 

[This inquiry comes from a Georgia lumber 
concern. The only standard or official weights 
of hardwood logs with which the AMERICAN 
LUMBERMAN is familiar are those adopted by 


the National Hardwood Lumber Association, 
as shown in the accompanying table. It is the 
understanding that the log seale on which 


these weights are based is the Doyle. 

In Farmers Bulletin No. 715 of the United 
States Department of Agriculture the weights 
of logs per thousand feet board measure log 
scale, according to the Doyle rule, diameter in- 
side of bark at the small end, for logs 12 inches, 
18 inches and 24 inches in diameter, are given 
as shown on the attached list. 

It will be noted of course that neither of 
these tables gives the weights of pine logs. The 
inquiry is published in order that readers may 
give the information regarding the weight of 
pine logs and supplement that regarding other 
logs if possible-—EpIrTor. | 


National Hardwood Lumber Association 


OFFICIAL STANDARD WEIGHT OF HARDWOOD 
LOGS 
(Pounds per foot, log scale) 
DOO Hiieessaace ---10.00 Cottonwood ...... 11.50 
Lg eer 9.00 Das hss Kinks ce 10.00 
BRICKOTY. .00cc0 ose MOAN os sais Wot ate oacete ee 11.00 
PEON. s6s5<se%e% 7.50 si nee ne ee oe 11.09 


Department of Agriculture 

WEIGHTS OF LOGS (PER 1,000 BOARD FEET LOG SCALE, 
DOYLE RULE) 

Diameter inside bark at 

12 inches 18 inches 


small end 


24 inches 


Green Dry Green Dry Green’ Dry 

Species lbs. Ibs. Ibs. Ibs. Ibs. Ibs. 
er 11,100 9,700 7,700 6,800 6,600 5,700 
Basswood ........ 9,500 5,900 6,600 4,100 5,600 3,500 
So cinas peace 12,700 10,100 8,900 7,000 7,500 6,000 
Birch, yellow . .13,200 10,300 9,200 7,200 7,800 6,100 
Cherry, black ....10,500 8,300 7,300 5,800 6,200 4,900 
3 ery 12,600 7,000 8,800 4,900 7,500 4,100 
Cottonwood ...... 10,700 6,300 7,500 4,400 6,300 3,700 
a eer 11,200 8,000 7,800 5,600 6,600 4,700 
Sk, MOOK: Soasscwe 12,600 9,200 8,800 6,400 7,500 5,500 
i A ee 10,700 7,800 7,500 5,500 6,300 4,600 
«Jr 14,700 11,900 10,300 8,300 8.700 7,000 
Locust, black . -13,300 11,400 9,300 7,900 7.900 6,700 
Maple, sugar . 12,900 10,000 9,000 7,000, 7,690 5,900 
Maple, red ....... 11,900 8,200 8,300 5,700 7,100 4,900 
Maple, silver ..-10,500 7,800 7,300 5,400 6,200 4,600 
ae ee 14,800 10,100 10,300 7,000 8.890 6,000 
Oak, white ....... 14,400 11,090 10,000 7,700 8,500 6,500 
Sycamore ........ 12,030 8,300 8,400 5,800 7,100 4,900 
Yellow poplar ... 8,800 6,500 6,100 4,500 5,200 3,900 
Tupelo weeeeeee- 15,100 8,400 10,500 5,900 8,900 5,000 
MEMEGNE Sin uutoaws 11,900) 8,200 8,300 5,700 7,100 4,900 
SPUOM. «Sess seine 11,800 5,900 8,200 4,100 7,000 3,500 


'Sa@eaeaeaeae@aanan. 


Makers of Spiral Wood Dowels 

We have an inquiry for some spiral dowels which 
we understand are made over in Michigan. We 
are wondering if you have any information regard- 
ing the manufacture of these and where we ean 
obtain them. We would appreciate your advising 
us.—INQuIRY No. 1,565. 

{This inquiry, which comes from a Minne- 
sota lumber concern, is published for the benefit 
of readers of the AMERICAN LUMBERMAN who 
may be able to supply spiral dowels.—Ebrronr. | 


Plans for Retail Lumber Sheds 

Our company is contemplating the erection of 
a new retail yard and naturally it is our desire to 
have one of the most complete and uptodate dressed 
lumber sheds obtainable. Our trackage facilities 
will allow us to run the track through the shed for 
unloading purposes. The demands are in’ such 
quantities as will require us to carry solid carloads 
of various grades and sizes. 

Can you advise us where we may obtain plans 
for a shed as outlined, which will show the most 
uptodate and economical size and construction of 
bins? Roughly this shed will be 250 feet to 300 
feet long.—INqQuirRyY No. 1,569. 

[This inquiry comes from Florida. In re- 
sponse the inquirer has been supplied with a 
copy of the booklet ‘‘ Lumber Shed, Warehouse 





? 


and Sales Suggestions,’’? published by the 
AMERICAN LUMBERMAN, which contains descrip- 
tions of a number of well laid out lumber yards. 
There have been sent also reprints of articles 
from this paper describing two other yards, as 
well as clippings of recent articles in the AMER- 
ICAN JAUMBERMAN, and addresses have been 
given of concerns that may be able to supply 
additional information to this inquirer. 

This inquiry is published in order that retail 
lumbermen having pictures of sheds or yards, or 
plans that may prove helpful to the inquirer, 
may send them in. The name of the inquirer 
will be furnished on request.—EKDpIrTor. | 


Ash Poles Wanted for Export 

We shall appreciate it if you will inform us 
where we can purchase ash poles in lengths of 4 
feet and 6 feet and 15, inches in diameter. The 
stock must be straight grained and clear.—INQUIRY 
No. 1,566. 

[This inquiry comes from an English firm of 
timber importers, whose name and address will 
be supplied to interested readers on request.— 
EDITOR. | 


Market for Black Cherry 


Will you kindly advise me what market there 
is for black cherry timber. .I have just purchased 
a tract of it and want to get in touch with possible 
buyers of this wood, cut or worked in any way. 

INQUIRY No. 1,571. 

[This inquiry comes from New York State. 
The latest report on the price of black cherry 
lumber appeared in the AMERICAN LUMBERMAN 
July 18, in the past sales report of the Hard- 
wood Manufacturers’ Institute, where No. 1 
common and select 6/4 black cherry was quoted 
at $130.75, Cleveland base. 

This inquiry is published with a view of 


bringing it to the attention of readers who may 
be interested in the purchase of the black cherry 
offered. The name of the inquirer will be sup- 
plied on request.—EDITOoR. | 


Three Horse Power Treadmills Wanted 


I would be glad if you would put me in com 
munication with the manufacturer of three-horse 
tread powers (treadmills). These machines are 
obsolete in America but would suit requirements 
here. 

A treadmill to accommodate six oxen on a tow 
chain yoked two and two, was at one time used in 
the Wisconsin bush for running a fir mill and | 
would like a plan of it. Full details of mann- 
facture and a quoted price of iron work only, as 
well as for a manufactured machine, are what | 
require. I may be able to do some business for a 
firm prepared to manufacture such a machine. 
INQUIRY NO. 1,567. 

[This inquiry comes from an _ enterprising 
lumberman in southern Rhodesia. The records 
of the AMERICAN LUMBERMAN appear to con- 
tain no account of a treadmill-operated Wiscon- 
sin sawmill. The inquirer has been given the 
names of a number of concerns that manufac- 
ture treadmills and the inquiry is published 
in order that readers may contribute any in- 
formation they have.—EDITOr. ] 


Thin Basswood Lumber Wanted 


We are in the market for a supply of thin bass- 
wood trom %-inch to one inch in thickness and 
shall be glad to be put in touch with firms able to 
supply such stock.—INQuiRY No. 1,572. 

[The foregoing inquiry is made by a New 
York firm and is published for the information 
of coneerns able to furnish the material sought. 
The name of the inquirer will be supplied on 
request.— EpDITor. | 
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THE INDUSTRY IN 1873 


(Continued from Aug. | issue) | other trade 


The present state of things, 
therefore, can not be attrib- 
uted to local causes beyond the 
control of the interested oper- 
ators, as other depressions may 
have been, but to the fact that 
the business has been forced to 
a height of over-production at 
which it must stop for re- 
cuperation, or sound the finan- 
cial death knell to many of its 
manipulators. It is said that 
the small manufacturers, with 
their railroad mills—‘*Guerril- 
las’ as they are sometimes 
termed—must be starved out 
by competition; muct be made 
to give way before the aggre- 
gated capital of their larger 


from friends, 


with it. 


penses. 


to the pressure of financial or 
disturbing 
cumstances. In support of this 
assertion may be adduced the 
circumstances surrounding and 
under which many of these 
parties are doing business. It 
may be with capital borrowed 
neighbors, or 
some other available source, 
and relying upon prosperous 
times to enable its repayment. 
In this way the entire com- 
munity surrounding the enter- 
prise becomes to a considera- 
ble extent personally identified 
Upon the success of 
the business depends the abil- 
ity to pay old debts, or new 
ones contracted for current ex- 
The creditors, then, 


enormous capital invested in 
mammoth sawmills and im- 
mense tracts of pine lands. 
When, after a series of dis- 
astrous seasons in which mil- 
lions of feet of lumber are put 
upon the market by them at an 
actual loss, they are driven to 
the wall by financial embar- 
rassments, they must pay or 
stop—there is only the one 
alternative. Thus, if the pres- 
ent state of things continues, 
if more lumber is put upon the 
market than the consumer will 
take at paying prices, the re- 
vulsion must come in the nat- 
ural order of things. And in 
such an event the large oper- 
ators will be the first to 
weaken. It will not do, either, 


cir- 


opponents, the owners of the 
mammoth establishments upon 
the great logging streams. 
This idea is a fallacy, shown in 
the fact that the trade is under- 
going a decided change in 
modus operandi. Our Saginaw 
correspondent, in another col- 
umn, forcibly presents this 
subject from a Saginaw point 
of view, but which is applica- 
ble as well to other localities. 
It is these same small opera- 
tors who will be last to yield 





are as deeply interested in it as 
the principal operator, and will 
be more lenient than usual in 
cases of emergency. In case 
of failure, they are assured of 
almost nothing, whereas, if the 
struggling concern is enabled 
to tide over the “hard times” 
by their aid, there may be 
hopes of ultimately recovering 
the amount of their invest- 
ments when business revives. 
It is different with the large 
operators, who have such 





to harbor a general impression 
that by the coming winter each 
lumberman will profit by the 
bitter experience of the past 
two seasons and stay out of the 
woods. Experience proves that 
each one simply argues that 
his neighbor will heed the les- 
son, while he will reap a profit 
by getting in a full stock to be 
sold at the high prices which 
he is certain will result from 
the non-action of his com- 
petitors. 
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Southern Pine Market Strong 


Continued heavy demand for southern pine 
is adding to the strength of the market. Orders 
during the week ended July 31 were more than 
six percent ahead of the cut, and shipments 
were seven and a quarter percent ahead of it, 
although the average production increased 
slightly during the week. The output reported 
for the first thirty-one weeks of the year was 
only sixty-three million feet more than has 
been shipped. In view of the changes that have 
been made in stocking practices of industrial 
consumers and yards, and the fact that demand 
has been held down awaiting assurance of good 
erop returns, mill holdings must be considered 
small. Buyers, in fact, find difficulty in securing 
an increasing number of items. This may arise 
in part from the nature of the orders, the 
call for mixed loadings being the dominant 
feature of present trading. These, however, 
give evidence that the stocks of buyers are very 
small, especially as rush shipment is nearly 
always wanted. 

City demand for building items is well main- 
tained, but increasing country trade is the 
best feature of the market. There is brisk eall 
for boards, flooring and finish, and the eall 
for dimension indicates that much more of 
the other items have yet to be bought. Indus- 
trial trade shows recent improvement; railroads 
and oil fields are taking a fair amount, and 
there is a good movement to Latin-American 
countries through Gulf ports. 

No concessions are now obtainable, of course. 
While advances have been resisted in some mar- 
kets, buyers see the uselessness of arguing about 
the justice of the new quotations. Transits are 
not plentiful, and those put afield find ready 
takers. The general belief is that prices will 
advance further, and that they will have to do 
so to give fair returns to the producers. 


Shortleaf Demand Is Improving 


Demand for North Carolina pine has picked 
up, and larger inquiry has given the market a 
more optimistic tone. The operators appear to 
have been proceeding very conservatively, avoid- 
ing the accumulation of a surplus beyond the 
requirements of the trade, production for the 
year to date having been about one-third less 
than ‘‘normal.’’ Of the output during the first 
thirty weeks of the year they shipped 99 per- 
cent; of the July output they shipped 109 per- 
cent, and during the week ended July 25, ship- 
ments were 125 percent of the cut. Offers below 
market are no longer acceptable, and transits 
are fewer, the mills being confident of an early 
inerease in prices. 

Georgia roofers have been in better call, and 
as a shortage of mill labor during harvest has 
resulted in restricting production, the market 
has gained strength. Immediate shipment is 
generally wanted, and to secure it buyers often 
pay 50 cents above market, while the mills show 
indifference to forward bookings at present 
quotations. 

Arkansas soft pine has reached a more satis- 
factory position through greater activity in de- 
mand, which has benefited especially finish, floor- 
ing and fencing. Both retailers and industrial 
consumers are buying more, and the greater 
proportion of orders calling for mixed cars 
shows that yard and factory stocks are being 
built up. Shipments in excess of production 
are depleting mill holdings, and some items are 
scarce. The market throughout is stronger, and 
advances have been made on almost all items. 
Large mill production continues at about the 
same, but that of small mills tends to increase as 
rains furnish a water supply—more than half 
of the output, however, is absorbed by the 
larger plants with facilities for finishing. 


Northern Hardwood Prospects Good 


The northern hardwoods are moving into 
stronger position from a statistical standpoint. 
Production this year has been a good deal 


heavier than last, and sales have not vet shown 
a proportionate increase, so that there has been 
some accumulation at the mills. Far from be- 
ing anxious about this, although it has had 
a bearish influence on prices, operators confi- 
dently expect that the year total of demand 
will leave them with no burdensome carry-over. 
Thirty-six identical firms on July 1 had about 
one-hundred eighty-nine million feet of unsold 
stock as against one hundred twenty-seven 
million feet on the corresponding date last 
year. But July reports indicate that orders 
are making a good gain on the cut, weekly re- 
ports of eighteen to twenty-one firms showing 





Statistics on production, orders and 
shipments appear on page 44 





orders totaling about seventeen and a half mil- 
lion feet against a cut of thirteen and a quarter 
million feet. That industrial consumers and 
retailers have been such cautious purchasers 
augurs well for fall trade. The automotive 
and furniture groups are still buying closely, 
and only increased current consumption is re- 
flected in mill order files. Demand from the 
millworkers may be termed good for this time 
of year, and it is bound to expand as building 
in the north central States nears the finishing 
stage. The call for maple flooring has so im- 
proved as to cause a tendency toward higher 
prices, factory stocks of flooring now being 
much smaller than recently. The box trade is 
taking good care of low grades. The heavy 
curtailment of southern hardwood production 
is sure to benefit the whole hardwood industry, 
and it is noted that Canadian operators have 
found returns so unsatisfactory that next win- 
ter’s log input will be much less than last 
season’s. Prices generally are firmly held. 


Northern and Eastern Softwoods 


Northern pine mills are behind ten days to two 
weeks on their orders, because of marked im- 
provement in demand during recent weeks, and 
are showing concern about the smallness of their 
stocks. Bookings for the weeks ended June 4, 
11, 18 and 25 were respectively six and a third 
million, nearly eight million and eleven and two- 
thirds million feet and nearly eleven million 
feet—showing a rapid expansion. The mills 
have been operating very actively to get their 
stocks in shape for fall trade. To a large extent 
they depend on home territories, and as a good 
part of the consumption is on farms, the peak 
of trade will be reached in the fall. Surety that 
the prosperity of the Northwest has been re- 
stored by the present crop is leading retailers to 
order a little further ahead. Eastern trade is of 
fair volume, and some improvement is noted in 
inquiry for cargo shipment down the lakes. Box 
trade is also more brisk. Prices are strengthen- 
ing in sympathy with those of the major soft- 
woods, and advances are predicted. 

Northern hemlock is moving in greater volume 
as Michigan and Wisconsin farm users begin 
buying, and it is believed that such trade this 
fall will be heavier than in recent years, because 
of greater agricultural prosperity and also be- 
cause of the manufacturers’ promotion cam- 
paign. In June the reporting mills produced 33 
percent less than in June of last year, but 
shipped only 17 percent less. Unsold stocks of 
thirty-five identical firms on July 1 totaled 109,- 
901,000 feet, as against 115,545,000 feet on the 
same date last year, and this stock condition 
explains the heavier production in July. Coun- 
try and small town trade is the best feature of 
the market, though some lumber is moving to 
the East. Prices are firm at $4 off the Brough- 
ton list. 

The eastern spruce movement has gained 
slightly, call for framing having picked up 


somewhat. Prices, however, remain around the 
$39@40 base and too low to make production 
profitable. Many of the mills have curtailed 
output, and the supply of spruce on the market 
is reported light, so that the prospect is for an 
improvement in returns. 


Southern Hardwood Mills Closing 


Heavy curtailment of hardwood production 
is now in effect, and bookings are now well 
ahead of current output, so that mill stocks are 
being reduced. Prices show a strong tendency 
to advance to a more remunerative level, and 
the transition naturally causes some hesitancy 
on the part of those who covered themselves 
when quotations were lower, while those not so 
covered disposed to provide for requirements a 
little further ahead. Heavy stocking up by 
industrial consumers or retailers is hardly ex- 
pected, however, as long as they ean depend on 
rapid delivery, and the action of the mills in 
curtailing is not calculated to cause a spurt in 
buying but to bring stocks to a point that will, 
without surplus, meet trade requirements at a 
fair price. 

Building trades interests continue the best 
buyers, there being a good demand from mill- 
work and flooring manufacturers in all parts of 
the country. Unfilled orders at oak flooring 
plants on July 18 were 5 percent above stocks. 
More business is originating at the rural yards, 
and prospects for an increase in this are 
especially promising, as assurance of good crop 
returns has led to the undertaking of many 
building projects that will require hardwoods as 
they near completion. Furniture demand has 
improved a good deal since the shows, and as 
buying has been close to consumption it will 
surely be well maintained. The automotive 
group is not buying extensively, but prospects 
here are believed to be good. Summer is a dull 
period in export trade, but inquiries promise 
well for fall. The lower grades are moving in 
fine volume to the box makers. Both gum and 
oak are making moderate advances, and the 
list as a whole is firmer. 


Fir Shipments Exceed Production 


Shipments of Douglas fir continue to exceed 
production according to reports of 114 of the 
larger west Coast mills. For the week ended 
Aug. 1 orders were 121 percent of production 
while shipments were 104 percent of new busi- 
ness. As a result of this situation, stocks which 
were already low have become further depleted 
and many items are difficult to obtain. Uppers 
are generally scarce but the shortage is most 
acute in drop siding, slash grain flooring and 
ceiling. Although prices are unchanged, the 
general tone of the market is firmer and the 
expectation is that prices will go higher. The 
larger mills are holding firm to their recently 
published lists and in most cases are getting 
what they ask. There are still a few mills out 
with quotations under list but these are grad- 
ually swinging into line. Producers regard 
these developments as an indication that the 
market is shifting to one in which the seller 
is dominant as contrasted with the buyers’ mar- 
ket which has prevailed for some time. 

The Atlantic coast trade continues to be the 
strong feature in the market. Takings in this 
section are heavy and at unchanged prices. 
Buying in the middle West gathers momentum 
as the harvest season approaches, and producers 
look for an active demand from that territory 
during the fall on account of the now excellent 
crop conditions. The volume of fir moving into 
California both by rail and water, is slowly 
but steadily increasing and is being taken, in 
many cases, at slightly better prices. The export 
trade is holding up well, although continuing 
light, and new business placed during the eur- 
rent week shows q small increase that may be 
regarded as the beginning of the expected fall 
improvement. 
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Retailers Discuss Instalment Selling 


Once upon a time, so the saying goes, a man figured that he could lift himself by pulling at his bootstraps; so he 
tugged with all his strength, with the net result that straps and boots parted company, and the experimenter found 
himself flat upon his back. Is something like that taking place in present-day retail selling? A large number of repre. 
sentative lumber dealers appear to think so. 


The instalment plan of selling furniture and pianos was inaugurated a good many years ago, and was soon adopted 
by cheap jewelry and clothing houses. Latterly the idea, with some additions, has been extended to the selling of all 
sorts of musical instruments, as well as automobiles, radio outfits and other merchandise, apparently with consider. 
able success so far as getting the goods into the hands of consumers is concerned, although with what effect upon the 
future buying power of the public is yet to be determined. 


Within the present year the manufacturers of some commodities handled by lumber and building material dealers 
have worked out plans for financing instalment sales of their products by dealers, through the disposal of customers’ 
notes to a finance corporation making a business of handling that class of commercial paper. The customer makes an 
initial payment and signs an instalment note for the balance, which the dealer turns over to the financing company, 
the latter remitting to the dealer, or the contractor, as the case may be, the face of the note less its fee for interest, 
credit investigation, collection, risk and service. 


While the selling of homes, remodeling jobs and other essential construction on deferred payments, upon terms 
arrived at between the dealer and his customer, is of course everywhere recognized as a proper function of the retailer, 
many dealers feel that the introduction of a high-pressure system of instalment selling and outside financing will not 
in the long run redound to the best interest of the merchant, or of business in general. On the other hand, an occasional 
dealer views the plan offered as possibly an opportunity for increasing his volume of sales; or feels that, if an evil, it 
is a necessary one, because of the trend in the direction of instalment selling in so many lines. 

So long as instalment selling was confined to a few isolated items of merchandise it had little apparent effect upon 
dealers in other lines, although conservative financiers and business men have long viewed with apprehension the 
enormous increase in, extravagant and ill-considered spending engendered thereby. But now that the system is 
spreading into so many other fields, so that a great and increasing number of wage earners are mortgaging a large 
part of their income for long periods ahead, it behooves everyone to give careful study to the ultimate effect upon 
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his own business and upon trade in general. 


Feeling that full discussion of this very important subject will help dealers to decide what their attitude should 
be the AMERICAN LUMBERMAN quotes herewith some of the large number of letters elicited by the publication, on 
front cover of the July 25 issue, of a communication from C. A. Brant, a prominent New Jersey retailer, in which he 


discussed various aspects of the subject. 


Among the Worst of Present-Day Evils 


It was with considerable interest that I noticed the publicity which 
you gave to my recent communication concerning the evils of the partial 
payment plan which is growing throughout all phases of American busi- 
ness. Judging from some of the letters I have received concerning the 
article, you were entirely correct in your statement that this is a very 
live subject. One letter was from the Chamber of Commerce of the 
United States, which I shall follow up in an effort to have that body 
oppose the movement. Personally, I believe the thing is among the 
worst of our present-day evils. I would like to see every organization 
of business men in the country, as well as every trade publication, wage 
a campaign against it, so that further growth might be thwarted, and 
the damage already done be undone so far as possible.-—C. A. Brant, 
president A. A. Brant Lumber Co., Lakewood, N. J. 





Subject of Vital Importance to Retailers 


We certainly have to take our hats off to the AMERICAN LUMBERMAN, 
for it seems that for many years your paper has been the medium through 
which are discussed subjects timely and of great importance to the 
retail lumber business; and we can not help but commend you for the 
article appearing in your July 25 issue, by Mr. Brant, who has covered 
the subject most thoroughly. It is evident that he has given the mat- 
ter a great deal of thought. We would like to see you receive and 
publish further expressions on this subject, which we believe to be 
one of vital importance to the retail lumber business. I am sure that 
the members of our association would be more than pleased to read the 
views of other dealers with relation thereto. We know of no other 
trade paper that carries the vast amount of information, ideas and 
help for the retail lumber dealer that the AMERICAN LUMBERMAN (oes. 
—W. H. Bapgaux, secretary Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 





Increases the Cost of Products to the Consumer 


I am in fullest sympathy with Mr. Brant’s article, it being my opin- 
ion that such a scheme induces people to spend money before they have 
it, and in many cases they never get it; therefore, I think this plan 
should not be encouraged. Coaxing people to buy what they can not 
pay for is the curse of business today. In most cases these plans in- 
crease the cost of the product to the consumer, which is wrong. I 
think the consumer should buy his goods at the regular price, and the 
retailer make the deal with the consumer as he sees fit. 

In selling on instalments I have found it a very hard proposition to 
collect the notes as they become due, as all our customers are personal 
friends and it often happens that they are unable to meet a note, so 
naturally they are given an extension; soon another note falls due 
and the same thing happens, and finally the bill is harder to collect 
than if we had an open account with the debtor—Paun. N. HarkseEn, 
Goose Lake, Iowa. [Nore: The closing paragraph of Mr. Harksen’s 


Other letters will appear in later issues. 


letter does not bear directly upon the proposition under discussion, as 
under this plan the dealer has nothing to do with the collection of the 
notes, but it nevertheless throws an interesting sidelight upon the gen- 
eral subject of instalment selling.—EpITor. ] 





Retailers May Be Forced to Adopt Plan 


There certainly is a great deal of interest and discussion in regard 
to the subject of instalment selling. This is a big question, a real 
problem, and one that has two sides. Personally I am not in favor of 
this plan as I do not believe that it is sound business; but regardless 
of my personal views, I believe that the retail lumbermen are going 
to be forced to this form of selling. There are several good forms of 
instalment plans out at the present time, and this class of sales in this 
territory can be financed entirely without cost, and without recourse on 
the dealer. If these credit plans can be made to work without recourse, 
and the ultimate consumer is willing to pay the cost, I can not see why 
the retailer should not use them. 

This instalment plan is being used by paint and roofing concerns, 
and an immense volume of business in radios, victrolas, automobiles and 
other goods is transacted by this system, and it looks as though we 
retailers are going to be forced to take on this plan. I believe that now 
is the time for the retailer to study this question very closely; I 
believe, too, that it opens up a channel for a good, strong local asso- 
ciation to carry out this plan, and that it will eventually prove a source 
of income to the local association. This of course is a step in ad- 
vance, but one that I believe-is going to be forced upon us.—THORNTON 
EstEs, president Estes Lumber Co., Birmingham, Ala. 





Sees No Need for Easier Credit 


I notice that in your issue of July 25 you invite comment upon the 
instalment selling problem, and I have read with a great deal of inter- 
est Mr. Brant’s very sensible and logical article on that subject. There 
is but little that I can add to what he has said, except to say that this 
movement has now gained such impetus that we are obliged to give 
considerable thought to the problems presented thereby, and to shape 
our business to conform to this movement as nearly as we can. 

It is my opinion that in this country of ours credit has at all times 
been as easy as it should be, and that propositions such as the one 
under discussion are better handled individually than to be encouraged 
along broader lines. In other words, there are numerous instances 
where credit is safe, necessary and proper; while in a great many others 
the reverse is true. : 

It will be the policy of our company not to be carried away by this 
wave of credit and term selling, but to do as we have always done in 
the past, which is, to give close personal attention to each individual 
case, and extend credit only where the conditions and the personality 
of the would be purchaser justify doing so. I am sure that our firm 


will lose a lot of business by following that policy, but I am equally 
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sure that the results in thé end will be to our advantage. I am un- 
alterably opposed to any movement which would encourage inexperi- 
enced people to assume obligations which can not, with reasonable 
certainty, be lived up to. In most cases the tendency to go into edebt 
should be discouraged rather than encouraged.—R. E. MonTGOMERY, 
president and general manager Lee Lumber Co., Memphis, Tenn. 





Does Not Favor Outside Financing 

Relative to selling material on the partial payment plan, we have 
not tried this proposition out on anything but roofing, but do not see 
why it will not work the same way with any other material that we han- 
die. As we have not been working this plan very long it will be im- 
ossible to give you much of a record. We can only explain how we 
feel about the financing proposition. 

We are not in favor of handling these notes through a financing com- 
pany, but expect to carry, ourselves, all that we take. It is our opin- 
ion that’ the paint and roofing companies that are pushing the financing 
plan are doing so through the efforts of the financing companies, which 
are very keen for the business, as it makes them a return of 23 percent 
on the money which they advance in this way. 

From the standpoint of a company doing a merchandising business, 
we much prefer selling our material for cash, but the public has been 
educated to the idea of ‘‘buy now and pay later.’’ The lumberman 
has lost a good deal of business in the past on account of not being 
able to finance the purchase of material in the same way that luxuries 
and automobiles were financed, and it surely is time that he was awake 
to the situation. According to our way of looking at it, the question 
is whether the lumberman can afford not to finance the sale of mate- 
rial; instead of whether he can afford to do so. We may be wrong in 
our way of looking at this situation, but we have analyzed it from 
our own local conditions, and feel that we are correct—HomeEr W. 
BALLINGER, treasurer and manager, Clark County Lumber Co., Spring- 
field, Ohio. 





Dealer’s Plan Aids Small Home Builders 


With reference to the presentation of the subject of instalment sell- 
ing appearing in your issue of July 25, would say that we have been 
selling lumber on the monthly payment plan for ten years, our method 
being as follows: 

We do not sell to any one purchaser more than $300 worth, this to 
be paid in twelve monthly instalments, with interest at eight percent. 
The purchaser does his own building. We do not require that he own 
his lot clear, but he must have at least $100 paid thereon, and also 
must have steady employment. We find that this plan is a big help to 
a certain class of people, enabling them to get started toward owning 
a home, because the money which they have been paying for rent now 
goes toward the home. After the first year they have their initial pur- 
chase of lumber paid for, and also have paid some more on the lot, so 
that in most cases we can arrange to finance a complete home, because 


of the equity held in the lot and improvements. Our loss in handling 
this class of business is less than on material sold to contractors on cash 
terms. We think the article by Mr. Brant is all wrong. Evidently he 
has not had experience in handling these small buyers——ARTHUR SIL- 
VERBERG, Silverberg Lumber Co., Houston, Tex. [Nore: It will be 
observed that Mr. Silverberg’s interesting letter deals with the long- 
established custom of some dealers of selling lumber for homes on the 
partial payment plan, rather than the new instalment and financing 
plan of selling paints, roofing, wallboard etc., discussed by Mr. Brant.— 
EDITOR. | 





Reduces Purchasing Power of Consumer’s Dollar 


It was with a great deal of delight and much interest that I read in 
the AMERICAN LUMBERMAN of July 25 the article by Mr. Brant on 
“*Will Instalment Selling Help the Retailer?’’ You may be interested 
in a paragraph from a letter received today from The American Roofer, 
a trade journal, as follows: 

‘“‘The deferred payment plan has seemed to us to be destined to be 
very much of a ‘dud’ and has thus far proved to be such in the roofing 
line. We believe that a few months more will definitely settle the mat- 
ter in that direction. It is an attempt on the part of the Shylocks to 
butt in on legitimate business, and is certain to fail. There are certain 
roofers and roofing manufacturers who are financing the matter them- 
selves where sales can be made on credit that could not be made for 
eash, and that of course is legitimate, but it is no field for loan sharks.’’ 

It is generally agreed that a great deal of money has been put into 
automobiles by individuals who ean not afford to maintain them, but who 
through a false interest and apparently easy method of deferred pay- 
ments have been induced to buy. If in order to divert this trade to 
their lines, manufacturers of and dealers in paints, roofing, lumber or 
other items of merchandise are forced to follow, it would seem that 
there is being built up an extra service, and necessarily an extra ex- 
pense to the consumer, which automatically reduces, for the legitimate 
manufacturer and dealer, the purchasing power of the consumer’s dol- 
lar by diverting a certain percentage for interest and commission 
charges which go to the money lender. 

There are times of emergency when deferred payments are bene- 
ficial, but I believe that it is better business policy to advocate a doc- 
trine of thrift, which would mean the spending of money after the 
individual has saved a sufficient amount, whereby he gets full value for 
his money. The deferred payment plan as now being pushed, if al- 
lowed to extend to all lines of business, will educate a still larger num- 
ber of people to buy in advance of their-actual needs, and, what is 
worse, to pay beyond the normal value of the commodity bought. 

We are opposed to any further extension of time, as on the present 
basis of cash or payment within thirty days there is a sufficient accumu- 
lation of ‘‘deferred payments,’’ and this phase of the business we 
would like to see discouraged and eliminated.—WILLIAM R. FRIEDEL, 
secretary Southern Retail Lumber Dealers’ Association, Memphis, Tenn. 


More and Better Homes Is Club’s Aim 


HUNTINGTON, W. Va., Aug. 3.—Composed of 
the leading lumber firms of the city together 
with the principal dealers in other building ma- 
terials, sand and gravel concerns and hardware 
dealers, the Lumber & Supply Club, organized 
last May, is now functioning actively, and doing 
excellent work in stirring up interest in home 
owning, particularly in the construction of bet- 
ter-built and more attractive homes; as well as 
pointing out some of the dangers and pitfalls to 
be avoided in building or buying a home. The 
president of the club is P. V. Beswick; G. M. 
Mossman is vice president, G. W. Sullivan secre- 
tary and treasurer, and Rolland C. Mossman 
executive secretary. Headquarters are in the 
Union Bank Building. 

The club has made a remarkable growth since 
its organization, according to Secretary Moss- 
man, who says that applications for member- 
ship are constantly being received, some even 
from firms and individuals not actually engagea 
in merchandising any sort of building materiais 
but who are interested in promoting the cause 
of home building and home ownership. 

Another useful activity of the club is that of 
providing credit information for its members, 
which has proved very beneficial in protecting 
local dealers from loss. It also has performed 
a useful service in untangling and liquidating 
a number of involved estates in which club mem- 
bers were interested through the sale of mate- 
Trials thereto. 

The most important field of endeavor up to 
this time, however, and the one which has put 
the club ‘‘on’ the map’’ not only throughout 
this city and vicinity but even to remote points, 
18 the striking publicity campaign which the 
club 18 conducting in the local newspapers, with 
view to establishing the lumber and building 
material dealer on a footing of equal dignity 


with the banker, or any other line of business, 
in the minds of the reading public; and also 
to educate the public to want good architectural 
designs; to use standard materials, and to in- 
sist on good workmanship and thorough con- 
struction, pointing out also some of the dangers 
and pitfalls which the inexperienced builder or 
buyer of a home needs to watch for. 

These aims are being accomplished through 
a series of very well written and attractively 
illustrated advertisements prepared by Mr. 
Mossman now appearing in full page space in 
the local newspapers. These advertisements 
are not in display form, but are written and 
presented in the ‘‘editorial’’ style of advertis- 
ing, furnishing in forceful, well chosen language 
just the advice and counsel that the man or 
woman who is thinking of acquiring a home 
needs to give consideration to. This counsel 
covers every step of the proceedings from the 
purchase of the lot to the taking over of the 
completed home. 

Any buyer, no matter how inexperienced, 
reading and carefully studying these ‘‘edi- 
torials’’ will be safeguarded against many of 
the troubles that so many people experience in 
buying their first homes. These advertisements 
are published over the signature of the Lumber 
& Supply Club, and from time to time a list of 
the members is incorporated therein, thus con- 
stituting a sort of ‘‘Who’s Who’’ of the local 
lumber and building material fraternity. Each 
advertisement closes with the statement that 
‘* Another phase of home ownership will appear 
in the near future, edited by the Lumber & 
Supply Club.’’ Thus interest in the series is 
maintained, and the readers are encouraged to 
be on the lookout for the next advertisement. 
Besides the regular paid advertisements, the 
newspapers are devoting considerable editorial 


space to the discussion of various phases of 
home building, thus coéperating in ‘‘ boosting’’ 
the campaign. 

‘“*The future of this organization is indeed 
bright,’’ said Secretary Mossman. ‘‘Its activ- 
ities will in the near future result in the estab- 
lishment of a Building Exchange or other or- 
ganization of like character, to include not only 
dealers in building materials but general con- 
tractors, master plumbers and electricians, roof- 
ing, stone and concrete contractors, and the 
various allied trades that enter into construe: 
tion work.’’ 

The local lumber firms having membership in 
the Lumber & Supply Club, and which are help- 
ing to promote the big educational and public- 
ity program for more and better building, more 
home owners, accurate credit information, and 
the other activities of the organization, include 
the following: Dickerson Lumber Co., Minter 
Homes Corporation, Callaway Lumber Co., Moss- 
man Bros. Co., R. Mankin & Co., John S. Farr, 
Samuel Beswick, Carolina Lumber Co., Supe- 
rior Lumber Co., Ohio Valley Lumber Co., Dun- 
ean Box & Lumber Co., and Huntington Sash, 
Door & Trim Co. 


SPREE EAZAAES 


Cites Reasons for Strong Market 


[Special to AMERICAN LUMBERMAN by Air Mail] 

SAN FRAncisco, Cautr., Aug. 3.—Indicative 
of the general upward trend of the California 
pine market the Fruit Growers Supply Co., 
one of the factors of the Pacific lumber indus- 
try, declares that Aug. 3 was one of the out- 
standing days of the year in orders and inquiries 
received. 

Blue Monday changed to sunny Monday, declared 


Burton W. Adams, sales manager of the company. 
In the morning mail were orders for thirty-five 
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cars of lumber with prices averaging $2.50 a thou 
sand above the quotations of ten days ago. 

Throughout the last few days inquiries have 
been above all reasonable expectations and we are 
jubilant over the showing for the last week. We 
have enough orders to keep the remanufacturing 
plant running at full blast for at least ninety days 
before we can expect to see the bottom of the stack 
of orders That does not take into consideration 
the orders which are bound to come in within that 
period. 

On commons we have orders on hand and await 
ing delivery either now or at near future date suf- 
ficient to keep the mills running a day and a night 
shift for several months. 

Prices. while not high, will mean that we are 
at least breaking even on our investment, some 


thing that 


many manufacturers have not been 
doimy during the spring. 

The strengthening of the pine market is at 
tributed by Mr. Adams to the crop conditions 
of the middle West, the resumption of building 
activities and the fact 
halted in its downward slide and changed from 
a buyer’s to a seller’s markét. 

Lumber as a barometer of building costs, espe 
cially the price fluctuations of building materials 
which are taken from the timbers, is one of th« 
yvreatest farees of business, continued Mr. Adams 
in commenting on the effect of a higher lumber 
price on building activities. 

If the home builder will stop one minute to fig 


ure he will, with the aid of a pencil and a dis. 
earded envelope, find that the cost of lumber totals 
only a small percentage of the building price of hig 
home, ; 


The bulk of his cash goes to the plumber, the 
plasterer, labor, electricians, architects, conerete 
workers and masons. It seems that when lumber 
xoes up $2 a thousand feet that the other expenses 
those which really count, are thrown into oblivion 
and the extra few cents which would go to the 
lumber manufacturer so that he can break even at 
least, on his investment, become the most impor. 
tant factor in home building. 


that the market has 


Educational work along these lines by retailers 
would be one of the most_ profitable advertising 
schemes ever conceived by the industry. 





A Well Handled Job of Remodeling 


In searching for good examples of remodeled houses one 
finds numerous homes of the type here illustrated that have 
been remodeled, in many different ways; but there are still 
thousands of houses of the same type awaiting the remodeling 
process. By following the instructions appearing under the 
cut on opposite page the remodeled effect may be seen. 

This example was selected because the remodeling has been 
handled along lines of good taste and sound common sense. 
As the building restrictions in the residence district where this 
house stands would not permit extending the front building 
line further towards the street, as so often is a factor requir- 
ing consideration when remodeling, the sun parlor extension 
to the original parlor was carried out to the side; that is, the 
side of the house was cut out after building a girder overhead, 
and the old square parlor at the front of the residence was ex- 


tended on into the new sun parlor, seen in picture opposite. 

‘he original house looked too tall and narrow but the 
extension to the side overcame that difficulty and improved 
the lines and contour of the house. On the other side, in the 
ell of the original structure, was built a nice reception hall, 
as in the beginning the entrance was direct from outdoors 
into the dining room. In the remodeled house the reception 
hall opens both into the dining room and the enlarged par- 
lor. The reception hall is extended a little to the front of 
the main structure, breaking the lines and improving the 
general appearance. 

At the rear is seen the third addition, consisting of a 
lean-to clear across the back of the original structure; this 
provides an additional bedroom, and a sleeping porch on the 
north end, as shown on opposite page. 














AUGUS 


Bal 
of jun 
segres 
quant 
The | 
ealeul 
possil 
dime! 
proke 
he hi 
the ¢ 

Bu 
who 
dime 
busil 
some 
Schu 
layil 
mad 

in s 

ora 

any| 
it tl 
a 


—_— 





1925 


a 


a dis. 
totals 
Of hig 


r, the 
1crete 
1Mber 
“seg, 
livion 
D the 
en at 
npor- 


Lilerg 
ising 











AveusT 8, 1925 


AMERICAN LUMBERMAN 39 





Little Lumber Sales That Make Big Ones 


BALTIMORE, Mp., Aug. 3.—A dime’s worth 
of lumber is hard to visualize when one tries to 
segregate it in his mind’s eye from the ordinary 
quantity terms used in the lumber business. 
The brow becomes knitted with the effort of 
calculation and one finds himself estimating the 
possible size of a leak in a dog kennel or the 
dimensions probably required in a splice for a 
broken board on the old hencoop. Furthermore, 
he has some doubt as to whether he is using 
the correct word when he ealls it ‘‘lumber.’’ 

But there is a big lumber dealer in Baltimore 
who saw something well worth figuring on in a 
dime’s worth of lumber when he started in the 
business thirty-five years ago. He even saw 
something in a nickel’s worth. He is George 
Schumacher; and what he saw was the means of 
laying the foundation of the fortune he has 
made. And still he sees something worth while 
in selling lumber in quantities from a nickel’s 
or a dime’s worth up to as many wagon loads as 
anybody may want, for he goes right on selling 
it that way. 

What catering to the owners of the leaky 


you a nickel. Goeright over yonder to the west 
side of the yard where you see that man 
standing. He/’ll fix you up.’’ And thus another 
need was supplied. 

Asked how he had built up this kind of busi- 
ness to proportions that made it profitable, Mr. 
Schumacher said: 

I don’t think it was so much a case.of my 
building it up as it was my showing a cheerful 
disposition to handle it when it first began coming 
to me, After I saw that it was growing to 
profitable volume I began nursing it along, making 
those who bought in these small quantities feel 
that I appreciated their business just as much 
as if they had bought a wagon load. ‘There is a 
good profit in it, and lumber is lumber whether 
it be a stick or ten thousand feet. I made friends 
with all these small buyers, the householders who 
were tinkering with repair jobs about their prem- 
ises, the odd-job carpenters and the small con- 
tractors. I made them all feel that I was per- 
sonally interested in helping them to get the job 
done right. 


I suppose that in the course of years these 


yards. I buy these things in large quantities and 
my office force never overlooks the right time to 
send them out. My rule is to see that none of 
these smail customers are forgotten and that they 
be not allowed to forget me. 

In the course of my years of cultivating this 
kind of trade I have seen another benefit come 
out of it besides the profits which it yields itself. 
It has led to bigger orders from many of those 
who first came in for no more than a nickel or a 
dollar’s worth. Some went into the contracting 
business, others bought more property as they 
prospered, and in different ways the lumber needs 
of still others enlarged. All remembered me when 
they had to buy. The man who at first needed 
but a couple of boards to do some mending about 
his own premises may later have become the owner 
of a row of houses that he rented to others. And 
I had never let him forget where he got the couple 
of boards. 

It all just shows that most people are still 
human enough to appreciate a kindly way of help- 
ing them in their little difficulties, doing some- 
thing for them that others will not do. 
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Cut out in outline this picture, which shows the improvements described on opposite page, lay it on the larger 
picture, moving it about until in proper position, and observe the effect 





dog kennels and rickety backyard hencoops 
and the carpenters and small contractors who 
do the mending jobs for house owners, brought 
to Mr. Schumacher in the way of profitable 
business enabled him to make the earnings from 
his first small lumber yard furnish enough capi- 
tal for the establishment of another within a 
few years. Today the combined areas of the 
two yards equal nearly half a city block. They 
are, however, three blocks apart. Each carries 
a complete stock and is equipped to give prompt 
delivery service in wagon loads. 

‘*Do I still sell lumber by the dime’s worth?’’ 

The doubt implied in the question seemed 
to surprise Mr. Schumacher. 

‘*Yes, sir, by the nickel’s worth, if anybody 
Wants it,’? he said. ‘I’ve always had a good 
lot of that kind of business and I make pro- 
vision in my yards to handle it. There’s a 
Place set apart in each yard where lumber suit- 
able for these customers is kept. I have more 
than fifteen hundred of them now.’’ 

Mr. Schumacher, standing beside the office 
door opening into the yard, had searcely ut- 
tered these words when a young man stepped 
up with a 10-inch piece of pine wood in his 
hand, Exhibiting it, he asked if he could buy a 
piece small enough to permit of his easily mak- 
ing a duplicate of it. 


‘‘Certainly,’’ said Mr. : 


Schumacher, ‘‘ cost 


people have come to feel more or less dependent 
upon me. If I were to drop that kind of business 
tomorrow, I expect it would be something of a 
shock to many of them. Our relations have got 
to a point where they seem to feel a spirit of 
loyalty towards me. Some time back there was 
an incident that shows how they feel. A man 
whom I knew well went into the lumber business 
for himself. One day he met an old customer of 
mine, one who bought in both small and large 
quantities for his contracting business. The new 
dealer asked him why he didn’t bring his business 
to him, saying that he would give him better 
prices than he was getting from me. My old cus 
tomer merely came and told me all about the 
methods of my new and zealous competitor and 
went right on dealing with me to the day of his 
death. 

As the volume of this kind of business grew 
larger and larger, and as it all represents cash 
sales, I made a point of not letting my new 
customer get away without getting his name and 
address. All these are systematically filed. With 
this list of more than fifteen hundred names to 
yuide me, I carry on a system of keeping in touch 
with them. I let them know that I think about 
them, that I value their business. 

In the earlier days I did this by means of 
postcards carrying a friendly greeting and a 
reminder that I was ready to serve them with 
any quantity of lumber, however small their needs 
might be. But in recent years I have adopted such 
reminders as lead pencils, footrules and blotters, 
all bearing my name and the locations of my 


Nine “Homes Complete” On Display 


BuFFaLo, N. Y., Aug. 4.—A display of nine 
decorated and furnished houses of varying costs 
and located in different parts of the city was 
held here during the last eight days under the 
auspices of the Buffalo Evening News and some 
of the leading merchants. Forty-five local 
firms, including real estate dealers, builders and 
dealers in house equipment, participated. The 
total attendance of visitors was 253,626. This 
is greater by 100,000 than the number who vis- 
ited a similar display of three houses made 
a year ago. It was noticed that the visitors 
inspeeted more than one of the houses in most 
cases. The large crowd is due not only to ex- 
tensive newspaper advertising, but to the adver- 
tising done by those who, after inspecting 
houses and gaining favorable impressions, in- 
terested their friends in the exhibition. 

(SEZBSBEBLBLLLASAGA@G@G“GGa 

A FIRE, started in the Santa Barbara forest, 
California, Sept. 1, 1923, which threatened the 
city of Santa Barbara and destroyed 60,000 
acres, is still burning. The fire has burned into 
the deep soil and oil shale and ean not be ex- 
tinguished. The Forest Service watches it con- 
stantly during the fire season to keep it under 
control, 
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Pictures That Appeal to Imagination Are a Powerful Indirect Sales Help— 
A Suggestion for Getting the Kind That Strengthens Desire to Own a Home 


A number of dealers are experimenting 
with pictures in the effort to add more 
power to their advertising and selling. 
They are following the lead of the national 
advertisers in appealing to the imagina- 
tion through the eye. The use of pictures 
in display advertising is nothing new, of 
course; and yet not all of us who read the 
ads seem to be aware of the precise way in 
which these pictures achieve their results. 

Not so long ago an advertising picture 
was expected to show the reader just how 
the article looked. The advertiser 
couldn’t put an actual automobile or 


Each picture tells a little story. The group 
has just alighted from the car at church, 
at the theater or the sea shore; or the bride 


and groom are escaping from the guests af- 
ter the wedding. The prints, and the stories 


they tell, are attractive, and the people are 
the sort of people we like to think that we 


ourselves are. And so, of course, we are in- 
clined to approve their choice of motor coach 
makers. By these somewhat indirect meth- 
ods of publicity the advertisers set our imag- 
inations to working in a way that results 


thinking of the earlier stages when these 
possible customers are first being interested, 
This is the time when the imagination must 
be enlisted in creating desire for a home. 


Reasoning Out Customer’s Needs 


During the last two or three years a num- 
ber of dealers have got interested in orna- 
mental wooden fences, and advertised them 
in the usual way. Some time back the 
AMERICAN LUMBERMAN printed a little story 
about these fences and illustrated it with a 

number of photographs taken in New 





house into the paper, so he did the 
next best thing by putting in a real- 
istic photograph or drawing. He was 
appealing to his readers’ critical judg- 
ment. But presenty someone remem- 
bered that there are other and equally 
important appeals, and it occurred to 
him that pictures might be used for 
the purpose of setting the imagina- 
tion of customers to work. 


Appeals to Imagination 

While the realistic, matter-of-fact 
picture still has its uses, and. es- 
pecially in our business, where we 
can’t show a customer a finished prod- 
uct before he buys, a greater and 
greater pictorial appeal is being made 
to the reader’s imagination. There is 
a definite effort not only to describe 
the articles but also to associate them 
with a pleasant and attractive kind 
of life. Glance over a few pages of 
motor advertising. Here is a popular 
car that is bought rather extensively 
by families in comfortable circum- 
stances that like attractive lines and 
good service and motoring comfort at 
reasonable cost. This car is being ad- 








| GARDEN such as the above breathes the spirit of true 
romance. You can easily transform your Jawn or garden 


England. These photographs stirred 
up comment among readers of this 
paper, and extra copies were asked for 
in order that they might be used in 
helping sell such fences. Most people 
were directly interested in the fences 
themselves and in the lumber they 
hoped to sell in building them. But a 
number of dealers looked beyond the 
fences and reasoned the matter out 
somewhat in this fashion: <A person 
interested in such fences will be in- 
terested in lawns and lawn settings, 
for a fence ought to be a harmonious 
part of the lawn. But a person who is 
interested in such things is interested 
in owning a house. If he already owns 
his home he’ll be in line to fix it up, 
paint it or add those dormer windows 


into a place of rare charm through the additiomef a few pieces his wife has so long wanted, or a wide 
4 I : ’ 
scl icine a retartat porch or some French doors. A per- 
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things is either an actual or a poten- 
tial house owner; for a renter will 
not add these adornments to the prop- 
erty at his own charge, and he’ll not 
ask the owner to do it. For if the 
owner did such things by request he 
certainly would raise the rent at the 








vertised by a series of drawings fea- 
turing children in attractive and amus- 
ing ways. Sometimes the car appears 
in the background, sometimes only a 
front wheel with the distinctive hub 
cap is shown. The machine seems to 
take its place as a reliable part of an 
attractive, vigorous and happy family 
life. To most Americans that kind of 
life is ideal; and the imagination begins 
associating this particular make of car with 
that way of enjoying life. 

Here is another car, a handsome, power- 
ful, expensive machine. We have seen it 
advertised by the picture of a vigorous girl 
in the full bloom of youthful health and 
beauty, riding a spirited horse. Imagine 
what the old-fashioned advertiser would 
have said to the proposal that an automobile 
be advertised by means of a print of a horse! 
But here again the imagination and the law 
of association do their work; and after you 
have looked at enough of these spirited pic- 
tures you associate this car with the zest 
and glow of youth. The makers of a cer- 
tain line of motor car bodies seldom or never 
show pictures of their work. Instead they 
print wash drawings of well groomed, sub- 
stantial and distinguished looking people. 


surroundings. 


Rather daringly romantic for Des Moines, Iowa, you might 
think at first glance—young love in a moonlit garden—and 
perhaps a customer who bought to create such home beauty 
might be too diffident to confess a wish for such picturesque 
But such daydreams are the most potent 
sales help to the lumberman who has imagination to share 


them and help them come true 


in the eventual purchase of their products. 

So it happens that a number of retail 
lumbermen have been wondering if in addi- 
tion to the publicity they are already using 
they couldn’t further enlist the imaginations 
of their customers by the display of the 
right sort of picture. As we said before, 
every dealer has a need for matter-of-fact 
pictures to aid him in making a sale. If 
people become interested in a certain floor 
plan, they’ll want to have some idea of the 
appearance of the front elevation. And 
while it will be well to show a photograph 
of the house surrounded by lawn and shrub- 
bery, the customers will want to get a criti- 
cal and exact view of the front of the house, 
the number and placing of the windows, the 
proportions of the building and so on. At 
that point they are in a critical and not an 
imaginative mood. This is a legitimate 
and useful function of pictures, but we were 


next opportunity. So a certain num- 
ber of the dealers advertised fences 
in one way or another and did it for 
two purposes—to sell materials for 
building fences, and to use this idea 
of attractive lawn adornment as an 
entering wedge in selling house bills. 


I talked with a young fellow last 
spring about house owning, and he told me 
he had built a house two years before. 


Club Life Prevents Saving 


-“When Grace and I were married,” he 
said, “we rented a little house in an attrac- 
tive suburb. I was making a reasonably 
good salary, and we knew a lot of friendly 
and fun loving young people, and we had 
a very pleasant time. I know that a good 
many people have few kind words for what 
they call the ‘country club set.’ In fact the 
term has got to mean in some places a fast 
living group that allows pleasure to play 
hob with business, and whose morals are 
not all they should be. I think this is often 
pure prejudice. Our friends were not like 
that. Nobody made love to his neighbor’s 
wife, and nobody neglected his work in 4 
chase after pleasure. But we did spend 


quite a bit of money; more than we intended 
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to. We stayed inside our income, but sav- 
ings got left out. 

“Our country club is a modest place as 
compared with some of the palaces that go 
by that name, but it is a pretty spot in a 
piece of natural timber. I like flowers and 
shrubbery and made a few suggestions to 
the grounds committee, with the result that 
I got appointed to the committee and was 
told to go to it. Well, I did. I got an ex- 
tension teacher from the State agricultural 
college to come up and make some sugges- 
tions, and with the plans that he and I 
worked out together I got busy and spent 
most of my play time superintending the 
planting of shrubs and the laying of gravel 
walks. I can’t tell you how much pleasure 
I got out of it. I persuaded the club to let 
me put in a formal iris garden in a piece of 
waste land where dirt had been taken out to 
bank one of the greens; and in a really 
short time it was a show spot of the com- 
munity. I practically forgot about playing 
golf in the interest I took in beautifying the 
grounds of the club. 


Pictures Created Desire for Home 


“One day a lumberman who belongs to 
the club sat down beside me out on the ter- 
race and made some passing remark about 
the attractiveness of the grounds, and then 
said he was surprised that I didn’t do more 
of that work on my own lawn. I told him 
I’d love to but that the house was small and 
we'd probably move before long, and in any 
event I didn’t feel like improving the land- 
lord’s property. The lumberman took an 
envelope out of his pocket and drew from 
it a dozen kodak pictures. He said they had 
been taken in the back yard of a home be- 
longing to a friend of his. They were at- 
tractive; I’ll say that for them. I could re- 
construct the whole back lawn and garden 
from those pictures, and it was plain that 
it had been designed with care. I guessed 
the owner had done it himself, for it didn’t 

















100 YEARS AND MORE 


Weathering the storms of one hundred years and more, what 


grander monuments have we in this country today to the ingenuity oi 
our forelathers and the endurwig strength of good so r, than 
those old firme houses still standing ere and there in many of the 


states as sound and as goed as ever 
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The illustration used by this Ludington (Mich.) 

retailer strengthens the message of the adver- 

tisement, for the house looks sturdy if old, and 

the shade trees make it look like a cozy place 
to live in 


have the cold formality of the work of a 
professional landscape architect. There was 
a tea table set in a shaded spot, perfectly 
screened from the street. There was a 
child’s playhouse with a little front lawn of 
its own, and so on. 

“T took those pictures home and showed 
them to Grace; and, while we didn’t rush 
down to the lumber office the next morning 


in true storybook style to have a house built, 
there is no doubt that this was the seed that 
led us a year later to build our house. Yes, 
we built it of materials bought of this lum- 
berman who had started me thinking. One 
day when we were playing golf together I 
asked him casually how a person financed 
a house when he didn’t have savings enough 
to pay for it out of hand, and he explained 
his financing scheme. We’re paying for 
the house without serious trouble, and we 
haven’t dropped our country club friends, 
either. I still supervise the grounds out 
there more or less, but my real gardening 
interest is in my own lot. My planting is 
only two years old; but do you know what 
that lumberman did? He came out to the 
place a few weeks ago and took a dozen pic- 
tures. Something tells me that these pho- 
tographs of my lawn and garden will help 
sell another house. I hope they do.” 


Children Start Parents Thinking 


Doubtless you have noticed some of the 
comments made in the AMERICAN LUMBER- 
MAN about the importance of children in 
getting parents to think of home owning. 
Nothing need be added in this place to what 
has already been said, for I think no one 
who thinks of the matter for a moment 
can doubt that thousands of houses are 
owned because babies need the quiet and 
airiness and the sunshine and the security 
that are to be had in an owned home. But 
even so there are thousands of chidren liv- 
ing in rented houses; some, of course, in 
very pleasant and healthful surroundings, 
some in places the parents don’t quite like. 
It is to these latter that special appeals can 
be made with good effect, and attractive 
pictures will help do the trick. 


The general run of advertising is quite 
effective with these people, for they’re usu- 
ally thinking anxious thoughts about home 
owning. But a few dealers have found it 
good stuff to make some special appeals 
to the imagination. They have taken pho- 
tographs of children playing in sand piles, 
rolling on lawns, keeping house under per- 
golas and the like. You’ll notice that in 
photographs of this kind there is little di- 
rectly introduced about a house. It’s mostly 
front and back lawn, shrubbery, flowers and 
babies. The dealer has none of these things 
for sale. But the customers have the babies, 
and as we said before they’ll not do much 
about these other adornments unless they 
own the house and lot; so the dealer simply 
shows them the attractive lawns and play- 
grounds that are possible for people who 
own their own places. Not infrequently the 
imagination gets to work and in time brings 
in a new customer. 


Home Makes Playground Possible 


Safe as well as attractive playgrounds for 
little folks are coming in for much thought. 
The motor traffic, even in supposedly quiet 
villages, is getting to be a thing of terror. 
A few days ago a little neighbor of mine 
who is seven years of age was run over and 
badly hurt. To be sure, Billy’s accident 
is not one illustrating the danger of not own- 
ing a home. He was run over while going 
to Sunday school, and his people do own a 
lovely home where he and his brothers have 
every chance and encouragement to play in 
safety. But many parents in talking with 
me of the little fellow’s mishap have ex- 
pressed downright fear for the safety of 
their own babies; a fear that is always pres- 
ent except when the little folks are in bed 
and asleep. They have wondered how they 


can better protect the very tiny ones who 
are just learning to walk and talk, and who 
find the world a fascinating place to ex- 
plore. Many motorists are especially care- 
ful of children; but accidents do happen, 
and it is small comfort to locate the blame 
after a little life has been snuffed out. 
Sturdy little Billy is recovering from his 
bumps, which include a fractured skull, sev- 
eral other broken bones, internal injuries 
and very severe shock. But I’d guess that 
there are some scores of neighbors and ac- 
quaintances, parents of little children, in 
the mood to take any precaution to see that 
a similar accident does not happen to their 
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How greatly a fine illustration tones up an ad- 














vertisement! Here is skilled pen and ink 

rendering on the basis of an attractive perspec- 

tive. This Ypsilanti (Mich.) retailer offers to 

embody modern ideas of comfort im the new 

home, and features phone service and gzip 
delivery 


little broods. I’d guess that ornamental, 
baby-tight fences for back lawns could be 
sold without superhuman effort. And prob- 
ably some renters among these people would 
be ready to buy or build if the matter were 
presented to them clearly. 


Photos and Drawings Used 


You may ask how such photographs can 
be used, and this is something of a difficulty. 
Several dealers have used them in panels, a 
group of enlarged photographs all dealing 
with a common subject, in their sales rooms 
and show windows and in their booths at 
fairs. Some have had cuts made and have 
used them in printing letter heads for direct- 
by-mail advertising to a selected list. Pho- 
tographs don’t usually reproduce well in 
newspaper advertising, for the screens have 
to be made very coarse. But some dealers 
find pen drawings or have them made; and 
these cuts reproduce very well and carry 
suggestions to the reader’s imagination. 

Summer and fall are the times to get 
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collections of such photographs. The 
Realm suggests that if a dealer is interested 
he might make a little contest and open it 
to local photographers. He might draw 
up a few rules, make an explanation and 
offer prizes. Perhaps he could have sev- 
eral contests, thus giving the little folks a 
special chance. The object would be to 
get a large collection of pictures of houses 
and grounds; but especially to get pictures 


that told little human interest stories, chil- 
dren at play, grandfather reading the paper 
out under the May tree, grandmother shell- 
ing peas on the back porch, brother Jack 
starting off on a Boy Scout hike, and so on. 
All of them ought to have a background or 
a quality suggestive of home. The dealer 
could arrange to have a committee of award, 
including a local photographer. He prob- 
ably should pay a small sum for each photo- 





graph accepted, and should certainly require 
that the film as well as a print be delivered 
to him. Then out of the collection he could 
have his committee make the prize awards, 
With prize pictures and some others en- 
larged, he could give an exhibition, say in 
the town library. And when all this was 
over he would still have a great quantity of 
pictures to use in various ways in his fu. 
ture advertising. 


News and Business Ideas for Retailers 


Floats Visualize Lumber Progress 


AKRON, OHIO, Aug. 3.—Combining the spec 
tacular with the educational, a striking dis- 
play made by the Portage Lumber & Building 
Co. in the parade commemorating the recent 
Akron Centennial, attracted a great deal of 
attention and was com- 
mented upon by specta- | 
tors and the newspapers | 
as one of the best in the 
big parade. 

Not content with a 
single float, the com- 
pany had three in line, 
the trio constituting an 
exhibit that represented 
three stages of the lum- 
ber industry, and visu- 
alized the progress that 
has been made in the 
preparation of forest 
products for their thou- 
sand and one uses in 
the everyday life of the 
people. 

The first float in the 
company’s display con- 





placed. Taking hold of the end of the wire, 
the clerk simply pulls it along the top of the 
table to the desired length, as indicated on the 
edge of the table. Then he runs a heavy knife 
or a chisel over the wire, one end of the knife 
following the narrow slit across the table. 











sisted of an old-time log 
cart, drawn by a sleek 
and well matched yoke 
of oxen, on which was 
a large saw-log. Another float showed the next 
stage of development, in the shape of a wagon 
loaded with lumber, drawn by a fine, well 
groomed team of heavy draft horses, the lum- 
ber being undressed just as it used to come 
from the old time sawmills. The modern phase 
was shown by a third float, this being a large 
tractor hauling a trailer loaded with fine 
dressed finishing lumber, varied with shingles 
and other building materials attractively ar- 
ranged, 


Will Hold ‘Own Your Home’”’ Show 


BELLINGHAM, WaAsH., Aug. 1.—With the as- 
sistance of local lumbermen, realtors and other 
business men, an ‘‘Own Your Home’’ exposi- 
tion will be staged in the State armory Sep- 
tember 21 to 26 under the auspices of the Bel- 
lingham Real Estate Association. One of the 
lumbermen who is giving his support to the 
proposition is Earl LeValley, manager of the 
Columbia Lumber Co. The association will build 
a $5,000 demonstration home in connection with 
the exposition, a lot for this purpose having 
been donated by the Bellingham Bay Improve 
ment Co. 
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Handy Bench for Cutting Screen 


LOVELAND, CoLo., Aug. 3.—An exceptionally 
convenient bench for measuring and cutting 
wire screen has been built by the Harris Lum- 
ber Co., of Loveland. The plan is so simple 
that any lumber dealer can adopt it, and he 
will save a lot of time by so doing. 

The table or bench, whichever you wish to 
call it, is made about 15 feet long; it can be 
made longer or shorter to fit individual condi- 
tions. This table is wide enough to accommodate 
ordinary rolls of wire screen. Feet and inches 
are marked along the entire edge of the table, 
starting from a slit at one end, in which a 
knife is run along to cut the wire. At that 
end of the table is a semi-circular trough, lined 
with tin, in which the roll of wire netting is 


Lumber firm’s display of three floats showing development of lumber 
industry, in recent Akron (Ohio) centennial parade 


This serves as a guide und enables the clerk 
to cut the wire square across, 

Underneath the table are compartments to 
aecommodate rolls of different widths. When a 
customer desires, for example, nine feet of 
screen 24 inches wide, the clerk pulls that 
roll from its compartment under the table, 
slams it into the trough at the end, pulls the 
wire out to the 9-foot mark, cuts it off, rolls it 
up and then puts the stock roll back in its 
place, the whole operation taking less than 
two minutes. 

Beeause the trough is lined with tin the 
roll of wire turns in it readily; and doesn’t 
run ‘‘all over’’ as it might were it not thus 
kept in place. 


MMMM mm mamas 


Aerial Publicity Offered Dealers 


Airplane advertising is now offered to dealers 
handling its products by the Lehon Co., Chicago, 
manufacturer of Mule-Hide shingles and roofing, 
under a cooperative plan, the company having 
contracted with a Dayton (Ohio) aviation eon- 
cern for a_ specified 


The cost of the planes is sufficiently low for the 
dealer to make generous use of them. 

One way of distributing these gliders is to 
shower the community with coupons from the 
big airplane, these to be picked up by children 
and presented at the dealer’s office. Another 
method of. distribution is to offer a_ glider 
to every child who will submit a list of names of 
five home owners whose present roofs are in 
poor condition. Further suggestions are em- 
bodied in an illustrated circular describing the 
whole proposition which will be sent by the 
Lehon Co. upon request. 

‘*The boy of today is the builder of tomorrow 
—always remember that, and cultivate his good 
will,’’ is the caption of one of the pages of the 
circular describing the glider offer. Certainly 
no more effective way of gaining the friendship 
of the juvenile population could be found than 
to make it possible for the boys and girls to 
become possessors of miniature airplanes that 
not only fly in a straight line but circle, spin, 
dive, loop the loop ‘‘’n everything.’’ 


Good Neighbors and Good Friends 

DENVER, CoLo., Aug. 3.—Can two enterpris- 
ing and energetic lumber dealers live in amity 
side by side, with their places of business sep- 
arated only by a fence? Will dealers so situ- 
ated find it more difficult, or easier, to build 
the volume of their respective business than 
if they were farther apart? 

These are interesting questions. And _ inter- 
esting evidence bearing on them is available 
at Derfver, where on Platte Street, two large 
retail lumber companies are located side by side. 
These are the Oregon Lumber Co., of which 
Fred Conine is president, and the Pacific Lum- 
ber Co., at the head of which is 8. H. Brake. 
The AMERICAN LUMBERMAN correspondent 
made a special trip out there to interview the 
heads of the two companies on the subject. 
Mr. Conine was absent from his office, but 
Mr. Brake was in, and ready with information 
courteously given. 

The propinquity of these two concerns is 
made strikingly apparent to the public through 
the two vivid and contrasting color schemes 
used for their buildings. Black on yellow is 
the color combination of the Oregon company. 
A sidewalk fence with this color combination 
runs right up to a building of the Pacifie Lum- 
ber Co., which has blue and white as its dis 
tinctive colors. These color combinations are 








number of flying hours. 
With this spectacular 
publicity service it is 
possible for a dealer to 
shower his town with 
advertising literature. 
But that is only part 
of the story. Along 
with this service, or in- 
dependently of it if the 
dealer does not wish to 
arrange for the flying 
display, the company is 
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prepared to furnish any 
desired number of prae- 
tical toy airplanes of 
the glider type, with the dealer’s name im- 
printed thereon. This is a practical model that 
really flies and will bring joy to any youngster’s 
heart. These tiny planes are built of balsa, an 
extremely light wood imported from Eeuador. 


Airplane starting on an advertising flight for an Iowa retailer 


used by the two companies for their delivery 
trucks. A very few steps takes a prospective 
buyer of lumber from the office of one com- 
pany to the office of the other. 

Tf volume of sales is a reliable barometer, 
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it can be said conclusively that two lumber 
companies side by side make an economic situa- 
tion. Since the Pacific Lumber Co. was pur- 
chased by the present management eight years 
ago, prior to which it was a one-man lumber 
pusiness, the Oregon Lumber Company has 
made a great deal of growth. The Pacific Lum- 
ber Co., when taken over by the present man 
agement, looked for sales in directions apart 
from its close neighbor. The management felt it 
knew where it would get business, and this 
direction was not one which would eut into 
the Oregon Lumber Company’s business. In 
eight years, the Pacific Lumber Co. has grown 
to the point where sixty-five people are em- 
ployed. 

‘“‘The best neighbors in the world,’’ is how 
S. H. Brake describes the Oregon Lumber Co. 

What is the stock of one company is, in 
effect, the stock of the other, for there is con- 
tinual use of each other’s supplies for ‘‘ fill-in’’ 
purposes. Hundreds of times in the course of a 
year a blue and white Pacific truck may be 
seen at the Oregon yard, and with equal fre- 
quency a yellow and black Oregon truck may 
be observed at the Pacific yard. 

During eight years, the pleasantest of 
relations have existed between the two com 
panies. They often exchange merchandising 
ideas and information. 

‘*T helieve a retail lumber dealer should be 
ready to do as much to get and retain the good 
will of his competitors as to gain the good 


will of anybody else,’’ declared Mr. Brake. That 


is the policy which has ruled both concerns 
in their relations with each other. And _ the 
result is shown by their growth. 


Selling a Town to Itself 

ORADELL, N. J., Aug. 3.—Recently a rather 
difficult problem confronted the inhabitants of 
this beautiful residential village, which was 
happily solved through the prompt action of the 
residents. In applying the solution Hiram 
Blauvelt, vice president of the Comfort Coal- 
Lumber Co., operating a chain of yards with 
headquarters in Hackensack, N. J., was an ae 
tive participant. Mr. Blauvelt, it may be re 
marked in passing, feels a very deep interest in 
the welfare of the village, being a life-long 
resident, and his father also having resided here 
for many years. 

Lying almost in the center of the town was 
an uncultivated farm. One morning the vil 
lagers woke up to find that this tract had been 
sold and was to be cut up into small lots for a 
very cheap and = undesirable development 
scheme, which would inevitably draw a class of 
people different from those who had made the 
village what it is. 

Some of the public spirited citizens, promised 
the support of others, went to the real estate 
operator and offered to buy the property. The 
latter was willing to sell, having made a good 
turnover and his profit. The idea behind the 
transaction was not one of private advantage 
or gain, for the land was bought with the in- 
tention of giving every citizen of the town an 
opportunity to buy a plot here in what was per 
haps the most highly desirable residential prop 
erty in the whole town. Another stroke of for 
tune was that the land had a small brook on it 
and a grove of full grown oaks, besides adjoin- 
ing the present school property. Here was a 
chance not to be missed, and the town immedi 
ately took over a large block for a municipal 
park, and also made reservations there for the 
building of future schools and municipal build 
ings. Then the whole farm was cut up to the 
best advantage in good sized lots with suitable 
building restrictions put upon them. The lots 
were then priced on the basis of absolute cost, 
and gathered together into groups of similar 
value. A mass meeting for selling the lots was 
advertised for a specified evening. 

A person could choose in what general group 
he wished to purchase, but he had to take his 
chance on what actual lot he got in the drawing. 
For instance, in one group there were sixteen 
plots all valued at $400. Twenty-three citizens 
wished to buy in this group, which meant that 
twenty-three tickets were put in the box, seven 
drew blanks and got their deposit checks back, 


while the remaining sixteen discovered what 
plot was actually theirs by the number on the 
ticket they drew. _There was absolutely no gam- 
ble, the drawing being merely to give everybody 
a chance to buy when there were more buyers 
than lots, and also to prevent any person from 
picking a little bit better lot. 

At that meeting the mayor made a brief talk 
and then turned the proceedings over to the 
chairman, who presided over the drawing. In- 
terest ran high, especially when someone got a 
particularly good lot, and his friends all greeted 
him enviously. This little element of chanee, 
where nobody got stuck, added zest and fun. 
Kverything had been well planned and by 11:00 
o’clock it was all over and one of the best parts 
of Oradell had been sold to its own citizens, 
thus averting a menace. 


Home Designed Lawn Furniture 


It may be interesting to lumbermen to know 
that the suburban owners of homes with ex- 
tensive grounds are filling up the big open 
spaces with home designed hand made lawn 
furniture. 

Note the built 


two big comfortable home 


chairs in one of the pictures. They are made of 
provide easy 


dressed hoards and seats and 

















Bozed marker for private auto garage drive 
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hanger 


A combination scat and clothes line 


restful arm boards. The table and the swing 
are factory made out of hardwood lumber. 
Only one set of this yard furniture is shown 
in the picture, but in another corner of the 
side lawn there is another set as large. 
In another picture is seen one of newer happy 
combinations. It is a great big comfortable 


seat arranged between two cedar clothes line 


posts. There is a heavy beam between the 
posts. At the rear end of the lawn, as shown in 


the picture, is seen a similar arrangement. In 
the top timber is a row of galvanized hooks, 
eighteen inches apart. To these, strands of 
line are stretched from one frame to the other, 
and thus the big family wash is hung out in the 
wind and in the sun. 

All of the woodwork of these several con- 
ceptions is coated with paint of pleasing color. 
All are in the suburb of Park Ridge, Il. 


Building Costs Compared 

Comparative costs of building construction in 
129 American cities in 1924, are represented 
in a comprehensive survey released by the open 
shop department of the National Association of 
Manufacturers. The table shows that in cities 
where the open shop prevails in the building 
trades the per capita building was 45 percent 
greater than in cities where construction work 
is closed shop. 

Total population of the cities surveyed is 
24,497,642, and three tables presented show 
per eapita building permits of $72.10 in cities 
where building construction is less than 25 per- 
cent open shop; in cities where building is 
from 25 to 75 pereent open shop the per capita 
permits average $89.20; the per capita of 
building permits in cities where building is 
more than 75 percent open shop is given as 
$108.40. 


(ag@a@aaaaaaen 


Dealer Has Fine New Office 

WAREHAM, Mass., Aug. 3.—E. K. Greer, well 
known lumber dealer, is now enjoying the con- 
veniences and esthetic influences of a new of- 
fice, occasioned, in part, by a recent fire which 
damaged the interior of the main office building. 
The extraordinary thing about the fire is that 
the insurance experts found that it started 
in some packages of steel wool. Hereafter, Mr. 
Greer says, he thinks he will have to keep his 
stock of steel wool in fireproof containers. The 
new office is very attractively designed and fur- 
nished and has been given the ‘‘atmosphere’’ 
which draws trade. The Greer yard is now op- 
erating five trucks. 


Offers Roofing on Easy Terms 

ATLANTA, GA., Aug. 3.—The Miller Lumber 
Co., of this city, recently added a roofing de- 
partment to its increasing lines of activity. A 
roofing application department has been in- 
stalled and plans have been worked out by which 
customers can pay for roofing repairs on easy 
terms. Several special roofing crews have been 
added to the force of employees, and the new 
roofing department is operating under the diree- 
tion of E. W. Smith. 


Predicts Active Fall Trade 


VANCOUVER, B. C., Aug. 1—A large per 
centage of the lumber for building construction, 
contracts for which were let in May and June, 
has yet to be bought, says Edward J. Young, 
lumberman and timber operator of Madison, 
Wis., here on a visit to the various projects 
in which he jis heavily interested. Mr. Young 
is president of the Vancouver Lumber Co. and 
the Bernard Logging Co., operating three large 
sawmills and also logging at Orford Bay on 
Vancouver Island. 

Mr. Young predicts that because of the huge 
building program in the United States heavy 
buying of all materials, and especially lumber, 
must take place within the next few weeks. 
l‘ollowing that he sees bright possibilities for a 
large volume of trade from the farming areas 
of the United States and Canada, when crops 
are garnered. 

Because stocks of lumber at all mills and in 
hands of dealers practically throughout the 
continent are away below normal, Mr. Young 
expects the mills will do a good trade until 
late this fall. While here, he will decide on 
some substantial additions to the mills in which 
he is the dominant factor. 





44 AMERICAN LUMBERMAN 


AUGUST 8, 1925 











* es +. 
National Production, Shipments and Orders 

WASHINGTON, D. C., Aug. 3.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 

Softwoods: Production Shipments Orders 
Week ended: 1925, July 25; 1924, July 26— 1925 1924 1925 1924 1925 1924 

BOmbhern FING DASOCIAON «<5 ios ios 6:0 v:cikinseo 000 0 w5yvsis ai seis eioiorseieis's 68,340,189 67,437,007 72,252,280 75,418,200 74,086,200 84,513,000 
West Coast Lmbermen’s ASSOCIAUiION «66k s60s6ecscc ics ceceews ens 92,384,231 78,882,127 97,269,886 77,318,373 98,204,385 87,008,304 
Western Pine Manufacturers’ Association.............0...008: 38,884,000 30,791,000 33,140,000 25,525,000 35,090,000 30,900,009 
Californian Redwood Association. .......5050ssccscctsesecnsssveese 6,873,00 8,012,000 6,003,000 4,341,000 7,080,000 7,091,000 
North Carolina: Pine ASsGCIAtiONn...66o.0sc ccc sisivcccscocmeronveses 8,185,086 Sg ond bie Ad ert pot wee ae 775 681 
Northern Hemlock & Hardwood Manufacturers’ Association... 3,379,000 2,453,000 ‘ D ’ ’ 9428, 
Northern Pine Maneiact cenee "A —achetion SPs Ys tae eters eee 11,947,200 10,251,400 9/238,000 7,727,500 10,619,000 6,685,000 

PON BIS AINE WYRE oss sgisre seis leies adage Sal Fee ewes Selo se nea wataeesees 229, 998, 665 204,942,062 229,921,855 198,925,500 234,843,734 227,700,991 

Thirty weeks: 1925, Dec. 28 to July 25; 1924, Dec. 30 to July 12— m 

Pr tk Pine Association........... “i RERUN Aras oe ee ee Y 3,342,961,394 2,323,725,849 2,279,378,646 2,298,744,460 2,267,831 ,099 2,249,865,403 
West Coast Lumbermen’s Association PP Te PO re 2,977,174,918 2,783,137,007 3,123,312,835 2,924,691,625 3,075,955,173 2,726,271, 498 
Western Pine Manufacturers’ Association............e0seeeeeees 35,362,000 937,827,000 901,842,000 867,131,000 899,695,000 856,928,000 
CBIGrnIA: BROGWOOW BASSOCIBTON «5 x06. 6.2.0:0:010.0:6:6:0.0.9c vice Vibe s.010 ws.9'5 0196 226,550,000 258,381,000 206,125,000 205,051,000 208,051, 201,782,000 
Ort CAroune. Pine ARBOCIBTION o.6 6 .oiss ik vcccenociee ie edensceeeten 252,012,471 227 941,656 248,735,356 230,088,065 194,093,267 197,784,642 
Northern Hemlock & Hardwood Manufacturers’ Association..... 86,410,000 75,101,000 75,894,000 09,288,000 60,739,000 55,694,000 
Northern Pine Manufacturers’ Association..........+.+.0eeeeeeeee 289,722,000 267,903,700 253,374,500 245,070,400 237,489,000 249,795,000 

On a SED CTE eRe ee oe ee, 7,110,192,783  6,874,017,212  7,088,662,337  6,840,064,550  6,943,853,539 = 6,538,120,543 
*Californis ‘hite & Sugar Pine ‘ ‘ac ‘ers’ Associati 
eThITY WeCKS eet tees nee caresseeeecsce ees cssres tees 586,913,000 520,923,000 891,407,000 «400,621,000 513,542,000 434,888,000 

BP DP enR ed ND ob. sien .natinsa snkeeeebea se uGces sabe sc> uses 17,390,000 16,455,000 12,178,000 10,856,000 11,487,000 9,110,000 
Hardwoods: = 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 30 weeks............. 163,518,000 135,306,000 95,110,000 91,097,000 89,358,000 80,905,000 


*Revised figures for thirty weeks; 


not included in general totals; 


represents about 77 percent of cut in region. 





North Carolina Pine 


NorFOLK, VA., Aug. 3.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-seven mills for the week 
ended July 25: 








Percentages of 


Production Ship- 
Production— Feet Normal* Actual ments 
mormal ...<... 16,104,000 3 
BOTURE. ocscses 8,674,391 54 a 
Shipments ...... 10,325,757 64 119 soos 
S| ae 9,492,149 59 109 92 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 


As compared with last week, there was an in- 
crease in orders of 28 percent; last week there were 
reports from 45 mills. 


California Redwood Data 


SAN FRANCISCO, CaLiF., Aug. 1.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended July 25: 








————— Redwood ——  White- 
No. of Percent of wood 
mills Feet production 

Production ... 15 6,879,000 100 1,824,000 

Shipments 15 ~=—6,003,000 86 1,585,000 
Orders— 

Received ... 15 7,080,000 102.5 1,207,000 

On hand .... 14 28,294,000 fm 6,312,000 


Detailed Redwood Distribution for Week 





Shipments Orders 

ENO, COOTSOPIMA® o.o6s.60s 0ss%002 3,357,000 4,219,000 
50, ACAMLOYING”: osiicccscsaeves 1,162, 000 837,000 
MAMET. “cA awcc asks coawsiets 38,000 264,000 
NN Cos Sa mincuncemowind Kase 1,166,000 1,303,000 
IETS isis Ais camutbe ane cous 280,000 457,000 
BNO, sii Sci enw eae eee 6,003,000 7,080,000 





*North and south of line running through San 
Luis Obispo and Bakersfield. 

*Nevada, Arizona, Oregon and Washington. 

tAIl other States and Canada. 





Hardwood Barometer 


MEMPHIS, TENN., Aug. 3.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 25, one hundred two and two- 
thirds units reporting, is as follows: 

———Percent of 
Nor- Iden- 
mal tical Actual 





out- nor- out- Ship- 
Production— Feet put mal put ments 
Normal (iden- 
tical units) 18,865,000 
Actual .... 13,308,256 71 TWF 
Shipments .. 13,017,651 69 74 97.8 
Orders— 
New* . 14,130,820 75 80 106.2 108.6 
On hand end 
week.... 81,344,438 


*There was fabricated at sawmills 1,260,278 feet, 
and 197,137 feet was used in construction work, 
making a total of 1,452,415 feet. 


tIidentical mills were operating 69 percent of 
normal time. 

There was 21,862,757 feet of logs received 
during the week, and 7,435,173 feet sawn, leav- 
ing a mill supply of 21,372,745 feet. 





National Analysis 


WASHINGTON, D. C., Aug. 3.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
July 25, orders and shipments being shown as 
percentages of production: 


During During 30 
Week Ended Wks. Ended 
July 25 July 25 


No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 128 106 108 97 97 
WOME TORRE 6 onc csis ee 112 105 106 105 103 
Western Pines ...... 38 85 90 96 96 
California Pines* .... 11 70 66 101 87 
Calif. Redwood ...... 15 87 103 91 92 


No. Carolina Pine.... 40 125 102 99 Ka f 
No. Hemlock & Hdwd. 14 3 75 68 60 
Northern Pine ...... 10 T7 89 87 82 


3687 98 100 99 96 
*Represents 35 percent of cut in California pine 
region. 
jLast week there were reports from 372 mills. 





Western Pine Summary 


PORTLAND, ORE., Aug. 1.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 25 from 


thirty-eight member mills: Percentages of 


Ship- 

Production— Cars; Feet Cut ann 

Normal . 33,450,000 

Actual sits 38,884,000 
Shipments .... 1,256 32,656,000 

Local deliveries... 484,000 

TOON. 654-5:s 33,140,000 85.23 
Orders— 

Canceled ... 18 468,000 

New* ...... 38 34,606,000 90.24 105.88 

On hand.... 4,509 117,234,000 


7Car basis is 20,000 feet. *Local sales included. 

Bookings for the week by thirty-six identical mills 
112.85 percent of those for previous week, showing 
an increase of 3,850,000 feet. 





Southern Pine Barometer 


NEW ORLEANS, LA., Aug. 3.—For the week 
ended Friday, July 31, one hundred twenty-four 
mills report as follows in the Southern Pine 


Association: Percent Percent 

of pro- of ship- 

Cars} Feet duction ments 

Production .. .... op Lt i 5 re 

Shipments ... 3,495 72,835,800 107.25  ..... 

Orders*— 

Received .. 3,455 72,002,200 106.02 98.86 
On hand end 

WEEK .ssAdSBt ZEBCE5460 ..c88 sees5 





*Orders on hand showed a decrease of 0.36 per- 
cent; one hundred twenty-eight mills contributed 
to previous week’s report. 

7Based on June average load, 20,840 feet. 

Of 90 mills reporting running time, 18 were 


working overtime and 35 full time, while 1 was 
1 operated two days; 4, four days; 
five and a half days. 


shut down; 
20, five days, and 11, 





Hemlock and Hardwood 


OSHKOSH, WIs., Aug. 3.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movements 
supplied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one- 
third of the total monthly shipments reported 
by all members, and shows averages for May, 
June and July and 1925 to date, and weekly fig- 
ures for July: 


Hemlock 

Period— Firms Cut Shipments Orders 
Weekly average— 

EOS «a sineiscewrese ae 1,630,000 2,788,000 2,196,000 

June ........2 .- 2,693,000 2,584,000 2,102,000 

i Cree 4 3,284,000 2,295,000 2,060,000 

To date, 1925. .. 2,888,000 2,547,000 2,045,000 
PT a Saas 2 2,142,000 2,255,000 1,947,000 
SUIS DBs 6ca:s0.s:0 20 4,441,000 2,499,000 2,327,000 
Sy Es 6640006 19 2°944;000 2,283,000 1,952,000 
ae en ee 18 3,610,000 2,146,000 2,017,000 

Hardwoods 

Weekly average— 

INE os-6'v'e-s- dn .. 4,680,000 2,646,000 2,338,000 

UITIO. Sere ai'snn s.r 4,512,000 2,797,000 3,328,000 

NNO afore avalos a0 3,312,000 2,979,000 4,358,000 

To o*. 1925. .. 5,483,000 3,197,000 3,013,000 
iii aeierscono 21 3,514,000 2,703,000 3,301,000 
July ii aipeorwmehare 20 3,903,000 3,083,000 4,642,000 
DALY UB ii: s:d5:8 s' 19 3,051,000 3,156,000 5,795,000 
Bl - A 18 2°782;000 2,976,000 3,695,000 





Texas Mill Statistics 


DaLLas, TEXx., Aug. 3.—Reports for June 
from forty-eight mills in the Eleventh Federal 
Reserve district have been compiled by the 
Federal Reserve Bank of Dallas. Production 
during May had been 8 percent below normal, 
but in June the output reached a lower level, 10 
percent below normal. ‘‘Normal’’ production 
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is 97,480,503 feet. Shipments were 4 percent 
below production, whereas in May they had been 
only 2 percent below. June orders were 84 per- 
cent of normal June production, as compared 
with 88 percent of normal for May. Unfilled 
orders June 30 were 52,758,807 feet as com- 
pared with 52,684,569 feet May 31 reported by 
fifty-one mills. Stocks were 12 percent below 
normal, the ‘‘normal’? figure being 292,835,144 


\ 


feet. The June figures follow: 
Feet 
NT Ola i Pa age wae ane eS ae 88,149,197 
UNM. 15 5. arpitahas at oirasre ag ial Rielelw Wal Ries 84,717,996 
ROR a sooo s exisreh a wiwres érareateceiealevsvech.ecs 84,136,335 
June 30— 

WBUICE OLAEED ack boss dis kia e eee ieee 52,758,807 
Sa ATIEC Re <tatae hues Paliba st eracoh Ore aleve ere TERE 259,069,619 
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Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Aug. 1.—Direct sales of Douglas fir from July 2Q to 25, inclusive: 
924 —-Sales—— Prices ‘ —Sales—— Prices 
13,000 Vv. g. flooring— No. Feet No. High Low Spread Drop siding, 6”’— No. Feet No. High Low Spread 
08,304 MG De vec caccndaces teenies 9 69,000 4 $49.00 $45.00 $ 4.00 NG. 2 GM DOCU. <6 disecccas 125 740,000 8 $39.00 $32.00 $ 7.00 
00, 004 MAY 1A) caro SeUniee eb mura’ aero 123 553,000 7 45.00 39.00 6.00 INGUIG: .ceadaadvegadaaas jevece 4 234,000 11 31.50 24.50 
91.004 BD deniasinchenss dean eis 3 278,000 8 33.00 23.00 10.00 Common Ne. 1 S18 
5'687 - flooring— - 8-10” 87 616,000 9 18.50 14.00 4.50 
75,687 8. & CUUSEHSCEOKEECEEREESC EHS ’ le. 4. .o 
” No. : 0 B=) 30 178,000 7 32.00 26.00 6.00 ” 
28, ,000 4 ok eaaasaenpaaibiianlettale 17 93,000 6 28.00 20.00 800 ED sckavedwaceuciees PTT re 13 44,000 5 20.00 15.00 5.00 
me 6” No. : ENG HEtlePs.. 64.6065 48 147,000 5 40.00 34.00 6.00 Dimension— 
CE RRL atte Mie Png 18 48.000 5 30.00 26.00 4.00 2x4", 9 WE" adeidewdvatawens 161 469,000 7 17.50 14.50 3.00 
00,991 je. ing— ge eR Seaguyoenesduecied 146 = 367,000 9 19.50 15.50 4.00 
No. 2 ANG DELCO... 6.060600 13 17,000 5 66.00 62.00 4.00 18” sect eneeeecees see. 98 247,000 8 20.50 16.50 4.00 
65,403 Finish— | pes gersiswewiant 55 93,000 8 20.50 16.50 4.00 
71,498 Oh gee rrr eee ree 12 28,000 6 59.00 52.00 7.00 2x6 & 8”, 22- 24’ eee eee eeeee 40 75,000 10 24.50 18.50 6.00 
28,000 Casing and base............ 18 97,000 8 64.00 45.00 19.00 26-32" . ccc eeecece « 28,000 7 25.00 19.50 5.50 
32,000 Ceiling, 5x4”— " : Lath— ? 
34,642 Wo; S ANG DECtSR vias ds hc ecisies 94 375,000 8 32.00 23.00 9.00 a errr errr errr 33 327,000 4 4.00 3.25 -75 
14,000 ) Re Ae reer ce 15 116,000 9 23.00 18.50 4.50 BIGUNMOON wcicucaraccecedueee 3 48,000 2 4.00 3.50 50 
5,000 
0.549 e 
aia Northern Hemlock & Hardwood Data Oak Flooring Stocks 
8,000 OsHKOSH, Wis., Aug. 3.—The Northern Hemlock & Hardwood Manufacturers’ Association The Oak Flooring Manufacturers’ Association 
0,009 has prepared the following data as to June production and shipments of northern hardwoods and | has prepared the following statistics as to stocks 
5,000 hemlock, and stocks July 1: ; on hand July 18: Per- 
June, 1925, Statistics : Stock Summary July 1 _ — 
— rapen eS Sn ee 5,406,000 2,339,000 «43 
Production Shipments July 1 MPLS ae 114.041.000 SE native seeseccis 635,000 227,000 36 
| pre 1,277,000 434,000 6,222,000 aetna nein 96,779,000 SEY Seautakucnns 16,736,000 35,704,000 213 
Basswood ... 4,382,000 3,128,000 38,485,000 ea 2a ee 
- “se roeiys 1a aoe Total unsold ....... 210,820,000 TOG A ssccenus 22,777,000 38,270,000 168 
Beech 2.2... v ’ OEsVUV eeserecoce Sold, dry and green... 42,453,000 34x14” ecccccccccccs 7,693,000 3,596,000 47 
ures PATE. 00s css 11,789,000 9,090,000 67,725,000 poe ec claieeai see es GERM divecctnecacece 7,348,000 2,351,000 32 
nts fF fim ........ 2,898,( 80,¢ Total har@wood 2. ..6-sscscses 253,273,000 7 oo 
a +s ik Lak aa | Total %” ........15,041,000 5,947,000 40 
Maple ....... 16,566,000 10,211,000 77,106,000 oo ee eed. .«.. ccc, 2.545.000 1,481,000 ios 
for Oak ........ 284,000 _ 74,000 1,202,000 DEY oc ccccveccsess 98,244,000 SE abe 2;797,000 2,278,000 81 
ne- Mixed hdwds. 3,602,000 PACOCO nc cceceu CGEM cicka hctme ce cme 44,913,000 Total % 5 342,000 3,759,000 70 
, i REE RG Sg ota hy” er ’ ’ ’ ’ 
= npeeey Total unsold ....... 143,157,000 WAIIE® vcccesessces. 722,000 1,145,000 159 
AY, i Total hdwds. 41,299,000 26,282,000 210,820,000 Sold, 1- and 2-inch Tee ee 14,295,000 fsx2” EEE PS 5,242,000 2,351,000 45 
fig- | Hemlock .... 18,313,000 18,417,000 143,157,000 Other thicknesses on hand 2,586,000 - 
— eae ‘FOCGE TE scsccees 5,964,000 3,496,000 5 
Grand total 59,612,000 44,699,000 353 eee ee at anata sauces res 160,038,000 | Grand total ...... 49,124,000 51,472,000 105 
612, 699, 353,977,000 Total hardwood and hemlock. . .413,311,000 
rs : Comparative Percentages of Thicknesses Sold 
Comparison of 1924 and 1925 Statistics June 18, July 13, July 19, 
000 The figures for twelve months, July 1, 1924, to June 30, 1925, make the following percentages of 1925 1925 1924 
000 the corresponding period of 1923-1924: Wo insceacaaeucccads 168 156 117 
000 . All et meee Hemlock Total all woods | 3” .......-....e-- «+ 40 40 34 
000 POOMUCEUDD <. ce cass eokee mace nee dda eadeled Cera T7 84 2 | PEEP CET eT CO CET 70 63 33 
oo BRIPOIGUEE ciccccctoieseeneanvesuawenes adceneecene. 6C 88 V7 WE (accaceccadeudananes 59 73 158 
00 | Hardwood Stocks on Hand July 1, by Grades ae aa eer 
ir ine canal i ee ee oe eS 102 80 
+44 Sold annonces haere Sold Unsold - va : 
P Dry & Green Dry Green - ‘ Dry & Green Dry Green is 
SH— OocK KLM— 
™ Serre r 53,000 82,000 pas ......... 16,000 1.000 1.000 The West Coast Review 
100 gy ghee 133:000 ‘tr oeee No. 1 & better. 104,000 41,000 121,000 Searris, WasuH., Aug. 1.—For the week ended 
00 se ee we ys No. 1 com.....  isaneiue enewanes Pe ie 
00 ~ ’ —~. ee 13,000 a= ent'aae Nos. 1 & 2. BED. ean kccrs, ote July 25, — mills ay as follows to the West 
i“. are a 3h No. 2 & better. 974,000 1,623,000 2,188,000 | Coast Lumbermen’s Association: . 
| oso. a a fe No. 2 com..... 101,000 eer Production ... 92,384,231 — 
00 No. 3 & better. 89'000 - ve rreserrs No. 3 & better. ........ 34,000... .---- | Shipments .... 97,269,886 1% below new business 
00 No. 3com..... 439,000 1,050,000 1,242,000 No. 3 com..... 65,00 000 _ 450,000 322,000 pines eadra 98,204,385 6% above production 
= La a : ) » 22 9) 2290 pmen s— 
Totals ..... 2,058,000 2,841,000 3,381,000 = Tals: ...-- 1,342,000 2,422,000 2,632,000 | Sylbmente Feet Feet 
slain ‘in " Sorr ELM— —" Gdawewsiedsdeweues * roe 506 
Bis eel lneess 117,000 595,000 305,00 WA ao aad ta wadodis 80,000 18,000 09 0) 673 
le FAS & select... CUOUO. ksieecan  svnenwar No. 1 & better. 270,000 926,000 231.000 Total water (40%) Nedwadaedaceetecaas 38,800,179 
i] WOOO 565 ono 69,000 103,000 14,000 No. 1ecom..... 30.000 G4000 = enknns WURIE, 0004 CONG oc cecncdvenciecsccscscue @ 53,220,000 
Select No. 1... CO, | Sen ore 345,000 No. 2 & better. 1,963,000 5,631,000 3,684,000 Local auto and team deliveries....... 5,249,707 
€ No. 1 & better. 1,939,000 3,053,000 2,090.000 No, 2 com..... 78.000 379,000 172,000 = 
n NO: COM... «<5 105,000 1,614,000 471,000 No. 3 & better. 17,000 700, ee Peres ‘Total GHIPMOGMIS <2... ..ccscccccscses 97,269,886 
No. 2 & better. 264,000 = 6,425,000 = 4,975,000 = No. 3 com..... 670,000 1,877,000 1,963,000 | New business— 
‘ No, 2 com..... 1,772,000 5,443,000 3,104,000 BP Ssies plese ——- | Weites aaltvers: 
No. 3 & better. ........ _ 14.000 — 11,000 Totals ..... 3,028,000 8,958,000 6,068,000 one” tea da 28.061,678 
n No. 3 com..... 761,000 5,833,000 3,790,000 - on pallette 28,061,678 
sere — FXport oo. ee eee wee eee ene ,103, ; 
OCIS: see's 5,145,000 23,080,000 15,405,000 Pas ......... 7,000 396,000 292,000 Ph ngog geet SOD) «oe wecsenvecceees pepo 
: BircH— 2 a Select & better. ........ 37,000 24,000 Local auto and team deliveries......... 5,249,707 
ead ca iis 295,000 Leer i ay BOMCON \stataciais spd dvauater 390,000 31,000 - . a a eee print 
: elect & better. ........ 251,000 110,000 No. 1 & better. 1,188,000 7,505,000 4,743,000 iain "98,204,385 
Select ....... 152,000 504,000 = 217.000 No. 1. com..... 1,598,000 2135000 1545600 | Total now business................-. er 
Select No. 1... 1100) ae 283,000 Noe. 169... 870.000 7 266, 000 3,786,000 Unfilled orders— 
No. 1 & better. 1,861,000 9,033,000 6,049,000 No. 2 & better. 7,203,000 9,605,000 11,385,000 | Domestic cargo.............-0eeeeeeees 108,598,333 
NO; 1 -¢OMm... 2.3 1,211,000 2,285,000 1,572,000 = No. 2 com..... EROGOGG PRA GG FITC) WONG oo cccias censdcndorcenccsacecenss 78,148,435 
Nos. 1 & 2. 20,000 166,000 739,000 No. 3 & better. 206,000 350,000 SUCK E RUMGE S ANG CID Ea 6 cnc cine cit cataouwecian 133,080,000 
No. 2 & better. 971,000 6,250,000 6,657,000 No. 3 com..... 3,324,000 10,834,000 10,080,000 —_—__——— 
Oe ee os’ 3,255,000 5,287,000 3,959,000 ancieenrom Total unfilled orders.............+++-319,826,768 
No. 3 & better. TOT7,000 ........ —_sesceees TOUS crane 16,207,000 35,339,000 33,776,000 is 2d at 30,000 feet. 
No. 3 com..... 4,997,000 10,714,000 10,807,000 , : a 
pS eee s Sort MAPLE— 
Dotals. cc6s 13,629,000 36,011,000 31,714,000 FAS ......... ......-- 101,000 96,000 
‘ OaK—— No. 1 & better. 145,000 653,000 361,000 Cypress Barometer 
Select & better. ........ 0") er No. 2 COM. . << 102,000 94,000 166,000 rT _omn 
No. 1 & better. "” 16,000 | Geppetes ON I oS RM cate 36,000 20.000 New Ortzans, La., Aug. 4—The Southern 
No. 2 & better. 94,000 467,000 412,000 No. 2 & better. _ 170,000 2,678,000 1,644,000 | Cypress Manuf: .cturers’ Association barometer 
- 2 com Maw. eaecheoniels 20,000 ae a 2 ge in araia 95,000 4 “il aee for the week ended July 29, fourteen mills re- 
0. é better. 267,000  cscsceces .000 No. 3 NOCEOR 2 cnct tac 3,00 95, Boe 
No. 3 com..... 15,000 106,000 147,000 No.3 com..... 140,000 794,000 606,000 | Porting, is as follows: nr yy oh aon 
Totals ..... 392,000 629,000 «573,000 ~—S Totals ..... 652,000 4,761,000 3,280,000 | sn «caret sect. duction duction 
Hemlock Stocks on Hand July 1, by Grades OD cece. cace | |6GENEEEE nsec, ren 
1- and 2-inch Other thicknesses Actual ..... tres 5,156,838 100.97 et as 
ele all lengths are Sold, dry and green — .--- 261 5,220,000 102.20 101.22 
' 1x4 and wider 2x4 and wider yb a “ 
; - Dry Green Dry Green 1-inch 2-inch Dry Green New* ...... 272 = 5,440,000 106.51 105.50 
a 2.769.000 777,000 12,533,000 3,584,000 _ 774,000 2,253,000 _ 474,000 121,000 On hand end 20 200.000 
Merchantable .. 6,255,000 3,007,000 34,435,000 18,741,000 1,239,000 3,736,000 1,505,000 360,000 weekt ... 1,010 20,200,000 .....  ....- 
i EC. Seana 2,158,000 875,000 8,626,000 3,026,000 838,000 2,541,000 Co eer *New orders were 104.21 percent of shipments. 
No. 3 Pcie tari 4.254.000 2,210,000 18,440,000 8.893.000 671,000 2,243,000 118,000 ........ +Basis for carload average is 20,000 feet. 
Nos.4 &5..... 1,503,000 GSEOGOG FAO BAGROOe ccccciica scecuecd. <eesdeae ¢0eacaes tOrders on hand increased 1.10 percent, 220,000 
Total 16,939,000 7,500,000 81,305,000. 37,413,000 3,522,000 10,773,000 2,105,000 _ 481,000 | *°*t during the week. 
FtQIG cece 1939, yt A 00, 01,4156, 3,22, 3 @#,iV0, ’ er ° 
as : 143 .157,000 14'295,000 2,586,000 (Statistics continued on page 93) 
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Turkey Dinner for Setting Record 

WeEsTWooD, CALIF., Aug. 1. 
with all the trimmings was recently served to 
the crew of Camp 44 of the Red River Lumber 
Co. for wheeling in and loading on cars more 
than a half million board feet of logs in a day. 
J. D. Cameron was foreman of the erew, which 
wheeled in and loaded in 56 1,229 logs 
amounting to 521,690 feet in hours and 
forty-three minutes. They then ran out of cars 
and had to quit. 


ears, 


seven 


The men who set this remarkable record were 
J. D. Cameron, foreman; A. G. Strom and 
Charles Stahl, sealers; IE. Akeson, blacksmith ; 
S. Balsells, helper; F. W. Long, cat doctor; 


James Wilson and W. DD. James, cat service 
men; L. A. Roberts, H. Williford, F. Acord, 8. 
W. Swann, H. B. Ware and J. Manter, cat 


drivers; A. J. McDonald, W. E. Thompson, J. 
I. McShane, John O’Leary, L. Gemet, L. 
Dotherow, W. Emery and E. Zeiter, wheel load 





At the home of ‘‘ Paul Bunyan.’’ 


ers. The jammer crew consisted of C. Gothard, 
loader; L. Fontain, engineer; B. EF. Cole, fire- 
man; Zwikert, wood bucker; and P. Porras, C. 
Speegle, James Rogan, M. Speegle, Pete Her- 
man and Frank Roy, hookers. 

The bunching teamsters were F. Burns, L. 
Mustard, C. H. Bickle, James Playter, W. Lund- 
ville, Alex Rogrud and N. Casavant; while the 
bunching helpers were M. O’Dell, Ben Borrego, 
A. D. Gilmour, C. Perry, J. Perrault, R. H. Rob- 
berson, S. F. Palmer, L. Norman, J. R. Me- 
Clain, J. Flood, H. E. Roach, S. Norton, A. L. 
Fish, W. A. Campbell, D. Gordon, H. Barker, 
John Sullivan, S. F. Post, P. W. Baker, J. 
Menzies and H. W. Russell. John Youngquist 
was bucker boss, L. J. Mulloy was swamping 
boss and the following men were swampers: 
John Ming, Charles Furlow, M. Maloney, J. B. 
Bowen, N. Beltrani, Frank Alman, G. Grant, 
M. A. Jackson, L. Wilder, Joe Brian, C. Carl- 


son, J. W. Elder, Gus Listikow, M. J. Kelly, 
Charles Chronicle, N. Darosae, 8S. Z. Natcher, 


A. L. Haley, Frank Rock, R. Kegli, George Liv- 
ingston, W. Smiley, G. Talley, G. W. Arnold, 
Eli Vail and Fred Hibbing. 


The crew utilized six Best No. 60 eruisers 





Turkey dinner 


A typical camp of the Red River Lumber Co., 


equipped with the old style 12-foot slip tongue 
wooden wheels. In Camp 48, Keith Merrill and 
his crew are cat logging in bigger timber with 
Best No. 60 cruisers and Best hydraulic wheels. 
Foreman Merrill intends to attempt to load 800,- 
000 feet some day soon if he can spot enough 
cars. 
SABA aAREBLBaLBBaBaAEBAa 


Publishes Directory of Hardwood Users 


MEMPHIS, TENN., Aug. 3.—A directory con- 
taining a list of users of hardwood lumber, ar- 
ranged according to species, grade and thick- 
ness, has just been issued by the Hardwood 
Manufacturers’ Institute, of this city, and dis- 
tributed to its subscribing members. This di- 
rectory will be distributed only to those holding 
full membership. 

The directory contains 183 pages, with about 
75 lines to a page, and is by far the most com- 
plete publication of its kind ever issued by any 
lumber association. In the book the consump- 





Westwood, Calif. 


tion of 1,310,409,732 feet is accounted for. 
Nothing but authentic information is published, 
and it is proving of untold service to the mem- 
bership. The various species represented are: 
Ash, basswood, beech, birch, buckeye, butter- 
nut, cherry, chestnut, cottonwood, cypress, elm, 
black gum, red gum, sap gum, tupelo gum, hick- 
ory, magnolia, hard maple, soft maple, red oak, 
white oak, poplar, sycamore, willow. 

A number of firms have joined the institute to 
obtain a copy of this book and also the addi- 
tional services which have recently been in- 
augurated by the statistical department, such 
as cost statement, barometer ete. 


Predicts Retail Price Increases 


Los ANGELES, CALIF., Aug. 1.—Immediate in- 
creases in the retail price of lumber in this 
territory are believed certain. This is the 
statement of K. D, Tennant, secretary-manager 
of the Los Angeles Retail Lumbermen’s Asgso- 
ciation, who bases his conclusion on reports 
from the lumber districts of Oregon and Wash- 
ington, which show that during the week just 
past wholesale prices at the mill have taken an 





Small logs in clean up slowed down operations, but this was part of the 
regular day’s work, not a race for a record 


advance of $1 to $2 a thousand feet, according 
to the grade of lumber. : 

Further indication that. retail prices will jp. 
crease is the fact that between July 13 and 20, 
87,343,000 feet of lumber was cut at 115 mills jy 
the north Pacific lumber territory; 101,241,006 
feet was sold during the same period, and 94. 
727,000 feet were shipped from the mills. Ney 
business for the week amounted to about 16 per. 
cent above the amount produced. 


The main cause for the increase in price at the 
mill is due to the fact that the eastern and middle. 
western markets have been extremely strong during 
the last month, and in order to fill the current or 
ders it has been necessary to draw on the reserye 
stock, Mr. Tennant said. Inasmuch as the greater 
percentage of lumber shipped from the mills during 
the lust month has gone east by all-rail, it js 
evident that such conditions will have a great bear. 
ing on the local wholesale and retail price in south- 
ern California. There has been very little, if any, 
lumber shipped to the local port on consignment 
during the last several months, and invariably 
when this condition exists there is an upward trend 
in the local market. 


So far there has been no change in the retail 
price of good grade lumber locally, except that a 


few of the dealers are holding strictly to the list 
price, which is not always the case when the mar- 
ket is weak. While there has not been a definite 
increase in retail price, the wholesale price has ad- 
vanced about $1 a thousand during the last week, 
Mr. Tennant declared. Further advances will be 
inade at the mills during the next month, because 
of bettered conditions in the East and middle West, 

If prices at the mill continue to increase, as in 
dicated by present conditions, local prices must 
move forward to cope with the situation, said Mr, 
Tennant. 


Interested in Woods Burning Bill 


ATLANTA, Ga., Aug. 3.—Naval stores men 
in Georgia are displaying considerable inter 
est in a bill just introduced in the Georgia 
legislature to change the time of burning the 
woods. 

Woods burning, which is regarded as more 
or less a necessary evil by naval stores operat 
ors, has been the subject of considerable legis- 
lation in the last few years. If allowed to 
be done indiscriminately, it is productive of 
many bad forest fires. If not done at all, under- 
brush grows too high and is conducive to disas- 
trous fires. If done too late, it will burn out 
young growth before it gets a start. 

The, new measure, which was introduced by 
Representative Howard, would permit burning 
for a period of sixty days, from Jan. 1 to 
March: 1. But even that is considered too late 
by many naval stores men, who point out that 
fire will destroy many young trees in southern 
Georgia if allowed as late as March. Prob- 
ably burning for sixty days from Dee. 1 to 
Feb. 1 would be the best period, and naval 
stores men are working to have the dates 
changed. 


SPLIT REDWOOD products stored in the forest 
take a high rate of fire insurance, but no insur- 
ance is carried during the rainy season. By 
watching the weather forecasts closely, a lum- 
ber dealer safely delayed insuring his products 
for more than three weeks and saved about $700 
in premiums. 








Foreman J. D. Cameron’s crew 


wheeled in and loaded on to 56 cars 


1,229 logs, scaling 521,690 feet, in 7 hours and 43 minutes 
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Community Development Booms Lumber Trade 


Sr, CHARLES, Inu., Aug. 3.—St. Charles, a 
picturesque town of four thousand inhabitants, 
oracing the banks of the beautiful Fox River, 
has been enfolded in the arms of Dame Fortune. 
The millions of the late John W. (‘‘ Bet-a-Mil- 
lion’’?) Gates have been conveyed to this peace- 
ful village and have promulgated a building 
program such as had never been dreamed of by 
even the most ardent and optimistic citizens. 

There are two heirs to the $38,000,000 estate 
of Mr. Gates; Dellora Angell Norris, a niece, 
and Kk. J. Baker, a brother-in-law of Mrs. Gates. 
Both of these people, friendly, neighborly, with 
plenty of common sense, are residents of this 
[llinois town, and are vying wfth each other in 
a mild way to see who can do the most to up- 
build the town of St. Charles. Mrs. Norris is 
too busy caring for her two children to give her 
fortune much thought, but her able husband, 
Lester Norris, who was a childhood sweetheart 
in St. Charles, is personally attending to their 
interests which include the erection of a $250,- 
000 theater. It is of Spanish type and com- 
prises ideas gathered by the Norrises from all 
over the United States. Mr. Baker, a friend of 
everyone, is erecting a community house which 
he is donating to the town of St. Charles. This 
magnificent structure will provide a place for 
all town meetings, and will also be used for 
musicales «and = leetures during the winter 
months. 

In addition to the community house, Mr. 
Baker is erecting a new home for the St. Charles 
National Bank, which will be the finest office 
building in the town. He has also purchased 
a large piece of land along the river, facing the 
main street, and if his dreams for the future 
come true, he will have constructed there with- 
in a few vears, a hotel, modern in every sense of 
the word, with baleonies extending out over the 


river, and a park ‘and gardens back of the hotel 
along the enchanting Fox. 

Besides these three buildings now in the 
process of construction there are two new 
schools in the town. A community high school 
is just being finished which will accommodate 
all high school students in St. Charles township. 
The old high school building will be used for a 
grammar school. St. Mary’s Academy, a Catho- 
lic school, has been just recently completed. 
These five buildings represent an investment of 
$1,500,000. Rather unusual for a town of four 
thousand people. 

And this does not include all the building 
and construction going on in this thriving com- 
munity. The St. Charles Country Club is erect- 
ing a new $50,000 clubhouse which it expects 
to have completed by Dee. 1. The club has laid 
out a new golf course which, it is hoped, will 
rival the best in Chicago and attract ardent fol- 
lowers of the sport from the metropolis. Mr. 
Norris is a director of the club and it is partly 
through his financial aid that this expansion 
has been made possible. 

Local Retailers Furnishing Lumber 

Both Mr. Norris and Mr. Baker believe in 
keeping the local builders and contractors busy, 
and as a result local contractors are doing most 
of the building, and the local lumber companies 
are furnishing all the lumber for these extensive 
jobs. This has a marked effect on the retail 
lumber business in St. Charles. Both the 
Charles Harbaugh Lumber Co. and the P. 8S. 
Nichol Lumber Co. are doing an excellent busi- 
ness such as few retail lumbermen are experienc- 
ing. 

The activity of the Norris and Baker inter- 
ests are not entirely responsible for the unusual 
lumber business. While there is not much home 
building going on in St. Charles at this time, 


a number of prominent citizens from St. Charles 
and neighboring towns are building summer 
homes along the east bank of the river, in Fox 
Highlands and other sections near St. Charles. 
A number of these homes will be occupied the 
year round. St. Charles is just outside the Chi- 
cago suburban districts, but if the transporta- 
tion is improved within the next few years, it is 
hoped that this beautiful town will attract Chi- 
cagoans as a place of residence. There are at 
present about two hundred and fifty commuters 
here. If such a situation does develop, a home- 
owning campaign will no doubt be promulgated ; 
and it is needless to say that Mr. Baker and Mr. 
Norris will back such a project to the limit. 
This will, of course, mean good business for the 
lumbermen. 

One reason why the lumber dealers are opti- 
mistic is the fact that the farmers are beginning 
to show signs of prosperity and are placing in- 
quiries for estimates to a greater extent than 
they have in the last five years. In view of the 
bumper corn crop and the continued prosperity 
of the dairy industry, farmers are building new 
barns and making other extensive improvements, 
which will keep the lumber dealers busy until 
well into the winter. Lumber is not hard to 
buy, but, according to a representative of the 
Charles Harbaugh Lumber Co., prices have stiff- 
ened during the last week, and the indications 
are that they will attain a higher level under 
the influence of an increasing demand. 

St. Charles is all smiles these days of awaken- 
ing and development. The future is even more 
rosy than the present, and with millions being 
administered by such sensible and generous peo- 
ple as the Bakers and the Norrises, this quiet 
Fox River town is destined to become one of the 
most popular, thriving communities in northern 
I}linois. 





Corporation to Aid Southern Industry 


PENSACOLA, FLA., Aug. 3.—The Pine Institute 
of America, organized to fit the needs of the 
cut-over lands of the South and to furnish a 
medium for scientific and practical achievement, 
was formed here July 28, and its incorporation 
announced the following day at a meeting of 
the Alabama turpentine producers and affiliated 
bodies held at Gull Point, Fla. 

The first board of trustees, elected to hold 
office until « regular election by all members 
can be held, consisted of H. H. Wefel, jr., Mo- 
bile, Ala.; O. Anthony Cosner, Chicago; R. M. 
Newton, Brooklyn, Miss.; John H. Pace, Jack- 
sonville, Fla.; J.C. Nash, Savannah, Ga.; J. T. 
Skelly, Wilmington, Del., and O. H. L. Wernicke, 
Pensacola, Fla. A meeting for the election of 
officers will be held soon. It is expected that 
the temporary headquarters of the Pine Insti- 
tute will be at the offices of the Pensacola Tar 
& Turpentine Co., Gull Point, Fla. 

The Pine Institute of America is a corpora- 
tion without capital stock, and is not for profit. 
The powers of the corporation as set forth in 
the certificate of incorporation are to found an 
engineering and chemical institute to serve the 
owners of and those interested in cut-over lands 
and products with particular reference to the 
public welfare; to develop reforestation; to co- 
ordinate with those interested in the utilization 
of such lands and in the production, sale and 
distribution of such products; to conduct chem- 
ical tests and experiments to raise the standard 
of the quality of such products; to give infor- 
mation concerning lands and their products, 
laws, trade customs and practices, and processes 
and patents; to provide an agency for promot- 
ing business and social relations; to employ 
Scientific experts to carry out the plans of the 
organization; to codperate with all organiza- 
tions studying the problems of forestry; to con- 
fer awards for valuable achievements in for- 
estry; and to own such property as is necessary 
for the carrying out of the objects of the or- 
ganization. 

_ The management of the corporation will rest 
in the hoard of trustees, three trustees being 





Watch for This 


An illuminating and intensely 
interesting article on “Short 
Lengths of Softwoods in the In- 
dustries,’ prepared by E. M. 
Davis, of the Forest Products 
Laboratory, Madison, Wis., has 
been received by the AMERICAN 
LUMBERMAN foo late for this 
issue. This is based on an ex- 
tensive survey made by the 
laboratory and contains informa- 
tion of value to every producer 
and user of softwood. It will 
appear in the Aug. 15 issue. 
Watch for it. 











elected from each class of members, comprising 
land owners, gum producers, factors, dealers 
and exporters, steam and solvent manufacturers, 
wood tar manufacturers and general. The lat- 
ter includes consumers, bankers and others con- 
cerned in the work of the organization. An 
executive committee composed of one trustee 
from each class will be appointed. The officers 
of the institute will be president, such vice 
presidents as the board of trustees may deter- 
mine, secretary and treasurer, all elected by the 
board of trustees. The trustees will receive no 
salary. 

‘¢T can imagine no charter which would fit the 
requirements of the cut-over South better, nor 
afford better scope for practical and great 
achievements,’’ said Mr. Wernicke when inter- 
viewed. ‘‘The founders of the Pine Institute of 
America are to be congratulated on this first 
consummation of a vital movement.’’ 


Basic Value of Canadian Pulpwood 


MONTREAL, QUE., Aug. 3.—The action of the 
Ontario government in increasing pulpwood 
royalties has had a marked effect on other gov- 
ernments administering natural resources. In 
fact, it would appear certain that the Ontario 
government’s move is but the first in a series 
which will result finally in the value of Cana- 
dian pulpwood reaching a new high level. 

For many years, the basic value of pulpwood 
—that is, the fixed value, which was exceeded 
only at auction sales where contending paper 
manufacturers bid the price higher—has been 
80 cents a cord. However, at recent sales the 
bidding has shown that manufacturers were well 
able to bid higher and still manufacture paper 
at a profit. 

This year the Federal Government signed a 
contract with interests controlled by the Span- 
ish River Pulp & Paper Mills (Ltd.), for a 
pulpwood berth in Manitoba. The average price 
was $1.65 a cord. This now appears to be about 
the natural level of value for Canadian pulp- 
wood. 

The Department of the Interior recently pre- 
pared statistics to show the average price being 
paid for pulpwood in Ontario and Quebee. The 
figures showed that the average was about 92 
cents a cord, which, in view of the prices bid 
recently, is much below present-day values. 


THE LAST ten pounds of forest tree seed in 
the Dominion government’s seed extraction 
plant at New Westminster, B. C., has just been 
sold by Dominion Timber Agent E. Walmsley 
to a forestry expert from New York State, who 
wanted 700 pounds, but gladly took what was 
in sight. The seed shipped was the remainder 
of the 1921 gathering of Sitka spruce, brought 
from Queen Charlotte Islands. Mr. Walmsley 
is submitting to the Federal department at Ot- 
tawa, requests from the purchaser of his last 
stock, for a constant supply of seed of all vari- 
eties of forest timber of this Province. The 
seed is wanted for a wide campaign of forest 
plantation in eastern States. 
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ried on extensive adver- 





tising campaigns, but 
have also adopted the 
most uptodate merchan- 
dising methods. A care- 
ful perusal of the adver- 
tising pages of any 
national magazine will 


convince the most skep- 
tical of the truth of this 
statement. The enor- 
mous amount of substi- 
tute advertising dom- 
inates the whole picture 
and the small amount of 
wood advertising hardly 
makes an impression on 
the mind of the reader. 





FRANK G. WISNER As one of our live, 
Laurel. Miss.: | Wideawake advertising 
id sy managers recently re- 


-resi t ae 
Presiden marked, “The public is 


becoming ‘mass-conscious’ of the lessening need 
for wood, through the extensive advertising of 
things that are said to be just as good as wood, 
cheaper than wood, better than wood etc. etc.” 
When the press happens to mention wood it is 
generally with reference to its reforestation, 
closer utilization, conservation, standardization 
ete., all of which gives the impression that lum- 
ber is almost a thing of the past as a building 
material, that it is unobtainable, that it is high 
in price and inferior in quality. So insidious is 
this propaganda, it is beginning to affect the im- 
mediate families of the lumbermen themselves, 
as many of you no doubt can testify. Our wives, 
sons and daughters when contemplating the 
erection of a new house oftentimes never con- 
sider the use of lumber at all, but are attracted 
to other material by the beautifully illustrated 
advertisements that are continually before them. 
The lumbermen of this country must wake up to 
this situation and take means to correct it be- 
fore it is too late. 


Suggests Regional Association Advertising 

It is our opinion that regional association ad- 
vertising, on a much larger and more general 
scale than at present, is a practical means of 
bringing about the desired result, and the Na- 
tional Lumber Manufacturers’ Association, 
through its engineering and publicity depart- 
ments, should coéperate with and render assist- 
ance to these regional associations in their ef- 
forts. 

In connection with this thought arises the 
question of lumber merchandising. It has often 
been said that lumbermen were among the most 
highly specialized manufacturers in the United 
States, that by the introduction of modern, labor 
saving devices in the logging of their timber and 
in the manufacture and handling of their prod- 
ucts, they had few equals and no superiors, but 
with it all they were the poorest merchants on 
earth; that they would work their heads off to 
cut the cost of manufacture 25 cents a thousand 
feet and deliberately go out and cut the price of 
their lumber $5 a thousand feet and think noth- 
ing of it. The very nature of their occupation, 
which has been largely that of the pioneer, 
reaching out practically all over this vast coun- 
try, making centralized effort and coédperation 
impractical, has tended to this disregard for 
modern marketing methods. This need not be 
the case any longer. 


Larger Units Make Codperation Possible 


We are now reaching a period in the history 
of the lumber business of the United States 
where the remaining raw material in its mature 
and virgin state is largely confined to a compara- 
tively small area on the Pacific coast, and the 
business of the future will be conducted by 
much larger units calling for greater aggrega- 
tions of capital. This change will permit of a 
closer affiliation than heretofore was ever con- 
ceived to be possible, and out of it should arise 
more modern methods of merchandising. 


Would Organize Regional Sales Agencies 

In the absence of the merging of large inter- 
ests, the marketing of lumber can be greatly im- 
proved and the cost of marketing materially re- 
duced, by the organization of regional sales 
agencies, each handling hundreds of millions of 
feet. In some regions these sales agencies 
should be sufficiently capitalized to enable them 
to own or control their water transportation fa- 
cilities and large, centrally located distributing 
yards. There would then be no further excuse 


National Association Directors Formulate Plan 


(Continued from Front Page) 


for the transit car or cargo shipment, which has 
been and is still such a menace in the demorali- 
zation of prices. 

To summarize: We believe that by the employ- 
ment of regional association advertising cam- 
puigns on a large scale and by the establishment 
of regional sales agencies, the lumber business 
can be greatly enhanced, stabilized and placed 
on a profitable basis, provided production is kept 
in balance with the demands of the trade. Be- 
hind this looms the great forest tax problem, 
which we do not believe is insurmountable by 
any means. 

It has been suggested that the duties of your 
trade extension committee be extended to in- 
clude the study of lumber merchandising as a 
means of widening its scope of potential useful- 
We recommend this for your consideration. 

Idea Has Favorable Reception 

Ernest Dolge, of Tacoma, Wash., said it was 
clear that in a study of what constitutes good 
merchandising the industry would have to adapt 
itself to conditions. ‘‘We have got to sell for 
the price at which the customer can get his 
needs served for,’’ he said. 

ki, D. Kingsley, of the West Oregon Lumber 
Co., president of the West Coast Lumberman’s 
Association, declared that in the proper method 
of merchandising, advertising would play a part, 
salesmanship a greater part and management 
the greatest part. He spoke approvingly of 
those wholesalers who exert a stabilizing and 
constructive influence, but, he said, ‘‘we also 
know the destructive and unstabilizing influence 
of a certain element among the wholesalers— 
and that element las a great deal to do with 
the situation today. I am coming to feel that 
through regional selling agencies we might find 
a stabilizer for our market.’’ 


Present Marketing Is Disorderly 


Following Mr. Kingsley, C. D. Johnson took 
the floor, saying: 


ness. 


“*T think the heads of the properties on the 
Pacific coast have greater responsibilities than 
have any others. The properties are larger, 
and generally there are more stockholders. On 
account of the magnitude of these properties, 
there are very few individuals who are able to 
own their business. They have assumed a 
heavy responsibility not alone to their stock- 
holders and financial backers but to their em- 
ployees. I realize it, and I think the average 
manufacturer should realize it. In marketing, 
a different situation arises, with a half of the 
output going by water. It is a transportation 
and a manufacturing problem. The question 
arises, what can you get for the lumber at des- 
tination? Few manufacturers can maintain a 
line of ships and eastern distributing yards.’’ 
Mr. Johnson cited figures to show the distri- 
bution of west Coast lumber in its four great 














Cc. D. JOHNSON, 
Portland, Ore. ; 


Discussed Present 
Marketing Methods 


H. B. HEWES, 
Jeanerette, La. ; 
Reported on Trade 
Extension Work 


outlets—foreign, California, Atlantic coast and 
rail—and he remarked that the average many. 
facturer has very little to say about the price, 
‘*A large volume moves in a riotous way, not 
in an orderly way,’’? he continued. ‘‘ Most of 
the time we have a disorganized condition on 
this Coast, marketing our lumber on what the 
other fellow is willing to pay for it, not on 
the cost. The sales price should be based on 
the cost. Lumber always moves easier when 
the price is high, not when it is low.’’ 


Advertising Dime Has Brought Dollars 


Other speakers included John M. Gibbs, see- 
retary and treasurer of the North Carolina Pine 
Association, who remarked that good salesman. 
ship would be required to move the cut of his 
region in competition with southern pine and 
fir. J. Baker Arnold, of Groveland, Fla., presi- 
dent of the Georgia-Florida Saw Mill Associa. 
tion, told of the beneficial results of advertis. 
ing. ‘‘Kvery 10 cents we have spent has 
brought us dollars,’’ he said. R. D. Baker, 
president of the California White & Sugar Pine 
Manufacturers’ Association, spoke briefly, in- 
troducing E. P. Ivory, director of the trade 
extension department, who outlined the ad- 
vances made by that association. 


Advertising One Species Benefits All 


M. B. Nelson, president of the Long-Bell 
Lumber Co., said the National Association could 
be employed to maintain harmony, to keep 
down misstatements and to avoid conflicts which 
were more or less confusing to the consuming 
public. It was not the practice to ‘‘knock”? 
competing woods, although there had been a 
near approach to it in some cases. Woods used 
for the same purpose could be advocated under 
a consolidation. ‘‘The more money each asso- 
ciation spends in promoting its products, the 
better it will be for all of us. It gives to some 
of the other species a chance to fill the vacuum 
that the use of any wood may have created. 
The chances are that the fellow who pushes 
hardest will make the greatest advance, while 
the one who stays home inactive will be left 
behing. It is not a question of knocking, but 
the creation of good feeling and harmony, and 
that will go a long way. This plan should be 
observed wherever it is possible to make lum- 
ber serve its purpose to advantage.’’ 

The report was adopted, on motion of Mr. 
Baker, seconded by John L. Kaul, of Birming- 
ham, Ala., the action carrying with it a 
recommendation that the scope of trade ex- 
tension activities be extended to include better 
merchandising as well as markets. 


Secretary Presents Plan for Study 


Mr. Compton presented the plan for lumber 
supply and demand survey, outlining the follow- 
ing points: 

1.—It is desirable that the regional standing 
committees concerned with questions of trade ex- 
tension, merchandising, economics, statistics and 
accounting should participate in current survey of 
lumber supply and demand conditions. 


2.—Full use should be made of the information- 
gathering facilities of the regional associations. 


3.—Provision should be made where desired for 
additional representation of any regional associa- 
tions. 


4.—Separate analysis should be made on supply 
and demand conditions in (a) yard lumber and 
(b) factory stock. 


5.—The committee should have the status of a 
standing committee and its chairman should be 
selected by the board of directors. 

6.—The lumber survey committee should include 
the chairmen and the members of the trade exten- 
sion and economics committees, respectively ; the 
representation of each regional association should 
not exceed three members; and, in addition, the 
secretary or manager of each association should be 
a member ex officio. 


7.—If practicable, the analysis of supply and de- 
mand conditions should be monthly, and, so far as 
possible, should treat separately the principal 
classes of trade, namely: (a) Retail yard; (b) 
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jpdustrial; (Cc) railroad; (d) agricultural; (e) 


export. 


Suggest Fields for Monthly Analysis 


The following outline sets forth suggested 
information on which monthly analysis of lum- 
per supply and demand conditions should be 


pased : 

On Supply—Current production, by species, by 
regions. Stocks, by species, by regions. Car 
joadings of lumber, by regions. Cargo loadings, 
py regions or species. Cargo arrivals, by mar- 
kets; average time in transit, by regions. Av- 
erage number of transit cars at reconsignment 


points. Labor conditions in sawmills, logging 
camps. Average operating time of sawmills, 
logging camps. Monthly average production 
costs. Lumber stocks in retail yards, industrial 
plants. Average time of lumber shipments in 
transit. 


On Demand—Building contracts. Building per- 
mits, by sections and by clauses of construction. 
Building costs, by regions. Changes in employ- 
ment of building trades labor. Current money 
and credit rates. Industrial demand for lumber. 
Index of general industrial activity. Railroad 
lumber purchases, by groups of railroads and by 
classes of lumber. Farm purchasing power, by 
regions. Lumber exports, by species and by im- 
porting countries. Political, legislative and Gov- 
ernment prospects. Proportion of mixed car or- 
ders. Proportion of orders requiring immediate 
shipment. Volume of orders accepted for un- 
specified future delivery. 


Members of Proposed Survey Committee 
The proposed lumber survey committee is 


made up as follows: 


ASSOCIATION REPRESENTED— 


Western Pine Manufacturers’ Association— 

West Coast Lumbermen’s Association— 

Southern Pine Association— 

California White & Sugar Pine Manufacturers’ 
sociation— 

California Redwood Association— 

North Carolina Pine Association— 

Georgia-Florida Saw Mill Association— 

Northern Hemlock & Hardwood Manufacturers’ As- 
sociation— 

Michigan Hardwood Manufacturers’ Association— 

Northern Pine. Manufacturers’ Association— 

Hardwood Manufacturers’ Institute— 


As- 


Southern Cypress Manufacturers’ Association— 
At large — 


*These members would give special attention to 
supply of and demand for hardwood factory stock. 


There may be additional representation from: 

New Hampshire Lumber Manufacturers’ Associ- 
ation. 

Maine Lumber Manufacturers’ Association. 

Empire State Forest Products Association. 


C. C. Sheppard, of Oakdale, La., reported on 
the standardization conference in Washington 
last May, referring to the difficulties in har- 
monizing divergent views of manufacturers and 
retailers on standard sizes for boards and the 
merchandising of short lengths. Suggestions for 
appointment included the names of George Ger- 
linger, of Dallas, Ore., and H. C. Hornby, of 
Cloquet, Minn. A. C. Dixon, of the Booth- 
Kelly Lumber Co., Eugene, Ore., took an active 
part in the discussion, contending that the 
directors might well approve the idea in prin- 
ciple, but leave the details to be worked out 
later. There was an evident disposition to get 
action on the plan. 


Publicity Must Tell the Truth 


Theodore M. Knappen, director of research, 
Was listened to with deep interest as he out- 
lined the work of his department, saying in 
part: 

It has come about that industry provides infor- 
mation about itself as necessarily as it sells its 
Product, even when the connection between the 
dispensation of information and the distribution 
of its product is of the most tenuous nature. We 
must always be ready to inform, explain and in- 
terpret. Under such conditions the day of mere 
industrial propaganda and meretricious press- 
agenting is passing. It is no longer possible to 
build up a beautiful front for a rotten business 
and maintain it any length of time. You can not 
have a public relations department dispensing ideals 
48 facts, and striving to create in the public mind 


an admirable conception of a deplorable reality. 
You must lower the product of the public relations 
agency to the level of the business, or raise the 
latter to the level you would like to have the pub- 
lic accept. The publicity man is no longer an 
ingenious liar. He has become a professional man 
of high standards, and will not accept service with 
a business or an organization that hopes to use 
him as a mere veneer to cover up something that 
can not stand daylight. He will not serve a busi- 
ness that can not stand honest publicity. 


E. T. Allen, of Portland, Ore., reported ver- 
bally for the forestry committee, on the need 
of getting money back of the Clarke-MeNary 
Act to make it ‘‘a real thing.’’ 

Mourn Loss of Prominent Men 

Charles S. Keith, of Kansas City, delivered 
a personal tribute to the late Gen. Boyle, and 
in a voice vibrant with emotion read the fol- 
lowing resolution: 

WHEREAS, The good God in His infinite wisdom 
has called from our midst to his eternal rest Louis 
Claire Boyle; and 

WHEREAS, The last fifteen years of L. C. Boyle’s 
life has been spent largely in the interests of this 
industry in its legal and economic affairs; be it 

Resolved, By the board of directors of the Na- 
tional Lumber Manufacturers’ Association that in 
the death of Louis Claire Boyle we have lost a 
valued friend whom we loved and a councilor 
whose opinion we always respected, and the public 
has lost a faithful servant who spent many years 








On trade exten- On economic 

sion committee committee Ex officio 
W.S. Rosenberry J. P. McGoldrick A. W. Cooper 
E. D. Kingsley A.C. Dixon R. B. Allen 
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R. L. Dowling E. C. Harrell 
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J. B. Arnold 


oO. T. Swan 

J. L. Colby 

W. H. Ellinger 

J. H. Town- 
shend* 

E. W. McKay* 


(Not appointed) R. B. Goodman* 
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of his active life in its efficient service; and be it 
further 

Resolved, That a copy hereof be spread upon the 
minutes of this association as a testimony of our 
affection and as an evidence of our regard; and be 
it further 

Resolved, That an engraved copy hereof be sent 
to members of his family as an expression of our 
deep sympathy for them. 


Robert B. Allen, secretary-manager of the 
West Coast Lumbermen’s Association, read 
the following resolution: 


WHEREAS, In the death of John Bemer Crosby, 
who passed away recently at his home near Chi- 














J. B. ARNOLD, 
Groveland, Fla. ; 
Discussed Ways of Obtaining Best Results from 


M. B. NELSON, 
Kansas City, Mo.; 


Publicity Campaign 


cago, Ill., the lumber in- 
dustry of the United 
States lost a friend and 
councilor of high personal 
character, business integ- 
rity, and trade promotion 
genius; be it 

Resolved, By the board 
of directors of the Na- 
tional Lumber Manufac- 
turers’ Association, in 
meeting assembled, that 
on behalf of the lumber 
industry of the United 
States this expression of 
the esteem in which the 
lumber industry held John 
Bemer Crosby be inscribed 
upon the records of this 
meeting in loving tribute 
to the honored memory of 
a loyal friend, and be it 
further 

Resolved, That a copy 
of this resolution be em- 
bossed and presented to Mrs. John Bemer Crosby 
and her family as an expression of sympathy on 
the part of those who share their sorrow. 


Send Good Wishes to Pine Secretary 


This telegram, addressed to C. Stowell Smith, 
secretary-manager of the California White & 
Sugar Pine Manufacturers’ Association, who 
has been seriously ill in Fabiola Hospital, Oak- 
land, Calif., was read: 

OFFICERS AND DIRECTORS OF NA- 
TIONAL LUMBER MANUFACTURERS’ 
ASSOCIATION MISS YOU AT MID YEAR 
MEETING AND WISH YOU SPEEDY AND 
COMPLETE RESTORATION OF HEALTH. 

FRANK G. WISNER, PRES. 


The resolutions were adopted and the tele- 
gram authorized by an impressive rising vote in 
each instance. They were prepared by a com- 
mittee consisting of E. D. Kingsley, H. B. 
Hewes, Charles S. Keith and Ernest Dolge. 





WILSON COMPTON, 
Washington, D. C.; 
Secretary-manager 


The Conventioners Say— 


J. W. MARTIN, construction manager of the Long- 
Bell Lumber Co. mill at Longview, Wash.: “West 
Coast manufacturers have a condition to meet, 
arising from a demoralized market. C. D. Johnson 
has fittingly set forth the fact that on the west 
Coast there is resting a greater measure of respon- 
sibility than ordinarily is imposed on lumber 
plants, because of their size and the wide distribu- 
tion of the output. If you are going to get a price 
for that lumber commensurate with its cost or its 
worth, some system must be devised to determine 
its cost, basing that determination on results at 
well considered and ably managed plants. I say 
that, because you can not impose on the public 
the consequences of badly considered plants and 
the consequent exorbitant cost at such plants.” 


R. D. Bakgr, of San Francisco, president Cali- 
fornia White & Sugar Pine Manufacturers’ Asso- 
ciation: “California lumber manufacturers are 
looking forward to improved business for the rest 
of the year. While conditions have not been en- 
tirely satisfactory thus far from a price stand- 
point, the volume of sales has been pretty fair. 
The distribution has been wide in extent and 
varied in character. California pines are finding 
new markets daily, and are becoming more and 
more independent of their traditional markets, the 
box and millwork activities.” 


C. B. BRECKENRIDGE, treasurer Union Lumber 
Co., New Orleans: “We are directly interested 
in the west Coast, from the fact that our company 
has a stand of timber on the Clackamas. On this 
trip I am accompanying J. H. Weston, of The 
H. Weston Lumber Co., Logtown, Miss., and the 
Union Lumber Co., New Orleans, whose son, J. 
Roland Weston, is a resident of Portland.” 


A. W. Larrp, of the Potlatch Lumber Co., Pot- 
latch, Idaho: “Undoubtedly there is a brighter 
outlook for western pine. Agricultural conditions 
have improved, and are being reflected in better 
things for the industry.” 

E. H. Polleys, president Polleys Lumber Co., 
Missoula, Mont.: ‘When I hear one of those com- 
pelling speeches by A. L. Osborn, the dynamic 
orator of Oshkosh, Wis., I am reminded that he is 


(Continued on page 80) 
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Public Interest Foremost in Deliberations of West Coast Men 


(Continued from Front Page) 
and other construction; and there was an an- 
nouncement from the chair that the association 
would rely strongly on committees, with ap 
pointments of a committee on advertising, a 
statistical advisory committee and a basic list 
committee. ' 

An inspiring feature was a cordial and sin 
cere welcome to President Frank G. Wisner and 
Secretary-Manager Wilson Compton, of the Na- 
tional Lumber Manufacturers’ Association, and 
the evident growth of a better understanding 
among the units of the industry. Many expres 
sions came out, suggesting that lumbermen, who 
had representatives present from every pro 
ducing district in the United States, speak 
a common language, face similar problems, and 
hold to a universality of interest, so that what 
ever is harmful to one hurts the remainder, and 
whatever is helpful in extending the uses of 
one kind of wood is certain to be helpful to all 
the others. 

Joseph N. Teal, of Portland, general counsel! 
of the West Coast association, spoke at con 
siderable length on proposed freight increases, 
reciting that under section 15A of the Trans 
portation Act the railroads are entitled to earn 
5% percent on the value of the property, under 
honest and economical management. The west 
ern yoads, he said, had earned far less, so that 
the present situation was impossible. There 
was no wish for the roads to suffer. He recited 
the problem of 10,000 empties westbound, and 
held out a note of optimism that an adjustment 
would be reached. The loading of 50 percent 
of westbound empties would help to carry east- 
bound traffic. Replying to a question Mr. Teal 
said the association favored fourth section 
relief. 

Market Extension 

M. B. Nelson, president of the Long-Bell 
Lumber Co., Kansas City, spoke on ‘‘ Advertis- 
ing,’’ or as he said on ‘*Market Extension,’’ 
saying that most of the problems of overproduc- 
tion at present were due to a Jack of knowledge 
of the merits of fir lumber. He urged that a 
definite sum be raised, favoring a large sum, 
and saying that a start with a small sum would 
be discouraging. Alluding to the fact that the 
cypress people had started with 10 cents a thou- 
sand, had raised their assessment to 75 cents, 
and had sold their product to better advantage 
than any other, Mr. Nelson said, ‘‘I don’t know 
how much money it is going to take; but if we 
are thinking of only 2 cents, we’d better not 
start at all.’’ He suggested that an exhibition 
sar might be sent about the country, with a fol 
low-up of literature, and an outlay for trade 
paper, magazine and newspaper advertising— 
using numerous mediums, because no one source 
of publicity would reach the entire public. West 
Coast lumber could use motion pictures, and 
could employ high class lecturers. The idea ap- 
plied to real estate, as witness Florida; but sat- 
isfactory results for fir lumber could not be ob- 
tained for 2 cents nor for 10 cents a thousand. 
He concluded: 

The people who have made a success down there 
are doing it in a big way. I hope that you will see 
the picture as I see it, and will be prepared to con- 
tribute a large sum to get us out of a rut. It is 
the surest and safest way to create a demand for 
our product that will enable us to run full time. 


Trade Marking and Grade Marking Benefits 


Charles S. Keith, president of the Central 
Coal & Coke Co., Kansas City, said he was 
thoroughly in harmony with what Mr. Nelson 
had said. He spoke of the old Yellow Pine 
Manufacturers’ Association, the work of which 
prior to disbandment had been ‘‘like shooting 
sand into a knothole,’’ and then he referred 
to the activities of the Southern Pine Associa- 
tion, which had been exerted through adver- 
tising in such a way that ‘‘we feel we have 
done what we set out to do.’’ In the South 
since 1919 a new condition had arisen on account 
of small mills cutting off the woodlots, resulting 
in the competition of lower grades, and bring- 
ing about the trade marking and grade marking 


of lumber. ‘‘In our judgment,’’ said Mr. 
Keith, ‘‘this has been the best big selling cam- 
paign southern pine has put over, because we 
are selling a definite article.’’? His own thought 
was that a differential could be created on trade 
marked and grade marked lumber. He con- 
cluded: 

I have never seen a more wonderful opportunity 
for marketing than here, The world is your mar- 
ket. You can get the widest possible distribution 
tor this lumber by telling the world what it is. 


Eastern Reinspection Service 


P. D. Ryan, of Chicago, chief of the West 
Coust reinspection service, reported on eastern 
reinspection service. One of the reasons for 
degrades in car material was the rate-of-growth 
clause, so that one end of timber could be up 
to grade, while the opposite end would not con- 
form to the rule. Mr. Ryan exhibited samples 
showing to the manufacturers some of the 
things encountered by the surface resulting in 
a large percentage of degrades. At the close 
of Mr. Ryan’s talk, Ernest Dolge, of Tacoma, 
cited an instance of complaint and of reinspec- 
tion by Mr. Ryan, resulting in a complete vindi- 
cation of the service and showing the painstak- 
ing care with which the work is performed. 
President Kingsley remarked that during the 
last twenty-five years the industry had paid ‘‘an 
awful price’’ for improperly graded, improperly 
dried and improperly loaded stock. Robert B. 
Allen, secretary-manager, read a report covering 
the first six months of 1925, for member mills 
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and non-member mills, showing that the mem- 
ber mills had ‘‘stood the gaff’’ far better than 
the others. 


C. D. Moore, of the West Coast accounting 
bureau, spoke briefly of the system in effect at 
the West Oregon Lumber Co., directing atten- 
tion to a demonstration to be conducted in an 
ante-room during the lunch hour. 


AFTERNOON SESSION 


At the outset of the afternoon session the 
secretary-manager was instructed to obtain suit- 
able trade marking devices. Positions in rela- 
tive order were applied for by the Booth- 
Kelly Lumber Co., Ernest Dolge, Oregon-Amer- 
ican Lumber Co. and Pacifie Spruce Corporation. 


Standardization Resolution 


The following resolution was read by Secre- 
tary-manager Allen: 


WHEREAS, Members of the West Coast Lumber- 
men’s Association have repeatedly, voluntarily, and 
by substantial majority approved the principle of 
softwood standardization; and have ratified the 
simplified practice recommendations of the United 
States Department of Commerce, with four excep- 
tions, and 

WHEREAS, With the final publication of West 
Coast Lumbermen’s Association Rail 3 grading 
rules now ready for distribution, it seems an op- 


portune time to actually perform on American Lum 
ber Standards, with the exception of such size pro 
visions thereof as increase waste in west Coast 
manufacturing practice, be it 

Resolved, That the president of the West Coast 
Lumbermen’s Association appoint a committee op 
standardization practice, the purpose of whieh 
committee will be to promote the general obsery. 
ance of American Lumber Standards, in the west 
Coast lumber industry, in all respects except the 
sizes of finish, drop siding and rustic, and designs 
and sizes of moldings. Be it further 

Resolved, That said committee shall endeavor to 
secure a sufficient number of written pledges from 
individual manufacturers to guarantee general ob. 
servance of American Lumber Standards, with the 
exceptions noted, by the west Coast lumber indus. 


try, not later than Noy. 1, 1925. 

A lively discussion ensued, in which talks were 
made by George Gerlinger, R. H. Burnside, C, D, 
Johnson, George Duncan, R. W. Hunt, Walter 
Nettleton, Charles S. Keith, and President 
Kingsley. Criticism of the resolution ranged 
all the way from a statement that it would be 
«u repudiation of the committee’s work to a 
declaration that the west Coast was already com. 
mitted to standardization and would stick to it; 
that the exceptions noted in finish, drop siding 
and rustic, and in designs and sizes of moldings, 
had been made the subject of a petition for 4 
modification of the rule. Finally, on motion 
of Mr. Duncan, an amendment was passed that 
the Rail 3 grading rules, now in the hands of 
the printer, carry a printed reference to the 
four exceptions, so that there could be no mis 
understanding. The amendment prevailed, with 
one dissenting vote; and the motion as amended 
was carried unanimously. 

Pays Tribute to National Association 


With this business out of the way, President 
Kingsley paid a glowing tribute to the National 
Lumber Manufacturers’ Association, tracing his 
own course in having withdrawn from that or- 
ganization some years ago, after having 
‘‘walked down Mount Rainier’’ to get away 
from a west Coast meeting. The industry ‘out 
here’’ had been too narrow and too tight, and 
it had reached the point where it needed a 
broader view. ‘‘My own sober thoughtful con. 
clusion,’’ said Mr. Kingsley, ‘‘is that the Na- 
tional today is a great organization. It is indis- 
pensable.’? 

As President Wisner took his place on the 
platform, the entire audience paid him the trib- 
ute of rising to its feet and applauding vigor- 
ously. Similar recognition was given to Mr. 
Compton a little later on. Mr. Wisner could 
scarcely restrain emotion as he responded, say- 
ing feelingly that he knew there was a real 
field for the National and that the west Coast 
people were back of the organization; but he 
couldn’t say it any stronger than had been said 
by President Kingsley. ‘‘We have come to 
bring about a feeling of confidence, a_ better 
understanding,’’ he said; ‘‘and I think we have 
all grown a little more tolerant, a little more 
wise. We have acted, as best we have seen, for 
the benefit of the industry; and all told we 
know that the lumbermen are good fellows, good 
sports, and for most part are good losers.’’ He 
emphasized the importance of getting in touch 
with senators and congressmen, to the end that 
legislators might know what they were doing. 
In that event, he said, the chances were 100 to | 
that unjust measures would be killed in com- 
mittee—not on the basis of asking for a favor, 
but a square deal for lumber; to see that ‘‘noth- 
ing is done to injure your particular line of 
business.’? He concluded: ‘‘The National is 
your association. The desire of those con- 
nected with it is to do the work you approve 
and wish to have done.’’ 

Mr. Compton referred to the application of 
the New Hampshire and Maine associations for 
membership in the National, together with the 
hardwood manufacturers as represented by Mr. 
Mayhew and Mr. Townshend, saying that this 
completed the circle. It did not indicate any 
lagging of interest in the National. Merchan- 
dising ideas, he said, were about as ramified and 
various as were the individuals expressing them; 
and possibly this was one of the reasons why 
lumbermen were competing with themselves, in- 
stead of their competitors. The old-fashioned 
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law of supply and demand was just as current 
as it ever was. He said: 

The fact is that supply is not under control. If 
a practical step can be taken for putting it under 
control, that ought to be taken. Another obvious 
thing is the necessity of increasing the demand side 
of the equation. If there is a way of increasing 
the demand and extending the outlets, that ought to 
be done. 

Reviews Cypress Publicity Campaign 

H. B. Hewes, Jeanerette, La., of the Southern 
Cypress Manufacturers’ Association, one of 
the originators of the cypress publicity move- 
ment, read a paper on the success of that cam- 
paign. He said that the cypress manufac- 
turers had thought, some of them, that it would 
be a waste of money to advertise that wood to 
the ultimate consumer, but said that impression 
no longer prevails. The campaign had been so 
successful that even ‘‘pecky cypress’? was com- 
manding an astonishing price—and the lowest 
grade of the log was sold at a profit. In fact, 
nothing was wasted except the bark. The same 
results, he believed, would be obtained by judi- 
cious advertising of fir, hemlock and spruce. 





Sound Advertising for Lumber 


E. C. Hole, manager of the AMERICAN LUM- 
BERMAN, Closed the program with a rapid-fire 
talk on his observations of the lumber industry 
and what constitutes sound advertising for 
lumber. He spoke in the highest terms of the 
mission of the National association, as con- 
ducted by President Wisner and Mr. Compton, 
saying it was related to the regional associa- 
tions as was the Federal Reserve bank to the 
national banks. The lumber business, he said, 
was undergoing a wonderful change, with the 
railroads giving splendid service, the retailers 
relieved of the burden of carrying stocks, and 
the manufacturers rising to opportunities of 
quick delivery. There was need to create a 
friendly atmosphere for lumber. More of cour- 
age and of vision is needed to see that lumber 


secures its proper place in the uses for which it 
is adapted. He drew illustrations from dress 
goods and rust-proof steel, showing how the 
market had been extended under trying cireum- 
stances. Mr. Hole continued: 


It has been a delight and pleasure to come out to 
the Pacific coast. You have a wonderful wood here, 
and a wonderful market. Only three weeks ago 
there was in my office a representative of one of 
the largest advertising agencies in Chicago. He 
came in to ask me regarding the lumber market, 
the supply and demand. I said to him, “What do 
you want to do with this?’ ‘‘Well,” he answered, 
“IT am working for a bank; a great big bank in 
Chicago is about to loan a large amount of money 
to a wall board concern.” “For what purpose?” 
“To sell wall board. We have been investigating 
the market; we have had six men out for two 
months, going about in the retail trade, finding out 
how much wall board they will buy.” 


The Beauties of Wood 


You know, I would like to see these beautiful 
panels that you make out in this country used in- 
stead of wall board. There is a club in Buffalo—I 
have forgotten the name of it—that is entirely fin- 
ished in wood; and it is one of the most beautiful 
things in the world. I have a friend over in Chi- 
cago, John Willy, publisher of the Hotel Monthly, 
who has just built a home. He finished it in beau- 
tiful wood; he got to talking to me about it, and 
he said, “Mr. Hole, I wish you would come out and 
see my home—oh, it is beautiful—my home—those 
beautiful trees—those beautiful woods. I can see 
mountains, and I can see the sunshine. I can see 
babies’ faces, and all the beautiful things in my 
house in those woods.” 

Do any of our salesmen talk about the beauty of 
our wood? They ask, “How much will you give 
me for this lumber ?”’ 

We have got a beautiful product. God gave it 
into our care and keeping to talk about; and, as in 
the heart of every man there is a love of trees, so 
there is in the heart of everybody, everywhere, a 
love of wood. 

Are you going to advertise it; or are you going 
to get down on the basis of cold steel, cement and 
black clay? 

What I would suggest, Mr. President, is that 
you pick out the brightest, keenest man in your 
organization, and go out and sell yourselves. Sell 
yourselves on this idea, first of all, just as you do 
in the chamber of commerce when you go out to 
raise some community chest fund, build a hospital, 
a library, or a hotel. 


First, the man gets a vision, and he sells him- 
self; then he calls in another man, and sells him; 
then he goes out and sells twenty more men—and 
then goes out and sells the town. 

Go out and sell the lumber industry. 
beauty of these trees. It is a worth while propo- 
sition. And then come back and sell the rest of 
the world. 


The audience showed its appreciation of this 
message by vigorous applause. 
Committee Appointments 


Mr. Hole’s talk was concluded just in time 
to permit a number of the lumbermen to catch 
an outgoing train. Prior to adjournment, Presi- 
dent Kingsley announced the appointment of 
committees as follows: 

Advertising—J. D. Tennant, Long-Bell Lumber 
Co., Longview, Wash.; George Lindsley, Weyer- 
haeuser Sales Co., St. Paul, Minn.; C. D. Johnson, 
Pacific Spruce Corporation, Portland, Ore.; Maj. 
E. G. Griggs, St. Paul & Tacoma Lumber Co., Ta- 
coma, Wash. ‘ 

Statistical advisory—A. C. Dixon, Booth-Kelly 
Lumber Co., Eugene, Ore.; Frank Schopflin, Cen- 
tral Coal & Coke Co., Kansas City, Mo.; C. H. Wat- 
zek, Crossett Western Co., Wauna, Ore.; R. H. 
Burnside, Willapa Lumber Co., Raymond, Wash. ; 
L. T. Kniskern, National Lumber & Manufacturing 
Co., Hoquiam, Wash. 

Basic list—R. W. Hunt, Weyerhaeuser Timber 
Co., Everett, Wash.; Edward Keefe, Clear Lake 
Lumber Co., Clear Lake, Wash.; W. A. Whitman, 
West Waterway Lumber Co., Seattle, Wash.; L. L. 
Lewis, Booth-Kelly Lumber Co., Portland, Ore. ; 
Cc. E. Miller, West Oregon Lumber Co., Linnton, 
Ore. 


Sell the 





Plans for Golf Tournament 

Announcement was made of the August meet- 
ing to be held at the Emerson Hotel, Hoquiam, 
Wash., on Aug. 27, with the annual golf tourna- 
ment of the West Coast Lumbermen’s Associa- 
tion over the course of the Grays Harbor Coun- 
try Club, on Friday, Aug. 28. Competition for 
the president ’s and the vice president’s cups will 
be the same as in previous years. Both cups 
are held by A. L. Paine, of the National Lumber 
& Manufacturing Co., Hoquiam, who will de- 
fend his championship title and trophies at the 
Aberdeen tournament. 


Hardwood Wholesalers Expect Better Business 


(Continued from Front Page) 

orders, but that trade is now improving and 
he believed there is a fair outlook for fall busi- 
ness. Southern hardwood mills had overpro- 
duced last winter, but they are now curtailing 
materially and the market is stronger. The 
large production in the South had made it hard 
for northern hardwood men. The furniture 
people have been placing few large orders, but 
that trade ought to improve. The crop outlook 
is excellent, and this should help fall trade. 

Treasurer H. A. Walker was not present, 
but a statement of the financial condition of 
the association was presented by Secretary J. F. 
Hayden. 

President Ruth said that there was to have 
been a report of the special traffic committee 
that has been working to secure milling-in-tran- 
sit privileges in Wisconsin, but Mr. Jarvis, who 
had been delegated to negotiate for the services 
of a'traffic expert was not present, and that 
report would be deferred until the fall meeting. 

Cooperation in Transportation Field 

Mr. Ducker was then introduced and gave a 
thoughtful and instructive talk on transporta- 
tion and coéperation within the field. He traced 
the historical development of our national com- 
merce from Colonial days through the World 
War and post-war transportation difficulties. 
He then explained the purpose and organiza- 
tion of the twelve regional advisory boards of 
the American Railway Association, and showed 
how the railroads for the first time in their 
history had developed close contact with the 
shippers through these boards. The one serving 
this territory is known as the Mid-West Regional 
Advisory Board and meets every ninety days to 
bring together shippers and carrier representa- 
tives to discuss transportation problems and iron 
out difficulties. These boards are strictly a 
public organization and are not controlled by 
any railroad. The spirit of codperation is up- 
permost in the minds of all concerned. 

_ This spirit of cojperation, said Mr. Ducker, has 
Siven industry the greatest transportation service 
Ages had, and the last two years have been 

sreatest in point of service that we have ever 


had. Not particularly because we did not have 
a car shortage but that we have had almost 100 
percent service with the greatest peak loading 
that the railroads have ever recorded. 

Asked to tell of the pending action to obtain 
through rates over the North Western and Mil- 
waukee roads from points of origin in Wis- 
consin and Michigan to Illinois, Mr. Ducker said 
that the roads had asked the lumbermen to 
delay insisting on a hearing before the Inter- 
state Commerce Commission until they had time 
to work out a schedule of joint rates. Tariffs 
are expected any day. He also said that the 
sarriers are expecting to make some definite 
rules governing through rates on logs shipped 
to the mills and the product shipped out. Com- 
mittees representing the roads and the mills will 
hold a joint session in Milwaukee Aug. 12. He 
said that the millmen are also opposing the pro- 
posal of the roads to put in a distance tariff, 
and a hearing will be held early in September. 

Outlook for Business Improving 

The remainder of the meeting was given over 
to a discussion of market conditions, partici- 
pated in by a number of members, all of whom 
agreed that the outlook for business is improv- 
ing. 

J. J. Adams, of Wausau, said that southern 
hardwood salesmen in the North are not pushing 
sales as hard as they had been. 

Harold Crosby, of Rhinelander, said that 
there is a lot of lumber in the hands of mills 
and wholesalers. July trade has been slow, but 
shows signs of improvement. 

H. W. Maffett, of Appleton, agreed that trade 
is considerably better. Nos. 1 and 2 birch have 
been going better of late, but the maple market 
is slow, chiefly because the automobile body 
makers are using more steel. 

T. T. Jones, of Minneapolis, said that he had 
been doing some speculating on the future of 
the lumber business and had arrived at the con- 
clusion that unless the lumbermen sell them- 
selves on the value of their products they could 
not expect business to be much better. Thou- 
sands of lumbermen all over the country are 
using substitutes for lumber in their own homes 


and offices, and unless they showed greater faith 
in lumber they could not expect others to use it. 

L. H. Wheeler, of Wausau, believed that busi- 
ness was becoming harder all the time for the 
wholesaler. He thought, however, that business 
would be better before next spring. 

William Kelley, of Milwaukee, took an opti- 
mistic view of the situation, but said that buyers 
do not stock up heavily because of the good 
service given by the railways. 

Al Klass thought that there would be a lot of 
lumber available during the next few years, but 
that the manufacturers and wholesalers would 
find a market for it. There had been overpro- 
duction in the South, because of unusually fa- 
vorable manufacturing weather, but he believed 
lumbermen need not be pessimistic. 


Afternoon Program 


The meeting then adjourned, and was imme- 
diately followed by a luncheon at the Rhine- 
lander Country Club. 

During the luncheon, Harold Crosby an- 
nounced that there would be a golf tournament, 
during the afternoon, with a silver eup for the 
man who turned in the lowest net score. 

Handicaps were arranged on the individual 
statements of those who participated as to their 
golfing ability, and when the last man was in 
it developed that C. Osborn, of the Medford 
Lumber Co., Medford, Wis., was the winner of 
the cup, which will be played for again next 
year. His gross score was 103; handicap, 34; 
net, 69. He was closely pressed by J. Caldwell, 
of Rhinelander, with a net score of 70; and F. 
W. Long, with a net score of 72. 

In the evening, the men joined the ladies at 
a dinner and dance at Moen’s Park Pavilion. 

The ladies were entertained during the day 
with lunch in the Rotary room of the Hotel 
Oneida, a visit to the Indian village and bath- 
ing at Camp Bryn Afon on Lake Snowden. 

SRBLLGAAGGG@G@G@’@G’G@G:s 

ELEVEN entomologists of the United States 
Department of Agriculture voted the boll weevil 
and the Hessian fly the most damaging insect 
pests in the United States. 
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Last Minute News For All Lumbermen 


(Continued trom page 33) 
LUMBERMAN would probably not close and that 
production would not be curtailed. The survey, 
however, shows that practically all mills are 
down and will remain down for a considerable 
time. 

In addition to the operations previously listed 
in the AMERICAN LUMBERMAN, the following 
mills are either down or will close down: 

Bellgrade Lumber Co., Memphis—Two mills un- 
dergoing repairs and each will close two weeks. 

Bedna-Young Lumber Co., Jackson, Tenn.—Mills 
have been down several weeks and resumed Mon- 
day on part time. 

W. H. Coleman Co., Jackson, Tenn.—Mills have 
been down two weeks. Will curtail production 50 
percent. 

Barr-Holladay Lumber Co., Louise, Miss.—One 
mill down for thirty days. 

W. W. Gary Lumber Co., Perey, Miss.—Mill down 
for repairs thirty days. 

Chess & Wymond Co., Louisville, Ky.—Band mill 
at Monroe down for eight months. Mill at Crew 
lake, La., down last week. Mills at Bunkie and 
Hollyridge down for repairs. Vroduction Joss 
1,500,000 feet in July. 

Botany Bay Lumber Co., Hazlewood, La.—Mill 
shut down July 18 for three to four months. 

Baist Lumber & Shingle Co., Plaquemine, La.— 
Shut down July 22 until conditions improve. 

W. M. Ritter Lumber Co., Columbus, Ohio.— 
Three band mills down for several months. Others 
will suspend unless conditions improve. 

Empire Tie Co., Wilmington, N. C.—One mill 
shut down last week. 

R. W. Walker, Salisbury, N. C.—Mill shut down 
until conditions improve. 


Hutton & Bourbonnais Co., Hickory, N. C.— 
Hardwood production discontinued. 

Clifton Forge Lumber Co., Clifton Forge, Va.— 
Half of mill shut down until prices are better. 

Keystone Manufacturing Co., Elkins, W. Va.— 
3and mill down since July 2. 

Thayer Manufacturing Co., Waterboro, S. C.— 
Mill shut down July 3. 

American Column & Lumber Co., Columbus, Ohio. 
—Not operating. 

Hutington Implement Co., Huntington, W. Va.— 
Report many small operations suspended in south- 
ern West Virginia. 

Elk River Coal & Lumber Co., Dundon, W. Va.— 
Mill down all of July for repairs. 

Blue Jay Lumber Co., Blue Jay, Va.—Mill down 
Aug. 3 to Aug. 15. 

J. F. Prettyman & Sons, Somerville, 8S. C.—Pro- 
duction down to 80 percent. 

Cc. D. Coffee & Sons, North Wilkesboro, N. C.— 
All mills down. 

Sugar Grove Lumber Co., Marion, Va.—All mills 
down. 

Tar River Lumber Co., Rocky Mount, N. C.—Dis- 
continued manufacture of hardwoods for present. 

B. E. Cogbill, Boydton, Va.—Two mills down. 

Adams Bros.—Paynes Company, Lynchburg, Va. 
—Not operating. 

Virginia Hardwood Lumber Co., Caswell, Va.— 
Double band mill at Fort Blackman, Va., down 
since June 1. 

Rose Hill Lumber Co., Penola, Va.—Five mills 
down. 

Lyon Lumber Co., Garyville, La.—One mill down 
July 11 to 27, other July 18 to 27. 

Iatt Lumber Co. (Ltd.), Colfax, La.—Two mills 
down. 

Howard White Lumber Co., Raleigh, N. C.—Two 
mills down until conditions improve. 


W. P. Brown & Sons Lumber Co., Louisville, Ky, 
—Three mills down for thirty days and one for 
two weeks. Will keep production at 60 percent 
of normal for several months. 

Little River Lumber Co., Star, N. C.—AIl mills 
except two down since July 1. 

Kitchen Lumber Co., Fontain, N. C.—Mill closed. 

Appomattox Box Shook Co. (Inc.), Petersburg, 
Va.—All mills down and will not resume untijj 
market improves. 

Blackwood Lumber Co. (Inc.), East LaPorte, 
N. C.—Production at about 75 percent. 

Bonita Lumber Co., Bonita, La.—Reduced pro. 
duction about 20 percent. 

Wilson & Cochran, Lottie, La.—Mill down May 
25 and will stay down until conditions are better, 

Taylor Co. (Ine.), Prospect, Va.—Curtailed pro- 
duction and has closed two mills. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 6.—Following are 
f. o. b. mill prices, July 30 to 31, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, $25 
S4S 


Edge grain— or 
1x3” Bé&better...$76.97 1x 8” No. 1.....*$37.04 
Flat grain— ax-8” NO. Zeiss 22.51 
1x4” B&better ... 43.41 228" INO: Bicesres 17.86 
ise” NO. 2 COM... 28.68 Ul?” No, 2 csc *40,25 
1x0” No..2:com:... 20.68 Ist?” No: 2.26% 24.45 


1x6” No. 3 com... 15.50 Longleaf Timbers, S45, 

Dimension, 2x4”, 16’ 20’ and Under 
MOOD, Saco seuway *$29.81 8” and under....$ 24.00 
' Be” haw srs sralea’sore *42.46 


Louisiana Foresters Urge Tract for Demonstration Purposes 


NEw Or.EANS, La., Aug. 3.—The Louisiana 
Forestry Association held its sixteenth annual 
meeting last Friday, July 31, at Natchitoches, 
La. Its sessions were held in the State Normal 
College, with hundreds of public school teach- 
ers, who are taking the summer courses at the 
college, in attendance. The meeting was timed, 
and the meeting place chosen, with the hope of 
enlisting the more active interest and support of 
Louisiana’s educators, and State Superintend- 
ent of Education T. H. Harris delivered one 
of the principal addresses. 


President J. K. Johnson, forester for the 
Great Southern Lumber Co. at Bogalusa, pre- 
sided and made the response to the address of 
welcome delivered by Mayor Keyser, of Natchi- 
toches. In the absence of Secretary V. H. 
Sonderegger, James Boyd, of New Orleans, 
attended to the secretarial work. 


President’s Address 


In his address, President Johnson declared 
that it was largely due to the patient, persistent 
effort of the association, over a period of six- 
teen years that ‘‘Louisiana stands foremost of 
all the South as a leader in forestry matters. It 
is believed,’’ he said, ‘‘that no State has more 
progressive forestry laws than Louisiana, and 
the association has been no small contributing 
factor in securing this splendid legislation.’’ 
He urged reforestation as a solvent of the prob- 
lem of utilizing eight million to ten million 
aeres of cut-over land in the State. Declaring 
trucking and farm settlement had their excel- 
lent uses in the program of development, he 
cited the immensity of the area awaiting em- 
ployment and the room for and need of new 
timber crops. Urania and Bogalusa were cited 
as communities whose foresight in reforestation 
work was insuring annual income to workers 
in the forest industries. In Washington Parish, 
he said, assessment values had been increased 
by $2,000,000, thanks to the industrial develop- 
ments fortified by a reforestation program in- 
suring the industries permanence. 


Paper Making in the South 


Col. W. H. Sullivan, vice president and gen- 
eral manager Great Southern Lumber Co., was 
unable to be present but his paper on ‘‘ Paper 
Making in the South’’ was read by Amos Kent, 
Bogalusa. Of eighty million to one hundred 


million acres of idle lands in the South, he sug- 
gested, it is probable that only 25 percent 


at best will be used in agriculture during the 
next twenty-five years. There remains a vast 
acreage available for reforestation. Reviewing 
the pulp industry, its spread to the South and 
development here, he described the processes 
used at the Bogalusa plants, and the uses for 
their products. Continuing, he said in part: 


We are anxiously looking forward to the time 
when all the newsprint used by the great printing 
establishments in the South will be made in the 
South. At Kingsport, Tenn., there is produced 
thirty-five tons of book paper a day from gumwood. 
This gumwood pulp is bleached and manufactured 
into the highest grade book paper, and one of the 
greatest publishing houses in the United States 
has moved its printing establishment to Kingsport 
and every pound of paper made at the paper mill 
at Kingsport is printed and made into books or 
pamphlets before it, leaves Kingsport. 

The South should be full of plants of the kind 
at Kingsport, where they have built up a splendid 
community of about eight thousand people since 
1918. This is an indication that the great pub- 
lishing houses of the country will follow the ex- 
ample of this concern that located at Kingsport, 
and all over the South we will see book printing 
establishments so that the book paper can _ be 
printed into books etce., close to the producing point. 
Just as the cotton mills of the North have moved 
South so as to get close to where the cotton is 
grown, so will the printing establishments move 
South so as to get close to the producing point for 
a fine grade of book paper. 

Every man, woman and child in the South will 
benefit by reforestation directly and _ indirectly. 
Reforestation means increased tonnage for the rail- 
roads and increased revenue. The question of in- 
creased rates, both passenger and freight, will be 
eliminated and in that way all will benefit. 

Investments in paper mills and printing estab- 
lishments in the South which will follow the gen- 
eral policy of reforestation will create added wealth 
for tax purposes and instead of looking out over 
burned areas of waste land, we will see _ fine 
grazing land, splendid agricultural crops, or trees 
growing, and for every 400,000 acres of refor- 
ested land there will be paper mills and printing 
establishments and splendid industrial communi- 
ties, fine churches, schools, roads and general 
prosperity. - If there is one single doubt in your 
mind that this ean be accomplished around develop- 
ment in reforestation and the paper industry, visit 
the thriving city of Bogalusa and be convinced. 


Forestry in the Public Schools 
Dr. T. H. Harris, State superintendent of 
education, spoke on forestry in the public 
schools. 


Some 9,000,000 acres of our forests have been 
denuded, he declared, and searcely a sapling stands 
upon them, for the trees were all cut from them 
and the hogs and fires prevented new trees from 
growing upon them; efforts to convert those cut- 
over areas into farms have naturally failed ; labor 
that was once employed in the mills must find em- 
ployment in something else; assessments have 
gone down to such an alarming extent that we 


face very pointedly the question of how to retire 
public bond issues and support good schools without 
taxing the remaining assessable property to the 
point of confiscation. 

Urging reforestation either by the sawmill 
companies owning the lands, or by others who 
will buy and develop them, he believed that the 
public schools should help to show the people 
how, through the application of common sense 
and science, the cut-over lands can be re- 
forested. 

Secretary Reviews Fire-Fighting Work 


The report of Secretary Sonderegger re- 
viewed the fire-fighting work which lasted prac- 
tically from May, 1924, to May, 1925, urging 
that the association devise plans for rendering 
even more effective aid to the fire prevention 
campaign as well as the general reforestation 
movement. With this in view he suggested the 
appointment of active regional vice presidents, 
and creation of local forestry chapters to en- 
list a larger membership and a wider and more 
active popular interest in the work. 


Henry E. Hardtner, of the Urania Lumber 
Co., father of conservation in Louisiana and 
one of the founders of the association, spoke 
on ‘‘Practical and Historical Forestry.’’ R. 
D. Forbes, director of the Southern Forest 
experiment station, delivered a talk on ‘‘For- 
estry Affairs and Management.’’ Forester Can- 
taker, of the Massachusetts Forestry Associa- 
tion, spoke on the work of the forestry camp 
and summer school at Bogalusa and _ also 
described the ‘‘town forest’’ campaign in which 
the Massachusetts organization is codperating. 

At the final session the officers were reélected, 
with the exception that W. H. Humble, of 
Alexandria, was named _ secretary-treasurer. 

Gist of Resolutions Adopted 

The association passed resolutions endorsing 
the policy of the forestry advisory board in the 
matter of adopting State forests and urging 
the State authorities to acquire additional acre- 
age in the vicinity of the State forest and fish 
hatchery at Woodworth to be dedicated as 4 
State recreational park and forest demonstra- 
tion plot for the education of people along for- 
estry lines. The resolution gave as the reason for 
urging this measure the tact that Louisiana 
forests are rapidly being destroyed, and that 
the State department of conservation has proved 
the value of reforestation by establishing 4 
nursery near Alexandria. 
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Recent Hoo-Hoo Happenings 


Hoo-Hoo Revel at Tippecanoe 

Fort WAYNE, Inp., Aug. 5.—Disciples of the 
great black cat hailing from Fort Wayne and 
South Bend, Ind., forgot all about the lumber 
pusiness last Saturday while they reveled in 
paseball, golf, and horseshoes during the Hoo- 
Hoo picnic at Tippecanoe, Ind. There were 
eighty-five members of the order present, the 
number being about equally divided between the 
two cities, but at least fifteen were kept away 
py the threatening weather. Light showers 
fell several times during the day but this slight 
precipitation did not dampen the ardor of a 
single Hoo-Hoo and the contests went off 
according to schedule. 

Twenty-five teed off in the golf tournament, 
which was one of the outstanding events of the 
day. J. L. Brooke, of South Bend, Ind., turned 
in a 67 for the low net score of the day and 
received a fine leather golf bag presented by 
Bird & Son, Chicago. Mr. Brooke’s gross score 
was 95 and his handicap 28. Another leather 
golf bag, donated by the Allen A. Wilkinson 
Lumber Co., Indianapolis, Ind., was won by Coy 
Jones, of Defiance, Ohio, for turning in the low 
gross score of the day. His score was 85. Mar- 
vin Nichols, of Muncie, Ind., and James H. 
uang, of Chicago, tied for second low gross 
score and on matching to see who should re- 
ceive the prize, a traveler’s toilet case contrib- 
uted by William Bultman, of Indianapolis, Mr. 
Nichols was returned the lucky winner. For 
second low net score there was a quadruple tie 
among V. P. Landon, of Indianapolis, E. F. 
Storey, of South Bend, William Bultman, of 
Indianapolis, and William Furste, of Fort 
Wayne. The four drew cards for choice of four 
different prizes and Mr. Landon secured a golf 
sweater donated by H. F. Watson, of Chicago, 
Mr. Storey and Mr. Bultman, each got six golf 
balls, donated by the Reynolds Co., of Grand 
Rapids and Mr. Furste, a carton of cigarettes, 
contributed by McHenry-Millhouse Co., of South 
Bend. Milo Hodson, of South Bend, for coming 
in with the tenth net score, was also awarded a 
carton of cigarettes. 

W. R. Richards, of Monroeville, won a leather 
gladstone bag donated by Joe Farrell, of the 
Goshen Sash & Door Co. for being the most pro- 
ficient tosser of hoof sandals. He was also the 
winner of the silver cup, donated by the Curtis 
Door & Sash Co., for pitching the most ringers. 
F, W. Dalley and Lloyd Hollowell won the 
doubles prize, several boxes of cigars contrib- 
uted by the McHenry-Millhouse Manufacturing 
Co., which also furnished the cigars for the 
dinner. 

The outcome of the baseball game has not 
been exactly determined. The South Bend 
delegation conceded that their team won but 
protests on the part of the Fort Wayne aggre- 


gation threw a cfoud of uncertainty about the 
score and as there were no judges present to de- 
cide on the merits of the respective arguments 
of the debaters, it virtually resolved into a no 
decision contest. Anyway the feature of the 
game was the umpiring of Charlie Jackson. 

Guests from a distance included: James H. 
Lang, of the Chicago Lumber Sales Co., Chi- 
cago; Lee Shepherd, of the W. L. Shepherd 
Lumber Co., Birmingham, Ala., Philip Lanier, 
of the Philip Lanier Lumber Co., New Orleans, 
La., and Frank H. Campbell, of the Redwood 
Sales Co., San Francisco, Calif. 

The picnic will probably be made an annual 
affair. 


Returns from Michigan Hoo-Hoo Trip 


St. Louts, Mo., Aug. 3.—H. R. Isherwood, 
secretary-treasurer of Hoo-Hoo, who recently 
returned to St. Louis after a visit to three 
Michigan cities, became ill and was ordered to 
take a rest by his physician. Mr. Isherwood 
expects to be able to resume his duties in a week 
and requests the indulgence of officers and mem- 
bers meanwhile. 

The trip, of three days’ duration, was spent 
in company with Michigan Hoo-Hoo and lum- 
bermen and Supreme Senior Hoo-Hoo Alton J. 
Hager, of Lansing. At the first stop, Kalama- 
z00, Messrs. Isherwood and Hager were guests 
and speakers at a banquet of the Southwestern 
Michigan Lumbermen’s Club. Other speakers 
included Adolph Pfund, Harry Colman, Vice- 
gerent Arthur Manning of Grand Rapids, and 
Mr. North. 

The following day, Messrs. Isherwood and 
Hager were guests of the Grand Rapids Hoo- 
Hoo Club. They spoke at a banquet at Hotel 
Pantlind, Fred Stilos being host to fourteen 
of his employees on the occasion of the annual 
club election. 

The jaunt winded up at Flint where a coneat 
was the attraction at the Elks Club. Twelve 
candidates were enrolled by Vicegerent Snark 
Herman Zahnow, of Saginaw, and plans were 
discussed for the formation of a Hoo-Hoo club 
at Flint. 


Advertising Expert Addresses Club 

SPOKANE, WASH., Aug. 1—Gov. Pierce, of 
Oregon, will probably be one of the speakers 
at the Hoo-Hoo Annual to be held in Spokane 
next month, according to announcement by 
State Counselor R. W. Neighbor, of Portland, 
Ore., at the regular weekly luncheon yesterday 
noon of the Spokane Hoo-Hoo Club. 

That Spokane with its numerous adjacent 
government forest reserves has an asset of the 
greatest value in attracting tourist travel from 
the East was the message brought to the club 
yesterday by Raymond C. Kelley, of the Syver- 


son & Kelley advertising agency, from the con- 
vention of the advertising clubs of the Pacific 
coast and Northwest at Seattle last week. Mr. 
Kelley is past president both of the Spokane 
and of the Pacific coast clubs. 

One of the most interesting talks of the con- 
vention was given by a forest ranger, he said, 
who told of how the government forest of San 
Ysobel near Pueblo, Colo., had been called to 
the attention of the tourist with remarkable 
results. 


(S2eaa2aeeaaaaan: 


Preparing for Busy Season 

NeEw York, Aug. 3.—Parson Simpkin, Chap- 
lain of Hoo-Hoo, has been forced to delay his 
visit to the local Hoo-Hoo and the concatenation 
to have been held in his honor accordingly has 
been postponed. T. M. Ralston, Vicegerent 
Snark, in announcing that the Parson has found 
it impossible to visit New York at this time, 
says the cats hereabouts will be ready to wel- 
come him at any time he may put in an ap- 
pearance. 

Meanwhile New York Hoo-Hoo are prepar- 
ing for a busy season. Having held successful 
coneats on Long Island and in New Jersey, Mr. 
Ralston says the next affair, probably on Sept. 
9, will be one of the biggest ever. 

The birthday of Hoo-Hoo will be observed with 
a concatenation in the heart of New York City, 
said Mr. Ralston. The place will be decided later, 
but meanwhile the cats should be looking around 
and lining up kittens in order to make it one of 
the biggest Hoo-Hoo affairs ever staged. Give them 
the high sign now and don’t wait until Sept. 9. 
The Hoo-Hoo list of 9,999 is pretty nearly filled up 
and probably there will be a waiting list a little 
later on. 

Sign up your prospects now and they can take 
their vows at the big September affair. 
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Enthusiastic Bay State Hoo-Hoo 


Boston, Mass., Aug. 5.—Owen Johnson, of 
the Johnson Lumber Co., Manchester, N. H., 
president of the New Hampshire Lumbermen’s 
Association, has received appointment as Hoo- 
Hoo Counselor for New Hampshire. The ap- 
pointment was made by Supreme Bojum U. M. 
Carlton, who is manager of the Dix Lumber 
Co., North Cambridge, Mass., and secretary of 
the Lumber Trade Club of Boston. 

Supreme Bojum Carlton recently converted 
his active membership to a life membership. 
This is not the first action which indicates that 
he is a Hoo-Hoo of the first class. Since his 
enrolment here three years ago, he has been an 
enthusiastic exponent of the ideals and activi- 
ties of the order. 

Vice President Harry L. Folsom, of the Bos- 
ton Hoo-Hoo Club, and President B. F. Howe 
are to represent their club at the thirty-fourth 
Hoo-Hoo Annual to be held at Spokane, Wash., 
in September. 














= Special feature of the Hoo-Hoo Annual at Spokane will be a big golf tournament at the Spokane Country Club, Thursday afternoon, Sept. 17. 
oung lady caddies who know the game and are not difficult to talk to nor hard to look at will grace the tournament. Al Porter, who has charge 


of the caddies, says it stands to reason that there will not be many prizes won by the players who keep their eyes on them. 


week] 
h 


to A 


assignment of caddies. 





At a regular 


y luncheon just prior to the annual concatenation, the Spokane Hoc-Hoo Club will entertain thirty-five or more of these lady caddies who 
ave volunteered their services for the tournament. All who expect to enter the Hoo-Hoo tournament are asked to drop a line immediately 

. L. Porter, 308 Columbia Building, Spokane, Wash. This information will be valuable to the committee and will assist it in making proper 
Above are snapshots of a few of Al Porter’s caddies 


AMERICAN LUMBERMAN 























Aug. 15—-East Texas Mill Managers’ Association, Galvez 
Hotel, Galveston, Tex. Monthly meeting. 


-Aug. 18-19—Georgia-Florida Saw Mill Association, Casa 


Marina Hotel, Jacksonville Beach, Fla. Midsum- 
mer meeting. 

-Aug. 20—Kentucky Retail Lumber Dealers’ Associa- 
tion, Frankfort, Ky. Midsummer meeting. 

Aug. 27-—West Coast Lumbermen’s Association, Emer- 
son Hotel, Hoquiam, Wash. 

Aug. 28.--Annal golf tournament of West Coast Lum- 


bermen’s Association, Grays Harbor Country Club, 


Hoquiam, Wash. 

Aug. 29-—TYi-State Sawmill Managers’ Association, 
Youree Hotel, Shreveport, La. 

Aug. 29--Tri-State Sawmill Managers’ Association, 
Youree Hotel, Shreveport, La. Monthly meeting. 

Sept. 2—Hardwood Interior Trim Manufacturers’ Asso- 


ciation, Claridge 


Sept. 8 


Hotel, 
Mill 


Memphis, Tenn. 


Alabama Managers’ Association, Lock- 


bart, Ala. Monthly meeting. 

Sept. 8 toofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. Monthly meeting. 

Sept. 10-11—Carolina Retail Lumber Dealers’ Associa- 
tion, Hendersonville, N.C. ‘*Vacation convention,’’ 

Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual. 

Sept. 16—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Quarterly Meeting. 

Sept. 22-24—Southern Logging Association, Roosevelt 
Hotel, New Orleans, La. Annual. 

Sept. 24—New Jersey Lumbermen’'s Association, Hotel 


Berkeley-Carteret, Asbury Park, N. J. Fall meeting. 

7-9-——National Retail Lumber Dealers’ Association, 

Mayflower Hotel, Washington, D. C. Annual. 

28-29-—Appalachian Logging Congress, Chattanooga, 

Tenn. Fall meeting. 

28-31—Pacific Logging Congress, 

Seattle, Wash. Annual. 

Nov. 54—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 

Nov. 


Oct. 
Oct. 


Oct. Olympic Hotel, 





16-17—Southern Sash, Door & Millwork Manufac- 


turers’ Association, Atlanta, Ga. Annual. 

19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn, Annual, 

3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 


Jan. 


Feb. 
suaasauaeees 


Jersey Dealers to Meet Next Month 

New York, Aug. 3.—The New Jersey Lum- 
bermen’s Association is preparing to resume 
activities for the fall season, Secretary Erwin 
Ennis having just announced that a meeting 
will be held Thursday, Sept. 24, at the Hotel 
Berkeley-Carteret in Asbury Park. 

There will be morning and afternoon sessions, 
with luncheon at noon. Mr. Ennis points out 
that the meeting is the first one held in the 
home town of Harry W. Smock, president, and 
for this reason has urged a large attendance. 

‘«There are many matters of importance to 
be discussed,’’? said Mr. Ennis. ‘‘Our members 
have enjoyed a fairly busy summer season and 
the association wants to help them keep the 
ball rolling.’’ 


Bay State Retail Date 

Worcester, Mass., Aug. 5.—The Massachu- 
setts Retail Lumber Dealers’ Association is to 
hold its second meeting this year December 1, 
and it will take the place of the regular 1926 
annual. This was decided upon at the regular 
summer meeting of the directors held here in 
the Worcester Country Club. All board mem- 
bers were present except William L. Smith, of 
Lexington; Henry FE. Stone, of Haverhill, and 
C. H. Ferguson, of New Bedford. Fred R. 
Basley, of Newtonville, president of the asso- 
ciation, was away on a vacation and the chair 
was taken by Vice President Hal A. Bellows, 
of Springfield. 

Hitherto the association’s annual meetings 
have been held in February, immediately fol- 
lowing the annual convention of the Northeast- 
ern Retail Lumbermen’s Association, and _ it 
has been suggested by association members that 
it would be advisable instead to hold the annual 
meeting early in December so that important 
subjects coming up for consideration by the 
trade might first be discussed and opinions crys- 
tallized at the Massachusetts State meeting. 

Another subject for interesting discussion 
was that of furthering the meetings of the dis- 





trict groups throughout the State. 
Manager Paul Collier, of the Northeastern as- 
sociation, outlined a plan for holding several 
meetings of an educational nature in codpera- 


Secretary- 


tion with the Southern Pine Association. These 
plans were approved. 

Approval was voted for a Clean Yard Con- 
test to be sponsored by the Northeastern asso- 
ciation, and it was suggested that each entrant 
be sent a copy of his rating. 

The board passed a vote of sympathy to be 
tendered the family of W. A. Fuller, of Clin- 
ton, former president of the Massachusetts Re- 
tail Lumber Dealers’ Association, whose death 
was recently reported at the home of his son in 
Clinton. 


Change Trim Meeting Plan 

MEMPHIS, TENN., Aug. 5.—A_ special meet- 
ing of the membership of the Hardwood Inte- 
rior Trim Association, recently organized in 
Louisville, Ky., will be held in Memphis at the 
Hotel Claridge on Sept. 2, according to the an- 
nouncement made today by William R. Freidel, 
secretary. He was advised by L. C. Coffman, 
Coffman Manufacturing Co., Washington Court 
House, Ohio, of the definite date of the meet- 
ing today. 

The meeting will be for the purpose of dis- 
cussing standard grades, bundles and sizes on 
interior trim, and to perfect other parts of the 
organization. This meeting will be one of the 
largest ever held, for many new members have 
been obtained since the last meeting, held in 
Louisville, Ky., on June 13, at which time the 
secretary was decided upon and that offices 
should be maintained here in Memphis. 


State Tax Topic at Retail Meeting 

CLARKSBURG, W. VA., Aug. 3.—Defending ac- 
tion of the last legislature in increasing taxes 
and making the appropriations that it did, Dr. 
L. M. Robinson, of this city, a member of the 
legislature from Harrison County, made the 
principal talk at the recent meeting of the 
Monongahela Valley Lumber & Builders’ Sup- 
ply Dealers’ Association. The meeting followed 
a dinner at the Waldo Hotel and there were 
members present from cities throughout the 
upper Monongahela Valley. 

Starting his talk on taxes which he said were 
high and would be high for some time to come, 
Dr. Robinson recounted some of the obligations 
of the State. He said the bonded indebtedness 
of the various governments in the State is more 
than $100,000,000, which indebtedness was au- 
thorized by vote of the people. He said the 
legislature had no part in creating this debt but 
that it had to provide sinking funds to meet 
bonds as they come due, as well as the interest 
obligations. 

Dr. Robinson said he was opposed to the gross 
sales tax ‘‘ because it is wrong in principle.’’ 
He further predicted it would be wiped out 
some time. In answer to a question he said 
West Virginia is the only State in the Union 
which has a gross sales tax covering as many 
items as the one in this State. 

He advocated adoption of the constitutional 
amendment reducing the tax rate on intangible 
property which is to be voted on next year, and 
he also declared the State inheritance tax con- 
fiscatory and inequitable. Asked why the legis- 
lature had not changed it, he said the subject 
had been discussed, but only during the last few 
weeks of the session when there was not time 
enough in which to do it. He said knowledge of 
the inequities of the tax had recently been 
brought out foreefully by some large corpora- 
tions surrendering their West Virginia charters 
and taking out charters in States that do not 
have heavy inheritance taxes. He also favored 
the appointment of a tax commission to study 
the entire tax question and make recommenda- 
tions to the next legislature, which, he said, he 
expected would be done. 





District Lumber Dealers Meet 

SPRINGFIELD, ILL., Aug. 3.—District 6 of thy 
Illinois Lumber & Material Dealers’ Associatig, 
held a regular meeting here recently which wa 
attended by fifty dealers. The lumbermen me 
at luncheon at the Nicholas Hotel and follovwe; 
this with a program which was presided over }y 
District Chairman H. S. Hargrave, of Hilk. 
boro. 

A. C. Gauen, State president, gave a very jp. 
teresting and instructive talk on “<Credits ani 
Collections,’’ which was followed by an address 
by State Vice President J. W. Mackemer qy 
‘“‘Know Your Neighbor Better.’’ Inform; 
talks were then given by J. F. Bryan, Stat 
secretary; W. G. Joyce, field secretary, anj 
Directors Joe Springman, John M. Lyon anj 
M. L. Hecker. A general discussion on varioy 
trade subjects, in which about thirty deale: 
took part, concluded the program. Local gy. 
rangements for the meeting were taken care oj 
by John M. Bryden, of the Springfield Lumber 
Co. 

Prior to the district meeting the board of 
directors of the State association held its reg. 
ular monthly meeting. Routine business wa 
given attention by the directors. 


(SEEGER EBaEaEam 


Effect Permanent Organization 


Houston, Trx., Aug. 3.—Houston lumber | 
men who attended the district meeting held on | 
July 24 at La Feria, have returned loud in| 


praise of the attractions of the magic valley, 
of the excellent meeting held, and of the m- 
stinted hospitality offered by resident lumber. 
men. This was the first of a number of dis. 


trict meetings that are to be held under the | 


auspices of the Lumbermen’s Association of 
Texas, as briefly reported in the 
issue of the AMERICAN LUMBERMAN. As a result 
of this meeting, it was decided to organize a 
Valley division of the State association, to in- 
clude the counties of Willacy, Hidalgo, Starr 
and Cameron. A permanent organization was 
effected, with the following officers: 


, President—Fred South 
Co., La Feria. 


evans, 


Vice president—George Agnew, Mission Lumber | 


Co., Mission, Tex. 

Secretary-treasurer—J. R. 
Blake Lumber Co., McAllen. 

Directors—Roy Morris, Frontier Lumber Co 
Brownsville, and Fred MeGee, Lynech-Davidson é 
Co., Pharr. 

Another meeting of the Valley organization 
will be held at McAllen within the next thirty 
days, to perfect the organization. 


Melliff, Thomas W 


Visit Reforestation Projects 


New Haven, Conn., Aug. 5.—Members 0 | 


the Lumber Dealers’ Association of Connectitt! 
spent a most enjoyable and instructive day 


cently, when with the Connecticut Forestry A‘ | 


sociation they visited the State Experiment For 
estry Plantations. William J. Riley, of Hart 
ford; John G. Schwarz, jr., of Bridgeport: 
Carlton E. Underwood, of Norwalk, and Joli 
C. Barry, of Portland, were the committee 1 
charge. Led by the Connecticut Forestry ¢ 
in which were A. F. Hawes, Phillip Butters 
and Walter Filley, of the Connecticut Forestty 
Association, the start was made early in the 
morning from the State Capitol in Hartfor 
and the first stop was at Rainbow Plantatio. 
Here many of the lumbermen said they began 
realize for the first time what forestry meal. 


After driving through the tobacco plantation | 


section of Connecticut under the most idea 


weather conditions, the dealers next visited the 
Shaker Plantation beyond Thompsonville, wher? | 


they were greeted by representatives of th? 
Enfield Lumber Co. The dinner call was the. 


sounded and the lumbermen partook of one 
the finest lunches they had ever tasted, assel 
bled in an outdoor dining room under the larg’ 
trees by the roadside. 


Driving down the Con 
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Kate Forest, a large tract of 2,500 acres, was 
Fext visited. In Portland the dealers were en- 
Hertained at the yard of the Strong & Hale 
Sumber Co., by John A. Dodd, jr., and John 
(, Barry. Then the excursion was continued to 
fiddletown, where dinner was served at the 
jotel. The party was greeted there by Mr. and 
Vrs. John A. Dodd, sr., Mrs. John C. Barry, 
Vr. Barry, jr., and G. Loewenthal, of Middle- 


town. 


A Correction 


In the questionnaire being sent out by the 
National Hardwood Lumber Association, that 
was printed on page 53 of the Aug. 1 issue of 
the AMERICAN LUMBERMAN, an error was made 
in questions 6, 7 and 8. In each of these, the 
word inch was used when it should have been 
feet; as, in question 6, ‘‘What percentage of 
your FAS in each wood contains 9 inch and 
over surface measure’’ should have read, 
‘‘What percentage of your FAS in each wood 
contains 9 feet and over surface measure,’’ and 
in questions 7 and 8, which should have read 
«6 feet and over,’’ ‘3 feet and less,’’ instead 
of inches. The AMERICAN LUMBERMAN sincere- 
ly regrets this typographical error and trusts 
that this correction will set its readers right 
as to the proper wording of this questionnaire. 


Grade Marking Extension Campaign 


New ORLEANS, La., Aug. 3.—In pursuance of 
the movement to arouse interest and enlist local 
cooperation in the nation-wide movement for 
standardized and grade marked lumber, ar- 
rangements have been completed for a series of 
meetings in Ohio and Michigan. These will be 
held under the joint auspices of the local lum- 
ber dealers in each community and the Southern 
Pine Association and will bring together, for 
discussion of the important subjects featured, 
the leading representatives of the lumber and 
building interests in the several districts. The 
Ohio meetings will be held during Aug. 6 to 14 
inclusive; those in Michigan from Aug. 18 to 
Sept. 15 inclusive. The list of meeting places 
thus far selected, with their tentative meeting 
dates, follows: 

Ohio—Youngstown-Warren district at 
Youngstown. Canton district at Canton, Aug. 
11. Ashtabula-Painesville district at Ashta- 
bula, Aug. 14. Similar meetings have already 
been held at Toledo, Cincinnati and Columbus, 
while it is planned to arrange for others, to be 
held in Ohio cities at later dates. The Ohio 
Association of Retail Lumber Dealers is co- 
operating with the local retailers and the South- 
ern Pine Association in this State campaign. 
F. V. Dunham, of New Orleans, will represent 
the Pine association at the Ohio meetings. 

Michigan—Lansing, Aug. 18. Jackson, Aug. 


2), Saginaw, Aug. 25. Flint, Aug. 28. Grand 
Rapids, Sept. 3. Muskegon, Sept. 8. Kalama- 
200, Sept. 11. Battle Creek, Sept. 15. Further 


meetings in other Michigan cities will be an- 
nounced as the plans for extension of the cam- 
paign are developed. In Michigan, as in Ohio, 
the State association of retail lumber dealers 
18 cooperating in the movement. L. E. Sigur 
will represent the Southern Pine Association at 
the Michigan meetings. 


Ohio Dealers Endorse Grade Marking 
CoLumBus, Onto, Aug. 3.—Hearty endorse- 
ment of the standardization and grade marking 
of lumber as recommended by Secretary of Com- 
merce Hoover and as put into effect by the 
Southern Pine Association, was the trend of a 
meeting held in Columbus recently, which was 
attended by one hundred leading representatives 
of the lumber and building interests of the city. 
The dinner, held at the Chittenden Hotel, was 
given under the joint auspices of District No. 8, 
Ohio Association of Retail Lumber Dealers and 
the Southern Pine Association. 
_Frank H. Lambert, sr., chairman of District 
No. 8, presided as toastmaster, and among 
the speakers were L. R. Putman, merchandising 
council, Leo Kraemer, forest products engi- 
heer, and F. V. Dunham, field representative, 


all of the Southern Pine Association; Myron 
A. Smith, of the Columbus Real Estate Board; 
John E. McCrehen, of the city planing commis- 
sion; A. C. Davis, of the A. C. Davis Lumber 
Co., and several preminent architects, contrac- 
tors, and representatives of the local building 
and loan associations. 

The following resolution was introduced and 
unanimously adopted by the meeting: 

WHEREAS, Secretary Hoover, of the United States 
Department of Commerce, in connection with his 
work during the last four years in standardizing 
the products of the various industries of the coun- 
try, has insistently recommended to the lumber in- 
dustry that it grade mark its product, and 

WHEREAS, We feel it a duty and privilege to en- 
courage the use of building materials in construc- 
tion of the grade and quality best fitted for the 
use for which it is intended, and especially so with 
reference to the construction of homes, realizing 
that the confidence and good will of the commu- 
nity in the construction industry is dependent upon 
the character of the finished product produced by 
the industry, and 

WHEREAS, The Southern Pine Association, pur- 
suant to the recommendations of Secretary Hoover, 
was the first lumber manufacturers’ association to 
adopt and put into practice the grade marking of 
its products ; 

Therefore, We, the members of District No. 8, 
Ohio Association of Retail Lumber Dealers, and our 
guests here assembled, endorse the standardization 
program carried on by Secretary Hoover and his 
recommendation to the lumber industry to grade 
mark its lumber as put into effect by the Southern 
Pine Association, believing that the grade marking 
of lumber will result in the conservation of our 
forests, better wood construction, better building 
and better merchandising, in that it enables the 
ultimate consumer to ascertain definitely the kind 
of material he purchases, and further that we rec- 
ommend the stocking of grade marked lumber by 
the members of this district and its use by archj- 
tects, engineers, contractors and builders of this 
community. 

In his address Mr. Putman explained the 
standardization and grade marking movement 
and spoke with optimism concerning the future 
wood supply of the nation. ‘‘Lumber is the 
most generally used building material and the 
cheapest. Most people choose wood for a com- 
fortable, hospitable home.’’ And then he ex- 
plained how Secretary Hoover desired to take 
measures to protect the forests of the country 
and how the American lumber standardization 
program was promulgated to remedy defects in 
manufacturing methods. 

This meeting was one of a series being spon- 
sored by the Southern Pine Association to en- 
courage standardization and grade marking. 
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Tri-State Sawmill Managers Meet 


Monrok, La., Aug. 3.—The Tri-State Sawmill 
Managers’ Association held its regular monthly 
meeting at the Monroe Hotel, here, on July 25, 
with President EK. M. Decker presiding. It was 
announced that the membership has been ma- 
terially increased, bringing the total to thirty, 
with indications that a total of forty members 
will be enrolled by the next meeting date. 

Among the featured talks before the meeting 
were addresses by L. D. O’Harrow and A. G, 
Hill, of the Southern Pine Association. Mr. 
O’Harrow, the association’s grade marking ex- 
pert, explained the process, while Mr. Hill de- 
scribed the inception of the project and re- 
viewed the progress achieved since the practice 
was inaugurated by the Southern Pine Asso- 
ciation. 

The meeting took recess for Juncheon at 
12:30, but continued the ‘‘regular order’’ at 
table after the luncheon was served, discussing 
matters of general interest. Secretary-treas- 
urer Voss reported on association developments 
since the previous meeting. 

President Decker announced that the next 
meeting would be held in the Youree Hotel at 
Shreveport Aug. 29. The September meeting, 
he added, would be a joint session with the 
Texas Mill Managers’ Association, and would 
be held in Shreveport at a date to be decided 
and announced later. 


WISCONSIN ranks third among the States in 
the production of boxes and crates. Sixty-five 
plants consume more than 150,000,000 board feet 
of lumber annually in production valued at 
$7,000,000. 


Prices and Service 


N THE sale of every 

commodity, large 
and small, or as the 
lumberman says,‘ ‘from 
a foot to a ecarload,’’ 
SERVICE is featured, 
which, like luck, is of 
two kinds, good and bad. 

Good service is the 
quality the seller puts 
into the conduct of his 
business, over the coun- 
ter, or in his correspon- 
dence. It ineludes the 
performance of every 
deliveries. 

Some coneerns qualify the kind of service 
offered by coneluding their letters with, 
‘‘Yours for prompt, sudden, or immediate 
service.’’ Their ability to make good de- 
pends upon the quantity of stock carried, 
facilities for prompt shipment, and close- 
ness to the dealer, so that delivery can be 
made in short order. 

With our warehouse located at Chicago, in 
the heart of the largest consuming states for 
Hardwood Flooring and Tennessee Red Cedar, 
we can safely promise our customers service 
that will bring repeat orders. 

Every foot of our stock is strietly guar- 
anteed for quality and milling, and shipped 
under National or Association rules, thus pro- 
tecting the buyer to the fullest extent. Our 
prices are right. 





Earl Bartholomew 


promise, and prompt 


Wire our expense for prices, 
any quantity, delivered anywhere 


E. BARTHOLONEW HaRowooo Co 


4052 Princeton Ave. CHICAGO Telephone Boulevard 0636 
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ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange. CHICAGO 


New 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C.B. Richard & Co. 


29 Broadway, NEW YORK handle = classes of 
‘“ cargo, ome a 

Ocean Freight = ince ais 
Brokers for Exports& Imports 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 
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CORPORATION 
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ALERT- 
NEWMAN 
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Hardinge Patents 
Newman Clock Co. 


4138 Ravenswood Ave.,Chicago 
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Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we’re “making good” 
with the most critical 
buyers. 















We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 














(SERVICE) 


For Sale— 
maomo ELardwoods 


and OHIO 


I want to move the following stock at once. Fine quality 
—all 3 months and better dry. Write me for prices. 


5cars 6/4 and 8/4 No. 2 Com. and Btr. Hickory 
5 cars 4/4 No.1 Com. and Btr. Plain Red Oak 
10 cars 8/4, 10/4 and 12/4 Elm 
10 cars 8/4 Soft Maple 

3 cars 10/4 Hard Maple 


Can take contracts from manufacturers. 


Also handle R. R. Ties and Timbers, 
Temporary and White Oak Piling. 


Chas. E. Neel, union crry nb. 


Representing Several Mills. 














Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
































MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 








—— 





Two Hundred Enjoy Annual Picnic 


PoRTLAND, OrE., Aug. 1.—The annual picnic 
of the lumbermen of Portland was held July 29 
at Bonneville, an attractive scenic spot on the 
Columbia highway about forty miles from Port- 


land. Fully two hundred went to the grounds 
by auto and enjoyed the outing with games, 
dancing and refreshments in the way of basket 
luncheons, ice cream and lemonade. From the 
kiddies’ viewpoint the lumbermen’s pienic day 
is the big day of the year, for they have the 
opportunity to gorge on goodies to the heart’s or 
stomach’s content. 

With William H. Anderson and Elmer Xanten 
as masters of ceremonies things kept moving 
lively throughout the day. Perhaps the most ex- 
citing event was the ball game which, the manu- 
facturers won by a narrow margin, the score 
standing 30 for the manufacturers and 29 for 
the wholesalers. Herbert Templeton won the 
sack race, one of the fastest events of the day. 
The watermelon eating contest was won by Miss 
Cecelia Wood, of the H. J. Anderson Lumber 
Co.’s office force. 


Nyltans in Annual Summer Jamboree 


NEw York, Aug. 3.—The Nylta Club outing, 
held last Wednesday at Long Beach, will live 
long in the memory of more than five hundred 
Jumbermen, who flocked from all sections of 
the metropolitan district to attend the annual 
summer jamboree. The event was marked by 
a very large out-of-town attendance and the: 
members obeyed the injunction: ‘‘ Bring your 
friends.’’ There was a big contingent from 
New Jersey, where Nylta boasts a flattering 
clientele, and there was a fine attendance of 
Long Islanders, including Walter R. Pettit, 
president Long Island Dealers’ Association. 
In fact, the turnout of Long Islanders was a 
genuine tribute to their hospitality. They 


wanted to make the New York lumbermen fee] 
at home and they successed royally. 

George W. Whitbread, of the Long Beaeh 
Lumber Co., had a lion’s share in arranging 
for the party and he had his own committee 
of ‘‘native sons’’ to see that nothing was left 
undone that might add to the success of the 
affair. From all sections of Long Island the 
lumbermen journeyed to Long Beach. Many 
of them are members of Nylta and many who 
are not expressed their determination to get 
on the rolls at the earliest date possible. 

Westchester County also sent down a good 
delegation, the up-Staters being ever ready to 
assist in promoting the success of any event that 
aims to boost the industry or to promote good 
fellowship. There were several representatives 
from Connecticut and every visiting lumberman 
in the city had been invited to help Nylta make 
merry. Many accepted the invitation. 

Joseph Cashin, chairman of the entertain. 
ment committee, was on his vacation and could 
not attend, but he left his task in the hands 
of capable assistants and there was no hitch 
in any part of the program. 

The lumbermen began to assemble shortly 
after noon at the Castle Baths, where swimming 
contests were staged. About 4 0’clock, when the 
attendance was several hundred, the scene 
shifted to the beach front, where athletic events 
were staged. Thousands of persons stood along 
the boardwalk and watched the lumbermen com- 
pete in many forms of athletics. 

The crowd at the outing was at flood tide at 
7 o’clock, when the Nylta members and their 
friends gathered for dinner at the Hotel Nassau. 
Every seat in the spacious dining room was 
occupied and some had to be served elsewhere, 
The feast was enlivened by a fine cabaret pro- 
gram, held under the direction of Carlton Hubb. 

It was Nylta’s ‘‘biggest and best’’ outing, 
and augurs well for the success of the club’s fall 
and winter programs. 








“LUMBER CLUBS 














Plans for Organizing New Club 

MILWAUKEE, WiIs., Aug. 4.—An effort will be 
made to organize a new club in Wisconsin on 
Aug. 19 when lumber dealers in the counties 
of Manitowoc, Sheboygan, Calumet, Washing- 
ton, and a part each of Ozaukee and Fond du 
Lae counties will meet at the Hotel Foeste, She- 
boygan. The movement is being sponsored by 
Don S. Montgomery, secretary Wisconsin Re- 
tail Lumbermen’s Association. This district, 
which comprises the above counties, is the only 
one in the State which has no active-elub. The 
meeting will be called at 12:15 and after a 
luncheon Mr. Montgomery will explain the neces- 
sity of such an organization. The name of the 
club will be left to the members but it is likely 
that it will be called the Eastern Wisconsin 
Lumbermen’s Club. 


Cost Accounting Survey Features Meet 

MILWAUKEE, Wis., Aug. 4.—The South Cen- 
tral Wisconsin Lumbermen’s Club held a meet- 
ing at the Tremont Hotel at Columbus last week, 
which was devoted to a cost accounting busi- 
ness survey. Harry J. Colman, cost accountant, 
of Chicago, was the only speaker on the pro- 
gram. He told of the survey work which the 
National association is doing in those districts 
throughout the country which desire an analysis 
of their territory and he cited the recent survey 
which was made of the Fox River Valley district 
in Wisconsin. The members of the club were 
as surprised at the figures which My. Colman 
quoted as other lumber dealers have been who 
have heard him give the same talk. <A sufficient 
number of dealers agreed to the survey to guar- 
antee its being made but it awaits approval by 


the rest of the club members. The district com- 
prises twenty-five towns between Portage on 
the west, Fond du Lac on the east, Watertown 
and Columbus on the south, and Berlin and Wild 
Rose on the north. 


Plans for Joint Meeting 


NEW ORLEANS, La., Aug. 3.—Secretary 
George Schaad, of the Southwestern Hardwood 
Traflic Club, reports that plans are nearing 
completion for its joint meeting with the West 
Side Club at the Youree Hotel, Shreveport, on 
Aug. 11. President W. C. Chamberlain of the 
West Side Club will preside over the joint meet- 
ing. One of the features will be a talk by A. ©. 
Knauss, of the Forest Products Laboratory, 
who is in charge of the gum stain investigation 
financed by southern hardwood manufacturers 
on the initiative of the Southwestern club. Mr. 
Knauss began the field work on July 13 last and 
his report is awaited with interest. Indications 
point to a record attendance at the coming 
joint meeting. 


Club Gets Helpful Suggestions 


MILWAUKEE, WIs., Aug. 3.—A regular meet- 
ing of the Southeastern Wisconsin Lumber- 
men’s Club was held Friday, July 31, at the 
Republic Hotel. Adverse weather conditions 
kept many members from driving to Milwaukee 
and as a result the attendance was not as large 
as expected. However, a good meeting was 
held and many helpful suggestions obtained 
by those attending. 

The club gathered at luncheon in the blue 
room of the Republic Hotel. After the meal 


the meeting was opened by President John 
Behken who called on B. H. Ward, field service 
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representative of the Northern Hemlock & 
Hardwood Manufacturers’ Association, of Osh- 
kosh. Mr. Ward gave a very interesting talk 
on the manufacture and use of hemlock lumber 
and showed how hemlock was best suited for 
the Wisconsin climate. He cited several ex- 
amples proving the adaptability of hemlock 
lumber in that territory. Mr. Ward also ex- 
plained the advantages of grade marking lum- 
per as adopted by his association. 

The president then called on the secretary 
of the State organization, D. S. Mortgomery, 
affectionately referred to by his many friends 
as ‘‘Monty,’’ who said he was supposed to have 
a holiday and had not prepared a talk, but 
gave a good account of himself with several 
stories. F. E. Wellman, representative of the 
AMERICAN LUMBERMAN, was called on for a 
few words, and after giving the dealers a sum- 
mary of the trend of the markets throughout 
the country, he referred to the remodeling 
campaign that is creating such interest in all 
parts of the country and exhibited a copy of 


the recent volume 2 of ‘‘Old Homes Made 
New.’’ 

Mr. Ward then asked for the floor and urged 
all dealers present to start on this remodeling 
idea if they had not already done so, saying 
that it was one of the most helpful suggestions 
that was ever placed before the lumber industry. 

Members of the club made a tour of the 
plant of the Milwaukee Journal and expressed 
great interest in the’ different kinds of trim- 
ming used throughout the building and in the 
California redwood block flooring used in the 
mechanical rooms where the employees have to 
be on their feet most of the time. Redwood 
block flooring was selected for this purpose 
because it is easy on the feet and is prac- 
tically noiseless for the big trucks with steel 
wheels which are run over the floor continually. 

After inspecting the plant, the dealers at- 
tended the ball game between Milwaukee and 
Minneapolis and rooted so strong for the Brew- 
ers that they upset the dope and defeated 
Minneapolis 7 to 2. - 


Wood Best for Automobile Race Tracks 


SateM, N..H., Aug. 5.—Wood has been se- 
lected, after careful consideration, as the mate- 
rial for constructing the motor speedway at 
Rockingham Park, which is intended to be one 
of the fastest tracks and one of the best of 
its kind in the world. The racing surface is to 
be built entirely of boards. They will be lami- 
nated or laid on edge. The designers promise 
that in matter of speed, this first motor speed- 
way of New England’s own will rival that at 
Altoona, Pa., and the famous track at Indian- 
apolis, hitherto recognized as the fastest racing 
surfaces on this side of the Atlantic and prob- 
ably the fastest in the world. 

It is estimated that 2,600,000 feet of lumber 
costing approximately $125,000 will be used in 
the construction of the speedway. This very 
large order was secured on Friday, July 24, by 
the J. P. Gerrity Co., and the first shipments 
were on the way the following Monday. The 
lumber schedule calls for eastern spruce, hem- 
lock and chestnut. 

Specifications of Lumber Ordered 

The contract awarded to the J. F. Gerrity Co., 
lumber wholesalers and manufacturers, with 
Boston offices at 161 Devonshire Street, calls 
for the following stock to be shipped with 
exceptional promptness: 

Spruce 

1,550,000 feet, 2x4-inch, 12-foot and up S1S1E 
to 1%x3%. Will allow not more than 50,000 feet 
of 10-foot. 

425,000 feet, 2x6-inch, 10 foot and up S1S1E to 
1%x5%-inch. 

_ 1,000 pieces, 2x10-inch, 20-foot SIS1E to 1%x9%- 
inch. 
‘ 100 pieces, 2x10-inch, 18-foot SISLE to 1%x9%- 
nch. 

8,200 pieces, 2x10-inch, 10-foot S1S1E to 1%4x 
94-inch. 

1,851 pieces, 2x12-inch, 22-foot SIS1E to 1%x 
1144-inch. 

1,700 pieces, 2x12-inch, 24-foot SI1S1E to 1%x 
114%4-inch. 
ga pieces, 2x8-inch, 10-foot S1S1E to 1%x7%- 
neh, 

45,000 feet, 2x12-inch, 12-foot to 20-foot S1S1E 
to 1%x1114-inch. - 

6,000 feet rough boards, 1x6-, 1x7- and 1x8-inch. 

Chestnut 

101 pieces rough, 6x6-inch, 6-foot. 

1,700 pieces rough, 4x4-inch, 4-foot 
pointed 12-inch pointed four ways. 

1,800 pieces rough, 4x4-inch, 314-foot cut and 
pointed 12-inch pointed four ways. 

Hemlock 

4,000 feet rough, 2x12-inch. 3 

10,000 pieces rough, 3x8-inch, 18-inch blocks cu 
to length. 

Construction work has already started, and by 
the middle: of September Rockingham Park 
at Salem, N. H., will be in possession of Jack 
Prince’s latest effort. Jack Prince, be it known, 
has designed and constructed more wooden race 
tracks than any other man in this country. His 
fame has spread from coast to coast. He is the 
outstanding advocate of wood as the ideal rac- 
ing surface for the sleek greyhounds of the 
motor world which tear off records of a hundred 
miles an hour and even more. Wood, he insists, 
is faster, safer, easier on rubber tires, more 
durable and more satisfactory in every way. 


cut and 


Builder Has Always Boosted Wood 


An old-time bicycle racer of well recognized 
ability many years ago, Mr. Prince figured out 
a long time ago that the fastest track possible 
to design would be one constructed of wood, 
the boards resting on the narrow edge and 
banked so that the turns could be made at top 
speed. His first effort in this line was a 
bieyele race track. Later he built many of 
the ‘‘saucers’’ used for motorcycle racing. It 
is interesting to note that when the Indianapolis 
track was first built Jack Prince looked it over, 
then shook his head and said: ‘‘It may be fast, 
but a brick surface such as this will not give 
the speed that a board track will.’’ 

So Mr. Prince went back to the west Coast 
and built a board walk that possessed speed. 
Then he returned to the middle West, built other 
tracks, including the one at Altoona, Pa., where 
new world’s records were recently created. 


Wood Makes Highest Speed Track 


He came to the East last month, looked over 
the Rockingham Park proposition, planned a 
racing surface and insisted that if it were built 
of wood in accordance with his ideas it would 
very likely prove even faster than the Altoona 
track. New England has seen speedways be- 
fore, but not one of the size and character of 
this one being constructed for Jack Lecain and 
his associates. It will be one and a quarter 
miles in circumference and banked at the turns 
45 degrees. The stretches will be 50 feet wide, 
so that there will be no danger in three ma- 
chines coming roaring down the stretch abreast. 


Racing Surface Entirely Different 


While Jack Prince designed this latest word 
in wood race tracks, it is being built by Fred 
W. Johnson, of Washington, D. C., who con- 
structed the board track there, recently dedi- 
cated. The appearance of this racing surface at 
Salem will undergo an entire change, however, 
particularly on the turns, where the outside 
of the track will be much higher than at present, 
owing to the 45 degree banking. Then the 
stretch in front of the grand stand will be wid- 
ened to 50 feet, placing the racing surface 3 
feet closer to the pavilion and grand stand. 

The builder is under contract to have the 
entire job completed by Sept. 18, in ample 
time for the running of the opening race sched- 
uled for October 17. This premier event on 
the new wood surface will be for the 250-mile 
distance, and the leading drivers of the country 
have already agreed to compete. Well they 
might, as the prize money totals $25,000, the 
largest purse that has ever been offered for a 
motor race in New England. 


SA AAABERBEBEREBBEBBaAt 


Sratistics furnished by an agricultural en- 
gineer showed that a farmer’s wife walked 115 
miles @ year carrying water, and lifted 200 
pounds a day a height of sixty feet—72,000 
pounds a year. 
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ERESCENT-GROUND' 





In the big woods where men depend 
on saws most, the popular choice is 
a Simonds Crescent-Ground Cross- 
Cut. The steel, the cutting edge and 
perfect grindng make Simonds 
easier to use. 


Get them from your supply dealer 
or order from any Simonds Branch 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 


CHICAGO, ILL. 
BOSTON. MASS. 
DETROIT, MICH. 
NEW YORK CITY 
NEW ORLEANS, LA, 
LOCKPORT, N. Y. 
MEMPHIS, TENN. 
LONDON, ENGLAND 


PORTLAND, ORE. 
SAN FRANCISCO, CAL. 
SEATTLE, WASH. 
MONTREAL, QUE. 
TORONTO, ONT. 
VANCOUVER, B. C. 
ST. JOHN, N. B. 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 



























IDAHO 
MINNESOTA 
WESTMONT 


White Pine 









LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











I B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 











A new book by 
** The 


Lumberman 
Poet’’ 


Come 
On 
Home 


DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 











Wanderings Around Oregon Mills 


Will Construct Double Band Mill 


CHILOQUIN, OrE—The Forest Lumber Co., 
of Kansas City, Mo., which recently bought the 
Modoe Lumber Co.’s plant at Aspgrove, near 
here, expects to begin construction of a double 
band sawmill in the near future. Frank T. 
Horan, who has been with the company at its 
Oakdale (La.) plant, is the manager of the new 
operation at Aspgrove. 

Hot Springs Heat This Hotel 

KLAMATH FAauLus, OrE.—The White Pelican 
Hotel, of this city, has an edge over most of 
the hotels of the country, inasmuch as the hot 
water supply for both heating purposes and 
general use is furnished by hot springs located 
near. These hot springs furnish sufficient heat 
to the building until the outside temperature 
dips down to about 35 degrees above zero, when 
it is necessary to start the heating plant. In 
addition to being hot, the water contains min- 
erals similar to those of the famous Carlsbad 
water, and it is claimed to be effective in treat- 
ment of many ailments. 


Mill Making Extensive Improvements 


ALGOMA, ORE.—Extensive improvements have 
been made, and more are in process of installa- 
tion at the plant of the Algoma Lumber Co. 
here, which work has been done under the super- 
vision of Timothy Egan, manager. Installations 
include a ten-compartment internal fan, reversi- 
ble circulation type, Moore dry kiln, built ac- 
cording to specifications of the Western Pine 
Manufacturers’ Association. The kilns are 
equipped with an electric power transfer card 
used in charging and discharging the kilns and 
for handling the loaded ears back and forth 
in front of the kilns; two new 78-inch by 20- 
foot boilers, and an addition to the fuel house 
to increase its storage capacity. The green 
chain has been extended to carry the clear lum- 
ber out to the kiln truck loading shed, from 
which point it is moved to the kilns, and when 
taken out goes over the 750-foot electric trans- 
fer track to the cooling shed, where it is un- 
loaded by an automatic unstacker to a sorting 
chain. It then passes into the planing mill, 
which is to have a 24-inch Yates matcher, a 19- 
inch type 404-C Yates matcher and a third 
matcher of another type. The new planing mill 
also has a 54-inch Yates resaw, a 44-inch Yates 
resaw, and a 44-inch ripsaw. Hach machine will 
be individually motorized. Mr. Egan expects 
later to add a new 30-inch double surfacer and 
an 8-inch molding machine. A new dry shed 
will also be built in which to store finish lumber 
and other upper grades. The company is build- 
ing a new lath and picket mill, which will work 
into lath, pickets and curtain pole stock, mate- 
rial that otherwise would largely be wasted. It 
normally carries a stock of about 15,000,000 
feet, but Mr. Egan expects to go into the winter 
closedown with 25,000,000 to 28,000,000 feet on 
hand. 

Enlarges Planer; Camps Are Active 

KLAMATH Fas, OrE.—The Pelican Bay 
Lumber Co. has recently moved its No. 1 camp 
to a point within three miles of the rim of 
Crater Lake, which is one of the scenic parts 
of Oregon. It is operating three other logging 
camps. Production is at the rate of 65,000,000 
feet this year. It has recently enlarged its plan- 
ing mill, doubling its capacity, and is now con- 
structing dry sheds to take care of the increased 
output. All grades are separated as to widths 
and length, thus facilitating quick shipment of 
orders. 


Does Custom Planing for Small Mills 


ELGIN, OrE.—W. E. Moore, until recently con- 
nected with the Western Pine Box & Lumber Co., 
La Grande, Ore., has completed a planing mill 
at this point, which is known as the Pondosa 
Pine Lumber Co. This planing mill does a 
custom planing business for small mills, and at 
present Mr. Moore is doing the surfacing work 
exclusively for five small mills in that vicinity, 
besides doing occasional work for others. He 
does a wholesale lumber business, and also has 


a retail yard here. While small, his plant is 
completely modern, each machine being individ- 
ually motorized with Fairbanks-Morse ball bear- 
ing motors. Planers and stickers are Yates 
machines. 


EUGENE, OrE—R. E. Danaher, president 
Booth-Kelly Lumber Co., which concern has 
headquarters in this city, has just arrived from 
Detroit for a ten days’ visit. A. C. Dixon, 
manager Booth-Kelly Lumber Co., states that 
its stocks are about normal this year, with ship- 
ments at the usual rate. 

THE DALLES, OrE.—J. G. Heimrich, president 
Manchester Box & Lumber Co. at this point, is 
also operating two small mills near here, besides 
doing a general wholesale lumber business at 
the Manchester plant. 


Freak Growth in Southern Forest 


JACKSONVILLE, Fia., Aug. 3.—Among the 
many interesting things that have been found 
in southern forests is the freak growth of tim- 
ber shown in the accompanying picture. It 
is a cross section of an ash tree, about eight 
inches in diameter, that came in the way of the 
natural growth of a cypress tree, which grew al- 














Cross section of ash tree embedded in cypress, 
which grew around it 


’ 
most completely around it. The bark of the 
ash tree is intact, having grew normally inside 
the cypress. The startling example of unnatural 
growth was found by loggers of the Tidewater 
Cypress Co., near Dunnellon, Fla., and was sent 
to KE. C. Harrell, secretary of the Georgia- 
Florida Saw Mill Association, by H. R. Swartz, 
president and treasurer of the cypress company. 


Bulletin of Value to Rating Body 


WASHINGTON, D. C., Aug. 3.—Dudley F. Holt- 
man, construction engineer of the National Lum- 
ber Manufacturers’ Association, and his asso- 
ciates in that organization are much pleased 
with the contents of a letter received a few days 
ago from the New York Fire Insurance Rating 
Organization, Syracuse division, commenting 
on the National’s recent bulletin on ‘‘ Details of 
Heavy Timber Mill Construction.’’ In this let- 
ter, Lawrence Daw, manager of the insurance 
rating organization, says: 

We are in receipt today of Volume 4, Chapter 6, 
“Details of Heavy Timber Mill Construction,” your 
file A. I. A. File No. 19b4, in which we are very 
much interested as our rating schedules, standards 
and charges are based upon standard mill construe- 
tion in accordance with the requirements of the 
National Board Building Code and any variations 
therefrom are penalized. 

The details of construction are so well shown in 
the various plates accompanying this bulletin that 
we should much like to secure a dozen of them for 
the use of our inspectors and rate checkers and 
their information and education. 


This interest on the part of the New York 
Fire Insurance Rating Organization indicates 
that this bulletin eventually may have an effect 
on insurance rating and be used as a guide by 
inspectors employed by the various fire insur- 
ance organizations. 
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The Unreturning Road 


We never pass this way again, 
Life is a road that runs right on; 
We meet, we smile, we part, and then 
Into the past the past has gone. 
And some may mourn that it is so, 
That thus we come and thus we go, 
But though the past we leave behind, 
The future’s still ahead to find. 


We never pass again this way, 

There is too much ahead to see, 
And, if I clung to yesterday, 

Tomorrow might not come to me. 
There are so many things ahead, 
There are so many paths to tread, 

I’ll take my pack and trudge along, 

And shall not say this way is wrong. 


We never pass this way again, 
And yet each way the same way tends, 
And sometime, though I know not when, 
I shall behold the oldtime friends. 
We never pass again this way, 
We never need—some other day 
We’ll find our roads from out the past 
All run together at the last. 


We See b’ the Papers 


Moroceo’s reign of Krim appears about over. 

An optimist is a man who buys both American 
Ice and Nizer. 

Some men will even make monkeys of them- 
selves to get a little publicity. 

Along the Atlantic coast they like the rum 
but they don’t like the chaser. 


How the farmer would holler if crops were 
as bad as he says they are! 

The comedy at Dayton ended in a tragedy. 
As a comedy generally does. 

A lot of the ideas of other men never 
knew that Bryan was their father. 

The new prohibition chief is to have a free 
hand, it is announced. Only one, we assume. 


Iowa has grown less than 10,000 in five years, 
but you just ought to see Long Beach, Calif. 
A rum chaser blew up on Lake Erie. Some- 
body must have lighted a mateh near the rum. 
Adam may have made some sartorial progress, 
but Eve seems to be right back where she was. 
A Wyoming mountain is moving 70 feet an 


hour. Well, if it is, it is doing better than the 
traffic. 


Clarence Darrow came out of the Dayton trial 
looking much like our cat did when it came out 
of the well. 


Five men stole a girl in Melrose Park, Ill. 
They are probably the same bandits who re- 
cently stole a red-hot stove. 


A Pittsburgh policeman has been operated on 
268 times. What Chicago needs is a few dur- 
able policemen like that. 

The Pieree Arrow Motor Car Co. is free of 
debt. We are not so sure about all the people 
who drive Pierce Arrows. 

The English may lead us in the production 
of crude rubber, but there isn’t anything else 
crude that they lead us in. 

A Chicago movie machine operator took 
poison, but we can’t see how he is to blame. 
It is the manager who selects the pictures. 


A judge in Chicago has stopped some parents 

from giving their child away. Now if someone 
would only stop children from giving their par- 
ents away. 
_A Maryland dry agent killed a man who had 
Just bought two bottles of booze and was trying 
to get away with it. But the booze would have 
killed him anyway. 





A Milwaukee man aged 63 is about to be mar- 
ried for the fifth time. That is the discouraging 
thing about humanity, 


Towa’s population may have grown less than 
10,000 in five years, but we know some towns 
in some other States that look like they had 
grown less than five in 10,000 years. 


Between Trains 


Houston, TEx.—‘‘ Where 17 rail lines touch 
the sea,’’ says Houston of itself, and that is 
one reason for Houston’s greatness. It is the 
nation’s second largest cotton port, has the 
world’s largest cotton compressing industry, 
and is almost equally as important as an oil re- 
finer. And its population is 252,976. 

Things are looking well in Houston, and in 
all Texas. The fact is observable in a dozen 
different ways. Since Houston has spoken of 
rail lines, perhaps that is as good a criterion 
as any. The railroads of the Southwest are 
really making a little money. The Frisco, for 
example. 

And the air is full of talk of consolidations, 
and some of the consolidations are more than 
talk. The Kansas City Southern has bought 
over 25 pereent of the common stock of the 
Katy, and is said to control more. And it wants 
to lease the Louisiana Railway & Navigation Co., 
which will give it a line into New Orleans. 

The Rock Island has bought the Cotton Belt, 
and some sort of a union of the Rock Island and 
Southern Pacifie seems inevitable. There will at 
least be closer traffic arrangements between the 
two lines. It will mean livelier competition for 
the Santa Fe. 

All of these things will affect the lumber 1n- 
dustry in one way and another. One way, of 
course, will be the industrial, mercantile and 
agricultural expansion of Texas, if nothing 
more. 

Much has been said about the vastness of 
Texas. President Lovett, of Rice Institute, 
who sat at our right tonight, said he had it 
impressed on him in an amusing and yet graphie 
way on the oc¢asion of his coming to Houston. 
The Pullman porter of his westbound train 
told him, as he alighted at Houston one evening, 
that the train would continue westward all that 
night, all next day, and all the next night, and 
would still be in Texas. 

It was the Salesmanship Club of Houston 
that conceived the idea of inviting this depart- 
ment to Houston and introducing us to the 
citizenry. So a dinner, followed by a reception 
and ball, was arranged, and, to use a familiar 
expression, ‘‘everybody was there.’’ That, of 
course, included Tom Wier, who was there as a 
lumberman and as president of the Kiwanis 
Club. All the presidents of all the other service 
clubs were, of course, there also, and, following 
Tom’s excellent example, they brought their 
wives. Mayor and Mrs. Osear F. Holcomb gave 
the oceasion the official stamp of approval. 
President S. R. Bertron, jr., and Mrs. Bertron, 
came for the Chamber of Commerce. President 
Lewis Robertson, of the Salesmanship Club, 
who operates the yellow cabs in this town, pre- 
sided, of course, and taxied us through a highly 
successful evening. 

And last but not least, we enjoyed a delight- 
ful visit with John Blodgett Davis, only son of 
the late W. F. N. Davis, a lumberman known 
to every man who ever lumbered around Muske- 
gon, Mich., in the old days. 


Birds and Boards 


‘¢ A bird in the hand is worth two in the bush’’; 
Well, that may apply to a bush and a bird, 
But a fellow who has any lumber to push 
Will say that the statement is really absurd. 
With birds it’s all right, but with boards it’s 
all wrong, 
As those in the business will well understand; 
When splinters are frequent and slivers are long, 
Then one in the board is worth two in the 
hand. 
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WUHAN, 


A New Source 
of Profits 
for Dealers 


A line that lumber dealers 
can develop with excellent 
profits is the hardwood trim 
and flooring business. You’ll 
find builders will actually 
welcome a chance to get 
hardwood trim and floorings 
that are different. You don’t 
need to carry a large stock 
of each. We can ship you 
five kinds of trim and five 
kinds of flooring all in the 
same car. 
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FLOORING— 


White Oak 7 
Red Oak 
Maple 
Birch 

= Beech 


INTERIOR TRIM— 


Oak 
Chestnut 
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: Maple : 
Poplar : 
= Basswood 

= Also all West Va. Hardwoods 
—air dried or kiln dried. 
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Let us tell you how other dealers 
are building sales and profits 
on our mixed cars. 


THE MEADOW RIVER ~ 
LUMBER Co. 
RAINELLE, WEST VA. 
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Northern 
Hardwoods! 


BIRCH 
100M’ 4/4” ist & 2nds 
250M’ 4/4” No. | Com. & Btr. 
300M’ 4/4” No. | Com. & Sel. 
200M’ 4/4” No. 2 Common 
365M’ 4/4” No. 3 Common 


WISCONSIN OAK 


33M’ 4/4” Select & Btr. 
160M’ 4/4” No. | Com. & Btr, 
85M’ 4/4” No. | Common 
182M’ 4/4” No. 2 Com. & Btr. 
45M’ 4/4” No. 2 Common 


The Adams-Thom 
wais’™ Lumber Co. 





**She’s dam’ good 
mans to deal wid!”’ 








Hemlock—Complete Stock 


Birch No. 1 Com. & Btr. . . 350,000 MapleNo.3Com. ..... 150,000 


Birch No. 2Com..... . . 175,000 Basswood No.1 Com. &Btr. 30,000 
Birch No.3 Com...... . 225,000 Basswood No.2Com.... 8,000 
Maple No. 1 Com. & Btr.. 50,000 BasswoodNo.3Com. ... 30,000 


Maple No. 2Com. ..... 60,000 Write for description and prices 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 








“JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW. MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 


BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 


x Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


and 








VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 

















Surface Measure 


| ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish 

anels, doors, sash, blinds, door and window 
rames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (4% x 64’") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Extension to Tap New Mexico Timber 


WASHINGTON, D. C., Aug. 3.—The Interstate 
Commerce Commission has handed down an 
opinion in Finance Docket No. 3,043, announc- 
ing the issuance conditionally of a certificate au- 
thorizing the New Mexico Central Railway Co. 
to construct an extension of its line in Santa Fe 
and Rio Arriba counties, New Mexico, running 
from Santa Fe in a general northwesterly di- 
rection to Gallina, a distance of approximately 
one hundred miles. 

The applicant estimates that the area to be 
served by the extension covers 3,674 square 
miles, or 2,351,120 acres, of which 32,000 acres 
are under cultivation, 35 percent of the remain- 
der in timber and the balance pasture. Appli- 
cant’s estimate of the standing timber tribu- 
tary to the proposed line is: On national forests, 
698,930,000 feet; Indian reservations, 110,000,- 
000 feet, and on land grants, 100,000,000 feet. 
This estimate is based upon cruises of the area. 

Upon the opinion of an expert it is stated 
the timber sold generally exceeds the estimate 
by one-third. On this theory the applicant esti- 
mates the timber in the territory totals at least 
1,211,910,000 feet, with large amounts of cord- 
wood, posts and mine props. The timber con- 
sists chiefly of yellow pine and red fir or red 
spruce, and is claimed to be in good demand. 

The forest supervisor of the United States 
Forest Service testified that the timber accessi- 
ble to the proposed line is about 496,000,000 
feet, the area being limited by the divide of the 
drainage. Upon this basis the total timber 
tributary to the extension would be 706,000,000 
feet. According to a late estimate, the Forest 
Service would sell 112,000,000 feet of timber in 
bulk, with the expectation of a rapid cut. The 
cut on the remaining reserve timber would be 
limited by the rate of growth and probably 
yield about 10,000,000 feet a year. 


Commodity Rates on Handle Material 


Division 3, in a decision in Docket No. 15,911— 
Manufacturers’ Association of Chicago Heights, I11., 
on behalf of Hartwell Bros. vs. Baltimore & Ohio 
Chicago Terminal Railroad Co., et al.—finds that 
commodity rates on handle material, not further 
finished than shaved or cut to shape, in straight 
carloads or in mixed carloads with handle material 
not further finished than sawed, rived or split from 
bolts, from Marengo and Corydon, Ind., to Chicago 
Heights were, are and for the future will be unrea- 
sonable to the extent that they exceeded, exceed 
or may exceed rates on lumber of the same species. 
Reparation is awarded on a carload shipment. The 
commodity rates on handle material not further 
finished than sawed square, rived or split from 
bolts from and to the same points are found not 
unreasonable. 


Cases Assigned for Hearing 

The commission has assigned for hearing Sept. 
24 at the St. Charles Hotel, New Orleans, La., 
Docket No. 17,040—-Edward Hines Yellow Pine Co., 
et al. vs. Akron, Canton & Youngstown Railway 
Co., et al. Examiner Cummings will preside. 

On Sept. 28 Examiner Copenhafer will preside 
over a further hearing in the Chamber of Commerce 
Rooms, Pittsburgh, Pa., in Docket No. 14,960— 
Freehold Lumber Co. vs. Chesapeake & Ohio Rail- 
way Co., et al. The Southern Hardwood Traffic 
Association has been given permission to intervene 
in this case. 

Forest Product Rates from Louisiana Points 

Division 2 has denied, effective Nov. 24, an ap- 
plication of Morgan’s Louisiana & Texas Railroad 
& Steamship Co., Louisiana Western Railroad Co. 
and Iberia & Vermilion Railroad Co. for authority 
to continue rates on lumber and other forest prod- 
ucts from points in Louisiana to points in Western 
Trunk Line, Southern and Official Classification 
territories, as named in I.C.C. 2454-B, without 
observing the long-and-short-haul provision. 

Seeks Reparation for Overcharges 


The Wausau Southern Lumber Co. has filed with 
the commission a complaint against the Alabama 
Great Southern Railroad ,Co. and others, seeking 
reparation on certain shipments of lumber from 
Laurel, Miss., to Ohio points in August, September, 
October, November and December, 1924, and Janu- 
ary and February of this year, on which charges 
were collected on the basis of published joint rates 
that were applicable only via specified routes. 


These rates, it is claimed, were not applicable oyep 
the routes specified by the shipper in bills of Jaq. 
ing, there being no published joint rates in “effect 
via the route or routes when shipments actually 
moved, with the exception of two shipments, 
Claims were submitted to the carriers, who declineg 
to pay, denying responsibility for overcharges, 
Some of the carriers declared that regardless of 
whether the lumber moved over specified routes or 


left point of origin unrouted Agent B. T. Jones’ 
combination tariff I. C. C. U. S. 1 may not be 


used in figuring rates between two specific points 
subject to a joint rate. 


Proposed Line to Tap Virgin Timber 


Division 4 has issued a certificate in Finance 
Docket No. 4,750, authorizing the Helena South- 
western Railroad Co, to operate lines of railroad 
in Phillips, Desha and Chicot counties, Arkansas, 
and East Carroll, Madison and Tensas parishes, 
Louisiana. 

The applicant states that present and future 
public convenience and necessity require the opera- 
tion by it of its line from West Helena to Glen 
Mary, Phillips County, Arkansas, thence over the 
tracks of the Missouri Pacific to Somerset, Tensag 
Parish, Louisiana, and over branch lines owned by 
the Chicago Mill & Lumber Co. connecting with the 
Missouri Pacific in Bast Carroll, Madison and 
Tensas parishes, Louisiana. The application had 
the approval of the governor of Arkansas, the 
Arkansas railroad commission and the Louisiana 
public service commission. 

The sole traffic of the railroad consists of forest 
products from timbering operations to lumber mills 
at West Helena and vicinity. In order to continue 
operations at West Helena, the Chicago Mill & 
Lumber Co. has acquired large tracts of timber in 
northern Louisiana. The lumber company has a 
railroad extending from a connection with the 
Missouri Pacific at or near Alsatia through West 
Alsatia, East Carroll Parish, Louisiana, a distance 
of about a mile, thence in a general westerly direc- 
tion for about five miles. The applicant is granted 
authority to operate over this line. The lumber 
company also proposes to construct a line of rail- 
road extending from a connection with the Mis- 
souri Pacific near Somerset through North Somer- 
set, Tensas Parish, a distance of about two miles, 
thence in a general westerly direction about twenty 
miles. Large areas of virgin timber will be tapped. 


Commission’s Findings in Docket No. 15,763 


Division 4 has dismissed Docket No. 15,768— 
National-American Wholesale Lumber Association 
for W. M. Weston Co. vs. Baltimore & Ohio Rail- 
road €o., et al.—holding : 


That the rate of 52.5 cents a hundred pounds 
assessed for the transportation of two carloads of 
chestnut lumber from Camden-on-Gauley, W. Va., 
to Montreal, Que., and at the latter point recon- 
signed to Ste. Therese, Canada, was not unreason- 
able or in violation of Section 4 of the Interstate 
Commerce Act. 


That the question of whether, as alleged, over- 
charges were collected by a Canadian carrier in 
Canada on the shipments, after they were recon- 
signed from Montreal to Ste. Therese, found not to 
be within the commission’s jurisdiction. 


Creosoting Companies Intervene 

The commission has issued an order permitting 
the Savannah Creosoting Co. (Inc.), Gulf States 
Creosoting Co., Gulfport Creosoting Co., American 
Creosoting Co. and William Boone Co. to intervene 
in Docket No. 17,040—Edward Hines Yellow Pine 
Co., et al., vs.. Akron, Canton & Youngstown Rail- 
way Co., et al. 


Loadings Again Exceed Million Cars 


WASHINGTON, D. C., Aug. 5.—For the second con- 
secutive week, loading of revenue freight exceeded 
the million mark the week of July 25, when it 
amounted to 1,029,603 cars, according to reports 
filed today by the carriers. 

Compared with the week before, when it 
amounted to 1,010,970 cars, the total for the week 
of July 25 was an increase of 18,633 cars. The 
increase over the week before was due principally 
to seasonal grain movement and heavier coal load- 
ing with slight increases in the loading of ore, 
forest products and miscellaneous freight. Slight 


decreases under the week before were reported in 
the loading of live stock, coke and merchandise 
and less than carload lot freight. 

The total for the week of July 25 was an in- 
crease of 103,294 cars over the same week last 
year, but a decrease of 11,812 cars under the same 
It was, however, considerably larger 


week in 1923. 
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———————— 
than the corresponding weeks in 1920, 1921 and 
1922. 

Despite the fact that loading of revenue freight 
js exceeding one million cars a week, the railroads 
on July 22 had more than 296,000 surplus freight 
cars in good repair and ready for immediate use. 
They also had 6,500 serviceable locomotives in 
storage. 

Coal loading totaled 178,030 cars, an increase of 
7988 cars over the preceding week and 31,378 
cars above the same week last year. Compared 
with the corresponding week two years ago, how- 
eyer, it was a decrease of 16,786 cars. 

Forest products loading totaled 70,134 cars, 1,785 
cars above the week before and 4,025 cars above 
jast year. Compared with the same week two 
years ago, it was a decrease of 7,681 cars. 

’ Grain and grain products loading amounted to 
48,946 cars, an increase of 4,990 cars over the week 
fore, but 915 cars below the same week last 
year and 4,211 cars under the same week in 1923. 
In the western districts alone, grain and grain 
yroducts loading totaled 30,127 cars, a decrease 
of 5,434 cars under the corresponding week last 
year. 

q eee eeeaaaaaan 

. e e. 

Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries, or- 
ders and repairs by railroads are reported as fol- 
lows: 

[NQUIRIES—The Ray Consolidated Copper Co., 
five flat cars; Standard Oil Co., two flat cars and 
three gondola cars of 50 tons’ capacity. 

OrDERS—The Cuban Dominican Sugar Co., 217 
cane cars of 30 tons’ capacity with Magor Car Cor- 
poration; the Wabash, twelve replacement steel 
ynderframe box cars of 40 tons’ capacity, with 
American Car & Foundry Co. ; the Lima-Toledo, ten 
steel underframe trailer box cars, 45 feet long, of 
40 tons’ capacity, with American Car & Foundry 
(‘o.; the Western Paper Makers’ Chemical Co., one 
tank car of 40 tons’ and 8,000 gallons’ capacity, 
with American Car & Foundry Co. 

RepairS—The Lehigh & New England contem- 
plates having repairs made to 600 hopper cars ; the 
Upper Merion & Plymouth contracted with Ameri- 
can Car & Foundry Co. to repair eleven steel hop- 
per cars. 


Suspends New Rates on Logs 


ATLANTA, GA., Aug. 3.—Georgia lumbermen are 
gratified over the recent order of the State public 
service commission suspending the new rates on 
logs. billets ete., following a protest that they were 
“unreasonably high, discriminatory and not war- 
ranted under present conditions.” The new rates 
had been ordered to go into effect on April 15, but, 
following a protest from lumbermen and shippers 
at a hearing on July 13, the commission ordered 
the new rates suspended until Aug. 1. The new 
suspension order prevents the rates from being put 
in force until the end of the year, and leaves the 
present rates in force. 





To Discuss Southern Forestry Research 


New ORLEANS, La., Aug. 3.—Chairman Henry 
EK. Hardtner, of the southern forest research 
advisory committee, announces that the com- 
mittee will hold its second meeting in New 
Orleans on Wednesday, Sept. 16, place and hour 
to be announced Jater. The main business be- 
fore the meeting, he explains, will be a thorough 
consideration of the annual program of the 
Southern Forest Experiment Station. Mr. 
Hardtner further states: 

Since the first meeting was held too late to allow 
of anything except ex post facto action on the pro 
gram of the Southern station, the September meet- 
Ing will be our first real opportunity to mold the 
course of Federal forest research in the South. 
Such matters as the adaptability of the present 
program to the needs of the section, continued con- 
centration of the work of the station on pine, and 
new lines of work will be discussed. Other topics 
Which probably will be presented include increase 
of work with southern insect pests by the Federal 
bureau of entomology, and general encouragement 
ol forestry work in southern States. Certain mem- 
bers of the committee have expressed particular 
'nterest in the promotion of forestry legislation in 
Arkansas and Mississippi. 


"SREB EREBBBAAAAAAS 


Forestry Contract Passes Senate 


ATLANTA, Ga., Aug. 3.—The forestry con- 
tract act, favorably recommended by the for- 
estry committee, recently passed the Georgia 
State senate by a comfortable majority and 
has been referred to the house of representatives 
for concurrence. 

Under the provisions of the law, land may 

Withdrawn from the records of the tax as- 
Séssor for a period of five to forty years for 
tree growing. When the crop is removed a 
tax of 10 percent is levied on it by the State, 


be 





40 percent of which will go to the county, 20 
percent to the State, 20 percent to the forestry 
school at Athens, Ga., and the remainder to a 
fund for the suppott of the State forestry de- 
partment. 


The measure is considered the most important 


one ever introduced in the Georgia legislature 
for the encouragement of private forestry as 


it removes the fear of increased taxes which 


has in the past prevented private enterprise, 
and 
knowledge of what his costs will be. 


ahead with a 
Little 
difficulty is expected in securing the passage 
of the bill in the house of representatives. 


allows the forester to go 


Elected President of Southern Concern 


JACKSONVILLE, FuA., Aug. 3.—At a _ recent 
meeting of the board of directors of the Putnam 
Lumber Co. held at Eau Claire, Wis., M. L. 
Fleishel was elected president to succeed the 
late William O’Brien. 
W. J. O’Brien, son of 
the late president, was 
elected vice president to 
succeed Mr. Fleishel. 

Mr. Fleishel has been 
vice president and gen- 








M. L. FLEISHEL, 
Jacksonville, Fla. ; 
New President of 

Putnam Lumber Co. 





eral manager of the 
Putnam Lumber Co. for 
a number of years. He 
is regarded as one of the 
ablest lumber manufae- 
turers in the South. 
Under his management 
the company has devel- 
oped an annual produe- 
tion of pine and cypress 
of nearly 100,000,000 
feet, and Mr. Fleishel is 
now building a large mill in the heart of the 
company’s timber lands to produce about 40,- 
000,000 feet annually. He is a large stock- 
holder in the Putnam Lumber Co. and his elee- 
tion as president of this great corporation is 
not only a tribute to merit and the service he 
has rendered that company but it is a matter 
that will give satisfaction to a host of his 
friends in the lumber industry. 

Mr. Fleishel is the only lumberman in the 
country to be a director in three great lumber 
manufacturing associations—the Southern Pine 
Association, Southern Cypress Manufacturers’ 
Association and the National Lumber Manufac- 
turers’ Association. He is also president of the 
General Lumber & Supply Co., which is a hold- 
ing company having a string of retail yards 
located in Florida cities. 

Mr. O’Brien is president of the Seminole 
Lumber & Export Co., of Jacksonville, and vice 
president of the General Lumber & Supply Co. 

Mr. Fleishel went to Tampa July 31 to join 
his old friend, E. D. Flynn, of Mobile, for an 
automobile trip to Sebring, West Palm Beach, 
and Miami. They expect to return to Daytona 
by August 6 to attend the quarterly meeting 
of the Florida Lumber & Millwork Association. 
Mr. Flynn is a lumber exporter in Mobile. 











High Climber Is Too Daring 


Coos Bay, OreE., Aug. 1.—John Winter, high 
climber for the Stout Lumber Co. at its Black 
Creek camp, is a climber of extraordinary nerve, 
but some day he will be a corpse. The camp 
boys showed the AMERICAN LUMBERMAN corre- 
spondent a spar tree at the camp, where 
Winter, after sawing off the top of a tree, drew 
himself to the 12-inch diameter top, and danced, 
curtsied and spread-eagled, while the spectators, 
140 feet below, looked on in amazement, expect- 
ing him to crash down to the ground. Winter’s 
nerve is the most astonishing ever brought to 
the notice of Coos County loggers, the boys all 
declared. After doing his stunts, Winter slid 
down the 140 feet and received the plaudits 
and protests of his camp friends. 






































Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire for prices. 


13M’ 4/4” Sel. & Btr. Ash 
50M’ 4/4” No. | Com. Basswood 


No. | Com. Birch 
/4” No. | & Btr. Birch 
200M ’ PY Ne. 2 Com. Birch 


43M’ 5/4” F. A. S. Birch 
41M’ 5/4” Sel. Birch 
30M’ 6/4 A. S. Birch 


/ le re 
50M’ 10/4” No. | & Btr. Birch 
8/4” Ne. 2 Com. & Btr. S. Maple 
F. A. S. H. Maple 
200M’ 4/4” Sel. H. Maple 
122M’ 4/4” No. 3 Com. H. Maple 
Sel. H. Maple - 
25M’ 5/4” No. | & Btr. H. 
100M’ 6/4” Ne. F Btr. H. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


bretcs “EXTRA STANDARD” 






















HARDWOOD FLOORING 
Maple - Oak - Beech 


Birch 
Zandi 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. : ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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THE SEIDEL 
LUMBER LIST 


Long Leaf Pine 
Louisiana 
Red Cypress 
Sitka Spruce 
Douglas Fir 
Washington 
Red Cedar 
Tennessee 
Red Cedar 
Cal. White @ 
Sugar Pine 
Redwood 


HIS is the covered 
Oh aiceen platform of 
one of the big Pacific 


Coast mills we recently 
made connections with 
FOR DIRECT FROM MILL 
TO POINT OF DESTINA- 
TION SHIPMENTS ON 











Douglas Fir 
Sitka Spruce 


Try our 
Wholesale Department 
direct from the mill service. 


Seidel 


LUMBER CO, 
St.Louis,Mo. 





White Oak 
Maple 
Beech, Birch 
Flooring 






















Pine Location 


If interested in location for planer in terri- 
tory where plenty of pine timber and custom 
rough lumber available —two railroads, five 
rock roads — we have five acres yard, sheds, 
dry kiln and power for sale liberal terms. 


The Ripley Stave Co., New Albany, Miss. 

















, Cummer Gypress Go. i 





Mills: Jacksonville and Sumner, Fla. 


: . LUMBER 
Gypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 




















YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 


QUALITY—SERVICE—SATISFACTION 























RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
GANDY. LA 






Office, 
RUSTON, LA. 








All Set for Log Rolling Tournament — 


(Continued from Front Page) 
fancy log rolling titles will all be decided at 
this meet in addition to the main event, the 
world’s championship title match. 

The tournament is to be held in a lake known 
as the Brownstone Bowl, an unusual body of 
water formed by the filling up with spring water 
of an abandoned quarry hole. This lake is over 
an acre in extent and sixty feet deep with room 
for thousands of spectators on its banks. 

Over twenty silver and gold cups have been 
chosen as prizes for the winners in the different 
events, in addition to which there will be sub- 
stantial cash prizes for the winners of the prin- 
cipal matches. Prizes will also be awarded in 
the swimming and diving events which will con- 
stitute an interesting side feature of the tour- 
ney. 

The tournament is being promoted by Wil- 
liam P. Hart, of Eau Claire, a member of the 
Wisconsin State boxing commission and a noted 
sportsman. Mr. Hart has promoted the last 
three world’s championship log rolling tourna- 
ments. 

Log rolling is a highly developed sport but 
its rules are still rather flexible due to varying 
conditions. Logs sixteen feet long and sixteen 
to eighteen inches in diameter are generally 
used, but these dimensions are often changed 
to speed up or slow down the matches. <A short 
log of small diameter is much faster in the water 
than a long log of large diameter. 

The logs to be used in the coming tournament 
are of selected white pine, sixteen feet in length, 
and have been turned on lathes to perfectly 
round, smooth cylinders of four different diam- 
eters, sixteen, seventeen, eighteen, and nineteen 
inches. These perfect logs constitute a com- 
paratively new departure in log rolling contests 
us the logs used in many previous meets have 


been simply rough and unfinished, sometime} 


with the bark removed and sometimes with 
left on. 

Smooth, turned logs reduce to a minimum th 
chances of a match being lost or won throug! 
a flaw in the log. A stripe is always painte 
around the exact center of the log, past whie, 
neither contestant may step without being dj. 
qualified. Each roller tries to dislodge the othe, 
from the log and the first in the water ig th 
loser even if the other follows a second later 
Three falls or wettings constitute a mateh, the 
loser of any two being eliminated. 

Championship titles are decided through eli. 
ination and matching winners against eae 
other. Falls or wettings usually take place 
after less than five minutes of action, althoug) 
an endurance record of two hours, thirty-nine 
minutes and sixteen seconds was established s 
Kau Claire, Wis., in 1914. The old lumber 
jack costume of heavy flannels and calked boots 
has given way to the bathing suit and ligh; 
spike shoes, which speeds up work on the logs 
and reduces the discomfort of a wetting. 

Originating in the early lumbering days of 
the middle West, the sport of log rolling has 
had a very interesting history. Seven worl 
meets have been held thus far, the first jy 
Omaha, Neb., the next three in Ashland, Wis, 
and the remaining three in Eau Claire. The 
dates and the champions follow: 1898, Tom 
Fleming; 1900, Al Stewart; 1901, Tom Me. 
Elone; 1902, Tom Fleming; 1914, Wm. Delyea; 
1915, Eddie Olson; 1924, Joe Madwayosh. Mai- 


wayosh will defend his title in the coming meet. | 
-acific coast tourneys were won | 


The last three 
by the following: 1922, Tar Henderson; 1923, 
Matt Dillion; 1924, A. G. Spiegle. Johnny 
Murray, the undefeated trick and fancy log. 
rolling champion of the world, will also defend 
his title in the coming tourney. 











for sash, doors and millwork in Chi- 
eago proper fell off slightly last week, but a normal 
volume of business is reported from the outlying 
districts and the larger nearby cities. Practically 
all factories have good order files and are operat- 
ing at capacity in order to insure prompt ship- 
ment. Manufacturers in this territory are expect- 
ing an increase in business with the country yards 
provided crops turn out as well as present condi- 
tions indicate. VPrices are steady. 

Sash and door mills in the Minneapolis- 
St. Paul (Minn.) territory are doing a satisfactory 
business. In the last week the mills were operat- 
ing on full schedule, although this normally is a 
quiet time. City trade holds up well, while the 
expected lull has developed in the country terri- 
tory. <A great amount of special work is being 
done by the Minnesota mills. Some of this is be- 
ing shipped to distant points. The orders being 
filled by the mills are more representative of the 
entire territory than has been the case for many 
years. The price schedule, which is regarded as 
iow, is being maintained steadily. 


Demand 


Sash and door and interior finish plants at 
Duluth, Minn., are busy, with sufficient orders 


booked to keep them going for some time ahead. 
Prices are being firmly held all through the list. 

Millwork plants at Kansas City, Mo., report 
local demand good and country demand growing : 
little. The city demand for specials is good, but 
not much business is coming from outside. Prices 
on millwork are well held, but the same can not 
be said for sash and doors. 

Marked improvement in inquiries and orders is 
reported from Omaha, Neb. There seems to be 
an awakening all along the line, more orders com- 
ing from country dealers than for some months. 

Millwork, including doors and sash, have been 
selling fairly well in Columbus, Ohio during the 
last week. Orders are coming in for immediate 
work and mills are operating to about 80 percent 
of capacity, as a rule. Home building is still 
brisk and this fact has helped to make the mill- 
work business steady. Quotations are unchanged, 
although some outside companies are cutting prices 
in order to get business. 

The Buffalo (N. Y.) door and millwork plants 
are finding some decline in the amount of business 
this month, largely due to the vacation season. 


The amount of new work started is, however, about | 


up to that of a year ago at this time. Several 


weeks ago the mills were running strong, and a | 


similar condition is looked for this fall. 


‘The Baltimore (Md.) sash and door trade eon | 
Competition for | 


tinues to hold up quite well. 
business is quite keen, but the local factories ani 
mills get the benefit of the numerous jobs fo 
builders of individual homes whose plans call for 
special sizes. No important price changes are t 
be noted. 

The window glass market is strong and activ 
the recent cut in quotations evidently havin 
served to stimulate trade. On July 27 the Pitts 
burgh Plate Glass Co. announced a drastic (i! 
in plate glass, the reduction amounting to about 
25 percent. This cut was made chiefly to me 
the competition of foreign glass arriving from 
Belgium, France and England. 


Outlines Companies’ Sales Policy 


TOLEDO, Onto, Aug. 3.—In an announcemelt 
over the signature of Allen A. Smith, president 


The Allen A. Smith Co., Toledo, Ohio, and the | 


Dayton Sash & Door Co., Dayton, Ohio, the sales 
policy of these companies is stated as follows: 


“Recently one of our customers asked what the 
policy of our houses was regarding the sale of mer 
chandise to any but recognized dealers, and it has 
occurred to the writer that it might be enlighten: 
to our friends to have a definite statement made, 
over my signature. : 

“All merchandisers realize that it is very diff: 
cult to establish a line of demarcation betweel 
those who should buy merchandise on a wholesale 
basis and those who should not. We wish, ther 
fore, to outline our policy as follows: 
dealer handling a line of b 
interior finish, glass and other materid 
generally handled for resale, if his credit rate 
is satisfactory, is in our estimation a bona-fid' 
dealer, and we shall be pleased to sell him. 


with any other type of dealer. 


In order that our position may be thoroughly UD | 








sash, doors. j 


It 18 a 
not our wish or purpose to have business relations | 


derstood and appreciated by the legitimate dealet | 


we stand ready to credit any one of our customer 
with 10 percent of the face of any invoice ® 


: r ‘ . er 
soods which may be shipped in error to any buye 
who does not qualify as a dealer on the 
lined above. 


basis out 
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Business Changes 


A{RKANSAS. Hatfield—A. & O. Lumber Co’s planing 
mill and timber holdings, etc., in Arkansas and Okla 
joma sold to Dierks Lumber & Coal Co. of Kansas City, 
Mo. 

CALIFORNIA. Alameda—Central Lumber Co. and 
central Box & Lumber Co. sold to National Lumber Co. 

FLORIDA. Okeechobee—Okeechobee Lumber Co.’s 
plants here and at Canal Point sold to Bass Lumber & 
supply Co. 

IDAHO. Weippe—Chapin Sawmill reported sold to 
Federal Match Co., of Spokane, Wash. 

INDIANA. Stockwell Stockwell Lumber Co. sold to 
Howarth Lumber Co. ; 

Tipton—Ferguson Mfg. Co. 
Furniture Co. 


changing name to Tipton 


IOWA. Allison—Hunter Lumber Co, sold to Fuller- 
ton Lumber Co. 
KANSAS. Fowler—L. J. White Lumber Co. sold to 


~, M. Deal Lumber Co. 

Kansas City—-Mack-Welling Lumber & Supply Co. suc- 
coeded by Mack-Welling Lumber Co. 

KENTUCKY. Eminence—Henry County Lumber Co. 
succeeded by E. O. ‘Tolle. 

Iwuisville—Roth Lumber Co, purchased adjoining prop- 
erty formerly owned by J. D. Hollingshead Co., cooper- 
age, which lost plant by fire and will not rebuild. Pur- 
chaser will expand, carrying increased yard stock, ete. 

MARYLAND. Hagerstown—West Side Lumber & 
Door Co. succeeded by Maryland Lumber & Millwork 
Corporation, 

MICHIGAN. Petersburg—G. <A, 
succeeded by Lyons Lumber Co. 

MINNESOTA. Virginia—Andrew 
succeeded by Grande Co. (Inc.) 

MISSOURI. Raytown—Lewis Lumber Co. sold to Lei- 
digh-Havens Lumber Co. 

NEBRASKA. Deshler—De Bolt Lumber & Coal Co, 
succeeded by Deshler Lumber & Coal Co. 

Pauline—Chicago Lumber Co. closing out yard here 
and moving stock to Blue Hill yard. 

Stanton—Nye-Schneider-Jenks Lumber Co. sold local 
yard to R. A. Greenslit, of Norfolk. 

NEW YORK. New York—H. L. Barclay Lumber Co. 
succeeded by Construction Lumber Co. 

New York—Cherry River Boom & Lumber Co. closing 
New York office; George P. Welch, 93 Elmwood St., Val- 
ley Stream, L. I., will take charge of the New York 
trade or communications may be made direct to the 
main sales department, Pennsylvania Bldg., Philadel- 
phia, Pa. 

OKLAHOMA. ‘Tulsa 
to Crews Lumber Co. 

TEXAS. Quanah—G. L. 
Foxworth Lumber Co. 

UTAH. Salt Lake City—-Earl V. Smith succeeded by 
Earl C, Smith Lumber Co., incorporated; capital, $50,- 
000. 

WASHINGTON. Maytown—J. L. Jackson succeeded 
in lumber manufacturing business by George Simpson. 

Tacoma—E, E. Day reported to have purchased saw- 
mill and timber holdings of C. F. and Wm. Leber. 

Yakima—Arthur A. Aves, sash and doors, succeeded 
by corporation of same name, 


Stone Lumber Co. 


Grande (Estate) 


Hutchinson Lumber Co. sold 


Watts sold to Galbraith- 


Incorporations 


ARKANSAS. Little Rock—Harmon Lumber Co., in- 
corporated; capital, $10,000. 
_ Wilmar—Ozark-Badger Co. 
$35,000 to $85,000. 
CALIFORNIA. Los Angeles—Sierra Furniture Mfg. 
Co. incorporated; capital, $200,000. 

los Angeles—Everlevel Self-Forming Table Co. in- 
corporated, 

_ CONNECTICUT. Hartford—Wethersfield Lumber Co., 
Incorporated; capital, $100,000; address Max Mitnick, 
40 Magnolia St. 

FLORIDA. Miami—Home Builders Lumber & Supply 
Co., incorporated; capital, $50,000. 
_ ILLINOIS. Chicago—Crest Co., 
ital, $250,000; old concern. 

Chicago —~Englewood Top & Panel Co. increasing cap- 
ital from $5,000 to $25.000. 

Hartland—Wylie-Shurtleff Lumber Co. 
capital, $75,000. 

_ INDIANA, Cambridge City—Mar Kit Furniture Co., 
incorporated; capital, $15,000. 

Claypool- Claypool Lumber & Coal Co. increasing cap- 
ital from $10,000 to $30,000, 

Evansville—Builders’ Dimension Co., 
capital, $25,000. 

KENTUCKY. Louisville 
Corporated; capital, $15,000. 
_ MASSACHUSETTS. 3oston—Jameson 
‘heorporated ; capital, $50,000. 

_Boston Universal Furniture Mfg. Co., 
Capital, $95,000, 

MINNESOTA, Duluth—Northern Pine Co., incorpo- 
rated; capital, $200,000. 

Pope JERSEY. Sayreville—Morgan Lumber & Sup- 
bly Co., incorporated; capital, $100,000. 

NEW YORK. Buffalo—B. & B. Lumber Co., incor- 
— capital, $10,000. 
in ee salk Construction Co., incorporated; cap- 
atone shares par value, $100; 100 shares common 
Stock, no par value. 

New York. Queens 
ed; capital, $50,000, 


ag Cleveland—L, & L. Millwork & Construction 

Work neorporated; capital, $30,000; to manufacture mill- 
Col and cabinet work. 

$30,0007 mtr Dayton Table Co., incorporated; 


increasing capital from 


incorporated; cap- 


, incorporated; 


incorporated; 








-Builders Lumber Co.,  in- 





Lumber Co., 


incorporated; 


Gardens Lumber Co., incorporat- 


capital, 


OREGON. Forest Grove—Carnation Lumber Co., in- 
corporated; capital, $10,000. 

North Bend—Lawson Creek Logging Co. 
capital to $100,000. 2 

Portland—Wesco Pine Box & Lumber Co. increasing 
capital to $500,000. 

TEXAS. Amarillo—Coe & Parks Lumber Co. increas- 
ing capital from $30,000 to $75,000. 

WASHINGTON. Mineral—Alder Creek Lumber Co. 
increasing capital from $10,000 to $50,000. 

Spokane—Acme Tie & Lumber Co., incorporated; cap- 
ital, $5,000. 

Spokane—M. A. Phelps 
capital, $150,000; sawmill. 

Tacoma-——Gale Creek Lumber Co., incorporated. 

Vancouver—Clark Lumber Co., incorporated; capital, 
$85,000; sawmill. 

Vancouver—Fanning Lumber Co., 
ital, $25,000. 

Yakima—Arthur A. 
000; sash and door. 

WEST VIRGINIA. Beckley—Williams Land & Tim- 
ber Co., incorporated; capital, $10,000. 


New Mills and Equipment 


ARKANSAS. Arkadelphia—Tom G. Clark Lumber Co. 
expanding plant and making extensive improvements; 
new storage building and display space being erected. 

FLORIDA, Indiantown—Indian River Lumber Co. 
let contract for sawmill, 90,000 ft. capacity, to Pres- 
cott Co. 

Jacksonville—Suwannee Mfg. Co. contemplates addi- 
tion to remilling plant to make fancy stock, patterns, 
moldings, ete. 

Fort Pierece—Sunrise Lumber & Supply Co., R. R. 
Emmett, manager, will erect addition. 

St. Petersburg—Hendry Lumber Co. will erect two- 
story addition and install $10,000 worth of new ma- 
chinery. 

KENTUCKY. Frankfort—-Leland G. 
Co., rebuilding burned sawmill. 

Louisville—C. W. Brinkley, Brook and Bloom streets, 
has acquired a site and will build $100,000 plant. 

OREGON. Aspgrove—Forest Lumber Co. which re- 
cently purchased Modoc Lumber Co., will rebuild the 
mill which was burned. 

Klamath Falls—Wheeler-Olmstead 
build planing mill and 
reported, 

Sandy—Sandy Lumber Co. will rebuild sawmill which 
was burned, 

WASHINGTON. Oroville—A. F. Sanger is planning 
establishment of a box factory here and a sawmill 
in Dry Gulch canyon, 


New Ventures 


ALABAMA. Andalusia—J. C. Scherff and others pro- 
pose establishment of a box factory. 

CALIFORNIA. San Rafael—Joseph Rice 
began lumber business. 

COLORADO. Ovid—J. H. Melville Lumber Co., Bro- 
ken Bow, Neb., opening branch yard. 

FLORIDA. Dania—Dania Lumber Co. opening lumber 
yard; J. B. Seott, manager. 

Kissimmee—Kissimmee Lumber & Supply Co. opening 
retail lumber yard; incorporated with capital of $25,- 
O00. Francis J. Igoe, manager. Sheds to be con- 
structed, 

Melbourne—Guerin Co. 
building supply business. 

Miami—Kirkpatrick Lumber & Timber Corporation of 
Birmingham, Ala., opening branch office in Miami in 
charge of T. P. Eberhardt. 

ILLINOIS. Henry—Report that Houghton Lumber Co. 
will open branch yard is erroneous. 

Sheffield—Houghton Lumber Co. opening yard. 

KENTUCKY. Hopkinsville—Bass & Co. (Ine.) recent- 
ly began lumber business. 

LOUISIANA, Independence 
began; lumber. 

MINNESOTA. 
opening yard, 

MISSOURI. 
yard, 

NEBRASKA, Broken Pow—J. H. Melville Lumber 
Co. will open branch yard at Ovid, Colo. 

NEVADA. Reno—Merrill Y. Stoddard, for ten years 
na lumber manufacturer in the vicinity of Quincy, Calif., 
will engage in lumber remanufacturing business here. 

OREGON. Sandy—W. A. Proctor recently 
retail. 

NORTH CAROLINA. | Asheville—Fred McCormick, 
formerly of Lexington, Ky., opening lumber yard. 

TENNESSEE. Lenoir City—Lenoir City Lumber Co. 
recently began. 

TEXAS. Dimmitt—J. C. 
open new lumber yard, 

WISCONSIN. Delafield—Rees-Natbolm Lumber Co. re- 
cently began business. 


increasing 


Lumber Co., incorporated; 


incorporated; cap- 


Aves, incorporated; capital, $50,- 





Banning Lumber 


Lumber Co. will 
remanufacturing plant, it is 


recently 


opening retail lumber and 


Marretta Bros. recently 
Markville—Consolidated Lumber Co. 


Raytown—Henry O’Brien opening lumber 


began; 


Woolridge Lumber Co. will 


New Sheds and Yard Improvements 


ARKANSAS. Tuckerman—E. C. Julian and George 
Greenshaw building service station and lumber yard. 

FLORIDA. Melbourne—W. E. Montgomery, of St. 
Augustine, reported to have leased ground for a new 
lumber yard; will soon begin construction of sheds. 


ILLINOIS. New Holland—New Holland Lumber Co. 
will build sheds. 
TEXAS. Raymondsville—H. H. Hardin Lumber Co. 


building modern two-story lumber store. 
Temple—Wm. Cameron & Co. will rebuild 
lumber yard at once; loss estimated at $50,000. 


burned 














Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 





Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 
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Casualties 


ALABAMA. Brewton Veneer Mill destroyed 


Brewton 


by fire; loss, $50,000, 
ARIZONA. Tucson -J. Knox Corbett Lumber & Hard- 
ware Co., loss by fire, $20,000, mostly in plumbing de- 


partment, 
ARKANSAS. Sparkman-—S. B. Horne 
by fire of $2,500 in kilns and lumber. 
GEORGIA. Sparta 
son destroyed by fire. 


ILLINOIS. 
Lumber Co., 


INDIANA. 


suffered loss 


Planing mill of Garrett & Lay 


Eust St. 
loss by fire, 


Louis— Sandusky Cooperage & 


$80,000. 


srazil—E. D. Wilder & Co., planing mill 


damaged by fire 
LOUISIANA surham—Weber-King Lumber Co., loss 
by fire between $200,000 and $300,000, Sawmill, fuel 


house, dry kilns, timber docks and lumber destroyed 


Crew Lake-— Mill of Holly Ridge Lumber Co. destroyed 
by fire. 

MISSOURI. St. Louis—Boeckler Lumber Co., loss by 
fire, $100,000. 

NEBRASKA. Randolph—-Borer planing mill and 


blacksmith shop destroyed by fire; total loss, $25,000. 


NORTH CAROLINA.  Kinston-Hines Bros. Lumber 
Co., loss by fire between $50,000 and $75,000; main 
building destroyed. 

OREGON. send—-Brooks-Scanlon Lumber Co., loss by 
fire, $100,000. 

Dillar—Sawmill of O. C. Weikel destroyed by fire. 


WASHINGTON. Anatone——-Arthur 
Co., sawmill burned; $12,000, 
Chesaw—Sawmill of Perry Quiggs destroyed by 
will be rebuilt. 
Okanogan—Arnold 
insurance, 
Snohomish 


Farrish Lumber 
loss, ; 
fire; 
Sawmill burned; loss, 


$5,000; no 
Monroe Logging Co., loss by fire, $10,000. 
WISCONSIN. Milwaukee—Coerper Dros. Lumber Co., 


loss by fire, $100,000; hardwood storage shed and stock 
destroyed. 











Scribner’s 
Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; Wages, Rent, 
Board, Interest, Stave and Heading Bolts, etc. 
Standard book throughout the United States and 
Canada. 
Sent postpaid for 50 cents. 


S. E. FISHER, ROCHESTER, N.Y. 














Dependable Wire 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 


proven by its years of service in 
that field. 


Rope 













Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago 


San Francisco 


Denver 





No. 2 














WARREN AXE & TOOL CO. 


WARREN, PA. 


Ligslal amide 4 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS (80 0808 FORGINGS, Daily tac- 


tory capacity 3500 Axes & Tools 


Were awarded highest 


honors Panama- Pacific 
international Exposition 
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MRS. FLORENCE A. HAMMOND, 
Audrey P. Hammond, president of the Hammond 


wife of 


Lumber Co., San Francisco, Calif., died at her 
home in that city on Wednesday, July 27, after 
an illness of three weeks. Mrs. Hammond was 
a native of Oregon, and had been a resident of 
San Francisco about twenty years. Besides her 
husband she is survived by a son, Leonard C. 


Hammond, and four daughters: Mrs. Frank 
King and Mrs. Stewart Burnett, of San Fran- 
cisco, and Mrs. Florence Whiteside and Miss 


Daisy Hammond, of Santa Monica. 


JERRY MORRIS, up until a few years ago an 
active lumberman in the Kentucky hardwood 
region, died on July 28 at his home at Gay’s 
Creek, Ky., at the age of 80. Mr. Morris, famil- 
iarily known as Uncle Jerry, was for years one 
of the best known of Kentucky lumbermen. He 
started in business more than sixty years ago 
and for many years cut and marketed logs floated 
down the Kentucky and Cumberland head- 
waters by means of the “splash dams’’ of those 
days. Besides his wife he is survived by three 
sons and four daughters. Two of the sons are 
active in lumbering Operations in Kentucky. 


R. W. KNOX, a prominent 
Thomaston, Ga., died a few days ago at a hos- 
pital in Americus, Ga., as the result of an ac- 
cident which physicians pronounced one of the 
most unusual in the annals of medical science. 
While driving from Thomaston to Americus in 
his automobile with a friend Mr. Knox was stung 
by a bee, and about fifteen minutes afterwards 
he fainted. His friend took him on to Americus 
and to a hospital, death following the next 
morning, and said by physicians to have been 
directly caused by the bee sting. Mr. Knox re- 
mained unconscious until death. Funeral ser- 
vices were held at Thomaston. 


lumberman of 


MARK L. SEYMOUR, veteran superintendent 
of the big sawmill of the Potlatch Lumber Co., 
died at his home at Potlatch, Idaho, from heart 
trouble after an illness of several months. He 
was 67 years old. He took charge when the mill 
was completed 20 years ago and notwithstanding 
his illness, remained at his post until a few 
weeks ago. He was born at Fond du Lac, Wis. 
For many years he was mill superintendent for 
the Laird-Norton Lumber Co. at Winona, Minn., 
among the largest operators of the time. He 
went from there to the Potlatch mill, became 
well known among mill men and was accounted 
one of the best in the business. He was operat- 
ing a sawmill in the path of the famous Hinck- 
ley fire which caused so many deaths and man- 


aged to escape by crawling beneath a pile of 
logs which protected him till the rush of the 
flames had gone by. Mr. Seymour is survived 


by his widow, Mrs. Catherine Seymour, his son, 
Mark W. Seymour, chief electrician for the Pot- 
latch mill, and a daughter, Mrs. Ellen M. Hood, 
of Portland, Ore. 


A. J. ANDERSON, for forty-six years a head 
sawyer in sawmills throughout the Northwest, 
died at Bellingham, Wash., on July 26, aged 72 
years. He had worked for most of the big lum- 
ber concerns of Washington. He began his 
career in the Northwest at Nanaimo, B. C. For 
the last five years he had been employed by the 
Warnick Lumber Co. at Glacier. Among his 
employers years ago were the late Michael Earles 
and the Bloedel Donovan Lumber Mills. He was 
a member of the Modern Woodmen of America. 


PARKER A. HENDERSON, mayor of Miami, 
Fla., and a prominent lumberman, was found 
dead on the morning of July 26, at his home in 


that city when his valet went to awaken him. 
Physicians summoned to attend him declared 
death due to apoplexy. P. A. Henderson was 


one of the best known retail lumber dealers in 
Florida. He had made a fortune in the business 
and his yard today is one of the three largest 
yards in Miami. He was also the principal 
owner of the Miami Novelty Works. He was 
mayor of Miami several years ago and was re- 
cently again honored by election to that office 
because of the city’s confidence in his business 
ability. Mr. Henderson was born in Hampton, 
Ga., Jan. 7, 1875, resided in Moultrie, Ga., a few 
years and went to Miami about seventeen years 
ago. All of his adult life he had been in the 
lumber business and at the time of his death was 
also a director in the First National Bank and 
the First Trust and Savings Bank of Miami. 


JAMES T. EAGLESFIELD, 68 years old, a 
resident of Indianapolis, Ind., and actively en- 
gaged in the lumber business in that city for 
many years, died recently at his home there 
after an illness of several months. Mr. Eagles- 
field was born at Eaglesfield, Ind. He was 
educated at private schools in his boyhood and 
later at Terre Haute and the University of Mich- 
igan law school where he was a member of the 
class of 1880. His entire business career had 
been given to the lumber industry. Among the 
companies with which he had been connected 
are the William Eaglesfield Lumber Co., the 
Eaglesfield & Shepherd Lumber Co., dealing in 








hardwoods, the Eaglesfield-Hill Lumber Co., th. 
Hoosier Lumber Co., the Eaglesfield-Stewart (, 
and R. D. Eaglesfield (Inc.). Mrs. Eaglesfielq 
died last February. Mr. Eaglesfield was a mem. 
ber of Delta Upsilon fraternity, the Woodstock 
Club of Indianapolis, the Herron Art Institut 
and was treasurer of the Indiana Lumbermer’. 
Insurance Co. He was a member of the board o; 
trustees and an elder of the Fourth Presbyterjg, 
Church. He is survived by one son, Robert J) 
Kaglesfield, of Indianapolis, and four daughters 
six grandchildren, one brother and two sister: 
Funeral services were private and burial was j) 
Crown Hill cemetery in Indianapolis. ‘i 





MRS. MARY LYONS, wife of James Lyons 
president of Lyons Bros. Lumber & Fuel (Co. 
Joliet, Ill., died July 31 at her home in that eit 
after a lingering illness. She was a_ native of 
Joliet and had been a lifelong resident. The 
husband, a son, Harold J. Lyons; two sisters 
Mrs. M. E. Pierce and Miss Charlotte Rogan, 
and a brother, James, survive. Funeral services 
were held Monday morning in St. Patrick’s Cath- 
olic church and burial was in St. Patrick’s ceme. 
tery, Joliet. 


TIMBER LAND SALES 


MONTREAL, Aug. 3.—A deal of considerable jm 
portance has just been concluded by the McCrea 
Wilson Lumber Co. (Ltd.), a subsidiary of the 
Brompton Pulp & Paper Co. (Ltd.), of East Angus, 
involving a sum of $382,500 in connection with 
the acquisition of valuable limits held by the Eng 
lish Lake Lumber Co. (Ltd.), and of limits. jy 
Aroostook County, Maine. The property includes 
a hundred and ten square miles of limits on the 
headwaters of the northwest branch of the Ss} 
John River above Lake Frontier. 


Conducts Wholesale Hardwood Yard 


UNION City, IND., Aug. 3.—Charles E. Neel, 
who has conducted a wholesale hardwood Jun. 
her yard in Union City since October, 1924, be. 
lieves that his experience as a lumber grader 
places him in an especially favorable position te 
render service to his trade. He uses the yard 
here as a sorting yard and solicits business di- 
rect from the manufacturing trade and also 
from the jobbers. Mr. Neel started in the saw- 
mill and lumber business twenty-nine years ago, 
and,has been engaged in it continually since 
that time. : 


Forest Fire Situation on Coast 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., Aug. 5.—While the forest 
fire hazard in western Washington is serious, 
the actual situation today is not bad. So far 
this season there has been only one fire of con- 
siderable magnitude in green timber. It was 4 
ground blaze in a fir and cedar stand in Skagit 
County, southeast of Rockport, and it ran 
through 1,500 acres. The damage is estimated 
at 10 percent, principally in cedar. Apparently 
none of the standing fir has been killed. George 
(', Joy, State supervisor of forestry, is on his 
way to inspect a fire in logged-off land in the 
Cherry Valley country, in King and Snohomish 
counties, which has swept over about 5,000 
acres. If the fire hazard continues, this out: 
break is likely to spread over a total area of 
20,000 acres. But the damage, it is assumed, 
will be small, since the district has been cut 
over. 

Whatcom County reports to the Washington 
Forest Fire Association that there are no fires 
of consequence. The same is true of the Olym- 
pic Peninsula, and also of Grays Harbor and 
all of southwestern Washington. In Pierce 
County a few small fires are burning on the 
Tacoma & Eastern, but are under control. _ 

The fire hazard is due to a dry spell which 
started in May and has been continuous with the 
exception of a few rainy days in June. NO 
rains of consequence are anticipated. The pro 
tective agencies are alert since the hazard 1s 
high and may become worse. 


Forest FIRES take a toll of seventy lives 
annually and destroy property at the rate of 
20,000,000 acres a year. 
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Coal Situation Retards Lumber Trade 


pirrspurGH, Pa., Aug. 4—The Pittsburgh 
Chamber of Commerce has taken steps to bring 
about a settlement of the troubles that have 
aralyzed the bituminous coal industry in west- 
ern Pennsylvania, which is a tremendous factor 
in the lumber trade of the Pittsburgh area, 
amounting in some localities to as much as 90 
percent of the retailers’ business. 

The situation is the outgrowth of the agree- 
ment entered into by the miners and operators 
at Jacksonville, Fla., in March, 1924, for a 
three-year period, which has proved to be one 
of the most disastrous compacts that ever ob- 
tained in the western Pennsylvania coal indus- 
try. The few mines in the territory that are 
now operating are doing so under some side 
agreement between operators and miners. One 
result is that non-union fields are supplying 
practically all the coal being mined in the coun- 
try, While the miners who are actually working 
in those mines are not making more than one- 
half what they could and should make if the 
mines in this territory were operating on the 
same basis, and one acceptable to miners and 
operators as well. 

Owing to this situation, the Pittsburgh dis- 
trict is suffering materially in all basic indus- 
tries, especially the lumber business. All yards 
in the bituminous fields are doing practically 
not more than 40 percent of their normal busi- 
ness, and all other industries are suffering like- 
wise. To remedy this condition, the Pittsburgh 


Chamber of Commerce has created an indus- 
trial committee, composed of about thirty lead- 
ing bankers and business men, who have brought 
to Pittsburgh a former strike leader, E. S. Me- 
Cullough, of Fairmont, W. Va., to act as an 


been made in the last eighteen months in op- 
erating the extensive system of yards. Two 
Iowa divisions haye been consolidated with gen- 
eral offices at Algona, Iowa. The Twin City 
business has been sold to the Weyerhaeuser 
Timber Co. The division headquarters for 
Minnesota has been moved to Willmar, after 
having been operated at.St. Paul. The James- 
town (N. D.) divisional headquarters has be- 
come the headquarters for that division and 
also the Montana division. 

At Fargo, N. D., as a result of these changes, 
the business can better be directed than at St. 
Paul. 

The St. Paul offices will function as the home 
office, handling general books and closing up 
the business of the Thompson Yards (Ine.) in 
the Twin Cities. 


Opens Yard in Colorado 


BroKEN Bow, NEsB., Aug. 4.—The J. H. Mel- 
ville Lumber Co., which operates a number of 
yards in Nebraska, with headquarters here, ad- 
vises that a new branch is opened this week at 
Ovid, Colo., operating under the name of the 
parent company. This is the second yard to 
he opened by the company in Colorado, the other 
being at Sedgwick, installed just a few weeks 


ago. 
"AREER AAEBEES 


The Rubber Sawyer at the Other End 


BEND, OreE., Aug. 1.—For the ‘‘iron man’? of 
the pine woods, the faller who sets a fast pace 
and keeps it up hour after hour, the ordinary 
partner of flesh and blood can not endure; but 
a ‘‘rubber man’? can. The rubber man is no 

figment of the imagina- 














tion, either; he keeps 
up his end of the work, 
never tires, and com- 
plains not in the slight- 
est when his human com- 
panion annexes all his 
pay. 

The ‘‘rubber man’’ 
can not give first aid in 
case of an_ accident, 
however, nor chop out a 
partner trapped by a 
fallen tree, and it is for 
this reason that logging 


bosses of the central 
Oregon woods have 


banned them except in 
the case of an unusual 
labor shortage, or for 
the unusual faller who 
is too good to work with 
anyone but himself. 








The rubber man is here being demonstrated by Fred Samples, of the 
Brooks-Scanlon Lumber Co., Bend, Ore. 


intermediary between the miners and operators, 
In the belief that a middle ground may be 
reached whereby the mines can be operated on 
a basis acceptable to the coal miners and be 
mutually beneficial. FF. R. Babcock, of the 
Babcock Lumber Co., heads the Chamber of 
Commerce committee that is conducting nego- 
tlations with the mine operators. Members of 
the chamber are confident that a settlement will 
be reached, as the miners and operators are 
both in a mood to come to some kind of terms. 


Transfer General Offices to Fargo 


MINNEAPOLIS, MINN., Aug. 4.—Divisional] di- 
recting offices of the Thompson Yards (Ine.), 
Which have been operated at St. Paul, on Aug. 
1 began to function at Fargo, N. D. 

John Kendall, general manager, and Dean 
L, Glenn, assistant general manager, have trans- 
ferred their activities from the St. Paul offices 
to Fargo. 

The home offices of Thompson Yards (Ine.) 
will continue at St. Paul in charge of J. H. 
Nolan, treasurer of the company. 

Transfer of the general offices to Fargo fol- 
lowed Important physical changes which have 


An old rubber inner 
tube, fastened at one 
end to a stake driven in- 
to the ground at about 
the same distance that a faller would ordinarily 
stand, the other end attached to one end of the 
handle of the saw—this is the ‘‘rubber man.’’ 
He stretches out as his human companion at 
the other end pulls, and as the faller pushes back 
on his saw the ‘‘rubber man’’ helps in the 
effort, and at the same time keeps the direction 
of the saw true. 

On the rare occasions that they are permitted, 
the ‘‘iron man’’ and the ‘‘rubber man’’ make 
an ideal team. 


Lumber Company Buys Sailing Ship 


SEATTLE, WASH., Aug. 1.—After lying idle in 
Lake Union since last fall, the full rigged sail- 
ing ship Benj. F. Packard has been sold by 
the Booth Fisheries Co. to the Hansen & 
Neider Lumber Co., of Seattle. The ship will 
be loaded with lumber and piling, towed to the 
east coast, and after delivering her cargo, she 
probably will be converted into a coal barge. 

SAAB BEEBABBEEAAEAS: 

FOREST FIRES sometimes burn for years. Fires 
in the Adirondacks have burned all winter in 
the deep forest duff, and have menaced the 
forests the following spring. 





Send fora 


SAMPLE 
Famous N.S.” APRON 








Give it to your favorite Carpenters and 
have them make their own report as to 
comfort, convenience, etc, 


You will want “N.S.” 
for your Fall Trade. 


The Allied Belting Co. 


Dept. B-1 GREENVILLE, OHIO 

















| Fix Your Credit Loss 


\t] 7 

i} in Advance 

_ You can state .pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s ‘otal covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
if) is determined in advance and nothing can 
ih} increase it. 

' The cost of Credit Insurance is small 
compared to the security afforded. 


« Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
1045Ill. Mer.Bank Bld. 80 Maiden Lane 








511 Locust St. 
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idewater 
. Red 











ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 

Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


ie 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Poplar, Gum 


White Ash 
and Cypress 


BRAND 


We can 
Surface 


or Resaw. and other 


Daily 
Capacity 
100,000’ 


Band Mills: 


Southern 
Hardwood 
cde LUMBER 


The KORN Co. 


fia SUMTER, S.C. e 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 














HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 














Cuban Tariff on Wood Products 
WASHINGTON, I). C., Aug. 3.—Wood imports are 
affected more or less in the proposed revised tariff 
in Cuba, according to the lumber division, Depart- 
ment of Commerce. Cuban forests yield tropical 
hardwoods mostly, and large dependence must be 
placed on imported lumber, cooperage and crates. 
Eixports of American lumber, cooperage and crates 
to Cuba last year had a total value of $8,897,270. 
Under the proposed tariff ordinary building lumber, 
boards not dressed, remains on the free list. On 
most other wood products, however, as on many 
classes of goods, the changes are mostly increases 
in the duties, although American products will 
continue to enjoy their present favorable differen- 
tial, The proposed revision will come before the 
Cuban congress when it reconvenes in November. 


Insulating Properties of Eucalyptus 


WASHINGTON, D. C., Aug. 3.—Official tests made 
by the Union forest department at Pretoria, South 
Africa, have demonstrated that the insulating prop- 
erties of eucalyptus bark are practically equal to 
those of commercial cork, according to a report 
received from Verry J. Stevenson, trade com- 
missioner at Johannesburg. The present local sup- 
plies of this particular type of eucalyptus are 
limited to about four thousand bags annually, but 


larger supplies are expected within the next ten 
years. The tests showed that this bark is not 


suitable for bottle corks and similar uses to which 
commercial cork is put. Similar tests were made 
at the same time with sawdust of pinus pinaster. 
On the whole, the tests indicated that this sawdust 
insulates more thoroughly than cork. As with the 
bark, the sawdust is at a disadvantage in weight 
and in moisture absorption. 


Greek Lumber Business Slow 


WASHINGTON, D. C., Aug. 3.—Chas, E. Dicker- 
son, jr., assistant trade commissioner at Athens, 
reports that a fairly strong market for American 
southern pine continues in Greece, although price 
considerations are paramount. 

Greek lumber business as a whole is virtually 
at a standstill, according to the Piraeus lumber 
merchants. This is in sharp contrast to their 
optimistic tone at the beginning of the year. The 
change is chiefly due to the fluctuations of the 
drachma during the last few months, and to the 
tightness of money. Buying has become extremely 
cautious. The interest rate has advanced to 25-30 
percent, and dealers complain of lack of cash busi- 
ness. They find plenty of credit purchasers, but 
are afraid, for obvious reasons, of advancing the 
desired credit with the situation so unsettled. 

Mr. Dickerson says the predictions of the mer- 
chants at present are universally pessimistic in 
tone. They foresee a bad spell in the immediate 
future, and even go so far as to talk of canceling 
some of the orders already placed, preferring to 
lose the advances which have been made on these 


orders rather than risk a greater loss owing to 
the poor conditions feared. 
Although the building program has proceeded 


actively, the opinion is expressed that a slacken- 
ing is bound to occur very soon owing to the re- 
luctance of the dealers to place orders abroad or 
extend credit at home. 


Comments on Siberian Competition 


WASHINGTON, D. C., Aug. 3.—In the opinion of 
Axel H. Oxholm, chief of the lumber division, De- 
partment of Commerce, disquieting reports regard- 
ing Siberian lumber competition which have been 
circulated widely in the United States should be 
discounted, as they are not substantiated by facts. 
From his personal knowledge of lumber conditions 
in eastern Asia, Mr. Oxholm is confident that there 
is little to fear from any immediate competition 
from Siberia. 

In the first place, he points out, the Siberian 
forest resources were not discovered this year, 
but have been known and exploited hundreds of 
years. The report that 100 large sawmills have 
recently been established in Siberia by Japanese 
lacks foundation. In fact, existing conditions in 
Japan would not seem to warrant the expenditure 
of millions of dollars on such enterprises in Siberia, 
as very severe losses were sustained only a few 
years ago by leading Japanese lumbermen operating 
Siberian concessions. 

The characters of Siberian and American lumber 
are widely different. The Japanese market requires 
high grade softwood lumber for certain building 
and construction purposes. Inasmuch as Japanese 





forests are worked on the basis of perpetual Yield, 
it is not economically possible for the Japanese tg 
increase their present lumber production under that 
plan of cutting. High grade lumber is imported 
from the United States and to a small extent from 
Canada, as Japan can not obtain these woods ip 
commercial quantities from any other sources, Ag 
long as there is sufficient virgin timber on our 
Pacific coast we will have a market in Japan, 


according to Mr. Oxholm. 
Siberian timber grows much_~ smaller than 


American timber and does not furnish as high q 
percentage of clear lumber as the latter. For this 
reason Siberian lumber is not a direct competitor 
of American lumber and is used for entirely differ- 
«nt purposes. Pulpwood, props ete. constitute the 
bulk of the wood furnished by Siberia. Logging 
and labor conditions in Siberia are difficult and 
unstable, and with the present favorable rates 
which our Pacific coast shippers enjoy it is not 
very likely that Siberian timber can compete with 
American timber of equal quality, not to mention 
the higher grades. 

“Reports in regard to Siberian competition fre- 
quently make reference to the enormous timber 
area of that country, but fail to consider the diffi- 
culties connected with logging and transportation,” 
says Mr. Oxholm. ‘The Japanese are very enter- 
prising people and if Japan, with Siberia at her 
back door, has been unable to exploit Siberian 
forests during the last few years when high prices 
have prevailed, there is very slight possibility of 
ever making the Japanese lumbermen interested in 
the Siberian lumber production as long as the 
present low lumber values continue.” 


Liverpool Imports Exceed Demand 


WASHINGTON, D. C., Aug. 3.—Imports of most 
kinds of lumber into Liverpool, England, during 
June generally exceeded the demand and _ stocks 
have been increased, reports Consul Robert R, Pat- 
terson. There seems to be a temporary or sea- 
sonal lull in the market, but conditions as a whole 
are regarded as healthy. 


The demand for American walnut was partly 
met during June when arrivals of boards and 


planks were heavy. It has been possible for im- 
porters to build up small reserve stocks. Prices 
have eased slightly. The demand for walnut logs 
continues strong. 

Arrivals of sawn southern pine timber barely 
kept pace with deliveries, and it is reported that 
if the, present consumption continues the large 
stocks on hand will not be excessive. Business 
was very good in this branch during June and 
prices strong. Stocks of boards and planks are 


moderate and June deliveries exceeded arrivals. 
The import and consumption figures are double 


those for June last year. 

There were liberal imports of Douglas fir in 
June and prices have been reduced, with the re- 
sult that there is a steadily increasing consump- 
tion. 

There is nothing to report concerning the Amer- 
ican hardwood market. Sales of these woods have 
been off for several months and forward business 
is said to be stagnant. 


Brazilian Market for American Woods 


WASHINGTON, D. C., Aug. 3.—A. O. Pierrot, 
assistant trade commissioner at Rio de Janeiro, 


reports that the local lumber market is extremely 
dull in so far as imported woods are concerned, 
due to the constantly increasing quantities of local 
woods used in construction work and the increase 
in the price of American woods. <A few cars of 
white pine have recently been ordered. According 
to Mr. Pierrot, the Rio market should offer good 
possibilities for the sale of barrels and kegs of 
oak, due to the rapid development taking place 
in the wine growing industry in Rio Grande de Sul. 
Mr. Pierrot states that some use has been made of 
Itauba wood, found chiefly in the Amazon valley, 
for wine barrels. 


Sea eaeaeaaaaaaa 


Porto Rican Lumber Receipts 

WASHINGTON, D. C., Aug. 3.—A cablegram from 
Trade Commissioner James, San Juan, reports that 
receipts of lumber from the Gulf ports in July 
were fairly heavy. These shipments are largely of 
southern pine. 

LAA SASS SSES SEE SEE TEE) 

In Pima County, Arizona, pocket gophers 
at intervals have undermined 156 miles of 1r- 
rigation ditch hanks, with proportionate expense 
to farmers and irrigation companies in loss of 
water and cost of repairs. 
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Take Over Glen Ellyn Retail Yard 


GLEN ELLYN, Itu., Aug. 3.—The retail lum- 
per, coal and feed business of the Newton- 
Baethke Co., at this place, today was taken 
over by purchase, by the Alexander Lumber Co. 
While the new owners have taken charge of the 
pusiness and are conducting it with practically 
the same organization that the old company 
had, the new manager for the yard has not yet 
been appointed. The filling station, the gasoline 
and oil business, and the property on which the 
Newton-Baethke Co. has been operating, were 
not included in the sale, and the yard will be 
removed from its present site to a new location 
three or four blocks west, as soon as tracks 
and buildings are available. The ground space 
of the present site has become too valuable for 
use as a storage yard for coal and lumber, 
and as soon as it is cleared of the material 
now on it, this property will be subdivided and 
sold for business purposes. It is expected that 
shortly this plot will be covered with stores 
and offices. ; 

The Newton-Baethke Co. succeeded Churchill 
& Newton in 1903, the history of the original 
company going back to 1875. This company 
began business in the Chicago & North W est- 
ern depot, dealing in feed stuffs, and built the 
first elevator in this section. The Newton- 
3aethke Co. has supplied the lumber and other 
material for more than 90 percent of the homes 
and buildings of Glen Ellyn, having built up a 
tremendous business within the last few years. 
Although the business of the company has 
been strictly confined to Glen Ellyn and Whea- 
ton, thirty-four yard employees and seven 
office employees are necessary in order to take 
care of the business. The company owns six 
motor trucks and has kept six rented trucks 
busy practically the year round. 

Through its reproduction in that paper from 
a photograph, readers of the AMERICAN LuM- 
BERMAN are familiar with the appearance of the 
handsome office building which this company 
erected both as a monument to civic progress 
and to keep pace with the growth and rapid 
development of the business. W. H. Baethke, 
president Newton-Baethke Co., is a director of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation, and also is active in the affairs of the 
Northern Illinois Lumbermen’s Club; is a di- 
rector of the Du Page Trust Co., and for 
sixteen years has been chief of the Glen Ellyn 
fire department, all the members of which serve 
without pay. For twelve years he served on the 
Glen Ellyn school board, and is one of the lead 
ing members of the Lions Club. 

The new owner of this business, the Alexander 
Lumber Co., is one of the most prominent line 
yard concerns in [llinois, owning and operating 
some of the most successful and_ profitable 
lumber yards in the State. The head of this 
company is John Alexander, of Aurora, whose 
son represented the company in this purchase. 


. ie e 
Wins First Round in Income Tax Case 

sILOXI, Miss, Aug. 3.—A temporary injunec- 
tion restraining the State of Mississippi from 
enforcing income tax claims against the Robin- 
son Land & Lumber Co., an Alabama corpora- 
tion, was granted today by United States Dis- 
trict Judge E. R. Holmes, sitting in Biloxi with 
United States Judges Henry D. Clayton, of 
Alabama, and Nathan P. Bryan, of Florida. 
The lumber company posted a bond of $12,500 
under the court’s ruling and the injunction will 
remain in foree until the suit can be tried on 
its merits. 

Some months ago the Mississippi supreme 
court sustained the validity of Mississippi’s in- 
come tax law, in test cases filed by residents 
of Mississippi. On July 29 last the Robinson 
Land & Lumber Co. filed suit in the Federal dis- 
trict court at Biloxi, setting up the contention 
that the Mississippi law, as applied to its own 
situation, was violative of both Federal and 
State constitutions. The company operates saw- 
mills in Mississippi, but avers that the bulk 
of its product is sold in interstate commerce, 
its main office being situated in Mobile, and 
that its income is derived in part from sources 
entirely outside Mississippi. After apportion- 


ing its net income for the year on the basis 
outlined, it avers that under the regulations as 
promulgated, a greater proportion of its income 
would be taxed than provided by law and it 
would be forced t6 pay tax on its extraneous in- 
come, not properly taxable in Mississippi. The 
bill of complaint contends that the law is null 
as applied to foreign corporations and non- 
residents. ; 

At the preliminary hearing in Biloxi today, 
Attorney General Knox, of Mississippi, deliv- 
ered the argument for the State, while W. H. 
Armbrecht, of Mobile, Ala., presented the case 
for the plaintiff. With the lumber company 
victorious in the first round, efforts are being 
made to expedite the final hearing and decision. 
Counsel for the State agreed to file its answer 
within five days, and the court instructed the 
attorneys for both sides to prepare and submit 
their briefs within ten days. Following the 
presentation of the briefs, it is understood that 
the judges will decide the case on its merits 
without further argument. Thus it may be pos- 
sible to conelude the suit within thirty days. 
It will be carried, in all probability, to the 
United States Supreme Court on appeal. 


Study Tests of Spark Arresters 


[Special to AMERICAN LUMBERMAN by Air Mail] 

SAN FRANcIScO, CALIF., Aug. 3.—The tests 
of spark arresters, which are being conducted by 
the California Forest Protective Association, 
were studied at the holdings and in the opera- 
tions of the Weed Lumber Co., Weed, Calif., 
the McCloud River Lumber Co. and the Fruit 
Growers’ Supply Co., of Susanville. 

The tests were conducted on skidders, donkeys 
and locomotives under varied conditions and 
will be broadened to include other operations 
before definite results will be announced. At 
the recent tests the Swen arrester with an addi- 
tional screening is declared to have proved most 
effective. 

Another test will probably be made of a new 
arrester not yet patented, which is the product 
of A. D. Bergen, of Savannah, Ga., who after 
reading of the proposed tests in the July 11 
issue of the AMERICAN LUMBERMAN, has offered 
to submit blueprints from which is to be con- 
structed a working model of a new stack for 
locomotives. This stack will be remodeled to 
fit donkeys as well, according to S. Rexford 
Black, and exhaustive tests made with it. 

Walter Mulford, dean of the forestry division 
of the University of California, has agreed to 
arrange for several experimental tests which 
will be made at the university’s laboratories. 


SPEER EBEBBABAAS: 


. — . 
Texas Association Directors Meet 

Houston, Tex., Aug. 3.—Following the or- 
ganization meeting of the Valley division, held 
at La Feria, the board of directors of the Lum- 
bermen’s Association of Texas held a meeting 
at that place, on July 25. The board accepted 
an invitation to become affiliated with the 
Central Committee on Lumber Standards and 
also the advisory board of the American Rail- 
way Association, car service division. 

The secretary was authorized to have a con- 
tract drawn up that would cover any form of 
a materialman’s lien, such form to contain also 
a suitable clause for the protection of the retail 
lumber yards dealing with the bonding compa- 
nies. When printed, these forms will be avail- 
able to the members either through the associa- 
tion offices or through some printing company 
located at a convenient point in Texas. 

J. W. Rockwell, Thomas W. Blake, and 
Thomas C. Spencer, of Houston, and G. H. Zim- 
merman, of Waco, were appointed a committee 
to investigate what could be done toward main- 
taining a separate classification for the retail 
dealers under the Workmen’s Compensation 
Act. 

The directors authorized the president to eall 
a district meeting at an early date, of the 
dealers in north Texas, a convenient point and 
a date most satisfactory to the membership 
to be ascertained by him. 

The directors expressed themselves as grati 
fied over the success of the first district meet- 
ing at La Feria and as being in favor of addi- 
tional meetings for district organization. 





m We Have Some 
Real Values 


in Hardwoods 


It will pay factory buyers to 
get in touch with us on their 
hardwood requirements. 
We have some nice, dry 
stock which offers a real 
buying opportunity — and 
we are anxious to move it. 
Fair assortment in 


Qak, Gum, Ash, Elm 


What would you 
like to buy? 


BREECE 
-WHITE 


Manufacturing Co. 


Arkansas City, Ark. 


Chicago Lumber & Coal Co., 
St. Louis, Sales Agents 


(AE ives 


Finish and Trim 
In the Same Car 


That’s the way to keep your 
investment down and keep 
your stock bright and clean. 

McMinnville Cumberland 
Mountain soft textured oak 
products can be obtained in 
any quantities you require to 
keep your assortments well 
balanced. There is consider- 
able satisfaction in ordering 
your oak flooring, interior 
trim and finish from the same 
manufacturer. 

Send us a trial order for a 
straight or mixed car. 


MINN GCo 


MCMINNVILLE,TENN. 
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Cc LOVISIANAéa C— 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 
> 1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 

Gum 50,000' 4/4 FAS Pl. Sap Gum 

Cottonwood | 75,000' 4/4 No. 1 Com. Plain 

Sycamore Sap Gum 

Red Gum 1 car 4/4 No. 1 Com. Red Gum 

Willow 1 car 4/4 FAS Red Gum 


Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 














Manufacturers of band 
sawn hardwoods. 
Grades guaranteed un- 
der rules of National 
Hardwood Lumber 


Association. 


We solicit your inquiries: 


Bonita Lumber 
Company, Inc. 
BONITA, ("92ten*) LA. 

















Ha AMI MOND, +4 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 


I. C.R. R. 

















We can most always furnish orders for 
SAWN RED ° 
2 wuire Oak Cross Ties 
Standard 6x8-8' 0” 


Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 

















ult longleaf 
ellowPine lebe 


a Lake Charles, Louisiana 
















GF f carck : Sao 


Manufacturers 


a Leaf Pine and Hardwoods 








DETROIT, MICH. 


Aug. 3.—Hardwood purchases in the automotive 


industry have fallen off considerably, in accord 
with a policy of buying only for immediate needs. 
Improved buying in the furniture industry is cited 
as a marked development. Gum in particular is 
said to be finding increased favor with both furni- 
ture and automotive plants. 

While the extensive use of steel bodies in the 
automotive industry, especially by the Ford Motor 
Co. and Dodge Bros., has displaced hardwoods to 
a considerable extent, a promising factor is the an- 
nouncement by the Fisher Body Co. of plans for 
the manufacture of motor bus bodies upon a large 
seale in this city. According to trade factors this 
move will make necessary increased buying of ash. 
The company will manufacture for the newly cre- 
ated motor bus division of the General Motors Cor- 
poration, a direct outgrowth of the recent merger 
with the Yellow Cab Co., of Chicago. The Fisher 
Co. has acquired the old Buick plant, which will 
be given over entirely to the production of bus 
bodies. The constantly increasing demand for 
closed cars also is pointed out as a favorable fac- 
tor, although its ultimate effect is minimized con- 
sidcrably by the more extensive use of steel for 
bodies on enclosed jobs. There has been no cur 
tailment of demand for long length hardwood by 
automobile and body plants, the percentage ranging 
from 35 to 50 pereent. 

No large volume of business is being placed at 
higher prices in the softwood market. Dimension 
has not displayed any strength, but inch stock has 
been selling well. Immediate business in retail 
yards is reported as entirely satisfactory, but the 
speculative features of the building program in this 
section have somewhat retarded the placement of 
future orders. An especially good demand for oak 
flooring is noted. 

R. H. Van Doren, of the Detroit office of the Tri- 
State Shingle & Lumber Co., is making a business 
trip through the South. 

The City Commission of Cadillac has accepted 
the offer by the Cummer-Diggins Lumber Co. of a 
large tract of cut-over land in the southeastern 
corner of Colfax Township. The condition of the 
gift is that the land be used as a publie park and 
as an experimental plot for reforestation. 

A number of novel athletic events are being 
worked out by the committee in charge of the com- 
bination concatenation and picnic to be held by the 
Detroit Hoo-Hoe Club at the farm of C. I. Weeks, 
near Utica, on Saturday afternoon, Aug. 22. 


MEMPHIS, TENN. 


Aug. 3.-—More activity in the southern hardwood 
market was noted last week than at any time for 
the last thirty or sixty days. Many large orders 
were reported coming from buyers that are run- 
ning for cover with the announcement of heavy 
curtailment of production. Mills are closing down 
rapidly in this territory, and reports from the 
Appalachian region say mills are down in that sec- 
tion. Nearly a hundred mills are now down, and 
others will close by Aug. 15. Production will be 
curtailed to the extent of 150,000,000 feet by the 
middle of this month. Rains are keeping loggers 
out of the forests, and there are but few logs along 
the rights-of-way. Prices have started upward and 
common oak is said to have advanced $2 to $3. 
Other prices are holding up well, and are appar- 
ently on the upgrade. Inquiries are coming from 
all sources, and find manufacturers firm, low offers 
being refused. Demand from the box manufactur- 
ers has been the feature of the week. The agri- 
cultural implement manufacturers have come 
into the market, and are preparing to place some 
nice orders for prompt and future delivery. The 
building trades people are still the heaviest buyers 
of hardwood. The hardwood flooring people and 
interior trim mills continue to be good consumers. 
This demand has held up well and is coming from 
all parts of the country. Many inquiries are now 
coming from the furniture groups. They are pre- 
paring for fall buying to cover the orders that were 
taken during the recent shows. ‘The automobile 
demand is still very poor; however, some orders 
are coming in daily from this group. <A few are 
buying for fall requirements while prices are low. 
Export demand is only fair. The United Kingdom 
is taking on a small volume. Jacations are on and 
practically no new business is expected before 
Sept. 1. The demand from other parts of the 
world, however, is very encouraging. Many in- 
quiries are being received. 

Employees of the Southern Hardwood Traffic 
Association are taking their annual vacations. The 
policy of this firm is to give practically all em- 
ployees their vacations at one time, only a skeleton 
force being kept in the offices. This plan was in- 


augurated several years ago by J. H. Townshend, 
secretary-manager, and has been followed each year 
since. 


EVANSVILLE, IND. 


Aug. 3.—Southern Indiana hardwood trade has 
improved. Prices remain at low levels, but those 
of some items are tending upward. A good deal of 
business has been coming from the building inter- 
ests. Most local wood consuming factories in this 
section continue on steady time. A good many in- 
quiries are coming in. Veneer trade has been very 
good all season. Retail lumber trade continues 
fairly good. ‘Tie trade also has been fairly good, 
Box business continues quite active. 

Dan Wertz, of the Maley & Wertz Lumber Co., 
has been reélected president of the city school 
board. 

Frank C. Storton, of the Evansville Veneer Co,, 
says there has been some improvement in business 
of late. Mr. Storton, who is secretary of the Ey- 
ansville Lumbermen’s Club, plans its first fall 
meeting for Sept. 6. 


LOUISVILLE, KY. 


Aug. 3.—Business continues to come in quite 
well on hardwoods, inquiries being fair, and orders 
good, while shipping has been quite heavy in the 
last thirty days. Prices are gradually tightening, 
and gum items are better than for some months, 
there having been an increase in sap grades during 
the week. Production over the last thirty days 
was a trifle off. Buyers are showing more interest 


in stocking a little beyond immediate needs. Local 
quotations on inch stocks at Louisville read: 
Quartered white oak, FAS, $125@140; common, 


$75@85; quartered red oak, FAS, $105@110: 
common, $65@67.50; plain white FAS, $85@100; 
common, $60@62.50 ; plain red, FAS, $82 @90 ; com- 
mon, $57@60. Poplar, FAS, $105@110; saps and 
selects, $70@75 : common, $50@55. Quartered red 
gum, $85 and $60; plain red, $83 and $56; quar- 
tered sap, $57 and $44; plain sap, $55 and $35. 
Chestnut, $105 and $57. Cottonwood, $53 and 
$38. Ash, $90 and $55. Basswood, $85 and $55. 

0. G. Krider, of the Louisville office of the South- 
ern Hardwood Traffic Association, is on a motor 
trip to Atlanta. 

Emil Anderson, Southern Planing Mills Co., 
Louisville, also treasurer of the Kentucky Retail 
Lumber, Dealers’ Association, was announced as 
Republican candidate for the board of park com- 
missioners. 

W. A. MacLean, president Wood Mosaic Co., 
spending the rest of the summer at his home : 
Canada. 

Cc. C. Hieatt, City Mill & Lumber Co., 
is back from a trip to Miami, Fla. 


MERRILL, WIS. 


Aug. 4.—Demand for all items of lumber is in- 
creasing, and prices are strengthening, although 
they have not yet advanced. The furniture trade 
is buying a large quantity of common grade lum- 
ber for upholstered furniture. The box trade is 
very active, and is consuming large amounts of 
the lower grades. The interior trim makers are 
keeping up their demand fairly well for this time 
of year. <A brisk trade in trim is expected as 
soon as buildings are advanced sufficiently. 

Demand for lath is quite active and prices have 
strengthened considerably. No. 1 4-foot hemlock 
lath are selling at $7.50 to $8; No. 2, at $5.50 to 
$6, while 32-inch lath are $3.25. 

The Kinzel Lumber Co.’s sawmill at Merrill 
closed down Thursday, July 23, for six weeks in 
order to install new set works. The mill sawed a 
total of from 15,000,000 to 16,000,000 feet last 


MILWAUKEE, WIS. 


Aug. 4.—There is a fairly good movement of 
lumber in the Milwaukee market. Prices have ad- 
vanced on all lines. The retail yards are conserva- 
tive about placing their fall bookings. They have 
been carrying small stocks so far, and it is almost 
imperative that these be increased for the fall. 
With building increasing in the city and the coun- 
try there will be a heavy demand on the yards. 
Southern pine, which was marked up a few weeks 
ago, is firm at the new figure. Country business 
is improving each week; it is still spotty, but the 
southern and eastern sections of the State are 
better than most other districts. City building 
is active. Each week shows an increase over the 
total for the same week of 1924. Millwork fac- 


Louisville, 


tories report business good, and are receiving new 
orders steadily. 


A few of the mills have started 
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on the storm sash business, while others here will 
not get into that until next month. 

A trust fund was created by Mrs. Martha Steph- 
enson, widow of Isaac Stephenson, United States 
senator and one of the pioneers in the lumber in- 
dustry of Wisconsin in 1922, and the income of it 
is to go to her son, Grant T. Stephenson, according 
to her will, which has been filed in the Milwaukee 
County probate court. As the petition for admis- 
sion of the will to probate gives the amount of the 
estate as only $100,000, it is believed that most of 
the property which she inherited from her husband 
went into the trust fund. The petttion states that 
her estate consists of personal property entirely. 
Several bequests are made in the will and the re- 
mainder of the money reverts to the trust fund. 


JACKSON, MISS. 


Aug. 3.—Local manufacturers of hardwood re- 
port market conditions improved in the last week, 
items of red gum, ash and plain oak showing 
strength. Prices seem to be a little firmer, and 
some advances have been made on red gum. The 
export market seems to be picking up. Many mills 
in this section closed down on Aug. 1, and prac- 
tically all those operating are on part time. Logs 
are still scarce, as farmers refuse to get them 
out at prevailing prices. 


CINCINNATI, OHIO 


Aug. 3.—Albert E. Beadle, assistant chief of the 
lumber division, Department of Commerce, who has 
just been appointed to the position of trade com- 
missioner to handle lumber matters exclusively, 
with headquarters in the office of the commercial 
attache in London, England, was in Cincinnati for 
a day conferring with exporters relative to his 
new duties. Mr. Beadle will serve as an impar- 
tial observer in the lumber field abroad, his terri- 
tory to include the British Isles, northern France, 
Holland, Belgium and the north coast of Germany. 

Dwight Hinckley, president National American 
Wholesale Lumber Association, has just returned 
from a trip to the Pacifie coast. Mr. Hinckley 
was accompanied on the trip by W. W. Schupner, 
New York City, secretary of the association. 

A number of Cincinnati lumbermen, members of 
the Cincinnati Lumbermen’s Golf Association, went 
to Indianapolis on Thursday evening to play as 
guests of lumbermen golfers of Indianapolis on 
Friday. The Cincinnatians plan to return the 
courtesy later in the season. 

Robert Warn, of the Warn-Hamrick Co., who 
is chairman of the publicity committee of the Cin- 
cinnati Lumbermen’s Club, will leave’ Satur- 
day for a vacation in Pennsylvania. Mr. Warn 
will spend several days in Pittsburgh and put in 
the rest of his time at Grove City. He will motor 
there and back. His family has been at Grove 
City for the summer. 

James J. Ryan, recently manager of the hard- 
wood mill of the Foster Lumber Co., at Fostoria, 
Tex., has entered the employ of the Warn-Hamrick 
Co., of Cincinnati, starting Aug. 1. Mr. Ryan 
started his career in the lumber industry as lumber 
inspector and salesman for Bennett & Witte, later 
acting as salesman for the Kellogg Lumber Co. 
After an extended trip to the southern mills, he 
will open up a new territory on the road for the 
Warn-Hamrick Co. 

Grover C, Jones, sales manager M. B. Farrin 
Lumber Co., is spending a vacation in a tour of 
eastern resorts and cities. 

Ross Slonicker, of the Mowbray & Robinson Lum- 
ber Co., has returned from a ten days’ business trip 
to New York City and other eastern ports. 

J.C. West. of the J. C. West Lumber Co., will 
make a week's motor tour into West Virginia next 
week. He will visit Parkersburg, Buckhannon and 
Elkins among other places. 


BUFFALO, N. Y. 


Aug. 3.—Quiet times in the lake lumber trade 
are revealed by the figures for July receipts at this 
port. Only one small cargo was received, amount- 
ing to 200,000 feet. Wholesalers report that they 
are looking after the sales of their present stocks, 
rather than adding to them. Buying will be mod- 
erate until the market is in better shape. 

About thirty members of the Buffalo Lumber 
Dealers’ Association were guests at a lawn party 
given by Mr. and Mrs. Coleman J. Ehrmann on 
July 29 and were entertained by presentation of 
two hundred slides showing places visited by Mrs. 
Ehrmann on a trip to Europe. She inspected many 
interesting spots abroad, including some of the 
principal battle-fields. Mr. Ehrmann is president 
of the West Seneca Lumber Co. 

The Buffalo Lumber Dealers’ Association will 
hold its annual golf tournament on Aug. 27 at East 
Aurora. Harold Hauenstein has had charge of the 


Preliminary arrangements. 

Clark W. Hurd, of Hurd Bros., is one of the offi- 
cers of the Erie County Fair at Hamburg again 
this year, to be held during the week of Aug. 31. 


He is a member of the public speaking and parade 
committees. 

Elmer J. Sturm, of Miller, Sturm & Miller, has 
been appointed a member of the inspection rules 
committee of the National Hardwood Lumber Asso- 
ciation. 

H. A. Plumley, of the Hugh McLean Lumber Co. 
and president Buffalo Lumber Exchange, is spend- 
ing a two weeks’ vacation on the Canadian shore of 
Lake Erie. . 

Maurice Welsh, of the Memphis Hardwood Lum- 
ber Co., Greenville, Miss., and John Luntz, jr., of 
the Greenleaf-Johnson Lumber Co., Baltimore, were 
visitors here last week. 

Charles L. Betts, who is associated with the 
Betts Lumber Co. at Philadelphia, Pa., was a vis- 
itor to the local office and yard of the company a 
few days ago. 

George B. Montgomery, formerly an active mem- 
ber of Montgomery Bros. & Co., and now a resi- 
dent of Redlands, Calif., will return this week 
from several months in Europe. 

Cc. W. Bodge and Horace Bodge spent several 
days last week fishing in Blackstone Lake, in 
upper Canada, where they found the muscallonge 
biting in good shape. 

W. L. Blakeslee, of Blakeslee, Perrin & Darling, 
left last week for a vacation, which he will spend 
at his summer camp on Lake Erie. 

Arthur J. Yeager, vice president Yeager Lumber 
Co., who has been ill for the last six months, is 
now convalescing and was able to take an automo- 
bile ride last week for the first time since his ill- 
ness. 

Henry Feist, head of the lumber and planing mill 
firm of John Feist & Sons’ Co., is out of the hos- 
pital this week and recovering from an operation. 


BAY CITY, MICH. 


Aug. 4.—There has been no change in prevailing 
prices on hardwoods during the last week. De- 
mand continues rather spasmodic, and no future 
commitments are being made. Shipments are keep- 
ing pace with production and, therefore, stocks 
have not increased to any great extent during the 
last month. The hardwood flooring industry re- 
ports a very consistent demand for its product, 
and stocks have been redueed considerably during 
the last thirty days. There is a tendency toward 
higher prices on some items. 

Cc. E. Dant, of Dant & Russell, Portland, Ore., 
has been visiting his father, of this city, and was 
accompanied by his brother, James A. Dant, of 
Dant & Reynolds Lumber Co., Detroit. 


ATLANTA, GA. 


Aug. 3.—With the automobile body trades and 
implement manufacturers in the central western 
territory buying more actively than they have in 
several months, and furniture factories, particu- 
larly in the North Carolina territory, increasing 
their orders steadily, the turning point appears to 
have been definitely reached in the hardwood mar- 
ket here. Inquiries are more active from most of 
the principal consuming sources than they have 
been in several weeks. 

At present the primary automotive demand is 
for thicker dimensions of white ash, 10/4 to 16/4, 
though some buying of maple and elm also is re- 
ported. Larger mills are now booking about as 
much of this business as they can handle. White 
ash is very firm, running $125 to $160 for the 
10/4, 12/4 and 16/4 in FAS, and averaging about 
$100 for No. 1 common and select, the principal 
grades now being taken. Maple and elm prices also 
are stable. 

Having excellent orders in hand, furniture fac- 
tories are producing actively in nearly all parts of 
the South, though the principal activity is in 
North Carolina, eastern Tennessee and Georgia. 
All items in gum are in good demand, with most 
orders for immediate delivery and factories stock- 
ing but little lumber ahead. Ag a result, prices 
for all gum items show a strong tendency upward. 
Quartered red averages $83@85 for the 4/4, 5/4, 
6/4 and 8/4 FAS, with No. 1 common $55@65, 
and No. 2 $30@38. Plain red gum is $75@S85 for 
FAS in the four dimensions, $50@65 for No. 1 
common, and $30@38 for No. 2. In plain sap 
gum, prices for FAS have advanced $1.50 to $2 
the last few days, quotations being $49 for FAS 
4/4, $53 for 5/4 and 6/4, and about $55 for 
8/4. No. 1 common has also advanced a little, 
running $31 to $40 for the four sizes. Some de- 
mand for oak and poplar also is reported from fur- 
niture plants. Prices showed no changes in the 
last two weeks. 

Flooring manufacturers and millwork plants are 
two other good buyers, both showing an increasing 
activity. 

Many mills, particularly smaller ones, still re- 
main closed, but are planning to reopen shortly if 
conditions continue to improve. During the shut- 
down, mills have been doing considerable repair 
work. 
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Cc N. C. PINE Cd 


Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 





You'll find our prices 
right and our quality 
unexcelled in 


oe 
o, 
% Partition, Ceiling, 
& Moulding, Trim, 

G Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 








Talk About Values 


You sure get your share of 
them when you buy our 


& 
N. ¢. Pine Roofing 
Long and Yellow Pine "prshand 
Car and Cargo Shipments. 


Ellington & Guy, Inc., "uit. Richmond, Va. | 















QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Ik, 
Rowland Lumber Co., ‘°Y2*. i. 
Operating John L. Roper Lumber Co. 
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This Brand 
Protects 


You 








Always 
Look For It 


We stencil this brand on 
the ends of every N. C. Pine 
board—right where you and 
your customers can quickly 
identify the lumber of full 
thickness. 


For many years we have 
been supplying the needs of 
exacting lumber buyers. We 
know that the big majority 
of buyers will never accept 


lumber thinner than 4%” 
when dressed two sides. 
Such lumber would lack 


stiffness and strength. That 
is the principal reason why 
we have continued to manu- 
facture the old reliable thick- 
ness and to brand every 
board. To be sure of get- 
ting the best lumber specify 
the 


Extra Standard 
Dressed Board 


. This board possesses max- 
imum strength and stiffness 
as it is full }3’”’ when dressed 
two sides. There is no bet- 
ter “one-inch” lumber, nor 
is there any better N. C. Pine 
lumber than Camp is manu- 
facturing, 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
SEO. W. JONES, Mer., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
Ec. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 
i NI 5.555 00S 0s osce~seeenana cee 600,000 feet 
RI TINIE os sip'scaces canines ccaeee 500,000 feet 





Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 
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TACOMA, WASH. 


Aug. 1.-—At a conference July 30 of Tacoma and 
Pierce County officials, attended also by a commit- 
tee named by President James G. Newbegin, of the 
Tacoma Lumbermen’s Club, it was virtually agreed 
that the Tacoma harbor is to have the protection of 
a $100,006 fire boat as soon as details of appro- 
priation of the needed funds and construction of 
the boat can provide it. Its introduction would 
make so large a reduction in insurance rates of 
property it would protect that little opposition has 
been met to the plan. City officials expressed a 
willingness to appropriate half the sum needed, and 
the county officials intimated they would furnish 
the rest, while prominent lumbermen have _ indi- 
cuted that, should the appropriations fail, they 
would donate to the project. 

At Wednesday’s meeting of the Tacoma Lumber- 
men’s Club considerable interest was shown in 
claims of Dr. Paul G. von Hildebrand, of Chicago, 
for a new synthetic building material to be made 
from waste wood from mills. The material, it is 
claimed, would have low inflammability and is a 
poor conductor of heat. It would not be aimed as 
a substitute for lumber but would be used largely 
where composition wall board is used and for in- 
sulating and lining. Dr. von Hildebrand is in this 
city to interest Tacoma lumbermen in its manu- 
facture. 

Continued hot dry weather during all of July led 
to numerous destructive fires in spite of the closest 
guarding, and damage resulting has cost lumbermen 
many thousands of dollars. The plant of the 
Murphy Lumber Co., at Yacolt, was destroyed this 
week, with 200,000 feet of lumber, the loss being 
estimated at $50,000. The George Simpson Lum- 
ber Co. plant at Maytown, in Thurston County, was 
destroyed, loss about $100,000, when the entire 
town of Maytown was reduced to ashes and a 
hundred persons left homeless. Olympia sent aid 
in the way of fire fighting equipment and supplies 
for those whose homes were destroyed. A serious 
fire was reported in the green timber of the Linde 
Shingle Co. in Grays Harbor County, more than 
sixty acres having been burned over. No imme- 
diate relief is forecast from the dry weather. 

The Tacoma furniture exposition held the early 
part of this week at the Balfour-Gutherie dock at- 
tracted the largest number of visitors and was 
generally declared to be the most suceessful ever 
staged here. The ‘Tacoma manufacturers an- 
nounced a plan for giving the buyers carload rates 
on shipments, whether purchased from one firm or 
several. 

Lumber carriers at Tacoma docks during the 
last week follow: Dickman mill, Everett, 270,000 
feet, California: Africa Maru, 950,000 feet, Ori- 
ent; Pacifie, 500.000 feet, east coast. Balfour dock, 
Jane Nettleton, 500,000 feet, California ; Portacoma 
piers, Pacific Commerce, 60,000 feet, 1,700 doors; 
IIane Nettleton, 100,000 feet, California; Africa 
Maru, 850,000 feet, Orient; Toyana Maru, 600,000 
feet, Orient; Moorderdyk, 12,000 doors, 200,000 
feet; Dorothy Wintermore, 275.000 feet, Califor- 
nia; John C. Kirkpatrick, 300,000 feet, California : 
Koshin, 400,000 feet, Orient; Achilles, 2,000,000 
feet, Orient. Tidewater mill, Zverett, 200,000 feet, 
California ; Dorothy Wintermore, 625,000 feet, Cali- 
fornia: Wapama, 150,000 feet, California. Termi- 
nal dock, Henry S. Grove, 575,000 feet, east coast ; 
Mikiki, 1,200 tons box shook, 300,000 feet lumber, 
75,000 poles; Providencia, 75,000 poles, Mexico ; 
Robert Luckenbach, 500,000 feet, east coast ; Doro- 
thy Luckenbach, 2,000,000 feet, east coast ; Katrina 
Luckenbach, 475,000 feet, 4,000,000 shingles, Gulf. 
saker dock, Glymont, 240,000 feet, California ; 
Arizonan, 4,000,000 shingles: 2,000 cross arms; 
Daylestrin, 150,000 feet, California. St. Paul & 
Tacoma Lumber Co. dock, Oregonian, 700,000 feet, 
east coast; Willhilo, 1,000,000 feet, east coast. 
Puget Sound Lumber Co. dock, Providencia, 100,000 
feet, Mexico; Wheatland Montana, 600,000 feet, 
Orient. Speery Mill, Rk. Jefferson, 215 tons shook. 


SEATTLE, WASH. 


Aug. 1.—A. J. Wartes, manager Excel Shingle 
Co., has returned from an extended trip to the At- 
lantic seaboard and the Southern States, and re- 
ports a notable change in the attitude of the build- 
ing publie toward roofing. The point is that all the 
better class homes everywhere are turning to 
higher grade materials of some kind. The owners 
of residences have come to realize that, after all, 
a house is not a good house unless it has a good 
roof on it. This conviction has been brought about 
by better merchandising, due in a considerable de- 
gree to more advertising and better advertising 
than formerly was employed, Mr. Wartes says. The 
tendency all over the country is toward the use of 





higher grade shingles, resulting in a marked im- 
provement in the consumption of that type of 
roofing material. Mr. Wartes was gone seven 
weeks and four days, visiting many of the larger 
cities, including Minneapolis, St. Paul, Chicago, 
suffalo, Springfield, New York, Washington, Bal- 
timore, Atlanta, Jacksonville, Birmingham, Frank- 
fort, Dallas, Fort Worth, San Antonio and El Paso. 
Speaking of the outlook for the remainder of 1925, 
he believes there will be good general business in 
the entire district roughly described as the north 
central United States, where agricultural condi- 
tions are encouraging and satisfactory. 

B. R. Lewis, president Clear Lake Lumber Co., 
returned Thursday from a visit to Minneapolis and 
adjacent territory. He says: “There are in evi- 
dence the finest crops and business prospects the 
country has ever seen. 3ut what good does a 
thing like that hold out for the lumber industry ? 
We are like a famine in an oasis, or starvation in 
the midst of plenty. In my judgment we ought to 
vet a ruling from the authorities in Washington 
recognizing lumber as an agricultural crop, and 
placing us lumbermen on the basis of codperative 
marketing of a product of the soil. I do not be- 
lieve our troubles can be solved in any other way. 
Demoralization in the price of our product creates 
demoralization in other branches of the industry. 
If the price were stabilized, it would be the best 
thing for everybody concerned—for manufacturer, 
dealer and the public. We have done everything 
except to sell our lumber properly.” 

Lewis Schwager, of Schwager-Karlen Lumber Co., 
Seattle, has just returned from a very pleasant va- 
cation trip in the East. While away he attended 
the centennial meeting of his class at the Univer- 
sity of Minnesota; went to Poughkeepsie for the 
boat races, then came back to Detroit, where he 
purchased a new Packard car. Mrs. Schwager 
joined him at Chicago and they drove back to Se- 
attle. 

“Save the forests’ is the legend on a handsome 
illuminated poster now being displayed by the 
Standard Oil Co. of California. ‘Always put out 
every spark, cigarette, cigar, match, campfire,” it 
urges. At the base of the poster, which represents 
a high development of the artist’s skill, there is a 
floral scene with a full-blown Shasta daisy, and 
back of it is a flare of destructiye red typefying the 
flame. The Standard Oil Co. has issued the posters 
through interest in forest protection, and is dis- 
playing them at service stations and at entrances 
to parks. A total of 80,000 posters is being dis- 
tributed in the entire Pacile coast region, and of 
that number there are 5,000 in the Seattle district 
alone. 

The mill of the Dent Lumber & Shingle Co., at 
Berrydale, Wash., will start up the first of next 
week after undergoing a thorough overhauling. Its 
capacity is 40,000 feet an eight hour shift. Stock 
is sold by the Seattle office, which also does a 
general wholesale lumber business. 

Frank Keenan, until recently of Albuquerque, 
N. M., has come to Seattle to open an office for the 
A. L. Clarke Lumber Co., of Dallas, Tex. Formerly 
Mr. Keenan was located in Spokane, and later was 
with the Seattle offices of the Ocean Lumber Co. 

J. P. Foster, of Baltimore, Md., head of the 
wholesale and retail organization of James P. 
Foster & Co., is in Seattle in attendance at the 
Triennial Conclave of the Knights Templar. Dur- 
ing his visit here he paid a eall on an old-time 
friend, John Collins, of the John Collins Lumber 
Co. 

O. G. Huff, of the Huff Lumber Co., South Bend, 
Ind., was in Seattle during the week on a tour of 
fir territory. From here he went to Portland, Ore. 

Cc. R. Caskey, Chicago wholesaler, who has been 
visiting in Seattle for several weeks, will soon re- 
turn by the southern route, stopping at Los Angeles 
and New Orleans. 

R. Hf. Brinker, of the E. K. Wood Lumber Co., 
Oakland, Calif., is renewing acquaintance with old 
friends in Seattle. During the war, “Bob’’ held a 
responsible position with the Ames Shipbuilding Co. 
in this city. 

John R. Lenox, of the Lenox Lumber Co., Min- 
neapolis, Minn., is making a business trip to Seattle. 

Lee E. Force, manager Douglas Fir Exploitation 
& Export Co., has returned from an automobile 
trip to San Francisco. Mrs. Force accompanied 
him. He reports that while the export mills are 
not yet doing the volume of business they should 
do, compared with their capacity, they are pretty 
well taken care of. 


James Crockett, leading importer of Sydney, 


Australia, and F. H. Beaney, director George Wills 
& Co. (Ltd.), of Melbourne, are in Seattle. 
L. D. Thompson, of Harris Bros. Co., Chicago, 
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accompanied by Mrs. Thompson, is spending his 
yacation visiting his Seattle friends, among them 
Clifton Lawton, of Parks & Lawton. 

The Foster-Wyman Lumber Co. has rearranged 
its offices, taking another room, and refurnishing 
part of the space. 

W. F. Nelson, of Dallas, Tex., who sells red cedar 
shingles exclusively in that city and territory, is 
paying a visit to the J. E. Pinkham Lumber Co. 
and other shingle producers on the Coast. 

W. H. Oliver, of the Seattle Cedar Lumber Co., 
and his family are leaving today on a vacation trip 
which will include a visit to Yellowstone Park. 

Ed. Luke. of the J. E. Pinkham I.aimmber Co., and 
his family have just returned from a two weeks’ 
vacation on Orcas Island. Ed reports that the 
fishing was fine. 

Joseph H. Ward, commission lumber and shingle 
salesman, of St. Joseph,. Mo., was the week-end 
guest of W. E. Howard, of the Chinook-Gobey Co., 
at the latter’s summer home on the slopes of Mt. 
tainier. Mr. Ward will visit some of the mills 
before returning home. 

Kd. F. Rose, of Shenandoah Lumber Co., Shenan- 
doah, Towa, and Mrs. Rose are visiting Seattle as 
part of a combined business and vacation trip. 


LOS ANGELES, CALIF. 


Aug. 1.—Water shipments to the docks of south- 
ern California for the first six months of the year 
ended June 30 totaled 755,840,000 feet, which is 
slightly under last year’s total of 786,660,000 feet. 
There was a heayy shrinkage of redwood volume 











By handling heavy timbers for a Monon railroad 
repair gang, the captain of the University of 
Indiana football team, Lawrence Marks, is har- 
dening wp for the fall games with such goodwill 
that the foreman says it will take four men to 
replace him after his vacation job is finished 





this year, the totals being 59,675,000 feet for the 
first six months of 1925, as compared with 104,- 
255,000 for the first six months of 1924. Douglas 
fir, however, increased in volume this year over 
last, the fir totals for the first six months of 1924 
being 682,425,000 feet, and this year 696,165,000 
feet. 


June was the largest month so far this year in 


Water receipts, with a total of 146,125,000 feet. 
January record was 121,480,000 feet; February, 
97.380,000 feet; March, 129,235,000 feet; April, 


131,955,000 feet; May, 129,675,000 feet, and June, 
146,125,000 feet. Considering that June was the 
largest month of the year in lumber receipts, and 
the amount of lumber removed from the docks, 
demand has been greater than many persons gave it 
credit for. 

Pacific coast lumber rates to Mobile and other 
Gulf ports will be increased 50 cents a thousand 





feet, effective today, it was announced by steam- 
ship lines engaged in the service. The increase 
follows closely a similar boost in rates between 
Pacific coast perts and the Atlantic seaboard, an- 
nounced Monday last. The increase to the Gulf 
will be put into effect by conference lines as well as 
non-conference lines. 

The McCormick Steamship Co. carrier Walling- 
ford, expected at Los Angeles harbor tomorrow 
from Portland, will Have the distinction of being 
the first McCormick vessel ever to visit the new 
harbor at Long Beach. Aboard the ship is a large 
consignment of lumber which is to be used in the 
new wharf of the Baxter Lumber Co., one of the 
chief pole handling concerns on the Paceifie coast. 
The Multnomah, expected here today from Port- 
land, has put into Santa Barbara to discharge a 
part of her lumber. 


COOS BAY, ORE. 


Aug. 1.—The Brookings mill and camps have not 
resumed cutting, nor is there any announcement of 
resumption. Two or three of four Reedsport mills 
remain idle. Operators, however, admit orders are 
holding up, and that their trend is to increase. 
The Coos Veneer & Box Co. will operate a night 
shift from this time probably all through the win- 


ter, it announces. Coos Bay mills, including the 
Stout Co. A and B at North Bend and the Coos 
Bay Lumber Co.'s two mills at Bunker Hill, are 


operating on full six day schedule and sawing lum- 
ber as fast as possible. ‘The Western Lumber Co. 
veneer factory in Marshfield is running one shift 
a day. The Black Creek logging camp of the 
Stout Lumber Co., in the southern part of western 
Douglas County, has a force of about eighty men. 
More are to be added to the work as operations ex- 
tend. ; 

Foreign vessels scheduled Coos Bay loading in 
August number only two to date, a couple of Jap- 
anese steamers which will take cargo for Japan. 
These are the Gyokoh and Woyo Marus. They are 
scheduled for late in the month. 

The John L. Aasen property, now under receiver- 
ship, with an indebtedness of $147,000, will not 
pay any creditors, the receiver, Harry Kelly, told 


the circuit court this week. 
BEND, ORE. 
Aug. 1.—High officials of the Shevlin-Hixon Co. 


and allied interests were in Bend early this week, 
coming in from Klamath Falls by auto on a brief 
inspection trip. Members of the party were T. A. 
McCann, former manager of the Bend plant and 
now vice president of the general company; E. Ll. 
Carpenter, of the Shevlin-Clark-Carpenter Co., and 
B. W. Lakin, general manager of the McCloud Lum- 
ber Co., MeCloud, Calif. Mr. Carpenter was accom- 
panied by his son, Lawrence, and Mr. Lakin, by his 


wife. 
BELLINGHAM, WASH. 


Aug. 1.—Several million feet of lumber and box 
shook were shipped by loal cargo mills this week, 
and vessels that will load other millions are due. 


The week's business follows: E. K. Wood Lumber 
Co., Africa Maru, 600,000 feet here and 500,000 
feet at Anacortes, for China; York City, 500,000 
feet, Australia; El Capitan (due), 1,000,000 feet. 
California. Morrison Mill Co., Makiki, 750 tons of 
shook, Hawaii. Bloedel Donovan Lumber Mills, 
Oregonian, 1,000,000 feet, Boston; Makena, 300,- 
000 feet, Hawaii; Eagle, 1,500,000 feet, Atlantic 


coast: York City, 1,000,000 feet, Australia; Whit 
ney Olson, 1,500,000 feet, California ; Apago Maru 
(due), 1,000,000 feet, Japan; Mauna Ala, 300,000 
feet, Japan. 

The Morrison Mill Co., through President Archie 
Morrison, has made application to the Port Com- 
mission for the use of two and one-half blocks of 
tidelands for log storage purposes. The application 
will be considered by the commission on Aug. 5. 

Vice President Joseph G. Earles, of the Puget 
Sound Sawmills & Shingle Co., says that the com- 
pany’s sawmill and planing mill will begin operat- 
ing on or about Sept. 1 and that its logging camp 
in Concrete district will begin shipping at the same 
time. One shift will be operated in the mills, em- 
ploying about 125 men. The company has let a 
contract for its storage sheds, and on these, the 
planing mill and the steel burner, 100 men are 
working. Machinery for the planing mill is arriv- 
Ing. 

teporting that he found things in Hawaii more 
interesting than the island’s volcano, C. W. “Jack” 
Mason, purchasing agent for the Bloedel Donovan 
Lumber Mills, and Mrs. Mason have returned from 
a month in the Hawaiian group. He said that in 
Hawaii he motored for sixty miles through sugar 
canes, for thirty miles through a cattle ranch and 
for twenty miles through a coffee plantation. He 
was told that the cattle ranch has 35,000 head of 
cattle and 50,000 sheep, and that the cattle herd 
is the largest one outside of the Argentine. 

President Fred J. Wood, of the E. K. Wood 
Lumber Co., left Bellingham this week on a 
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The Chosen Wood 
On Atlantic Coast 


In fact it proves to be a 
big favorite wherever used 
or sold because Goldsboro 
North Carolina Pine is 
naturally suited to all build- 
ing needs. 


Our present holdings of 
virgin timber afford buyers 
a steady supply of lumber 
for years to come. 


Whatever your requirements 
may be, give us an oppor- 
tunity to demonstrate our 
prompt service by rail or 
water. 


Johnson & 
~ Wimsatt 


WASHINGTON, D. C. 
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H.B.Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


Red Cedar Shingles. 
MIXED CARS 


from 


Minnesota Transfer 
Yards or our 


Granite Falls, Wash. mills. 
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F YOU use BOX SHOOKS or cut 
| to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 

Deli Pondosa Pine 
elivered 

Prices «Engelmann Spruce 

Anywhere. | Mountain Red Cedar 

| Mountain Hemlock 


Sullivan Creek Lumber Co., Ltp. 


Post Office: BIRCHBANK, B. C. 


Telegraph Office: Trail, B.C. 
in Position 


NOW to Supply 


a Few More Dealers 


Having recently added to our 
sources of supply, we are out for 
more business from retailers. 




















Let’s have your inquiries. 














wae senpunyees TTT 

lacturers’ A\gents~ 

J” R. A. Long Bidg., - KANSAS CITY, MO. 
111 W. Washington St., | CHICAGO, ILL. 
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month’s cruise in Alaska and British Columbia 
waters. He was accompanied by Mrs. Wood and 
his daughter, Miss Marion Wood ; his brother, W. T. 
Wood, of Berkeley, the company’s vice president, 
and his family, and by his uncle, C. A. Fair, of San 
Francisco, the company’s secretary. The voyage is 
being made in Mr. Wood’s private yacht, the Hk- 


wood. The party will go us far north as Skagway, 
WINNIPEG, MAN. 
Aug. 3.—-A second advance in Coast prices was 


announced this week. The outlook for prairie trade 
is good and many western mills are flooded with 
orders placed during the last thirty days. Coast 
mill stocks are very badly broken, and many Win- 
nipeg wholesalers can promise shipments now no 
earlier than in thirty days. Secretary Ritter, of 
the Western Retail Lumbermen’s Association (Can- 
ada), who has just returned from visiting Pacific 
coast points, confirms reports of low stocks. The 
Coast mills are not putting on any extra shifts, 
however. Mountain mills also report having a tre- 
mendous amount of orders on hand. About the 
only mills in position to give immediate shipments 
are the northern spruce producers. It is expected 
that there will be a 360,000,000-bushel crop in the 
three Prairie Provinces ; harvesting is expected to 
be pretty general by the middle of August. 

Wm. Hardy, who for a number of years was 
connected with the Birnie Lumber & Coal Co., at 
Calgary, Alta., has started in business for himself 
under the name of the Traders Lumber & Coal Co. 
IIe intends to wholesale Coast and Mountain lum- 
ber, as well as coal. 

General Manager Bell, of the Prince Rupert 
Spruce Mills, of Prince Rupert, B. C., was a vis- 
itor in Winnipeg recently. 

W. P. Dutton, president and general manager 
Great West Lumber Mills, left on a week’s business 
trip to western points. 

Bob Winton, sales manager Pas Lumber Co., left 
for Minneapolis this week, the sales office having 
been transferred. Mr. Fitzgibbons was appointed 
local representative. 

I’. W. Hess, general manager Revelstoke Sawmill 
Co. (Ltd.), Calgary, which operates in the neigh- 
borhood of seventy lumber yards in Saskatchewan 
and Alberta, passed through the city last week on 
his way home from Minneapolis. 

The Winnipeg Hoo-Hoo Club expects to call a 
special meeting the first part of August to appoint 
a committee on the proposed trip to Spokane to 
take in the thirty-fourth Annual. 


OMAHA, NEB. 


Aug. 3.--Country trade in Nebraska has shown 
more life during the last few days than at any 
time since the first of the year. General rains 
have covered practically the entire State, and the 
crop outlook is now exceptionally good. The coun- 
try dealers are sending in more orders and in- 
quiries than in months, and good fall trade is 
looked for. Jobbers are now putting their efforts 
toward selling the country dealers, for urban build- 
ing is letting up somewhat. There is no trouble in 
financing any sensible undertaking. 

KE. C. Miller, of the E. C. Miller Cedar Co., Aber- 
deen, Wash., and his wife were in Omaha a week 
ago and called on J. J. Dodge, secretary-treasurer 
Dodge Lumber Co., Omaha. They had been at 
Kansas City, and previous to that were at a num- 
ber of eastern points. 


DULUTH, MINN. 


Aug. 3.--A real revival in the placing of orders 
for northern pine was experienced during the last 
ten days, attributed largely to a picking up of busi- 
ness from the agricultural districts, of Minnesota 
and North Dakota. A survey of the trade showed 
that the northern pine mills are from ten days to 
two weeks behind in-their orders. The shipping 
departments of the mills are operating at their full 
capacities and orders have been accumulating on 
the books. Fair inquiry came to hand for eastern 
shipment. Inquiry for box lumber is showing im- 
provement. One of the companies booked 300,000 
feet of box for Chicago shipment. All lines are 
firm and conditions are such that dealers are hope- 
ful of advances of $1 or $2 in the near future, in 
line with the strength being shown in western and 
southern pine and fir. 

Business in lath has been more active lately, 
but with the price standing at $8.50, Chicago, 
manufacturers and dealers are complaining that 
there is no money in the business for them. A 
dealer here who handles considerable lath said 
that two of the smaller mills supplying him will 
accept orders only for immediate shipment at cur- 
rent market. 

Sawmill companies at Duluth, Cloquet, Virginia 
and International Falls are still operating on al- 
most a capacity basis. In every case their cuts 
have been exceeding earlier estimates, and yet no 
congestion has been reported in mill yards. Esti- 
mates have been made by some that consider- 


able supplies of logs will be carried over and it ig 
thought that cuts will be curtailed next winter, 
Activity by operators getting out pulpwood and 
railroad ties, however, is expected, as supplies 
were about cleaned up in those lines this season 
as a result of curtailment in woods operations last 


winter. 
KANSAS CITY, MO. 
Aug. 4.—-Lumber demand is continuing its up- 


ward trend and prices are advancing. The activity 
of country retailers is largely responsible. Purchas- 
ing by city vards is holding up well. Loeal condi- 
tions continue excellent. More than twice as many 
permits for dwellings have been issued here this 
year so far, as in the same period last year.  Re- 
ports from country yards say that lumber is begin- 
ning to move out now, and that a good many jobs 
are being figured. Only early frosts can damage 
the corn crop and, with good prices assured, the 
farmers are beginning to get out from under their 
debts with money to spare. 

HI. Clay Dennis and Mrs. Dennis are spending 
two weeks at Green Mountain Falls, Colo. 

Frank Watkins, southern pine sales manager for 
the Exchange Sawmills Sales Co., left today to 
spend his vacation at Brainerd, Minn. 

W. A. Barker, who has been sixteen years with 
the Long-Bell Lumber Co., in the offices here, has 
been made assistant secretary of the company, 
succeeding James Burton, jr., who resigned to open 
a local office for George H. Burr & Co., of St. Louis, 


BEAUMONT, TEX. 


Aug. 3.—Considerable improvement was noted in 
the southern pine market last week and, with sub- 
stantially increased volume of buying, prices tended 
slightly upward. Mills are still behind with tim- 
ber orders, and some of them are having to refuse 
additional orders because they can not fill them 
quickly enough to meet the desires of buyers. 
Stocks at mills continue badly broken and, if one 
is to judge by the number of rush orders being re- 
ceived from retail yards, they are low on_ stocks 
there also. General rains have fallen in Texas dur- 
ing the last week, but in most cases too late to 
benefit crops. They will, however, provide grass 
and water for livestock. 


HOUSTON, TEX. 


Aug. 4.—There has been a good volume of south- 
ern pine business from the North, and from east 
of the Mississippi, and a surprising amount from 
certain sections of Texas in spite of the drouth. 
Northern and eastern Texas crops are apparently 
in fair condition, but central Texas admittedly is 
in bad shape. Some rain has been falling during 
the last few days, but not enough to make any 
difference in logging. Most mills are putting in 
full time, now that the sales volume has increased 
and prices picked up. 

John Shippen, of the Wilson Lumber Co., De- 
troit, Mich., was a recent visitor to Houston for 
the purpose of making purchases. 


NORFOLK, VA. 


Aug. 3.—During the last two weeks there has 
been a gradual improvement in demand for North 
Carolina pine, rough and dressed. The prospects 
are very bright that August business will exceed 
July, and there is an indication that prices will 
be higher. The band mills have good stocks avail- 
able but feel that these will come in handy when 
buying is brisk, while the small mills have been 
able to keep their stocks down rather low. Mill 
labor conditions are bad, as the farmers require 
lots of men for tobacco and other crops. Few, if 
any, mills that shut down have started up again. 

Demand for 4/4 edge No. 2 and better, band or 
circular sawn, has been rather light. Prices are 
holding steady. No. 2 and, better 4/4 band sawn 
stock widths have not been very active. Cars of 
mixed widths of circular stocks have been moving 
better, and prices are slightly higher. Many buy- 
ers are using circular because the price is lower 
than that of band sawn lumber. Edge 4/4 No. 3 
continues very quiet, and the same is true of No. 
3 stock widths. Some mills have been inclined to 
move some No. 3 stocks at slightly less prices, but 
are selling cautiously. Edge No. 2 and better, 5/4 
and thicker, has been moving fairly well in mixed 
cars and bringing good prices. No. 2 and better 
bark strips continue quiet, rough and dressed. 

The demand for 4/4 edge No. 1 box has been 
better so far as mills in position to make cargo 
shipments are concerned. These mills recently have 
been able to move most of their surplus at fair 
prices f.o.b. mills, but delivered prices are low 
when compared with those of rail mills. As these 
mills sell out, the position of all rail mills on edge 
box is strengthened. Edge 4/4 No. 2 box has been 
moving a little better recently, but is far from 
active. No. 1 4/4 stock box, rough and dressed, 
No. 2 4/4 stock box has 
Industrials are not using 


has not been very active. 
been moving fairly well. 
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as much of this grade as they usually do. Stock 
pox, 5/4 and 6/4, air dried or kiln dried, is moving 
fairly well, but edge continues very dull. Box 
park strips, 4/4, rough and dressed, continue very 
quiet. Air dried strips are rather scarce. 

Sales of flooring, thin ceiling, partition ete. have 
shown a slight improvement during the latter part 
of July. Surplus stock is rather large, but will 
come in handy if demand should improve. Kiln 
dried roofers have not been very active, but air 
dried are moving better. Air dried advanced under 
pressure of wholesale buying several weeks ago, 
put yards are buying very cautiously. Some Geor- 
gia mills have had to recede from their advanced 
position. Framing has been moving a little better, 
put special length orders are still in the majority. 
Lath are not very active, but demand is about 
equal to supply due to many mills being shut down. 
Prices have advanced. 


SHREVEPORT, LA. 


Aug. 5.—Increased business has given a cheerful 
tone to the southern pine market. There has been 
a willingness on the part of the mills to sell, 
coupled with a disposition on the part of buyers to 
place orders. In a general way the market is 
firmer, the tendency having been slightly upward 
for several weeks. Demand has been steady all 
week. Most orders call for prompt shipment, and 
in a few days the buyers begin wiring for car num- 
pers. Orders seem to be coming principally from 
the larger centers. There have been very few “dis- 
tress transits.”” Heavy showers fell in some sec- 
tions, and nearly the whole territory has had some 
rain. but not enough to retard logging, manufac- 
turing or shipping. The small mills are in fine 
shape to haul their product to the railroads, and 
are moving a considerable amount. 

J. S. Welsh, secretary-treasurer Peavy-Byrne 
Lumber Co., and his family left a few days ago 
for Colorado and other points in the West. 


WARREN, ARK. 


Aug. 3.—The Arkansas soft pine market has 
been active, and is much stronger than for some 
time, prices making slight advances practically 
throughout the list. No. 2, 8-inch, which has been 
a weak item, has strengthened considerably, as 
have floorings. Finish and finish products are 
moving readily at good prices. Inquiries are being 
received in good volume from the retail dealers. 
Yard orders are mostly for mixed cars, but some 
straight car buying is being done, indicating that 
dealers are replenishing depleted stocks. Indus- 
trial buying is slightly heavier than it was last 
week, although car material is being bought in 
about the same volume. Mill stocks are somewhat 
broken, there seeming to be a scarcity of 8-inch 
B&better particularly, and of some other items. 
Production this week has been normal. Shipments 
exceeded production slightly, and new business ex- 
ceeded both production and shipments. Small mill 
production is somewhat increased due mostly to 
rains providing a better supply of water. 

Among hardwoods, gum is in most demand. Mar- 
ket weakness has about disappeared, although there 
has been no decided advance in prices. White oak, 
which was in less demand than red, is now stronger 
and brings better prices than red. Floorings are 
moving readily at fair prices. Gum and oak trim 
are moving at good prices. The hickory market is 
weak. Hardwood production remains on about same 
levels as for the last month or two. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 1.—All the mills are again operating after 
the shutdown. Several remained down for ten 
days to three weeks after July 4, overhauling. The 
Donovan Mill No. 1 resumed July 23. All the mills 
report full order files, and there is a much better 
tone to the markét than for some time previous. 

August will see a number of. mills resume cut- 
ting cedar lumber for the Japanese market.’ The 
cedar market has been practically dormant for the 
last few months, and flitch mills have been idle. 
During the inactive period the mills have been 
overhauled and remodeled. The mill of the Grays 
Harbor Cedar Co., in Aberdeen, will open Aug. 3. 
This plant has been completely rebuilt and elec- 
trified. The plant will get out daily about 30,000 
feet of flitches, 30,000 feet of bolts and 40,000 feet 
of logs. An organization has been formed along 
the lines of the Douglas Fir Exploitation & Export 
Co. to make standard, uniform grades for cedar 
products. The new organization will include prac- 
tically all of the cedar mills of the two harbors, 
and will be called the Grays Harbor & Willapa Har- 
bor Cedar Export Co. 

Forest fires west of Hoquiam still menace green 
timber. During the week over sixty acres of 
logged-off land belonging to the Linde Shingle Co. 
was burned, the fire traveling toward the green 
timber of the Neff & Merrill interests. 

Shingle men from various producing points in 





southwestern Washington met in Hoquiam this 
week for a general discussion of the shingle 
situation. 


A. E. Hulbert, of the Hulbert Mill Co., Aber- 
deen, returned thig week from Yellowstone Park. 
With Mrs. Hulbert and her sister, Miss Myers, of 
San Francisco, he made the trip by motor. 

Chester Kellogg, of the Portland office of the 
E. K. Wood Lumber Co., has been the guest of his 
brother, George G. Kellogg, of Hoquiam. 


LAKE CHARLES, LA. 


Aug. 3.—Buying of southern pine has been a 
little more general, and more items on the list 


have shown activity, but the tendency to buy in 
small lots continues very pronounced. Through- 
out this belt, production has been greatly reduced, 
most mills operating only four days a week. <A 
number of small price advances have been noted 
recently, and there is a general feeling of optimism. 
Dimension is in fair call. Timbers continue in 
unusually good demand, are very scarce and are 
drawing top prices. Most building items are in 
good call, especially lath and flooring. Export 
demand remains fairly satisfactory, especially from 
the Mexican and South American markets. A few 
mills in this section report a fair volume of busi- 
ness from the railroads, but railroad demand in 
general is not good. Oil field material for Gulf 
eoast fields is moving well. Rains have fallen 
pretty generally throughout the territory. Crops 
are beginning to move. As fall building will be 
heavier than usual, the outlook for a further im- 
provement in lumber demand is very bright. 


SACRAMENTO, CALIF. 


Aug. 1.—-Three new sawmills in the Lakeview 
section are rapidly nearing completion. The Lake- 
view Mills & Timber Co., on Crane Creek, has com- 
pleted the engine room installation, and most of 
the sawmill machinery, and this week the shotgun 
feed was being put in place. Foundations are ready 
at the Edgerton & Adams mill, near Mud Creek, 
and installation of machinery will begin immedi- 
ately. J. A. Edmisten, whose mill site is in Warner 
Canyon, expects to be operating before the end of 
August. 

Laying of track has begun on an extension of 
several miles to the Sand Creek unit of the Algoma 
Lumber Co.’s logging railroad. Timber areas 
opened up by the tract will not be logged until next 
spring. 

Installation of Sumner electric dogs on the car- 
riage in the Shasta View Lumber Co.’s sawmill at 
Klamath Falls will begin within a few days. 

The McCloud River Lumber Co. has donated three 
acres of its cut-over land to the Chico State Teach- 
ers’ College for an administration building site for 
the college's summer school at Mt. Shasta City. 
This is the second grant of land the company has 
made to the institution. 


BOSTON, MASS. 


Aug. 3.—The New England lumber market is 
showing the usual influences noted in the summer 
vacation season. Business is showing a good 
volume, however, and the general price situation 
is stronger. There is no quotable change in eastern 
spruce frames and random, but the undertone of 
the market is somewhat firmer than it was one 
month ago. The present tendency in the lath mar- 
ket is now thought to be upward. White cedar 
shingles are easy, but the red cedars are distinctly 
firmer. The tone of the eastern market is stronger 
for practically everything on the Pacific coast lum- 
ber list, fir in particular. Southern pine flooring 
and partition are commanding better prices. Roof- 
ers are distinctly firmer this week. Hardwood 
flooring prices are still somewhat erratic notwith- 
standing the very fair current demand. The out- 
look for hardwood lumber in general is now diag- 
nosed as quite favorable. 

Some very substantial cargoes of Provincial and 
west Coast lumber are now arriving at New Eng- 
land ports and being moyed promptly into con- 
sumption. The Goodfellow arrived here last week 
from Vancouver, B. C., with 41,403 pieces of hem- 
lock and 14,900 pieces of fir for local distribution 
by the United States & Foreign Sales Corporation. 

Greater Boston lumber retailers are still wor- 
ried by the threat of a disastrous general strike 
by all the building trades. Further conferences at 
City Hall and efforts by federal and State concilia- 
ters have postponed action to next Friday. A 
strike at this time would tie up fully $30,000,000 
worth of construction work, and halt the extensive 
lumber deliveries being made by metropolitan retail 
yards. 

Cc. G. Ferguson, of the Central Lumber & Sup- 
ply Co., New Bedford, Mass., took a leading part 
in a pretty wedding which was one of the impor- 
tant social functions of the early summer season in 


that district. The bride was Mr. Ferguson’s 
daughter. 
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FIR 
OR 


cars with uppers. 


HEMLOCK 


SHIPLAP 


Either No. | or No. 2 common 
shipped DRY in straight or mixed 


Snappy Service 





TACOMA, ° . 





PACIFIC STATES LUMBER CO. 


WASHINGTON 








S. B. Marvin, 


Joseph Lean, 
Frank Probst, 
O. G. Valentine. 


REPRESENTATIVES: 
518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
P. O, Box 744, Omaha, Nebraska 
P. O. Box 1187, Fargo, No. Dakota 
P. O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 
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CALIFORNIA 


WHITE 
PINE 


You'll like our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 


BOX, SHOP 
and CLEARS 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 


a 





Dealers! 


With 100 Mills 
at our door 


Your order is placed 
at once. Our close 
touch with the mills 
offers better service 
and price. 





Advance Lumber Co. 


309-310 Lindelle Bidg., 
SPOKANE, WASHINGTON 





H. B. HEWES, 
President 
W. T. VIRGIN, 
Vice-President 
R. H. DOWNMAN 
J. H. McWILLIAMS 
T.C.TERWILLIGER 
Sec.-Treas.&Gen.Mgr. 
F. E, WALKER, 
Asst. Sec. & Treas. 
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get what 
you want 
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Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 








agg Se 43 : ee 

We guarantee to replace free of charge any 
of our colonial columns made with the taper- 
ed dovetail joint that comes apart in the joint 
from any action of the various climates. 


We can supply mixed cars containing 
any of the following items: 


Fir Columns—- Porch Rail—Mouldings 
Doors—3-Ply Panels—Windows 


Mutual Fir Column Company 





P. O. Box 1348, TACOMA, WASH. 








The Polleys 
Lumber Co. 


Pondosa 
Pine 


Manufacturers of 


meni 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 








Short Length Uppers 
We ship them at a saving in 


CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
FIR - HEMLOCK .- CEDAR 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
The Lumberman’s Actuary, price postpaid, bound 
fin leather, $8.50. AMERICAN LUMBERMAN, 4381 8. 
Dearborn 8t., Chicago, Ill. 





TUSCALOOSA, ALA. 


Aug. 3.—Southern pine demand and prices con- 
tinue to gain strength. Volume of inquiry is not 
greater, but a larger percentage is developing into 
business. Bargain prices are rapidly disappearing. 
There is less haggling, and buyers are realizing 
that delayed bookings will likely cost them more 
in the future. Manufacturers are expecting further 
advances of $1 to $3 during the next thirty days. 
Transit shipments are moving very much better 
than they were two weeks ago, and prices are 
about $1.50 a thousand better than they were 
thirty days ago. 


TORONTO, ONT. 


Aug. 3.—Just now Ontario trade is not good, 
and prices are unsatisfactory. The buyer still 


has control of the market, and the seller is very 
keen to dispose of his stocks. The natural result 
is that profit is very hard to find. It is not be- 
lieved that this condition will last much longer 
than during the present month. Ail the signs, at 
present, indicate reduced logging operations in the 


woods next winter. Not only would this be a 
logical development growing out of market con- 
ditions now prevailing, but manufacturers, after 


holding meetings for discussing the outlook, have 
announced their determination to reduce their out- 
put by about one-half. The sawing season for 
northern hardwoods is now practically over and 
there is not much of a supply of thick stock on 
hand. The demand for No. 2 and No. 3 common 
birch has continued strong, and stocks are pretty 
well sold out. ‘Their reduction is expected to 
bring about the use of No. 1 common to a greater 
extent among manufacturers requiring birch for 
their raw material. Northern hardwood manufac- 
turers are looking for improved trade conditions 
in the near future. The results of the July fur- 
niture sales in Ontario have been very encourag- 
ing and stocks are now low. The demand for hard- 
woods from this industry is expected to increase, 
Also there seems to be an improvement in the in- 
quiry for hardwoods on the part of automobile body 
manufacturers. 

A trade treaty has recently been completed be- 
tween Canada and the British West Indies, assur- 
ing to these two countries better steamship service 
and increased tariff preference on a number of ar- 
ticles, among them lumber. 

Ifon. James Lyons, who is minister of lands and 
forests for Ontario, returned recently from a sur- 
vey, made by airplane, of northern timber re- 
sources. He covered a distance of 1,300 miles, the 
flying time being nine hours and fifty-six minutes. 
The trip was specially arranged, so that the min- 
ister might inspect the timber areas on Ground 
Ilog and Abitibi Rivers that are now being offered 
for sale by the Ontario Government. The depart- 
ment plans upon developing extensive power on the 
rivers in this area. 

The department of lands and forests of Ontario 
is calling for new tenders for pulpwood and timber 
limits on the east and west sides of Lake Nipigon, 
Thunder Bay District, the watershed of Kapus- 
kasing River; the watershed of Mattagami River, 
and the watershed of the Ground Hog River, all 
in the district of Cochrane. Tenders will be re- 
ceived up to Sept. 10. 

The new Nova Scotia Government that was re- 
cently elected has announced the creation of a 
portfolio of natural resources and provincial de- 
velopment, with John A. Walker in charge. This 
department will have charge of the workmen’s com- 
pensation board and all matters relating to the 
forests and game. 

John Breakey (Ltd.) and the Fraser Companies 
are having their timber limits in Quebec inven- 
toried by forest engineers. 


MINNEAPOLIS, MINN. 


Aug. 4.—A week characterized by a sharp in- 
crease in business has been recorded in the lumber 
industry in the Northwest. In this territory vir- 
tually all of the improvement is predicated on as- 
surances that farmers, who have begun to lay in 
another large crop, will have expanded buying 
powers. <A significant feature is that the usual 
summer lull in the lumber trade has been turned to 
fair business. ‘Today, stocks in the hands of the 
retailers and industrial users are low because of 
hand-to-mouth buying. Yet, in the aggregate, sales 
of lumber have been large. The only answer then, 
according to lumber authorities, is that there must 
be a continued good business. 

There is an unmistakable tendency shown by 
northern pine buyers to forego hand-to-mouth pur- 
chases. Industrial users also are buying more 
freely. The smallness of the supply being laid by 
at the mills for the winter period is a matter of 
some concern among users. The tremendous drain 
on stocks leaves little reserve, and each week is 
aggravating the situation. Heavy business has 
characterized the last two weeks. The mills are 
rushed with shipments and with orders. There is 





little prospect now that the mill stocks can be ma. 
terially increased within the next few months, 

Manufacturers of farm implements and other 
products requiring hardwoods have reached a point 
where they are buying for future needs, convinced 
the business is ahead, and actually they are doing 
a larger business today. Red cedar shingle prices, 
which have reached a higher level than for many 
weeks, are being maintained. 

Relationship between the west Coast producers 
and the eastern wholesalers are becoming more 
satisfactory, in the opinion of R. L. Reynolds, sales 
manager Willapa Lumber Co., Portland, Ore., who 
was in the Twin Cities recently on his way home 
after an eastern business trip. 

West Coast forest products are being more liber. 
ally distributed in the eastern States, according to 
S. L. Boyd, American representative of the B. ¢, 
Spruce Mills (Ltd.), of Lamberton, B. C., who just 
has returned from the East. Wholesale distriby- 
ters on the Atlantic seaboard, some of whom ship 
two hundred miles inland, have enjoyed a satis. 
factory business. 

John C. King, Cleveland (Ohio) wholesaler, vis. 
ited here on his way home from a business trip to 
the producing districts of British Columbia. He 
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Lumber in pile, and logs in the water or on cars, 
occupy the forefront of this picture of Seattle, 
Wash., which is one of a series of abstractions 
of American cities on which Louis Lozowick has 
been working for five years, and which will be 
exhibited in New York next January. The 
artist is an American whose work is widely 
known and highly regarded in Modernist circles 
in Europe 





predicted that in the near future Pacifie coast lum- 
bermen will be compelled to establish higher prices 
for their products. 

P. M. Parker, president P. M. Parker Lumber 
Co., Minneapolis wholesaler and manufacturer of 
pine and hardwood, is reported to be critically ill 
at Northwestern Hospital, Minneapolis, following 
a slight stroke suffered late last week at the Lum- 
ber Exchange Building. 


PITTSBURGH, PA. 


Aug. 4.—Wholesale lumber dealers report the 
forward trend of business well maintained, and 
retailers continue optimistic. Continued improve- 
ment in the steel industry is still enlarging the 
industrial demand. Prices on all varieties of 
lumber appear strong, with a few slight advances 
reported, 30th the high and the low grades of 
Appalachian hardwoods are moving freely, with a 
fair demand for the commons. The hardwood 
market in fact is improving every week. The de- 
mand in the Buffalo, Jamestown and northern New 
York districts is better, and in the metropolitan 
New York area is reported far better. Firsts and 
seconds in poplar, oak, chestnut, ash and maple 
are in excellent demand with an upward trend. 
There are no surplus dry stocks available, and 
shortages are reported in select oak flooring. Fir 
is stronger on a continued good demand, with 
searcities in some items. Hemlock continues in 
about the same position in which it has been for 
some time. Slight advances all along the line are 
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reported in southern pine, with further advances 
expected, as there are no surplus stocks and the 
mills are a little behind in shipments. The up- 
ward trend continues in the white pines, includ- 
jng California white and sugar pines and Idaho 
and Pondosa, with more advances expected in all 
common grades. Retailers report southern pine 
ygards, flooring and siding especially strong, with 
advances of $1 to $2 in timbers and $1 to $3 in 
fooring. ‘The retailers view the outlook as good 
for the fall trade. 

The Blair County Lumbermen’s Credit Bureau 
neld a picnic last Wednesday at Alfaretta Park 
in Huntingdon County, which was attended by 
about eight hundred, including lumber dealers and 
employees and their families. 

A tract of more than two acres of vacant in- 
dustrial land situated along the Pennsylvania Rail- 
yoad, near Homewood station in the eastern part 
of the city, has been purchased for about $100,000 
from the George Lauder estate by Frank C. Hoff- 
man, president Hoffman Lumber Co., which will 
erect on the premises a modern planing mill for 
its own use. 

Harry B. Leech and Charles S. Ewing, of the 
3abeock Lumber Co. Offices, are absent on their 
yacations, the last named being in the Muskoka 
region of Canada. 

BE. H. Stamm, of the Acorn Lumber Co., is spend- 
ing a vacation of three weeks in Canada. 


JACKSON, MISS. 


Aug. 3.—Local manufacturers of southern pine 
report the market gained considerable strength last 
week. Demand has exceeded production 25 to 30 
percent, and stocks have been reduced consider- 
ably. Aug. 1 price lists show advances on many 
items. No. 3 boards have advanced, and demand 
continues good. Flooring is moving in good vol- 
ume, and inquiries for car material are being re- 
ceived. Lath are exceptionally strong, and stocks 
at mills are depleted, so that only end loading is 
now obtainable. Crop conditions over the State 
continue splendid, and point toward a good farm 
demand for low grade lumber this fall. Local 
puilding,continues heavy. 


DENVER, COLO. 


Aug. 3.—Volume of lumber sales during July 
was reported by local dealers the same or slightly 
above the figures of a year ago. There has been 
no important changes in the lumber market for 
the last several weeks. 

Friends of J. Elmer McPhee, secretary of McPhee 
& McGinnity Co., have been congratulating him 
upon his ability as a golfer, since he returned 
from the Colorado State Golf Tournament, at Colo- 
rado Springs, bringing with him a silver cup, 
having been winner of the Pioneer Flight. 

Fred B. Conine, president Oregon Lumber Co., 
is spending a week in the mountains, entertaining 
friends from the Coast and showing them the 
beauties of Colorado. 


SPOKANE, WASH. 


Aug. 1.—Demand this week has continued ex- 
ceptionally good for July. Shipments by the larger 
concerns have more than kept pace with production, 
and they have somewhat less stock on hand than 
they had a year ago at this time. Overproduction 
has been used as the current explanation of the 
low prices of the last few months, but it would 
seem not so much a case of overproduction as fear 
of it. The mills are not and have not been run- 
ning at anything near capacity. Realization of the 
fact that there is actually not an oversupply, to- 
gether with the encouraging increase of demand 
this month, has developed a very general atmos- 
phere of confidence and optimism. Advances of $1 
to $2 on the principal items of Pondosa and Idaho 
white pines may be looked for early in August, 
probably this coming week, in keeping with the 
prediction of a prominent local lumberman who 
asserted recently that there would be an average 
seneral advance of $4 per thousand on Inland Em- 
pire pines before winter. 

A party of Spokane and Idaho lumbermen spent 
last week in the Clearwater country and came out 
by raft down the north fork of the Clearwater. The 
party packed in eighty-five miles from Oro Fino to 
the mouth of Beaver Creek at its junction with 
the North Fork. Here they built a raft and made 
4 swift return trip down the river. The Spokane 
members were Henry G. Klopp, of the White Pine 
Sash Co., and R. C. Lammers, of the McGoldrick 
Lumber Co. The others were Ben Bush, Idaho 
State forester; I. H. Nash, Idaho State land com- 
missioner ; Henry Shellworth, land agent for the 
30ise-Payette Lumber Co.; A. W. Laird, general 
manager, and S. D. Decker, land agent of the Pot- 
latch Lumber Co. 

P J. M. (Jim) Brown, president Spokane Hoo-Hoo 
‘lub and of the Long Lake Lumber Co., together 
With S. A. Kimbrough, cashier of the Exchange 
National Bank, of this city, and Mrs. Kimbrough 
leave tonight for Seattle, where they are to em- 


bark for a three weeks’ inland passage cruise to 
Skagway and inland from there. 

L. S. Case, general manager Weyerhaeuser Sales 
Co., and Mrs. Case are visiting Mrs. Case’s sister 
at Carmel, Calif. They drove down last week and 
will spend several weeks. 

R. M. Bergdahl, of the Weyerhaeuser Sales Co., 
was one of the Spokane Knights Templar who at- 
tended the annual meeting in Seattle this week. 

Huntington Taylor, general manager Edward 
Rutledge Timber Co., Coeur d’Alene, Idaho; Mrs. 
Taylor, Mrs. Taylor’s sister, who is Mrs. Drew 
Musser, of Little Falls, Minn., and her husband, 
Drew Musser, are on an automobile tour of Coast 
cities—Seattle, Tacoma and Portland. 

Oscar Johnson, of the E. W. Robinson Lumber 
Co., Denver, Colo., was here Monday en route home 
from a California trip. 


VANCOUVER, B. C. 


Aug. 1.—This week, intercoastal lumber trade 
is the strong feature of the market, though in- 
quiries from New Zealand and Australia show 
much greater strength. One firm alone is ship- 
ping an average of 20,000,000 a month to the At- 
lantie coast, and others bring the total well up 
to double that figure from British Columbia mills. 
The 12,000,000-foot order from Quebec is still 
dangling, though a substantial part is practically 
assured for this year’s cutting. Great Britain is 
in the market for another large order of railway 
ties, some of which is sure to be added to the 
many tie orders the Coast mills have been cutting 
all season, 

Prairie consumption is good, and within the next 
three weeks an increase in orders from the Prairie 
Provinces is expected. A new price list is now 
in effect, marking advances of $1.50 to $3 on 
dimension and uppers. Before the new list went 
into effect, mills here had booked up some 600 
cars, now being delivered. Buyers are not very 
enthusiastic over the new price list, but oper- 
ators are confident that the rail market is due 
for unusual activity this fall. 

Shingle mills are dallying with water routing 
of their product to the Atlantic coast at 25 cents 
less under rail freight rates. Orders today are 
well up to stocks, and material in the dry kilns 
is already routed before it is ready to be loaded. 

Log prices are firm, with demand more active, 
owing to the promising outlook and somewhat 
curtailed production due to fire hazard conditions 
in the woods. Log stocks in the water are being 
bought up more keenly, because mills do not wish 
to be caughtghort if the dry weather of this month 
causes the usual general shutdown of the camps, 
at the very moment both foreign and rail trades 
are becoming more active. 


PHILADELPHIA, PA. 


Aug. 3.—Wholesalers are now generally of the 
opinion that the market has now reached a state of 
stability. Some of the largest retailers have placed 
large orders. Inquiries continue heavy. For the 
first time in many months, supply and demand are 
nearly balanced. Many mills are securing better 
prices here. Shortleaf pine roofers and sizes have 
advanced during the last few weeks, about 50 cents 
on each. Surplus rough stocks are nearly cleaned 
up, and prices continually become firmer. West 
Coast fir and hemlock continue to arrive in large 
quantities. Prices of these show little change, 
since much of the stock is yet unsold. Increase 
in freight charges has caused an advance of prices, 
but not to any appreciable extent. Hardwood prices 
continue firm, with no change. The spruce lath 
market is firm, with good quantities moving. For 
the first time in this vicinity, red gum is being used 
for flooring. At a suburban building operation, 
known as Hollywood, the floors are of this lumber. 


ATLANTA, GA. 

Aug. 3.—With no signs of abatement noted in 
construction in any part of the South, southern 
pine demand is active, mills in this section pro- 
ducing on a good basis with shipments in excess 
of production. The fall outlook is said to be par- 
ticularly good. The cotton crop will be the largest 
in several seasons, with prices holding firm around 
25 cents a pound. Inquiries from retailers indi- 
cate that there is very good business in prospect, 
particularly in southern Georgia territory, which 
has the largest tobacco crop in the history of the 
State. Millwork plants are taking actively of 
woods for interior trim, with kiln dried finish, 
boards and dimension all in good demand. Finish 
is showing a marked tendency upward, advances of 
$1 to $3 being noted in some items of both rough 
and surfaced B&better. Pine flooring demand is 
active, with price advances of $1 to $1.50 noted 
in Nos. 1 and 2 common 1x4-inch, quotations at 
mills being $36.50@37 and $18@18.50, respec- 
tively. The B&better is $41.50@42. The 1x6-inch 
No. 2 is up about $1 to $1.50, while an increase 
of about $2 to $2.50 is noted the last two weeks 
in No. 3. B&better is $41@42. In ceiling a de- 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


Friend Retailer: — 


Building contracts in April are reported to 
have increased 13% to the highest for any 
April on record—and for the first four months 
of this year construction in the building in- 
dustry was higher than for any previous sim- 
ilar period on record. 

The automotive industry, one of the largest 
users of steel, is at its peak of production. 

Buying of lumber is increasing and dealers 
are quietly picking up stocks that are offer- 
ed. This looks like the beginning of a gen- 
eral buying movement that will carry values 
to higher levels than we have had this year. 

Our motto is: “Good Grades at Current 
Prices and Always a Square Deal.” 


Cepan 
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718-19-20-21 White Bldg. 
S. L.. Johnson, Meseae Seattle, Wash. 


CI SAN FRANCISCO CJ 


-COOS BAY LUMBER CO. 
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Port Orford Cedar 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. | 
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ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 


California White 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


—INC.— 


16 California Street, SAN FRANCISCO 
































- Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


255-257 First National SAN FRANCISCO 
al 


Bank Building 
\— :2 

7 ; This book is a re- 
Accounting System for Retailers T's book Js a re: 
articles that were written especially for the AMERICAN 
LUMBERMAN. It covers every point that might come up 
in an accounting system for a retail lumber yard. 

It is thoroly indexed so that any item may be referred to 
—_- In attractive paper binding with colored cover 
ign. Postpaid, $1.00. ial Price on Quantity 
AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicaga 
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! PORTLAND, ORE. 















Willapa Lanciibvet Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 
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) Fir to Serve You 
Long We can give you the same 
Joist prompt, satisfactory ser- 
vice we are giving other 
Long buyers in the items listed 
Dimension opposite 
Surfaced — SELLING AGENTS — 
Small Griswold-Grier Lumber Company 
Timbers Evergreen Lumber Company 
Plank ; 
Rough or The Griswold 
Surfaced 
_— Lumber Co. 
Mining Gasco Bldg.. 
Timbers PORTLAND, ORE. 
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R. R. Material, 
Factory Stock, 
Red Cedar Poles, 
Fir Piling, 
Garage Doors, 

P. O. Cedar, 
Built-up Columns, 
Mouldings. 


We can furnish almost 
any kind of Pacific 
Coast lumber products 
in mixed cars. The 
harder the item the 
better we like it. 


If it’s a specialty you 
need try us. 


H. J. ANDERSON e>=:, 


01-. 
50s Nee" Portland, Ore. 




















Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary. record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
Ato Zindex. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
. 431 So. Dearborn St. 
American Lumberman Chicago Ii 











cline is noted in Nos. 1 and 2, 1x4-inch, quoted at 
$40 and $19. 3&better is $46@47. Roofer de- 
mand appears a little off, though manufacturers 
in Georgia and Alabama have fairly good order 
files. No. 2 1x6-inch are $1 to $1.50 off, running 
$20.50 to $21, with No. 2 1x8-inch at $22.50 to 
$23, and No. 3 1x6-inch at $16.50 to $17. A 
heavier export movement is reported by several 
of the larger mills. Production conditions are 
fairly good, though considerable rain has fallen 
in the last two weeks. 


NEW YORK, N. Y. 


Aug. 3.—The lumber market is in process of 
casting off its mid-summer dullness, general im- 
provement being noted in all branches. Prices are 
firmer than in mid-July, 


Francisco bay district has shown marked increage 
in volume, building activities have increased ang 
the outlook for the fall months is exceedingly Zod, 
according to C. H. Moody, sales manager of the 
Sudden-Heitman Lumber Co. Not only has businegg 
shown an indication of becoming much better, de. 
clared Mr. Moody, but prices seem to be strength. 
ening and in some cases advancing. Quotations 
from the mills have shown a general increase of $9. 
Contractors are not afraid to order in generous 
quantities ; home builders, who have been delaying 
building believing that lumber prices would drop 
still further, are now ready to buy lumber and get 
to work, and the retailer himself has decided that 
the bottom has been reached in prices and is ready 
to enlarge his holdings. 

Educational work among operators in the pine 





mill shipments are more 
satisfactory. There is 
evidence that a good buy- 
ing movement will set in 
even before the opening 
of fall. The continued 
heavy demand for fir and 
improvement in the status 
of southern and North 
Carolina pines are out- 
standing features as Au- 
gust starts. Arrivals of 
lumber were heavy in the 
last week of July, indi- 
cating the confidence of 
wholesalers and producers 
in the New York market. 
There unquestionably will 
be an enormous volume 
of fall building. Retail- 
ers have ceased to press 
for price reductions. 
With the approach of 
fall, the several associa- 
tions with headquarters 
in New York and vicinity 
are preparing to resume 
activities. The New Jer- 
sey Lumbermen’s'§ Asso- 
ciation has started the 
ball rolling by announc- 
ing the fall meeting in 
Asbury Park on Sept. 24. 
The board of directors of 
the Northeastern Retail 
Lumbermen’s Association 
will meet early next 
month at Hotel Pennsyl- 
vania. The New York 
Lumber Trade Associa- 
tion will hold a trustees’ 
meeting later this month. 























’ 
The first fall meeting of The ‘‘ Sally Wren,’’ a lumber carrying 3-masted schooner from Savannah, 


‘the Nylta Club will be Ga., during a thick fog off New York and around midnight, was rammed 


held in September. Nylta by the ‘‘Kdward Luckenbach,’’ ‘a lumber freighter bound for San Fran- 


now boasts a membership 
of 545, showing twenty- 
five new members added 
in July, an exceptional 
record. The club has 
added 109 members to its rolls in the last year. All 
groups represented in the Westchester Building 
Material Men’s Association will get together for a 
meeting in the early fall, following active indi- 
vidual efforts during the summer months, 

William Holahan is recovering from an opera- 
tion in Englewood Hospital. He is a prominent 
Nyltarian. 

Robert Ladue and Jay Stewart, both prominent 
in the New York trade, are camping with their 
families on the Mississagua River in Ontario. 

William C. Young, who has been spending the 
summer in Patchogue, Long Island, will leave soon 
for a vacation in Nova Scotia. 

The George Adams Lumber Co.’s baseball team 
has two legs on the championship of the Long 
Island lumber yards. The Latham Bros. team, 
of Mineola, has been the victim. 

Howard Brower, of the Nassau Lumber Co., 
Iiempstead, has taken possession of his new home 
on the eastern shore of Long Island. 

Wallace McBurney left recently to spend a 
month on vacation in Michigan. 

O. N. Shepard left some days ago for the Pacific 
coast, to visit the lumber mills on a combined 
pleasure and business trip. 


SAN FRANCISCO, CALIF. 


Aug. 1.—A 50 percent increase in business gen- 
erally is the report of pine manufacturers through- 
out the California pine regions. During July the 
volume of pine shipments in many instances dou- 
bled, and in others tripled. There is a continued 
upward trend of all upper grades, and commons 
have also come in for their share of strengthening. 
Prices quoted and received are $1.50 to $2.50 bet- 
ter than they were during the first part of July. 

Retail lumber business throughout the San 


cisco. 


The Coast Guard cutters ‘‘Seminole’’ and ‘‘Seneca,’’ notified by 
the ‘* Edward Luckenbach,’’ rescued the crew and towed the schooner 


into port 


forests has shown results, according to the re- 
ports of the mills to the California Forest Pro- 
tective Association during July. The entire pine 
operations reported but fourteen fires. New mem- 
bers reported for the week included the Greenewald 
Co. and the Levy-Greenewald Co., of Butte and 
Plumas counties, and the Pacific Gas & Electric Co., 
a Statewide utility corporation. 

A 100 percent cruise of cut-over lands, under 
the direction of Capt. John Woods, chief forester 
of the Weed Lumber Co., will be made over 160,000 
acres in Siskiyou County during the year. 

The Chicago Lumber Co. of Washington has 
closed its offices in San Francisco and is handling 
all affairs from its plant at 64th Avenue and Estu- 
ary, Oakland, 

R. A. Long, founder of the Long-Bell Lumber 
Co., arrived in San Francisco last week in his new 
private car, rested a week, “out-of-uniform” as he 
described it, and departed for an inspection trip 
to the Weed Lumber Co. He will tour the North- 
west before returning to Kansas City. He was 
accompanied by Mrs. Long. 

M. B. Nelson, president Long-Bell Lumber Co., 
and G. A. Houston, manager of lumber sales, 
both of Kansas City, followed Mr. Long closely, 
making a general survey of the company’s 
activities. 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
who has been critically ill, is reported to be much 
improved and will soon be moved to his home. 

J. H. Maloney, buyer of the R. D. Hunting 
Lumber Co., Cedar Rapids, Iowa, jobber of pine, 
spent the week in San Francisco on a_ business 
trip. Iowa crop conditions, declares Mr. Maloney, 
are far above the average. 
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PORTLAND, ORE. 


Aug. 1.—Better prices and greater volume of 
pusiness is the answer to the inquiry, ‘“‘How’s busi- 
ness in fir lumber.’’ Everybody is more optimistic 
than for many months, and some predict a very 
good business for the rest of the year. Reports 
from all sections of the country indicate good 
crops, Which are always reflected in a larger 
volume of business in lumber. Manufacturers are 
accepting orders with considerable caution, as they 
do not wish to be caught with a lot of business 
pooked at prevailing prices, although quotations 
now are considerably higher than they were a 
month or so ago. 

The Port of Portland traffic department has 
issued a new schedule of sailings of regular liners 
out of Portland that may be obtained upon ap- 
plication at its offices. 

Leonard Johnson, wholesaler, returned this week 
from an extended tour of California. He said the 
crop prospects there are good, and that stocks, 
especially in the interior, are rather broken. He 
found buying is still being done in hand-to-mouth 


fashion. 
MACON, GA. 


Aug. 3.—Weather conditions are excellent in 
spots and bad in others. Certain points in Ala- 
bama and Georgia have been seriously handicapped 
on account of too much rain, while certain spots 
in South Carolina and Georgia have not had any 
sign of rain for two months. Some manufacturers 
report a labor shortage and say that production 
is being affected. A survey of conditions at the 
mills shows that while very few are short of 
orders, a great many will be needing some in a 
week or ten days, but a few report that they are 
sold up for at least thirty days. Some of the 
mills that have been closed down for the last two 
weeks are again running. Georgia air dried roof- 
ers continue strong, with mill prices for 6-inch 
around the $20 mark, and the 8-inch and wider at 
$1 higher. Four-inch strips sell from $14 to 
$14.50. The demand, comparatively strong vne 
week ago, seems to be slightly weaker, due largely 
to yards not showing any disposition to buy on 
the new price scale. Most yards have purchased 
enough lumber at the old prices to last them for 
two or three weeks. Two-inch dimension continues 
to move slowly on with mixed orders. There seems 
to be a good demand on mills located on good 
freight rates to Florida. There is also a good 
demand for roofers and kiln dried finish in Florida. 


NEW ORLEANS, LA. 


Aug. 5.—Southern pine bookings showed a nom- 
inal gain for the week, running well above produc- 
tion and shipments. A cypress-mill group showed 
orders ahead of production. Cypress prices were 
rated unchanged and firm. Recent advances in 
southern pine were held, and the upward tendency 
continued despite some appearances of resistance 
on the part of some buyers. In general the buying 
is on a conservative scale, yet reaches a good vol 
ume, Southern hardwoods are reported about ‘‘as 
was,” with the export movement a little smaller in 
volume. Domestic buyers are said to be playing 
the “hand-to-mouth” game, taking only what they 
must have for immediate requirements. Hardwood 
prices, it is said, have undergone no featurable 
change for the week. 

During July, 538 cars of hardwood were han- 
dled for export over the New Orleans wharves by 
the American Overseas Forwarding Co. The June 
movement totaled 732 cars. 

Organization of the Baton Rouge Export Co., to 
engage in the hardwood export trade, is announced 
from Baton Rouge, La. P. J. Landry, for a num- 
ber of years with the Lucas E. Moore Stave Co., is 
president and has as associates on the directorate 
W. P. Toung and T. H. Shepard. The company has 
leased a square near the Baton Rouge city docks 
for concentration purposes. Pending completion of 
the Baton Rouge docks, it will move its stock to 
New Orleans for export loading, but it plans to ship 
direct over the Baton Rouge wharves as soon as 
the facilities are available. 

Something of a novelty in the way of sawmill 
plants is announced by the Higgins Lumber & Ex- 
port Co., which has purchased a portable sawmill 
for installation upon one of its barges employed in 
the rafting of timbers from various Louisiana and 
Mississippi points along the river. With its float- 
ing sawmill the company plans the reconversion of 
timbers. 

At Heidelberg. Miss., two new hardwood mills 

are being established, one by Cooper Bros., of 
Sendersville, who will manufacture hardwood lum- 
ber in general, and the other by Thornton Bros., 
who will saw furniture stock. Both plants will be 
ready for operation in a few weeks. 
_ The Crystal Springs Manufacturing Co., operat- 
ing a large box and crate factory at Crystal 
Springs, Miss., recently closed down for thirty days’ 
overhauling. A. J. Wallace, manager, plans a va- 
cation in Michigan. 


Before the Rotary Club of Meridian, Miss., J. T. 
Liddile, of the Gulf States Creosoting Co., last 
Thursday described the plant it recently estab- 
lished in Meridian. The plant, he explained, covers 
135 acres, has six*miles of railroad, its own water 
supply, an oil storage reservoir with a capacity or 
800,000 gallons, three locomotives, a planing mill 
with 70,000 feet daily capacity, and employs 125 
to 150 men. 

The annual summer forestry school and camp 
near Bogalusa, La., closed its session last Friday. 
Col. W. H. Sullivan, of the Great Southern Lumber 
Co., tendered a dinner to the students and faculty 
last Tuesday. 

Henry E. Hardtner, of the Urania Lumber Co., 
Urania, La., who is also president of the Lone Star 
Highway Association, planned to leave Alexandria 
this morning for an automobile trip over the Lone 
Star route, going by way of Winnsboro and Pine 
Bluff to Poplar Bluff, Mo., and returning by way of 
Little Rock and Bastrop. W. H. Thompson, forest 
inspector of the State conservation department, 
will make the trip with Mr. Hardtner. 

Of interest to lumbermen in and visitors to the 
Alexandria district is the news that the Missouri 
Pacific is now operating a convenient through 
sleeper service between Alexandria and Memphis. 
Leaving Alexandria at 4:30 p. m., it arrives Mem- 
phis at 7 o'clock the next morning. Leaving Mem- 
phis at 11:15 p. m., it arrives Alexandria at 1:25 
the following afternoon. 

It is announced that C. O. Marinneaux has been 
appointed manager of the hardwood and cypress 
department of the American Pitch Pine Export Co. 
to succeed J. G. Ashe, who retired to engage in 
business for himself. Mr. Ashe’s new enterprise 
will be the Ashe Lumber Co., handling hardwood 
and cypress on the wholesale and commission basis 
in both export and domestic markets. 

Andrew J. Carroll, with the American Pitch Pine 
Export Co. for several years, has also resigned to 
enter business on his own account and is organiz- 
ing the Caribbean Lumber Co., to engage in the 
export and domestie lumber trade. 

Secretary Carl F. Speh, of the Turpentine & 
Rosin Producers’ Association, recently returned 
from a visit to Europe, where he studied the naval 
stores markets, and visited French turpentine op- 
erations. 


JACKSONVILLE, FLA. 


Aug. 3.—Florida longleaf manufacturers have 
all the business they can handle from yards within 
the State, and are unable to make shipments as 
rapidly as the yards ask, as orders are consider- 
ably in excess of production. Orders will be placed 
one day and car numbers wired for the next. 
Southern Georgia producers are doing a good busi- 
ness locally and report an inerease of inquiries 
from sections to the north. Truck- and wagon-load 
sales to farmers are active. Mill stocks are low, 
except a few items in lower grades, and demand is 
sufficient to take care of present output. None of 
the mills are selling over ten or fifteen days ahead 
as prices are firming up. Logging conditions are 
good and most all mills are running full time, but 
cut is not up to normal on account of inefficient 
labor. 

Sales of shed stock, both to wholesalers and di- 
rect to yards, exceeded those of any one week for 
several months. Demand from Florida trade is ex- 
cellent, with 90 percent of the shed stock pro- 
duced within the State being consumed within its 
borders. Mixed orders are not as frequent. De- 
mand from the North and East has not im- 
proved a great deal. A larger volume of 4-inch 
3&better flooring was sold direct to the yards 
at an increase in price. To the wholesale trade 
the average was $1 higher, or $45; No. 1 was 
in good demand on mixed orders at an average 
of $39, although the Florida mills are obtaining 
$41 to $42; No. 2 has advanced another 50 cents, 
the Florida mills obtaining $18.50 to $19.50; those 
in other sections $17 to $18. No. 3 is firm. Av- 
erage price of 3-inch B&better is $2 higher and a 
premium is paid for 2'%4-inch face; No. 1 is mov- 
ing freely at $44 to $45, an advance of $2; No. 2 
is strong in demand and price advanced 50 cents; 
No. 3 is in fair demand from the North; price is 
steady. Wholesale dealers are not buying much 
6-inch flooring, but the movement direct to the 
yards is good, especially in No. 2 and No. 3 ata 
general advance of $1 for each. 

A large volume of %-inch ceiling was shipped 
to the Florida yards. Prices the last half of the 
week advanced $1 to $1.50. Wholesale prices are: 
P&better, $48; No. 1, $41; No. 2, $20.50. Stocks 
of the better grades are scarce. Call for thin ceil- 
ing is steadily improving from the North, and a 
nice volume moved this week. Stocks are low ex- 
cept in No. 2 grade. Prices have advanced—¥,-inch 
B&better sells at $41; No. 1, $37; No. 2, $18 to 
$19. Prices of ys-inch are: B&better,, $25; No. 1, 
$21.50 to $22.50; No. 2, $11.50 to $12. Partition 
is selling mostly on mixed orders; prices are firm. 

Demand for bond siding by the Florida yards 


(Continued on page 92) 
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AND THE COLUMBIA VALLEY 








Practical Specialists 
Pacific Coast Lumber Products 





_J DRYAD, WASH. 
MILLS :{ yp. Ry., C., M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U.S.A. 








/ \ 
Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 








\ Novth Portland, Ore. 








Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'2x6 inches, 
with cut-in indexes. 


In Silk Cloth, $1.50; Red Leather, $2.00 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 
American Lumberman 
431 So. Dearborn St., Chicago, Il. 
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Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 


Conway Blidg., CHICAGO, ILL. 








mber and : 
HUTCHIN st rage Co. mca 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUE ISLAND, ILL. Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 











Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for mar- 
ufacturing and wholesale lumbermen to collect their 
ew Just advise us the amount due you. We'll 
get it. 


LumBermen’s Crepit AssociaATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 








Eastern Headquarters, 157 East 44th St., New York City 
Peerless Patent 


WIGGI NS Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 

smooth edges pivtesuRoW.PA 
andexcellence icine 9 eGnicaso. 
of engraving. a0 : 








OTEEL COMPANY 







The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 











ro BUY 
or SELL | 
TIMBER | 


Intelligently 
You Must Have An 


ACCURATE CRUISE 


Trained Judgment and Exper- 
ience at Your Service 


| 

| 
Drolet & Steenson | 
Timber Estimators | 

108 South LaSalle Street, CHICAGO | 


Southern Office, - - - Tuscaloosa, Ala. 























C. A. Vogelheim, prominent retailer of Rogers 
City, Mich., was in Chicago this week on business. 


G. J. Landeck, of the Landeck Lumber Co., ar- 
rived in Chicago this week after spending two 
months in Florida looking after business matters. 


W. J. Whyte, secretary and treasurer of Gregert- 
sen Bros., has been spending several days of this 
week at Cairo, Ill, where the company’s mill is 
located. 


Lyon P. Wilbur, sales manager of the Chicago 
Lumber & Coal Co., was in Chicago this week con- 
ferring with the company’s local representative, 
J. A. Mathews. 


J. W. Ferguson, president of the Sabine Lumber 
Co., St. Louis, Mo., stopped in Chicago this week 
en route home from Charlevoix, Mich., where he 
had been spending a vacation. 


K. M. Gaiennie, president of the Doyline Lum- 
ber Co. (Ine.) Shreveport, La., was a_ business 
visitor in Chicago this week, calling upon several 
of his acquaintances in the trade. 


I’. B. McMullen, of the McMullen-Powell Lumber 
Co., submitted to a serious operation on one of his 
eyes at the Evanston Hospital this week and at the 
present writing is improving nicely. 


HW. T. Fall, treasurer of the Acme Lumber & 
Shingle Co., left Wednesday on an extended north- 
ern and eastern trip which will include visits to 
Winnipeg, Toronto and New York City. 


O. KE. Swearingen, of the Fort Smith (Ark.) 
branch of the Big Four Lumber Co., was in Chicago 
last week conferring with his brother, D. V. Swear- 
ingen, who is president of the company. 


C. A. Pape, secretary of A. W. Lammers Co., re- 
turned last week from a two weeks’ motor trip 
through eastern Canada, stopping in New York City 
and other points on this side on his way back. 


A, C. Quixley, formerly of the Quixley Lumber 
Co., Chicago, left Wednesday for Mt. Dora, Fla., 
where he will spend the next two weeks looking 
after some business matters demanding his atten- 
tion. 


A. C. Ford, prominent lumberman of Houston, 
Tex., arrived in Chicago last week and has been 
calling on some of his friends in the trade. He 
Was accompanied by his wife who will remain here 
a while. 


Norris Embry, formerly of the Embry Lumber 
Co. and the Embry Box Co., Louisville, Ky., has 
returned to the office of the General Box Co., Chi- 
cago, of which the Louisville operations are a 
division. 


R. K. Eaton, of the Dollarhide Lumber Co., and 
wife, have been spending a pleasant vacation at 
the home of their daughter in Wichita, Kan. They 
do not expect to return to Chicago before the mid- 
dle of the month. 


R. C. Stimson, secretary of the Stimson Veneer 
& Lumber Co., Memphis, Tenn., was in Chicago this 
week calling on the trade. Mr. Stimson reports 
that the closing of the mills in the Memphis region 
is quite general and he expects it to bring an im- 
provement in the hardwood market. 


Joseph S. Kent, of the recently organized Kent 
Lumber Co., San Francisco, Calif., stopped in Chi- 
cago this week on his way home. Mr. Kent had 
been making a trip through the East, studying 
conditions and getting acquainted with the trade. 
Ile considers the outlook for fall business very 
favorable. 


J. D. Burns, assistant sales manager of the 
George T. Mickle Lumber Co., on returning from 
a business trip through Illinois last week, reported 
business as fair with the lumbermen greatly encour- 
aged by the prospects for a good volume during the 
rest of the year. Miss Gertrude Fay, who for the 
last eight years has been one of the efficient office 
employees of the Mickle company, has been spend- 
ing her vacation at Rhinelander, Wis. 


E. W. Backus, president of the International 
Lumber Co., International Falls, Minn., and George 
Seaman, of the Seaman Paper Co., Chicago, have 
been assured a pulpwood concession in northern 
Manitoba, which will furnish wood for their 
proposed $5,000,000 paper mill at Selkirk, Man. 
As soon as the final arrangements of the conces- 
sion are completed with Charles Stewart, Canadian 
minister of the interior, work will begin on the 
mill, which will have a capacity of 250 tons. 


Nils Gregertsen, of Gregertsen Bros., who has 


been spending the last two weeks at his summer 
home near Eagle River, Wis., dropped into Chicago 
the first of the week to attend to a few business 
matters and then returned to the North to complete 
his vacation. The northern part of Wisconsin, he 
says, is the driest it has been for years. Coming 
farther south, however, he found the corn crop in 
good condition with prospects for an excellent 
crop. Mr. Gregertsen is quite a fisherman and he 
landed some good sized ones during the first two 
weeks. Incidentally he has picked off some enter- 
taining fish stories. 

A. W. Lammers, of the A. W. Lammers Co., and 
family arrived in Chicago last week after a five 
weeks’ motor trip which took them through eastern 
Canada as far as Montreal. They stopped at Bos- 
ton, New York City, Erie, Pa., and Cleveland, Ohio, 
on the way home. While the trip was primarily 
one of pleasure, Mr. Lammers found time to call 
on the trade in several of the larger cities and 
found business improving. Ile spoke of the great 
amount of construction work going on in the cities, 
especially in New York, but expressed the opinion 
that building activity had reached its peak for the 
year. In all the trip was a pleasant one and was 
thoroughly enjoyed both by Mr. Lammers and mem- 
bers of his family. 


Cc. M. Smalley, secretary of the E. A. Thornton 
Lumber Co., and W. H. Powell, vice president of 
the Chicago Lumber & Coal Co., were among the 
party of golfers who left here last Thursday 
aboard a special train bound for the west Coast. 
The trip, which is being sponsored by the Golfers’ 
Magazine, includes stops at Minneapolis, Helena, 
Mont., Spokane, Portland, Tacoma, Seattle, Vic- 
toria, Vancouver, Lake Louise, Banff, Winnipeg 
and other important cities along the route, At 
each of these cities the train will be met by local 
delegations which will escort the players to the 
local course and provide entertainment in the form 
of exhibition matches and the like. In all the trip 
will cover a period of a little over two weeks, the 
party returning to Chicago on Aug. 16. Mr. Smal- 
ley and Mr. Powell were looking forward to a very 
pleasant vacation. 


M. A. Bates, sales manager Jerome IT[ardwood 
Lumber Co., Jerome, Ark., spent several days in 
Chicago this week, calling on the trade. He has 
been visiting several important centers in the 
North and central West, and is well pleased with 
the outlook for trade, especially in hardwood floor- 
ing. The Jerome Hardwood Lumber Co.’s flooring 
plant produces 1,500,000 feet monthly of the 
famous Dixie flooring made from high grade oak 
timber, and the demand has become so great that 
the company is now planning to increase the out- 
put to 1,750,000 feet monthly. The company oper- 
ates, in addition to its flooring plant, a sawmill 
equipped with single band and resaw, that is pro- 
ducing 1,500,000 feet monthly of mixed hardwoods, 
largely oak. Mr. Bates says they have not found 
it necessary to curtail production, for they have 
enjoyed the heaviest demand during June and July 
that has ever been recorded in the history of their 
organization, and this heavy call on their stocks 
has made a material reduction in their inventory. 
This company caters especially to the retail trade 
and is gratified with the repeat orders that always 
come wherever its flooring is taken on by the re- 
tailers. The company also enjoys a highly satis- 
factory demand from the factory trade, due in 
large measure to the fine quality of its timber, its 
excellent manufacture and the splendid service 
that is a feature of the Jerome organization. 


O. H. Schwerdtmann, manager of the Oregon Box 
& Manufacturing Co., hemlock and spruce manu- 
facturer, with headquarters at Portland, Ore., was 
in Chicago last week conferring with the company’s 
local representative, Jacques Willis. This was Mr. 
Schwerdtmann’s first trip into this territory and 
he found the outlook very encouraging. During the 
week, in company with Mr. Willis, he made a trip 
through Michigan calling on some of the large au- 
tomobile manufacturers whom he hoped to interest 
in using spruce. The automotive interests were 
quite receptive to the idea, Mr. Schwerdtmann re- 
ports, and he expects the next few years will see 
them using constantly increasing amounts of this 
wood. It possesses ideal properties for use in cars, 
being both light and strong, Mr. Schwerdtmann 
points out, and the fact that it is used almost ex- 
clusively in airplane construction would seem to 
indicate that it is only a matter of time until it 
will be extensively adopted by the automotive in- 
dustry, especially since clear cuttings can be placed 
in this territory at comparatively low prices. The 
Oregon Box & Manufacturing Co. has two mills, 
one at Portland, Ore., and the other at Bay City, 
Ore. Most of its low grade lumber is marketed in 
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California and the Orient in the form of shook 
while the higher grades, in clear cuttings, are sold 
to the industrial interests of this territory. The 
export business has been rather quiet, Mr. 
Schwerdtmann declared, but of late it has begun to 
pick up and, he believes, will develop in good vol- 
ume during the fall. Only last week his company 
loaded the remainder of a three-quarter million 
foot shook order for delivery to China. This order 
was taken at better prices than have prevailed for 
some time. Industrial trade in this territory has 
been well sustained throughout the year, he re- 
ports, and at present is on the increase. 


Visiting Rotarian Lumbermen 


Carl L. Faust, of Faust Bros. Lumber Co., Jack- 
son, Miss., has been in Chicago this week attend- 
ing the meeting of the International Rotary Coun- 
cil, and was present at the regular weekly luncheon 
of Chicago Rotary Club No. 1 Jast Tuesday, at 
which there were present as special guests a hun- 
dred members of the Rotary International Council, 
the board of directors, officers, forty-eight district 
governors and committee men. 

Another well known lumberman who is high in 
the councils of Rotary and has been active for 
many years in Rotary work and is now a past In- 
ternational president, is Arch C, Klumph, presi- 
dent of the Cuyahoga Lumber Co., Cleveland, Ohio. 
He, too. has been in attendance at the Interna- 
tional Council meeting and was present at the 
Tuesday luncheon of the Chicago club. 


Sounds Optimistic Note 


DAYTON, OHIO, Aug. 3.—H. M. Rowe, of the 
Rowe Lumber Sales Co., of this city, discussing the 
business outlook recently, said that in all his twen- 
ty-five years in the whole- 
sale lumber business, he 
has never witnessed a 
more promising outlook 
for stabilized building ac- 
tivity than at present. He 
thinks it is significant of 
the general optimistic 
feeling and a_ growing 
spirit of codperation that 





H. M. ROWE, 

Dayton, Ohio: 

Optimistic Over 
Business Outlook 





practically every lumber- 
inan in this section took 
part in the recent lumber- 
men’s pieniec at Forest 
Park. Commenting on this 
practically 100 percent 
participation, Mr. Rowe 
said that this was the 
first gathering of its kind 
in this territory since 
1916, and that it was 
gratifying to note that the keynote of practically 
every conversation was one of optimism. 








Tall Men Win Longer Beds 


Coos Bay, Ore., Aug. 1.—Ben B. Ostlind, of the 
Coos Veneer & Box Co., originator of the Tall Men’s 
Association, with headquarters in Marshfield, Ore., 
gave an interesting description of his travels 
through the East where he attended the national 
Rotary club convention. Mr. Ostlind was photo- 
graphed in all the important cities of the East in- 
cluding New York and Washington. In New York 
they started the day after he was at the Hotel Me- 
Alpine, reconstruction of the twenty-second story so 
that tall men would have comfortable beds, high 
Inirrors and longer bath tubs. In Washington the 
New Willard started the same program, and prom- 
ised good accommodations for all tall guests. The 
Same idea was adopted in other cities, including 
Denver, Los Angeles and San Francisco. 


Molding Shipment Record Falls Again 


A new claimant for the molding shipment record 
has arisen in the person of D. V. Swearingen, of 
the Big Four Lumber Co. Several weeks ago Mr. 
Swearingen took an order for a carload of molding 
which When subsequently loaded out from the mill 
of the Stout Lumber Co., Thornton, Ark., contained 
990,608 lineal feet of molding, or translated into 
larger units, 104.27 miles. Prior to the establish- 
ment of this record, the largest shipment coming 
to the attention of the AMERICAN LUMBERMAN Was 
4 car containing 530,600 lineal feet, or 100.5 miles, 
consigned to a northern Illinois retailer by the 
Eagle Lumber Co., Eagle Mills, Ark. It is worthy 
of note that both shipments originated in Arkansas 


at points but a few miles from each other. The 
car sold by the Big Four Lumber Co. was made 
up of short lengths, varying from 19 inches to 9 
feet in length, agd manufactured from Arkansas 
pine edgings which ordinarily would have found 
their way to the burner. 


A Lumberman Mayor 


Among other progressive retail lumbermen who 
are taking an active part in civie activities is 
B. E. Newlin, manager of the Rand Lumber Co., 
at Del Norte, Colo. In addition to handling a 
large business for his company and dealing in real 
estate as a sideline, Mr. Newlin now is serving his 
second term as mayor of Del Norte. 

Another retail lumberman who is actively iden- 
tified with all public movements in his community 
is John Massar, manager of the Massar Lumber 
Co., at Mount Vernon, Wash. Of him the Mount 
Vernon Herald recently said: ‘John Massar has 
ever been prominent in civic affairs since coming 
to Mount Vernon. He is one of the leading mem- 
bers of the Mount Vernon Commercial Club, as well 
as one of the most prominent business men of this 
and other cities where his business is located. He 
has always shown a keen interest in community 
enterprises and civic improvements.” 


Severs Connection with Kentucky Firm 


LOUISVILLE, Ky., Aug. 3.—William A. Watts, 
chairman of the board of directors of the Chess & 
Wymond Co., Louisville, resigned as chairman of 
the board of the Kentucky, or parent company, ef- 
fective Aug. 1, and will no longer have any active 
connection with the management of the company. 
Mr. Watts for the present continues as chairman of 
the boards of the Chess & Wymond Co. of Louisi- 
ana, and the Graham Stave & Heading Co. 

Mr. Watts is fifty years of age, and has been 
with the company for thirty-four years. He en- 
tered business as a bank clerk. He came with the 
company as timekeeper when 16 years of age, later 
becoming bookkeeper and serving as treasurer, vice 
president, president and finally as chairman of the 
board. 

C. M. Pate, a vice president of the company, and 
with it for many years, has practically given up 
active duty with the concern, as he is head of the 
Clouderoft Lumber & Land Co., at Clouderoft, 
N. M., and is giving his time and attention to 
that concern. 

The office of chairman of the board of the Chess 
& Wymond Co., will be abolished. William I. Wy- 
mond is president of the company. 


Firm Tenders Picnic to Employees 


Employees of the North West Side Lumber Co., 
their families and friends were the guests of the 
company at a pienie held Sunday, July 26, at Palos 
Park, southwest of Chicago. The pienic was the 
second which the company has given for its em- 
ployees and in many ways was larger and better 
than the first one, which was held last year. Meet- 
ing at the company's offices, 4400 West North 
Avenue, about nine o’clock in the morning, the pic- 
nickers formed a cavaleade of sixty cars and ten 
trucks and, escorted by a motorcycle detail from 
the City Hall, proceeded direct to the pienic 
grounds. And then the fun began. There was the 
dinner, of course, contests for the kids, and a base- 
ball game between the yard and office employees 
in which the “roll top’ boys emerged the victors 
by a score of 12 to 7. Joseph E. Shaffron, of the 
garage department, gave a short speech of welcome 
and several others spoke briefly. There were nearly 
four hundred present. The committee in charge 
was composed of Jack Jacobson, chairman; Joseph 
KE. Shaffron, Morris Goldman and A. T. Paffrath. 


. . os 

Detroit Boys Visit Logging Operation 

VANCOUVER, B. C., Aug. 1.—A most interesting 
personal touch was given this week to the visit of 
a group of Detroit boys touring the West under 
the aegis of George E. Buchanan, a wealthy Detroit 
business man. The party was taken by motor 
from New Westminster to the logging operation of 
the Abernethy-Lougheed Logging Co.’s operation 
on the Lillooet River near Port Haney. Topping 
a huge tree by Erik Lund, one of the company’s 
high riggers, a tour of the limits on the logging 
railway and a trip up the branch line to Alouette 
Lake, completed the day, with a luncheon at which 
several speakers addressed the international party. 
Among these was Chauncey McCormick, of Chi- 
cago, a member of the company which owns the 
vast limits being logged by the Abernethy-Lougheed 
company. Mr. McCormick expressed his pleasure 
at meeting the young visitors and the enjoyment 
he found in his annual visit to British Columbia, 
to look over the timber interests his company is 
engaged in developing. 

E. Walmsley, Dominion timber agent at New 
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A Safeguard 


for Buyers and 


Sellers of Lumber 


The firms below want buyers 
and sellers of lumber to know 
that they are affiliated with the 
National Association of Com- 
mission Lumber Salesmen—an 
organization that requires ad- 
herence to the highest stand- 
ards of business practice by all 
members. 


In the event of any trade dis- 
putes you have the guarantee 
that the association will stand 
firmly for a just and proper set- 
tlement. Thus, it is a thorough 
safeguard for buyers and sellers 
of lumber. 


When you want to buy or 
sell lumber get in touch 
with the following firms. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 


332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (Wé83s 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, IIl. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


( Other members of association are 
invited to join in this advertising. 
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Branch 
Sales Offices 


NEW YORK 
C. C. Weigand 
333 Union Ave. 
Elizabeth, N. J. 


NEW ENGLAND 
J. J. Bertholet 
78 Brainerd Road 
Allston, Mass. 


CHICAGO 
J. N. Woodbury 
V. B. Churm 


1553 West Madison 
treet 


DETROIT 


C. R. Carlisle 
206 C. P. A. Bldg. 


ST. LOUIS 
Wm. Dings 
2161 Ry. Exchange 
Bldg. 





Wherein 


umber Dealers 


Benefit 
by our 


Perfect “Follow Through” 


LY 


From the first back swin3, of the woods- 
man’s ax to the final sealing of the car 
door, every step in the manufacture and 
loading, of our lumber products is in- 
cluded in one complete smooth-runnin3, 
operation under Case-Fowler ownership 
and management. 


Inaddition, regZularcontactismaintained 
at all times between customers and our- 
selves through our own sales represen- 
tatives, who are always available for 
the personal adjustment of any ques- 
tions pertinent to our deliveries. 


Through these methods, which permit 
complete control of every factor essen- 
tial to uniform stock and precision in 
executing, orders, dealers are afforded 
definite assurance of satisfaction, how- 
ever exacting, their schedule may be. 


Case-Fowler’s products include Yellow 
Poplar, Cypress, Red and Sap Gum and 
Shortleaf Yellow Pine worked to stand- 
ard or special patterns in kiln-dried 
mouldings and trim with all flat sur- 
faces sanded. Shipments can be loaded 
in straight cars or with an assortment 
of items in different woods, including, 
yard stock in both shortleaf’ pine and 
Southern hardwood lumber. 


Telephone your inquiries to the 
nearest branch office or our 


GENERAL SALES OFFICES 


1243 Commercial Trust Buildin’, Philadelphia, Pa. 


J. H. MACKELDUFF, Manager 


CASE-FOWLER LUMBER CO. 


Manufacturers 
Macon, Georgia 


Westminster, added to the international touch 
given to the gathering. He urged Mr. McCormick 
to be a crusader on his return home, for the great 
possibilities of the timber resources of the Fraser 
Valley and their future development. 


Offers New Bond Issue to Investors 

Zaker, Fentress & Co., of Chicago, have under- 
written an issue of $1,100,000 6 percent serial 
sinking fund bonds of the Emporium Forestry Co., 
of Utica and Conifer, N. Y. The bonds are ge- 
cured by realty assets, timber etc. worth $3,690,000 
and total assets of $4,481,000. Average income 
for several years has been about three times the 
interest charge on the issue. The sinking fund is 
at the rate of $2.50 to $5.00 a thousand feet on 
about 250,000,000 feet of hardwood and pulpwood 
on 90,000 acres in the Adirondack region. 

A very unusual feature of security applying to 
this issue is that the New York State lands of the 
company are within the Adirondack park district 
and cut-over lands are being steadily bought by 
New York State at prices which applied to the 
holdings of the Emporium Forestry Co. would 
total some $550,000 or half the amount of the 
bond issue. 

The location of this timber with reference to 
the eastern markets gives this bond issue excep- 
tional investment features; and the mortgage and 
sinking fund provisions are drawn to afford the ut- 
most safety of principal. 

Maturities from Nov. 1, 1926, to Nov. 1, 1935, 
are available; prices to yield somewhat over 6 per- 
cent except for the short maturities. 


National Association Directors Formulate 
Plans for Detailed Survey of Lumber 
Supply and Demand 


(Continued from page 49) 


logging northern hemlock near Medford, Wis., on 
a tract of timber in which my father, William H. 


.Polleys, left off operations in 1880, because he 


thought the trees were all gone. When we see the 
Osborn interests pegging away at that hemlock 
with several years to run, and doing very well at 
it, we begin to get a line on the changed aspect 
of the industry during the last forty-five years.” 

JOHN M. GIBBS, secretary and treasurer North 
Carolina Pine Association, Norfolk, Va.: “It took 
me a week to reach here from Norfolk, and since 
this is my first trip to the Coast I am learning 
what is mtant by ‘Way out there.’ I find every- 
thing different, and I must say attractive. Harry 
Clark has been teaching me some new words, such 
as ‘tilicum’? and ‘skookum,’ and I must say they 
sound fine to me. As to timber, I have been im- 
pressed with the size of the trees, and the nature 
of the country where they grow; and one of my 
desires while here is to see a logging operation, 
with its sky lines, in the high hills and deep val- 
leys. Business with us has been in the dumps, but 
it is improving.” 


E. H. VAN OstTrRAND, president Craig Mountain’ 


Lumber Co., Coeur d’Alene, Idaho: “The western 
pine industry is encouraged. Business is looking 
much better from many angles.” 


H. L. De Mutu, of the Brooks-Seanlon Corpora- 
tion, Jacksonville, Fla.: “I am extending an in- 
vitation to all lumbermen to come to Florida. I 
hope the National directors will hold a meeting 
some time in the near future in that favored part 
of the world.” 

J. W. MAYHEW, Hardwood Manufacturers’ In- 
stitute, W. M. Ritter Lumber Co., Columbus, Ohio: 
“Sometimes it is charged that the hardwood peo- 
ple are not as much interested in national affairs 
as they should be, but I am convinced that you 
would hold a different opinion if you could realize 
the trials, tribulations and troubles through which 
the hardwood industry has gone. But we are in- 
terested in national affairs, and our industry prom- 
ises you its hearty support.” 


E. FP. Ivory, director trade extension bureau 
California White & Sugar Pine Manufacturers’ As- 
sociation, San Francisco: ‘In the hall here we 
have a display of photographs taken at Santa 
Barbara after the earthquake. The most casual 
glance at the pictures proves that wood is the 
structural material that survives the strain. The 
brick buildings are hopeless ruins. Where terra 
cotta and similar material is employed, it has been 
wrecked, while the lumber framework is still in 
excellent shape. And the wooden buildings are 
intact. This is the reason we have labeled this 
photographie display ‘Sermon in Shakes.’ ”’ 
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Latest Reports on Lumber Prices 
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Pe ONE 10". sien caces'ves 63.25 57.50 65.55 61.80 10’ to 20". 5233 17.50 ..... .. cc First Grades, Rite- Grade Inspected Stock 
EERE siicueescanrnsanesce caeue 56.25 66.89 69.11 tei AO So cawcccs 7 eS a ieee 19.70 Extra stars, 6/2 16@2.20 $2.70@2.75 
14 x4 CO De we Oi eecitarss “eekke (2 Bee Wl ca ae CE at ee BRET 21.46 Extra stars, 5/2.. pestis ry 28@ 2.32 2.85@2.90 
TE iss ae rteregneuceeek Shiee snes 70.00 sees 7 reais Oe 19.26 22.13 Extra clears FEA GK SHE 2 68 ie "35 e 
OPENS cc wccccvesensoeese sees 62.69 18 & 20’...... 296.50 ..... 20.10 26.20 ie tee Aeon e & . 
WMA eka a Leas ears 74.63 79.93 10’ to 20° 26 oI POMMNS GEE aacucecdeceaae . 3.09 3.85 
/4xle Ssgeccecceccccces see d >» 20’. 26.50 19.00 ES: Burekas 284 3°90 
15x4 to 12"....cce scence cence teen trees 48.60 aa... ee tT aL ~~ poenepenenenneen 2. . 
6/4 & 8/48"... cece eee seen e eee teens 67.91 om oo i: ae meade 23.49 erfections ...... coecccees -50 4.75 
6/4 & B/4K12".. cc cece eee cece cree e tenes 71.18 i, eae yea 19.51 23.87 Second Grades, Standard Stock 
© surfaced: ie ae eee rk re ZAG ccc Common stars, 6/2........ $1.00 $1. 
BIO NO Re ceccreeeeeensee Sheen aaeien 40.00 wees 10’ to 20 CONS on, Sede 24.88 Common stars, 5/2...... ,.. .92@1.08 % - 1.35 
ao bebe eee e eee eeneeeeee teens crore ao SHEP TOF oc cusvane SRGM axed. 20.25 27.01 | Common clears ........... 1.48@1.56 1.85@1.95 
> | (ee ever +20 o 9) OF 9 a 
eens oho enamine 43.25 52.00 tl lai eile ene elles 0 an att British Columbia Stock, Seattle Market 
ERMAN LON soccer cies cine. kaaaw Caos 56.11 ae eS Se >> OTT) rene eis $3.65 
UX12” —.cccccccscvcscccoces cvcce 49.28 60.25 10’ to 20’ 28.00 ..... ee XXXXX CU. SB.) ccccccces $3. 4.15 
CERNE Ca xweOeeete Whe Semen “eRele® CESS sczes ey, ae 27 |, eh ra ey 13.00 11.50 7 sent oe led eoccccccece Csecee 49 bye 
B&better: Casin wae Base SOD asacawigadsaee aaeern “a arfections ....... steeeeee . 
Re, BOE chicccecieos as : od woke Scene 59.00 65.31 SR cciccucccsucsa ~cotweecave XX 6/2 16” (ee 1.60@1.70 
BAN ci-Covwcsceckdee sevus 65.40 72.80 TA -snsncicananeos <aadnd ‘ mm Ola Be” (Us Bde dc ccacs 1.43 1.80 
Jacksonville, Fla., Aug. 3.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ending Aug. 1: 





Week ended— Aug. 1 July 25 Week ended— Aug. 1 July 25 Week ended— Aug. 1 July 25 Week ended Aug. 1 July 25 
Flooring Siding B&better— Boards Longleaf Dimension, No. 2 & Better 
lIx4 B&better ......... $42.80 $41.18 Bond, 1x6”— ESE GIs sccccelccews BOGS csa3' D4S 
MO. 1 COMs<cccicce 38.91 36.18 PROP IGCUGE sce eeuewess Cee i> el. lt). Se eee rr ic 48.00 tandom Straight cars 
ING. 2 COM «5 <icisincaes 17.94 18.12 TUG 3 GOs ics sescces 40.40 41.00 BSS PO 6 kdccdee ess 40.08 saase pt SN es eee ee $25.18 $24.83 
INO. (6 CONN. «650 <00 Tae -seees INGe: 2 COM aie: 6 cs osc BGO caudex >a, SS ee BEGG  ¢aees LS ren rele? —ee A. 
POP te: WICC kw ke cae eaaan 70.00 Novelty, 1x6”— WEEE SPO os 66 caved’ i JY >. aera yo) SP ere rece 28.00 27.00 
B&btr. (Saree 51.92 49.66 BEGWGEIGE oxcccdessec 44.00  nccce Ex 6 10:32 NOGA « F666 ce ace 42.00 Spec ific lengths— 
No. 1 com. flat..... 46.50 41.73 1 a See 40.00 35.00 _5/4x12 Rough ......+,.++-- 60.00 BMA cavutsgeasasudees 24.83 25.00 
No. 2 com. fat... 16.95 16.59 Wen © COVES «nccscoees 23.39 22.62 No. 1 common 2x * Sasa aegipn pes - 5 rere 
No. 3 com. flat..... 10.50 12.00 a i> et a Sree 45.00 36.50 po Se ee y SS ere 
ee. errr 42.00 | Bevel— 19.50 Ix 8 D4S ..........-. 45.00 37.50 ROD ci eeadinenwssinei abate 35.00 
INO} 2 COMM vo cess aes eames 21.83 No. 1 dale Acne eases as See 12.00 nical (> | ae eee Random-— Mixed orders 
No. 3 com......... 16.69 17.00 NO. S nrccccceeseees: ee ka RS SO EE i oxiaccwxess GR dacs one aoa od $26.50 ..... 
Ceiling Square edge, %x6”— en 1x12 D4S ............ 50.00 ..... ro eee ee ee 
Int B&better ...cceses ABOO cdo B&ehetter ..aiccecsices 30.25 30.00 7c Sy 9 |. eee O0.08 ~ sacee y+ TT an aie Se yf. ne 
INO: -E COMs. 65 sc00s 40.00 40.00 No. 1 Com......-++++ 21.7 1 ceees No. 2 common — lengths 
P NO, 2 COM 6060/5200 19.09 19.00 5 ee 12.96 14.00 1x : Ne aidadica awe doauitas =e ae eee ay eee 
«X84, B&better ...... 40.00 42.00 AR vances canna card ).0( > Len | eee 
ong ge eens 34°38 37.00 Rooters Sai GO onc keene. Sake ccs a 
No. 2 comm...... 17.52 19.00 | No. 2 commmon-~- eee le Ey ere 22.00 Partition 
1 OR I errr 8.50 PGs ccactancivecsaes 23.50 20.57 BES Es a oe8 cccnaes yt rere $04 DACte? cecccccss sess 45.00 
%x3% B&better ...... ee 1X 8 cseeeeeeeeereees 22.00 ....- kere 21.50 eS eee 36.00 40.00 
No. 1 com...:....:. pe? > 16.50... 1k 31): Sr. M0. c0. Nei 2 GNidc nce ca Sodus 19.00 
No. 2 COM... 3s Dee iene Georgia— No. 3 common wales Pine Shingles 
Lath, Std. 4-Foot WEG: ceidceccnacvanccs ZO caucus po A). Baer ee 5.0 teens : ‘“s 
No. 1k. d. . 4.25 DSA IS 21.00 21.00 SUTIN chivas snann 18.00 16.00 | 4x18 No. 1...........-. 4.74. 
No. 1 green 22.1211111. °3.91 4.16 BN icdcnswenseadxs 21.00 ..... 1x6 & up D4S........ 16.34 16.50 | 4x18 No. 2........c000: LEB; 0 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending July 31: 
Flooring Finish—Dressed Dimension S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” i. Bé&better “C” No. 1 No. 2 a No.1 No.2 No} 
<2 Lik a ee Cae $70.50 1x4” .. wet eee eee eens $66.50 $55.00 12.14. 10,18 12,14, 10,18 Ix 6” mie wise inter $36.50 $22.00 $16.75 
B&better ...........$80.25 69.00 1x6 & 8 sett tee e teen ees 69.50 56.00 “46 ’ 99” 16” 50 , WIR oak eed 34.00 23.50 — 18.49 
‘B” 66.50 ny * 4 Be sae source 72.50 58.00 Bag 2} , - a 3 UECEO” 93k 'y we-wWenw. Guisins 23.75 189 
POE ne ciate ts ove cectooetote ee 58.00 | 1%. 1 Ye, OEE 408" os TEGO) oieacs $27.00 $29.00 2x 4” $25.00 $26.50 ~ sr _ 
er eee eer eee aye 1%, 146, 27E5, 10,-12" 5 TBO. nae 25.00 26.50 2x 6” 21.50 23.25 Ceiling and Partition 
lat grain 3 s 25.50 26.75 2x 8” 22.00 24.50 ee 54” %” yn 
BE dvetter .ncvcsscces 54.50 46.25 Fencing and Boards 26.50 28.75 2x10” 23.00 24.75 Clg. Cc ig. Part, 
Ee re stent,” 44.25 39.56 . Bing 28.5 30.5 é Yl 26 27.5 
No : K+ wad ae put Sa Anks <a a 33:00 " No. t phe No. 8.50 0.50 2x1 26.00 7.50 Eahe tter $38, 9 “y 0 $45.00 vs 00 
| ee Seteitess sre c0 an00 eso Casing and Base Pe Beco MOP ecco, ee 
Moldings Se spew eners os 50 2.00 DP See ROK ee CFR ew COKE Keys 
DES vscn ace hae ae 33.00 23.25 18.00 B&better Lath 
1%” and under...28 percent discount REDO” <.Socmeaacc 37.00 23.50 18.00 PE ee nictek sp nae chose eee $75.00 No.1 No.2 
1%” and over....21 percent discount | 1x12” 2.15.65 51.00 28.00 20.00 PR PUIG scsile sin slarp arose eis ene tibiae 80.00 | 34x1Ie”—4’ ........00.. $5.55 = $4.95 
a 
Norfolk, Va., Aug. 6.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 30x Cull & red heart No. 2 & better 
[4 cccceccccceceee + $48.00@50.00 $29.00@31.00 $23.50@24.00 $19.50@20.00 a N 1.$ 50@ 5.75 — ” $98 FOM@?T 5( ‘ ” @ Pape 
S eeiapes: 52.00@55.00 — 33.00@35.00 — 24.50@25.00 Gens. | on oe See oo eee, ea DAs, 7 eo ogee 
6/4 cee bnse oregano 55.50@ 98.50 got 4 ee 25.00% 25.50 r -@ Rineaie Mactory, 2”. 26.50@30.00 10-. 28.00@29.00 a gee 54.00@60.05 
BUR 50th Hein bse Stoner 19.00@62.00  38.00@40.00 BND is weave er Sizes, 2”.... 20.50@25.50 12”. 29.50@30.50 12”. 60.00@66.09 
Rough, 4/4 eccie : coat es Z 
BY cece eesesee 52.00@54.00  36.00@38.00  26.50@27.50  21.00@22.00 Finished widths— No. 2 & better No. 3 No. 4 
| ee ee 54.00@56.00  39.00@41.00  27.50@28.50  22.00@23.00 Flooring, 13x2% and 3” rift........ $75.00@78.00 .@. re ee 
LO” coneawax eens 60.00@63.00  42.00@45.00  29.00@30.00 — 22.50@23.50 2%, 3 and 3%4”........... 45.00@53.00 $36.00@42.00 $23.50@265 
Bark strips, Nos. 1 & 2.$30.00@31.50 3ark strip partition, MOPAIUNNEE ie Fae sie re pcslacers h-clsa ie sik lo aia ese 28. 00@30.00  24.00@25.00 15.00@16,09 
BOK: ciisawan 13.25@14.25 OB. FARE B,.s< 55:00:05 $41.00@43.50 Mi” 5 siwreraiena-aiareitin loce teralese © Mie eSersl He 29.00@32.00 25.00@ 27.00 17.00@18.09 
ee i | rr 10.00@11.00 BPE CRDION Be”: 6-6:5ia-5. oo aia isaee Bispace 46.00@54.00  37.00@43.00 = 24.50@27.59 








Duluth, Minn., Aug. 4.—A spurt has been experienced in bookings. 


NORTHERN PINE 





All items are stiffening. 


Quotations f.o.b. Duluth are: 


CoMMON Boarbs, RouGH— FENCING, RougH— ‘ . oe ™ = 
6’ 8° 10’ 12° 14&16’ 18’ 20° ” : ‘ ; : 20’ 
No? 15 8? wccwoseer $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6, No. 1.......... +++ e+ 6$52,00 os 00 $60.00 $62.00 $61.00 
0 RRR 61.0 63.00 69.00 71.00 66.00 71.00 71.00 NO. 2....eeeeeeeeee -- 37.00 1,00 2.00 44.00 44.00 
10”. csneanuee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 yp NO. Be eceeceeeeeeeees 26.00 28. 00 29.00 30.00 30.00 
ek een 38.00 40.00 47.00 49.00 47.00 53.00 655.00 | 4% No. 1.....-...ess sees 50.00 53.00 55.00 61.00 63.00 
| RR "i141300 43.00 »=—-50.00 = 50.00 = 47.00 = «53.00 ~—s_: 5.00 NO. 2......seeessees 32.00 38.00 39.00 45.00 47.00 
A oss beeen ee 46.00 48.00 57.00 57.00 52.00 60.00 63.00 No. 3.......... coccee 20.00 27.00 29.00 30.00 29.00 
No. 3, S irae eee opt pe ree ope cs pe rope No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
i ee - 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 7 ate $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, oe $30; _ 5, $21. en S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 28, add 76 cents; S1SiE, b da Ag inlay, 8” and uD, add $1.50. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Precn Sturr, $1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12° 14’ 16’ 18’ 20’ m ; 
2x 4”..2000 $26.00 $28.00 $30.00 ee] $29.00 $31.08 =. 0 $35.00 SIDING, 4 AND 6”, 4 TO — " - ~ 
BE GO” ccc meee 27.00 29.0 h R E x 
i RP ae 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 B&better ....<00. aeieO. “DREOO® FR pinscc cs airereseeiar --$20.00 $22.00 
2x10” ... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 Ao. Sixtiea kde amokuewa soe BBO 38.00 Basie C&better.... 34.00 36.00 
OX 2” 2.00000 BROU 33.00 ee4 37.00 rye anes 27.90 37.00 ID wnpisboseaieiioe sees s .. 28.00 31.00 
2x14”...... 37.00 38.00 4 . . . . Siding may contain not to exceed 20 percent of 4- and 9-foot. 
on ise oe eae $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., 
average 


are 
pines, f.o.b. 
stock only: 


California White Pine 


Aug. 1.—The following 
prices, July 19 to 25, of California 
mills, those on common being 1-inch 


Mixed Pines 


Nos. 1 & 2 clr...$ 86.50 Common— 

SRIOOE 6.ikis'sisa5% 77.50 +g 4 eee eee $ eae 
Cae r PWNS Be: hodaies secs ; 
_hege Neen es i apeeietias 19.00 
anes Ghar l l h seaiva Ok See eee 15.00 
Inch ID cis 32.50 No. 1 dimension. 20.50 
No. 1 BROP. «06s. 48.00 No. 2 dimension. 15.50 

No. “ BOD 605601 31.75 Beveled siding— 

No. 3 shop...... 19.75 Bé&btr. mee S 37.00 
Shop, std. ...... SE LEER LS 34.75 
Panel, % & a. w. 82.50 D yates epine eres 23.25 
Panel, 4% & a.w. 84.00 RD Kcckokuieses 11.00 
Dé&better, std... 59.50 

Box 
Sugar Pine 


Mixed pine— 


i > 6 a.w.$ 19.50 
Nos. 1 & 2< $100.50 5/4 & 6/4 a.w.$ 1 
C select ........ B09 TNE ten ncesdsaens — 
ip) 67.75 
No. 3 clear...... 74.00 Lath 
nen Shop . .....% 38.00 " 
No, 2-sb0p...:...... 60.25 a gl d pine— 6 
No. 2 shop...... 33.25 4 ers 3.00 
No@ 3 shop...... 20.75 ah edad 4.50 
No. 3 clr., std 65.00 lll 50 
Std. shop ...... 28.50 eidde Fi ayi tee ick -25 
White Fir Douglas Fir 
; " ee ee $ 49.50 
C&btr. .........$ 45.50  Gom. 4/4 & alw. 17°75 
No. 3&btr., com. 18.75 Com. 5/4 & up 17.00 
No. 4com....... 15.00 ‘Ties’ & timbers. 21.75 
No. 1 dimension. 18.25 Dimension ..... 17.00 
Cedar Export 
Miscellaneous...$ 15.00 Australian ..... $ 50.00 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 











Spokane, Wash., Aug. 1.—Following are prices 
Portland, Ore., Aug. 4.—The following are f.o.b. mill: 
f:0.b. mill, and f.o.b. Chicago shop. prices on Pounens on Waeeeen. Pe. 008e.. teen 
Pondoss, pine: en No.1 No.2 No.3 No.4 No.5 
, No.2 No.3 err $41.50 a = UE rer 
com com. 6” CASS oe ies 42.5 BOE. cices. wanes 
SO ROE i cxxcrcenenncnnwasl ea ae - 30.00 . ~ 
7A ae peaniaenes ~ 34.00 20.00 | dou corrects: 44:00 30.00 5 i iaaamnens 
Ee eS Oe Urry ere Mrsecccscee EEO wee 4” & wat noes ‘ ‘ ¥ 1“ 50) $8.00 
imth, 90 06 16’........00 seccscccse 29.00 21.00 Peeves coees teeee cerns $15.5 
1x13” and wider, 10 to 16’ siete iee piahs 34.00 24.00 WESTERN PINE SHOP, S25 
a a. a ad ’ C 
” 0.1 No. No. 3 om 
BX” GOO IWAGESR voici cid oS ateabsswen $16.00 $ 9.00 at a re $10 50 $50.50 $33.50 $23.50 ..... 
Selects, (S2S reer 0.50 60.50 48.50 23.50 ..... 
&btr.” “a” “pO” ti Saece caine were. mater cnees. cewes “sored 
ix 4”, 6” and 8”, 10 to 20’...$78. 00 $66.00 $45.00 ’ eee ‘i ~— 
BM shcsgnacuarsiies eee i CD ieee ee oe ge ee 
SS eae SEIEEILIIIE 98100 88.00 67.00 | 4” $59 $46.00 $21.00 - 
1x13” and wider Lig santas 98.00 93.00 72.00 6” 6.00 26.00 ..... 
5/4, 6/4x4” & wdr., 10 to “20° 96.00 91.00 74.00 9” = 00 25:00 |... 
B/S BAG WAGG?. ossssan5505008 98.00 93.00 76.00 10” 42.00 2500 ..... 
Shop, S2S, f.0.b. Chicago ae” 44.00 26.00 ..... 
5/3 aes Ee ge ae.8 4” and wdr ieishs sees ceive Orso SER 
ONG C/4. i.cc0% Senne caneeeee , : 
WE ccc uce, ee ae a fo i. a 
Above prices are for shipments of No. 3 and | No. - & 2....$23.50 $25.50 $26.50 $27.50 ....- 
better, shop. For straight cars of specified DIO... as ecca% « 29:50 90:50 “21.50 22:50 see 
grades, add $5. No. 1 pesca ecules, ~eeees a ee $16.50 





are: 
Cedar: 





Yellow fir: 
Red fir: 
Spruce: 
Hemlock: 


WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 4.—Present log quotations 


$15 to $17. 

$22, $17 and $12. 

$17, $16 and $15. 

$32, $25 and $12. 
$12 and $14. 


Fir: 


Hemlock: 





Spruce: 


Everett, Wash., Aug. 1.—Log quotations: 
Seattle, No. 1, $24; No. 2, $18; No. 3, $12 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber 1068. 


No. 2, $13; No. 3, $11. 


$1 higher than fir. 





AUGUS 


A A 


A 


1x4” 


1x6” 


oS AP A 


No. 2 


1x$ ar 
Casing 


5x4” 


1x4” 


Te Tt 
rn = 
reer Fs Fe 


ne 


ao 


fe eA AY 
_ & Bo 


1x4 


a ee ee. 








1925 


3 ” 


Part, 
$48, 00 
40.00 


$4.95 


—, 


etter 
156.00 
58.00 
60.00 
66.00 


26.56 
16.00 
18.00 


27.50 


6” 
2.00 
6.00 


ces 


00 
Ir. 


50 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN ] 
Seattle, Wash., Aug. 5.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 


1x4” No. 2 Clear.....s..00- $45.00 $41.00 $42.00 
INO: S dieeeesess ceo we 31.00 23.00 23.00 
Slash Grain Flooring 
ix4” No. 2 and better. .. 30.00 27.00 29.00 
MEO ie hice ewe cee ue tere 23.00 V7 S| | reer 
1x6” No. 2 and better...... MRO ives Keges 
NO. 2 isvicencencannes Gacue 26.00 27.00 
Stepping 
No. 2 clear and better..... 66.00 61.00 65.00 
Finish No. 2 and better 
ixé BH TO cctcccnccewncuw 4 anes Saeed: “Swen 
‘“asing and base........... 3.00 53:00 neva 
penny 
5x4” No. 2 clr. & btr...... 28.00 26.00 28.00 
INO: S cc6ccweccsnnsce SOU 19.50 20.50 
jx4’” No, 2 clr..& btr...... 23,00 (Ai, | ee 
INO CS wiccetenrtinrves eee ye A | | 
Drop Siding 
1x6’ No. 2 cir. & Dtr....+. 33:00 33.00 35.00 
WS GIES cine vee dane 28.50 25.50 28.50 
No. 1 Common Boards and Shiplap 
be GME BOR caries sw siecn cw eve wi 17.50 16.50 17.50 
Co meer ere 19.00 i {| sree 
Dimension, No. 1 Common S4S 
aye Bee Ee eau cc cas nels 17.00 16.00 17.00 
Plank and Small Timbers, No. 1 Common 
ix 4”, 12 to 16" S48........ 20.50 18.50 18.50 
IF” 12 tO. 16" SAS. ccc sss S200 7 | ee 
Timbers, 32’ and Under, No. 1 Common 
ME MAS ccctasernew nw ee aes 23.00 i | er 
Shop 
6/4 & 8/4 No. 1 vertical grain kiin dried 
SRT CTC TT eee TT eT Tee ee $34.50 
5 4 & 6/4 No. 1 vertical grain kiln dried 
ME akin end Wea # Up ee we em ee reas 6a GLa eS 34.00 
4/4 Common kiln dried rough....... $23.00 @ 28.50 
4/4 Common kiln dried S2S.......... 24.004 26.00 
15% Door stock rough green— 
MIDE IG DOCKET « 5 chia ded er ewiertSewewes 37.00 
MONO 6c Ook Gare eB CK KUO OME WE URS ae ee e 27.00 
ks Uae UA LEee CE OD ORES RKC RTE MarR 16.00 
$/4.NG. 1 TR OPIS Bas oc ca occ ccckcse ones BOeNe 
5/4 to 8/4 No. 1 vertical grain kiln drted 
FONG fewest necchcewenvpeenegans Kascaneacae a 35.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 4.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 





BEAT IOs OIG sas da Weed edswenntaeeneaces $48.00 
BO MN ce acenavneves tutbehatiawas -» 43.00 
hh NOE a 50 6 ciee cave uemaetee eae nae 28.00 

1x3 and 14” No. 2 clear and better........ 45.00 

ING) GS GIOME oc. ccccccacacevcuses 35.00 
Slash Grain Flooring 

xd” No. 2 cléar and Detter... csccccceavces 28.00 
De a GQIGMP i ccccenee cen ean eeue evidnanee aa 

te” No. 2 Clear Gnd Dette’. ccccccccceciecne 35.00 
INO: B GIO osc ccn Seedscas eciaceevdwes . 28.00 

Vertical Grain Stepping 
1% and 114%” No. 2 clear and better........ 64.00 
Finish 
WO; 2: ClORP GN PELlSE. cnc csc cscs tees viacses 55.00 
Ceiling 
“sx0” No: 2: clear and Detter. ..ccccsicsoees 27.00 
ING GIOUE 5. Le tewwene toed wereawas eee 21.00 
A” No. 2 Clear and: DGCIEE:.... «ccecsscccscs 28.00 
NOs SB GIORE cise toce cance sbewecticeses 24.00 
Drop Siding and Rustic 

FEO ING SD. ) WEEE os csc kin ca ckce sud avas 35.00 

ING GIGRE oc Sea cweeaseues beveecaes oe 
Boards 

TON Wey sire Ca ice ce ermnnden eee eeeuun $16.00@ ey 50 

NOES cadiaccigsidececucuudnecunsdetecetetes 1.00 

Dimension—2x4-Inch, S4S 

NOs i TOCA BAO csc wuvocs anancenvaecease ees 16.50 

NGS Acgioaohe acd sieeaccod ceneaccunuvaaedodes 12.00 
Timbers 

BUM axtaclwewetcny xan caeneeeeeemecccsseees 16.00 

6x6” and larger. OO Pre rere ee aebmcwuns 17.00 

Miscellaneous Items P 
California, random ........ ies KwataeReneaee 15.00 
PCN WONG as cnc caccnduware cea acawacenea 3.25 








WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 4.—The following are 
prices for mixed cars prevailing here today: 


Finish, axe POR ree cer re cer ere $78.00 
EEE HEMI Osc cciccinen coc otwacne messes 67.00 
| i ° GRRERRRRRR ERE eRE 30.00 
Boe tO Weare: Pts tar an 
BR etisvicn yas _— SOR Regt arr 4,25 
OE i, enn Ene SEES 30:00 
OG i si citi a arp raider wala ea 33.00 
7 Et RG RRND See LE oie . 
1% Ei paaiae nea a ERs ter 37.00 
2 Ua eee ees eee aares ee: 41.00 


3 ‘ 
NN, MII oo ocn kc ccccnncconnes vous 39:60 





CYPRESS 


The following are current f.o.b. Chicago prices Cincinnati, Ohio, Aug. 3.—The following are 
on cypress: a average wholesalers’ carlot prices today f.o.b. 
GULF COAST RED CYPRESS— Cincinnati: 

New Grades RED CYPRESS— 
Factory, Rough Rules of March 18, 1922 
Factory Factory— Selects, rough ry: 
Tank FAS Selects Shop Box Peck SE eitzedewcstatscvacdeanddaadas $74.25 $49.25 
4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 TS BOER OE OCC CECT ET TEE COT EET CeCe 84.25 61.25 
5/4.... 123.50 113.50 86.50 63.50 36.50 34.50 Ole ea cdwecnacwegekiedcsocecuddeee $7.25 64.25 
6/4.... 126.50 116.50 89.50 66.50 36.50 34.50 WER eb cdacceenteunecudhaedexaarews Mp 72.00 
8/4.... 135.25 124.25 97.25 74.50 35.25 35.25 Common, Rough— No. 1 com. No. 2 com. 
30/4...:.+ 340.25 FS02R 2166.20 SOAe cccce scves 1”, random widths and lengths. 553, 25 $42.25 
12/4.... 141.256 130.25 103.25 80.25 ..... ...0. Finish, $1S or S2S— 
16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 Clear 
Boards, Rough Heart A B Cc D 
No.1 No.2 No.3 ERA (6 19 cc daa, $107.50 $102.50 $92.50 $82.50 $72.50 
1x4 to 12”, random length...$55.50 $44.50 $36.50 For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
Finish, — — wen YELLOW CYPRESS— 

Clr. hear D Factory eee, oo" ei 7 1 4 — 
1x4 to 11”...$109.00 104.00 $ 94. Sel. op, No.1 No. 
EG Mi ve ie eee | ao ag tis gh “de 

spec.wdths. 109.00 104.00 94.00 84.00 74.00 | ! --++ 80@ G 8 27 
181” occas. 116.00 112.00 102.00 93.00 981.00 | 8/4 ------. 90@95 80@85 57@62 41 30 

For 5/4, add $5 to above prices; for 6/4 add | Boards— No, 1 com. No, 2 com. 
$8; for 8/4, add $16; for 5/4 d 6/4 “D” ’ EEO Oil Le vecscaneadedeeuens $40.00 $33.00 
wawaeae CI) GNP BOW EP icons ce saccacass 47.00 30.00 


Bevel Sidin 
9 St. Louis, Mo.—Aug. 3.—The following are cur- 


A B Cc D 
%"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 rent quotations on cypress, f.o.b. St. Louis: 


Bungalow Siding GULF COAST RED CYPRESS— 
. A B C&btr. New Grades 

x8" from 1° stock ....6ses. $53.75 $45.75 $43.75 Factory 
4x8” from 114” stock....... 71.25 62.25 60.25 Tank Selects Shop Box 
For 10-inch, add $5. GIG ccidcaandeeds $116.75 68.75 $48.75 $32.75 
Lath Wie aeccradeds Cans 121.75 78.75 60.75 34.75 
1 No.2 OMe Bdccscwcaveaa 123.75 81.75 63.75 34.75 
WN iiinirnitintadicviensecnen 4. 25 $8.25 | 8/4 --.eeeeeeeees 131.75 94.00 = 71.50 = 33.50 
NOIG i adudcuccdedd 136.75 102.75 (s Sere 
RED CYPRESS— REET ccadcacadeans 136.75 102.75 (ic ier 
Old Grades NOs ive cciicndenees 141.75 107.75 eee 
Factory, Rough Peck random 4/4”........ beakgavacdaawenedds $24.75 
No. 1 No. 1 No. 2 Common Rough— No. 1 No. 2 No. 3 
FAS Selects shop com. com. REGIE” oC kadicnnscds eoeee 902-00 $43.75 $31.75 


4/4 ....$100.00 $ 90.00 $ 55. Ko $50.00 $40.00 WMEA. cdaedaccdadanscncdcecs 59.75 48.75 31.75 
OFS wane 105.00 95.00 70.00 50.00 40.00 Add $2 for specified lengths on common grades. 
6/4 .... 107.00 95.00 70.00 50.00 40.00 Finish, $1S or $2S— 

8/4 .... 110.00 100.00 80.00 50.00 40.00 Clear 


we whee 136.00 120.00 GEG. sieue: “Saas c 
‘ ate ’ 95.00 - 
a 1x4—10” Hon 00 $ 93. 00 $ on 00 $ 82.00 $72. 00 
16/4 eeee 145. 00 130.00 100.00 eee jj. #28008 332° ae cee 110. 00 108. 00 110. 00 90.00 79. 00 
Boards, Rough SO cceduna 127.00 122.00 112.00 104.00 ..... 
No. 1 com. No. 2com. Peck | 1x16” ....... 137.00 132.00 122.00 115.00 ..... 
$4 Oi O10 wscseccads $53.50 $43.00... Bungalow Bevel Siding— A B  C&btr. 
Ta Skeet Re snsenhisy 60.50 52.00... . ro tt ee ee $74.75 $65.75 $63.25 
TANGOM ...eeeeeeeeee ceeee te eee Eh SOO hh credieansueticeiess 79.75 70.25 68.25 
YELLOW CYPRESS— Bevel Siding— A B Cc D 
Factory, Rough MEGOP : ccecaes cuaaews $48.50 $45.00 $41.00 $28.00 
No.1 No.1 No.2 | YELLOW CYPRESS— 
FAS’ Selects shop com. com. Factory— No.1 No.1 No.2 
C] , re $ 85.00 $62.00 $43. 00 $37.00 $33.00 FAS Select shop com. com. 
\, 95.00 70.00 53.00 39.00 34.00 Ii, ereeeerrre $ 75 $58 $38 $31 $26 
1 95.00 70.00 53.00 41.00 34.00 B/E wccccccee 80 63 50 35 29 
ines 100.00 75.00 66.00 42.00 35.00 a Rade 80 &% 62 35 29 
ies SE cinascee Oe 80 20 
Selects com. com. Peck | Boards— No. 1 com. No. 2 com. 1" random 
Ce os iiwacca 75.00 $44.00 $37.00 SIRGO 1 EEO cicicecccccas $42.50 ee 
FS naiesleiccecre 75.00 44.00 37.00 THOR | TEM cass cccccsaes 42.50 oT ee 
1 > (a Ree ie 77.00 44.00 38.00 SRGO | SEEM codec cccwccs 43.50 tC , re ee 
11S -_h eae a 85.00 54.00 41.00 Te? a BS eae 53.00 rr 
A” ROMGOU wks xadee Sees  weewe 27.00 WOON EMIS seccisiccase  <eene $23.00 








REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 








Bevel Siding, '/2-Inch, S1S1E Clear and Tank, Rough or S2S, 8 to 20’ 
7——Clear—, tee “Ee Width— e ss 10° 12° 612 
: 3-7’ 8’-20' 3'-7' 8'-20' 3'-20’ | Thickness— 
oP .suswasvess $24.25 $34.25 $20. SG SAG 56 SASS Cnn cc cca veceddeees $107 $107 $108 $109 $107 
Be ae eeeeeee 29.25 3925 25.25 36:96 27.26 | 4 2 ccckccccccccsseeus 112 113 114 «112 
OP -secnaawaes 26.25 36.25 22:25 32.25 26.25 Finish, Polis $2S or s4s 
Bungalow Siding, S1S1E, 4 4 20-Foot Clear “All Heart” — “aN” 7 
' %x8 5x8 5x10 %x8 %10 %x12 | 1-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
Clear ..... 3 25 $47.25 $54.25 $66. "8 $68.75 $70.75 Be aaa $50.50 $60.50 5576.50 $42.50 $49.50 $63.50 
Os a arratas 5.25 42.25 61.25 64.75 66.75 68.75 7 | aS ae 60.50 60.50 82.50 42.50 49.50 69.50 
BO fo caae: 59.5 ; ; ; : 3. 
eet” ee an “Rr Gerdes 52.50 62.50 82.50 44.50 51.50 69.50 
q, 4-20" $49.25 | $43.50 $37.75 Se ae 69.50 74.50 84.50 59.50 64.50 73.50 
BR co caneacavaccens UE 40.75 "34.75 | 10% oe eeeeee 79.50 84.50 88.50 69.50 74.50 78.50 
Prices of 7” based on shipping 5 percent 4- i, " no .. pe Hrs poy 90.50 py } po 80.50 
Bw 8rTce yy y « eee le OU severe 6.00 4IOU ceeee 
So oe ee eS a eee eee. Oe ss tree case oo Bipanaegelaliocesa: 76.50 
Random Shop, Rough or S2S, 8’ to 20’ 14% & 1% inch— 
1” 14%&1%” 2" 21%” 3” 4-6” > ae $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
5” to 12”.$43.50 $57.50 $53.50 ee 55.50 65.50 87.50 47.50 58.50 78.50 
$75.00 $73.00 $77.00 7 eR ES 64.50 74.50 93.50 61.50 71.50 88.50 
14” & up. 53.50 62.50 63.50 6° eeea ers 57.60 67.50 89.50 51.50 $1.50 80.50 
i ini ‘ ” ee watdeadaa oe o s Out fe le 
Wide Clear Finioh, “AN Heart,” Reugh or S28, | spe ooo... 90.50 93.50 97.50 85.50 88.50 92.50 
a page nO 92.50 95.50 99.50 87.50 90.50 94.50 
: 1” 1uxle” 2 3 y 3 to 6”... 55.50 65.50 ..... 47.50 58.50 ..... 
14”. ..$107.50 $116.50 $115.50 $126. 00 $131.00 $134.50 6 to 12” 93.50 ee 87.50 
16”... 112.50 121.50 120.50 1.00 136.00 139.50 ‘ Crit Ce Ct sod OCC ECCT 
18”... 117.50 126.50 125.50 136.00 141.00 144.50 | 2-inch— , 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 a ee $54. 50 $64.50 $80.50 $46.50 $53.50 $67.50 
92”... 127.50 136.50 135.50 146.00 151.00 154.50 r 46.50 53.50 73.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 3. 3 ’ 55.50 62.50 79.50 
26”... 137.50 14660 145.50 156.00 161.00 164.50 MOC ees 56.50 66.50 86.50 48.50 55.50 73.50 
28”... 142.50 151.50 150.50 161.09 166.00 169.50 WO care 73.50 78.50 90.50 69.50 72.50 79.50 
30" + 147.50 156.50 155.50 166.00 171.00 174.50 10° oa kale 87.50 92.50 96.50 79.50 $2.50 $6.50 
14” > eae : : : ’ ’ 
war. 112.50 121.50 120.50 131.00 136.00 139.50 3to 6”... 54.50 64.50 ..... 46.50 53.50 ..... 
Add for S4S, $6; add for specified lengths, $2. GUase sscde teste GEGO Scause eteds 82.50 
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HARDWOOD INSTITUTE PAST SALES REPORT 


_ Memphis, Tenn., 
prices obtained during the 


Au 


week ended July 28, 


as 


reported 


the 


to 


g. 3.—The following is a summary of Chicago/Cleveland average hardwood 
Hardwood Manufacturers’ 


































































































Institute: 
RED GUM SAP _GUM=CONTD RED Oak SOFT MAPLE BA33#OOD 
Quartered 
Figured #004 Quar tered 
Chgo Clev Chgo Clev Chgo Clev Chgo CC lev a ce 
Fasete & Seccnts No, 2 Common Firsts & Seconds », 1 Com & Sele Firsts «~ Seoonts 
4/4 140,75 cag || 3/8 17,50 aay |] 4/4 223,80 ae |] 4/4 aoe 82,00 sys fet gates 
4/4 23,80 aoe || 0/4, J88000,. 20s Bo, 1 Com'd Sere 
Plain 5/4 23,76 cots Bo, 1 Som & Sele Ss com ele = 
Figured Woot 6/4 25,00 (1, || 4/4 69,50 97,75 HARD MAPLE os eee 
Firsts & Seconds 5/4 75,25 ee iain, cl . 36.80 
4/4 122,00 ve. asain a +4 8 “wo eee e 
mens a Firsts & Secone No, 1 Com + Sele WILLOW 
Firsts & 3eoonds Quartered 5/8 76,00 4., || 8/6 .., ee 73 ro ae a 
5/8 65,50 ,,, ||Pirets & Seconds 3/4 77,00 8° > 2 Commo / ‘ eee 
4/4 (90,28 61. |] 4/8 $8.00 40. Hl S78 8800 te oot sae 42,00 WAQHOLI a 
5/& 90,50 °:; 6/4 52,80 ,., 5/4 1 5 . No oi 
6/4 90,00 :<: ||30, 1 Com & Sele 6/4 113,50 124,78 te eas 
8/4 90,00. 21, |P 4/4 42,00 u4e 8/4, nnn, 5 1° cnoey tt: ** 
“we Fe ae Plein 3/8 29,75 ,,, ||Firete & Seconds 4/4 27,25, 
5/4 65,00 .., ||No, 1 Com & Sele 3/4 = 44,25 83°74 8/4 113,25 ,., CHIRRY 
6/4 67,25 44, || 4/4 80,00... Ht Oe eee peo Bo, 2-Coamon 
7S TRS nae 6/4 63,25 87.79 WALNUT 4/4 44, 61,28 
TUPELO 8/4 78,00 8. 50 
seuee 1 deenate No, 2 Common Firsts 4 Seconds gies a 
3/4 75,00 ,... 13917" Box Boards 3/4 26,00 ,,, || 4/4 .., 225.00 evry econds 
4/4 83, 50 ene 4/4 Le 4/4 41,00 45,26 5 oe eee 150° 76 
5/4 88,50 ... ||Firete a Seoonds Scund wormy a / ese 150,25 
Bo, 1 Con’ & Sels 4/4 49, 25 52, 50 4/4 34,50 eee SOFT FLM 8/4 eee 145500 
je 41,25... 5/4 8,50 aoe ie dliaetaliil CWPRESS 
3/4 51,50 ne No, 1 Com’& Sels Qo, vom els = 3: 
4/4 57,00 61.25 || 4/4 34,25 37,25 POPLAR =e oa vee tly 
5/4 63,7 *., |iNo. 2 Comnon /4 43,5 caw rsts «< Seconds 
6/4 63.28 2, 4/4 27,25 36,50 waar tered 4/4 (90,75 95,75 
8/4 67.50 <2. || 6/4 28,00 ,,, || Firsts & Seconds one 5/4 95,75 100,75 
Pa mn 4/4... 186,25 COTZO3WOOD 6/4 90,00 100,75 
5/@ 20,75 ,, 13-17" Box Board hove 150200 a1, 00 
4/4 33,75 35,85 Sal TE Om OS ay: SO 4/4 68,85, eye 131°80 198°80 
7 eee e . 
she pis a. quartered 4/4 99,25 116, 50||Firste + Seconds 6/4 156,50 .:, 
Firstea & Seoonds 7S 4 e 5,50]; 3/4 46,50 ,,, (Selects 
5/8 80,00... 6/4 —- ee 50|| 4/4 55, ° 00. 4/4 66,75 87,75 
SAP CUM 4/4 136,00 8/4 oak 131,75 No, 1 Com & els” 5/4 73,50 i 
—_ 5/4 147.50 173.25 || Yo, 1 Com & Sels” 4/4 40,00 .,, ||6/4 74.00 88°60 
Quartered 6/4 143,50 173,25 5/8 37,00 50. +00 5/4 44.00 pita 8/4 682,75 99,00 
Firsts 4 Seconds 8/4 168,00 ,,, 4/4 ane 69,75 ine! *s 42,00 .0- om 98,00 105,00 
6/8 46,25 .., 0, 1 Com 4 Sela 6/4 see 71,50 ommon b2/4 98,25 see 
4/a 59:50 [°° || 3/8 46,75 8/4 ..,  81,50|} 4/4 32,50 ,,, [26/4 110,00 108,00 
5/4 62.50 °-: || 5/8 68,25 75,75 {/No, 1 Co my +4 oe ee 1 —. 
6/4 62.25 <-- || 3/4 73,75 ,, 4/4 54,00 66,00|| 6/4 35,00 ,,, /4 o> 
8/4 61.75 [1. || 4/4 79,25 98,25 || No, c& Common S/4 52,50 ,,, 
10/4 69,25 = ,,, |] 5/4 40. 108,50 $8 31,25 . _ 6275 
So, 1 Com'& 3els No, 2 Commo 4/4 33,00 45,50 CHESTNUT f* 60,75 ,,, 
4/4 43,25 ... 4/ oon. «909,28 118 Hue ~50 Saini es. Posi sais 
6/4 47. i —_——— Bo, 2B Common FA 4/: 0.75 
8/4 40525 oT Plain + re 625 rsts « Seconds /% 40,75 alate 
10/4 55,00 [°° ||Firsts & Seconds 4/4 29; eee |] 444 «eee 109, 50 || 6/4 A275 one 
12/4 62,25 .,, || 2/2 67. woe || B02 Co 5/4 see 119,00 | [Noe < Yommon 
6/6 70,00 ,,, err 51,25 || 6/4 .., 123,25 |/4/4 30,75 ,,, 
Plein 4/4 90,25 112525 ||3o, 4 Commo 8/4 wee, 134,75 [15/4 80,75 .., 
9-12" Box Bosras 5/4 111,50 119,50 |] 4/4 ...  31,00//No, 1 Com & Sels 6/4 24,50... 
4/4 58,28 .,, |] 6/4 120,00 120,75 4/4 oe. = 65,75 
13” & War FAS ,t/6 197.50 120,75 ASE sve —- ie 
70,7 “ ee 41,75 eee e 
sf He phe! 16/4 F 146,75 || Firsts & Seconds a 3 Commen 
Firsts & Seconds No, 1 Som'é& Sels 5/8 58,00 4.6 Ih eee = - 23, 00 
5/8 . woe ff Ze 87075 aoe vs H+ matter, | 52,25 
3/4 46,25 eee Ad 4 ea sha 107/25 132° 50 Sound Wormy ‘ 
t/4 $2.25 oo. | 2/8 S528 73580 |]10/4. «26, 1arssol| 4/4 39,25 
5/4 58, 00 eas 4/4 63, 25 79,00 ’ ee e 5/4 eee . 
6/4 60,50 eet No, < Common Ho, 1 Com & Sele 6/4 eee be 
8/4 cd cok 4/4 43,50 46,00 1/2 36,7 eee 8/4 eoe e 0 
No, 1 Com & Sela Ro, 3 Common 4/4 55,25 eee / eee 43,25 
3/4 29,00 .,, B/G 15580 4x. 5/4 64,25 eee 
4/4 36.25 ‘<2. || 3/4 16,25 ,,, 8/4 76,50 es 
. 5/4 42.25 [7° || 4/4 29,00 29,75 || 10/4 y Sed 87,25 
8/4 43. 75 sae ees eee 23,75 mee "300" 
6/4 vee 86, 00 ne/$ cbaige reac 
Sgygt W mya Seen : 
St. Louis, Mo., Aug. 3.—Current quotations on southern hardwoods f.o.b. St. Louis. 
"ata, lis 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QUARTERED RED OAKkK— 
FAS oven Se 84 $ 84 he 
No. 1'coin...? B4@ BB a8 o3 68a 85 o FAS e127 98 aa ‘iat $130@135 
ate ns = ern es ye 38 No. 2 com..... 46 50@ 53 57@ 60 
| gerbes 53@ 54 55@ 56 55@ 56 PLAIN WuiTe Oak— 
Ne 1 com. & IND oc5 ek age 80@ 81 108@110 118@120 
- eee 40@ 41 42@ 48 42@ 43 No. 1 com. and 
No. 2 com 25@ 26 28@ 29 30@ 31 ere 55@ 56 64@ 65 68@ 70 
Pity re No gom gS Bee 28 3 
2 ae 75@ 76 82 ¢ ‘ te oe ay, 
No. 1 com... 88@ 54 606 62 ofa eC Sound wormy.. 31@ 32 48@ 49 55@ 57 
No. 2 com... 31@ 32 34@ 385 86@ 388  Prain Rep anal 
Plain sap: MS. Gas keen 78@ 80 98@100 108@110 
.. 48@ 49 52@ 53 54@ 55 No. 1 com. and 
No.1 com... 31@ 32 34@ 35 ae. 40 Sel. ........ 53@ 54 60@ 62 65@ 68 
No.2 com... 21@... 23@... 33. No. 2com..... 35@ 86 88@ 40 42@ 44 
CoTTONWwoop— POPLAR— 
Le eee 49@ 50 53@ 54 a PA 6 6s Sones 88 90 100@105 0 0 
No. 1 com..... 33@ 34 36@ 37 ee Saps and sel.. 2a 63 65 730 75 TRG 80 
No. 2 com..... 29@ 30 33@ 34 .@. No. 1 com..... 47@ 48 49@ 50 51@ 52 
QUARTERED WHITE OakK— No. 2 com. A 33@ 34 36@ 38 37@ 38 
peeps 120@122 135@140 150@155 | No 2 com. B.. 27@ 28 80@ 81 31@ 32 
No. 1 com. and ‘ Sort MarpLe— 
re 70@ 72 82@ 84 90@ 95 LO TUN sinc o BED 3s 55@ 60 65@ 70 
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HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, 


as re. 
ported to the Maple Flooring Manufacturers’ Assgo. 
ciation, averaged as follows, f.0.b. cars flooring mij 
basis during the week ended Aug. 1: 
MAPLE-— Clear No. 1 Factory 
De hl inrereree, sc 15. $57.30 ..... 
BE oC diese eNele, ci ele ral Leta aeeee 65.05 score 
3 eine hte 90.16 70.69 $42.2) 
eR pe tens toe shares ci oe rrr seen 
“LG ae a A rss ee 71.88 46.3 
i ne 89.00 76.83 ie 
Me! xe Ste oni aree S200 8 kana 40.04 
BGR oo ecn eee ROS - cae a ” 
> alll Se eee neg Se genet 60.20 S500 saci. 
BEECH- 
BORE 8nd cues seas 82.38 64.90 
Birchi— 
OE Tea EE TT 60.05 res 
EG ak aie) sss cake utd 79.43 70.10 34.90 
Re ra ace arconeatain sae ale 45.15 sree 





OAK FLOORING 


The following are average carlot prices, Mem. 
phis base, obtained for oak flooring during the week 
ended July 25, as reported by the Oak Flooring 
Manufacturers’ Association : 


x1” Y¥x2Yw” 3x1” x0" 

Cir. qtd. wht.....$126.11 $1389.31 $96.47 $97.63 
OTOP: SRG BEG cs. Ksieeue EUG: esis edad 
Sel. qtd. w.&r.... 71.14 82.33 GES cekin 
Cir. pin. Wat.... TAT 87.91 60.40 64.29 
Cir. pin. red... 68.64 80.10 55.49 = 57.75 
Sel. pin. wht.... 898.78 73.82 45.39 45.47 
Sel. pln. P60 ..«.. 5.5 55.96 71.35 48.09 47.69 
No. 1 common... 46.80 59.07 24.66 24.97 
No. 2 common... 20.22 REGO canes were 
%yx1h” x2" FeX1I4” $,x2” 

Clr; gtd, wht... S$22050 Sist26 sic00 dius 
Clr. pin. wht.... 8:47 WEOS  necees $78.87 
Cie: Din. TEE. «2... 77.40 COE acne 83.42 
Sel. pln. wht. 62.28 ie {a 64.39 
BO MI BOM icc cia GES ica 59.62 
No. 1 common.... 35.36 BOO ee waces 35.96 





OAK FLOORING STRIPS 


Chicago, Aug. 5.—The following are carload 
prices, f.o.b. Chicago, on #,;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








—White—— Red 
Qtrd. Plain Qtrd. Plain 
Se eee ee 2 $82.00 $116.00 $79.00 
SOD GlCA? éosccee Saas Sule wecens 
BCCE sub -ee severe 19° 00 71.00 89.00 71.00 
No. 1 


SOPMIION 6666.66: eo oro caine iin Hee chee vaseeneareen ey 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 4.—The following are 
today’s prices of American black walnut f.0.b. 
Cincinnati: 


FAS. 4/4, $215; 5/4, $225; 6/4, $280; 8/4, $240. 
ag 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170 


No. 4/4, a: 5/4, $105@110; 6/4, $110@ 
115; 3/4, $120@12 
No. 2, 4/4, $45; — and 6/4, $47.50; 8/4, $50. 





HARDWOOD LOGS 


Memphis, Tenn., Aug. 3.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
MATIN oss oe oreve baie oreo 20.00 to 22.00 12.00 to 14.00 
TPO am 0 sc0. 80a 27.00 to 33.00 20.00 to 26.00 
IN: i001 0:4 ies wi eistorerecs 20.00 to 22.00 12.00 to 14.00 
Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Hickory (12” & up) 25.00 to 35.00 17.00 to 27.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 


wider distances; while gum, poplar and elm can 
be profitably drawn 
nearby points. 


into Memphis only from 





Aveu 





1925 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 3.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 





























4/4 5/4&6/4 8/4 Hickory— “4/4 biarats ‘ iti. Bascn— ‘ ait ™ biaeais ¢ 3/4 ™ 
. ae eee .@... 5@105 2105 . eee 5 
QUARTERED W — 1 emaen ermunees No. 1 com..... .!: @...  65@ 70 65@ 70 No. 1 com..... 2G 45 ina 50 47@ 50 
FAS gerssicntes 7“ iso “eS Lis 135m 120 Oe ae @... 35@ 40 35@ 40 No. 2 com..... 30 30@ 33 33@ 35 
No 1com..... 85@ 90 90@ 95 95@100 Marre— 4/4 5 /4&6/4 8/4 sessa(e 166 
No. 2.com..... 45@ 50 54@ 59 55@ 60 Sma reas s4 fb winid's aig aes 5 wok ie $ pee - $ aa " $ aa 2 $ 13 90 $115 120 
ae IE ek ee eee eee a Zeer . oo 

Sound wormy.. 48@ 45 52@ 57 S5@ 00 ask kscsecaaviwcsas 38@ 43 40 38@ 43 40@ 45 45@ 50 
QUARTERED RED Oa ~ Waite AsH— pean “a ‘ 

Meta toss aera wi Gras: “oe MGee <WRRS ace as rar onto 05@110 $110@115 $125@130 155@160 
ag COM sa ina 65 ee so: NGe 3 COM ANG BOR sis ese ode 0G 55 700 7 3G 80 10041 05 ’ 3@i00 
No. 2 com..... 40@ 45 ...@... ..-@.. bP. ee reine ee ee 30@ 32 330 38 38@ 43 50 50@ 55 

PLAIN WHITE AND RED OAK— 
I espn $105 @108 $115@125 $130@140 VALLEY HARDWOODS 
a “"'"" 60@ 6 70@ 75 70@ 75 Cincinnati, Aug. 3—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
- oo NG 23 220 25 3G 36 Patra, sill 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
Sound wormy.. rt 48 55@ 60 55@ 60 Ds xcs $ 80@ 85 85 $ 85@ 90 90 $ 90@ 95 ag ip ae ee ae 3 8s yi «nse 
sssswooo— air, ik mb a0 Geet 70 | No:2com...:. 80@ s2 38@ 38 111G00 

(eee $ 70@ 75 $ T5@ 80 $ 75@ 80 ie 54 59 64 = 

No. 1 com..... 50@ 53 55@ 58 55@ 58 No. 1 com... 40 42 47 Quaaemne Wares Cam : 
No. 2 com..... 28@. 31 33 38 38 43 Plain red: | | $120 = $125@130 $130@135 
WAS... 15 80 83 85 85 90 Selects ....... 90 95@100 100@105 
sTNUT— 068 4 No. 1 
“7. $105@110 $115@120 $125@130 PL. Te Ee cee ia a com... 40 3 43@ 50 50@ 8S 
4 6.00 6 Oe Sap ° ._ eevee . 

fie B com... aa 31 N@ 32 a 32 Pe binge TOS ---Re-. -++@s+> | Crem Rew Cen 
Sd. wormy and & wider. a ee 50 50 55 55 60 1 J Serer $105 1) eee coe 

No.2 com... 831@ 33 33@ 35 33@ 35 : No. 1 com..... 65@ 70 ...@... 

' No. 1 com... 81@ 33 34@ 38 39@ 42 No. 2 35 
sae age an ge No.2 com... 21@ 23 23@ 25 28@ 25 ” 0. 2 COM..... o tee 

No. 1 com. . P MAPLE— LAIN WHITE AND Rep OaAK— 

better ...... 85@ 37 387@ 39 = 39@ 40 | “spot worms N. ee iiiaiicnns $ 75@ 80 $ 00 $105@110 

BircH— D., log run..$ 40 $55 $60 Selects ....... Sra 62 wa 67 67@ 72 
ear mctereaty $115@120 $120@125 $125@130 | Sorr ExLm— 4/4 5/4 6/4 8/4 No. 1 com..... 53 53@ 58 58@ 63 
No. 1 com. and | SRS $63 $65 $65 $70 No. 2 com..... 35 38 40@ 45 45@ 50 
PRR 67@ 72 %72@ 77 72@ 77 No. 1 com.... 45 48 48 55 No. 3 com..... 20@ 22 22@ 25 25@ 30 
@ 
No, 2 com..... 33@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 - 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 
; .o.b. Lower Michigan mills are as follows: Cincinnati, Ohlo, Aug. 3.—The following are 
Present values f.0 No.1 wag No.3 No. 1 No.2 No.3 —— pre gensner carlot prices, Cincinnati 
" 3 . . ° > ase, on ‘‘soft texture’ poplar, from Virginia, 
— Selects com. com. com. FAS Selects com. com. com 
Bassw _ | Sorr ELmM— in niente tae Tennessee, and 
uf $ N0@ 75 75 $ se 60 $ 47@ 50 $28@30 $23@25 | 12/4 110@115 90@ 95 80@ 85 50@55 ..@.. ; 7 
at b> = = He a3 Bp el aOR 16/4 125@130 110@115 100@105 55@60 ..@.. hogs Paxrean—— x, 7 sion t2 eset 
8/4 90@ 95 aa 1 65@ 70 40@42 ..@.. | Haar Mee 10@ 75 50@ 55 38@85 15@17 Saps & select: 72@ 77 82 82@ 88 
10/4 95@100 0 90 70@ 75 45@50 ..@.. | 544 90@ 95 75@ 80 55@ 60 3537 16@18 No. 1 com..... 50@ 55 65@ 70 70 75 
BrEecH— 6/4 95@100 80@ 85 65@ 70 38@40 16@18 No. 2. com. A‘. 36@ 38 42@ 45 45@ 48 
& bett 33@36 12@14 Y @ No. 2 com. B.. 25@ 27 27@ 29 28@ 30 
5/8 oe age yh r * tna 1e@is | 8/4 100@105 85 10@ 75 40@45 18@20 | . 0. « - B.. 
Hd 100 15 80@ 65 45@ 50 30@32 18@z0 | 19/4 115@120 105G110 5G 90 45Q50 2078 | VAS... 87@ 92 $ 92@ 98 $ 98@103 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 | 4474 140@145 125@130 105@110 S080 ~T.. Saps & selects. 60@ 65 70@ 75 75@ 80 
ws 85@ 90 75@ 80 60@ 65 40@42 18@20 | 4674 155@160 140@145 120@125 55@60 ..@.. me 1 Oe... s 48 52 55 55 60 
IRCH-— HarD MAPLE Fiscmape onc : a ; 
6/4 115@120 95@100 65@ 70 @ onelare st 
] 0 45@50 ..@.. Sort MAPLE— 
HM ine tage Bee Heh 8 | Hl Bee me ¢ cep gen cee|. ewe 
id 1s0Olee 1309136 1159120 -@.. 1.@.. | 6/4 90@ 95 75@ 8 60@ 65 38@40 20@22 | Cincinnati, Ohio, Aug. 3.—The following are 
Sorr ELM— 8/4 100@105 90@ 95 75@ 80 40@45 20@22 average wholesalers’ carlot prices, Cincinnati 
4/4 65@ 70 50@ 55 40@ 45 28@30 20 END Driep WHITE MAPLE— base, quoted on poplar bevel siding: 
5/4 75@ 80 55@ 60 45@ 50 30@32 22@24 4/4 115@120 ...@.. 90@ 95 ..@.. ..@.. No.1 No.2 
6/4 80@ 85 60@ 65 50@ 55 33@35 22@24 5/4 120@125 ...@... 95@100 ..@.. ..@.. Clear Select com. com. 
8/4 90@ 95 70@ 75 60@ 65 40@45 - % 6/4 125@130 ...@... 100@105 +e. i OP heavunasads $55.00 $48.00 $30.00 $20.00 
10/4 1009108 80@ 8 70@ 75 50@55 ..@.. 8/4 130@135 ...@... 110@115 ..@.. ..@.. » Lesmewaneteun 55.00 45.00 30.00 20.00 
Following are prices of Wisconsin hardwoods f.o.b. mill points: a pee ' a 
.1 No.2 No.8 No.1 No.2 No.8 Culevines KY Aug. S—The poplar siding 
FAS Selects pry com. com. FAS Selects com com com vues tac Lad eee = en in 
ASH— Rock ELM— . 
4/4 $100@105 $ 85@ 90 $ 63@ 67 $35@37 $21@22 4/4 70@7 ...@... 45@ 47 25@28 19@21 Clear Select No. 1com. No. 2 com. 
e/4 0 iB 95@100 70@ 75 42@45 23@24 5/4 80@ 82 ...@... 53@ 55 28@32 20@22 | 6-inch ....$58 $46 $32 33 
6/4 115@120 100 105 15@ 80 48@50 23@24 6/4 85@ 88 ...@.. 55@ 60 32@35 20@22 | 5-inch .... 58 42 
8/4 120@125 105@110 85@ 90 52@55 23@24 Bs, 86 90 oe $5 70 35 40 21@23 | 4-inch .... 50 40 24 is 
Bass woop— yee te ae 
4/4 10@ 72 60@ 62 50@ 52 28@31 22@23 12/4 995 100 «<Qbae 75@ 80 45@50 ..@.. 
5/4 76@ 78 64@ 66 55@ 57 30@32 24@25 | Harp Marre— HARDWOOD DIMENSIONS 
6/4 83@ 85 72@ 74 63@ 65 32@34 26@27 4/4 75@ 80 65@ 70 55@ 60 38@40 16@18 
8/4 93@ 95 82@ 8 73@ 75 40@42 ..@.. 5/4 90@ 95 80@ 8 65@ 70 42@45 18@20 Chicago, Aug. 5.—Actual sales of clear short 
Birco— 6/4 95@100 8&5@ 90 70@ 75 43@45 19@21 hardwood dimension, maple and birch selling at 
4/4 112 5 638@ 55 33@35 21@23 8/4 100@105 90@ 95 75@ 80 48@50 20@22 the same price as oak, were made f.o.b. Chicago 
54 1179116 0G Oo Oe oe 88010 23024 | 10/4 110@115 100@105 85@ 90 58@60 ..@.. | this week at the following prices: 
/4 1D0Q 126 1OdDins BSH 68 4850 24@25 | 12/4 115@120 105@110 90@ 9 63065 ..@.: Furniture stock— Plainoak | Gum 
8/4 126@128 105@110 85@ 88 58@60 21 22 Sorr MaPpLze— ea eae mE A $50.00 $48.00 
10/4 181@1356 110@115 90 38 50@60 ..@. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 oearigxid” Ese sia aae tian teas 55.00 60.00 
12/4 ...@... «e-@.-- 100@105 ..@.. ..@.. 5/4 80@ 8 65@ 70 65@ 60 35@38 21@23 | 2x2x30” ......................... 65.00 60.00 
Sorr ELM— 6/4 90@ 95 75@ 80 60@ 65 35@40 21@23 | 214x2%x30” ..................... 75.00 65.00 
4/4 68 70 58 60 42 45 25@28 21@23 8/4 100 80 85 70 75 40@45 21@23 WEEN SC adaWeddudadawadeadacaie 80.00 70.00 
5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 | Oak— Chair stock— 
6/4 80@ 8 70@ 75 60@ 65 32@35 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20 1x4” and wider x 19”............ 55.00 55.00 
8/4 90@ 95 85@ 90 70@ 75 40@45 23@25 6/4 120@126 95@100 65@ 70 87@40 22 34 1%)x4” and wider x 19”.......... 60.00 60.00 
10/4 100@115 95@100 80@ 85 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 | 2x4” and wider x 19”............ 75.00 70.00 
12/4 110@115 100@105 85@ 90 65@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 | 1x2%x40” .........-..000 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLock Boarps, $1S-— HEMLOCK, No. 1, S1S1E— 
ge 10-14’ 16’ 18-20’ 8-16" 8° 10-14’ 16’ 18-20’ 22-247 
1x 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 | 2x 4”  $31.00@33.00 $30.00@32.00 $31.00@33.00 $34. 00@ 36.00 $35.00@36.00 
1x 6” 28.50@30.50 29.50@31.50 31.00@33.00  33.50@3 5.50 30.00@32.00 | 2x 6”  26.50@28.50 27.50@29.50  30.00@32.00  33.00@35.00 35.00@36.00 
1x 8” — 30.50@32.50 31.50@33.50 33.00@35.00 35.50@37.50 32.00@35.00 | 2x 8”  30.00@32.00 30.00@32.00 31.00@33.00  33.50@35.50  35.00@36.00 
1x10” 31.50@33.50 32.50@34.50 34.00@36.00  36.50@38. 20 33.00@35.00 | 2x10”  30.00@32.00  32.00@34.00  33.00@35.00  35.00@37.00  36.00@37.00 
1x12” 32.50@34.50  33.50@35 35.00@37.00 37.50@39.50 34.00@36.00 | 2x12”  31.00@33.00 33.00@35.00 34.00@36.00 36.00@38.00  37.00@38.00 
For merchantable S1S, ee from price of No. 1; for No. 2, deduct $5. 2x4” and wider, $17@19; 1x4” and 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 





No. 3 hemlock rough, 6’ and longer: 
wider, $18@20. 
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THE LARGEST 


CHICAGO 


332 So. Michigan Avenue 
MANUFACTURERS AND DISTRIBUTORS OF CALIFORNIA R EDWOOD 


that will help 


E have prepared a folder on 

“Why you should use Redwood 
in Your New Home” containing a 
reprint of the article “Indestructible 
Redwood” which appeared in the May 
16th issue of Literary Digest, together 
with sample pages and description of 
our booklet “Redwood Home Plans” 
A supply of these folders for free 
distribution will be gladly sent you 
on request. Write for them. 


NEW YORK CITY 
3067 McCormick Building 4 941 Pershing Square Building 4 


100 East 42nd Street 


Members of California Redwood Association 


Indestructible 
Redwood 


Reprint from Literary Digest 


you to sell 


Redwood for Home Building 





SAN FRANCISCO 
Robert Dollar Building 


311 California Street 











St. 
tie prices prevail, f.o.b. 


No. 
No. 
No. 
No. 
No. 


Red oak and heart cypress ties, 10 cents less 


than white oak; sap cypress, 20 cents less than 
white oak. 


White oak 
R 


CROSS TIES 


St. Louis: 


. inch face..... 1.25 


The following cross 
ported as follows” by 
Untreated Board of Trade: 

White Southern 
Oak Sap Pine 


, 9-inch face..... a 50 $1.30 1925 
pee ees aoe 1.15 ee) ee 
1.05 oa Swe eo ae eo ee 
7-inch face..... 1.15 -90 ilies 
, 6-inch face..... 1.05 .80 pM aaeenniie tisha TON. 


RECEIPTS FROM 


W023 edie a Ue 
Switch Bridge | i924 ..............2,214, 580,000 
Ties Plank 
(euindecceeinak Semele wy 00 $42.00 PMUPCARE onc. es 
Lbs eGs shea oeaeadasre 0.00 38.00 ECREERG 5.5. )0s.5 








RECEIPTS FROM JU 


313,548,000 
269,060,000 


RECEIPTS AND SHIPMENTS 


teceipts and shipme 


nts at Chicago were re- 
J. J. Fones, Secretary, 


Lx § ro Avec. 1, INC. 
Lumber Shingles 
57,844,000 
54, 124,000 


44.488.000 20.000 


JAN. 1 TO AvG. 1 
Lumber Shingles 
337,717,000 $15,595,000 


396,104,000 


8$0,509,000 


SHIPMENTS FROM JULY 5 TO AUG. 1, INC. 


CYPRESS SHINGI ES & LATH Lumber Shingles 
Mee. 4G ules we Snes 194,319,000 37,103,000 
Cincinnati, Ohio, Aug. 3.—-The following are OE ie ae nate Camere 166,968,000 37,240,000 

average wholesalers’ carlot prices today f.o.b. aise : 
Cincinnati: IN@RGARG ...045.. 351, SOU Wo neta ene 
Shingles PCE RR ccc. le ates 37,000 

Be TES 8 nh Oe a bony Economies SHIPMENTS FROM JAN. 1 TO AuG. 1 

| _ RARER: 6.70 4.85 $3.90 Lumber Shingles 
De. Saesnknassenasinneanee 6.95 5.45 4.30 WES: oc kounakcse wea 1,344,158,000 349,813,000 
S. siceeckuseunSticeseue 6.95 5.45 4.30 SSE Fi How RS owes OS 1,346,720,000 349,679,000 
Lath, 4-Foot, %x1!/2-Inch Increase ....... tip ae 
No. 19S Pitcaviacen mice $7.90 DDECHCABE. ....6:0.0/4% ZUBZOOO Saisie o Hisaig'e 


CHICAGO BUILDING PERMITS 


The following are the comparative building Der. 
mit totals for July: 





F July, 
Permits for— July, 1924 June, 1925 1995 
ROUOR iets ae nee eiieies « 114 155 168 
Offices and hotels..... 5 7 
REBSIGENCES 66 bs.cs0uvs 719 824 902 
Halls and churches... 4 13 10 
DUIDAUTOR 6 :einib joie 460-006 1 1 1 
APATUMERES: .< ccceccse Sti 457 350 
Stores and offices..... 3 § 4 
Stores and residences. 6 18 26 
Stores and halls...... sare 1 As 
Stores and apartments 14 24 1k 
Miscellaneous ........ i! 9 4 

OER SiaGisie deen sro sex 1,250 1,518 1,541 
WERE. 5 irae Gist ia lao ein ie 1,082 1,243 1,391 
os Crs) | ea Oe 168 275 150 
BEOMUREO 6s as deacinsece 36,440 46,053 43,590 
Cost ............$19,545,900 $33,087,100 $28,502. 400 


Total January 1 to July 31, 1924: Buildings, 
9,778; frontage, feet, 287,117; cost, $179,510,270, 

Total January 1 to July 31, 1925: Buildings, 
10,813; frontage, feet, 334,028; cost, $225,917,650, 








For Editorial Review of Current Market Con. 
dition See Page 35 


NORTHERN PINE 


BUFFALO, N. Y., Aug. 3.—The northern pine 
demand is fair. Buying is restricted to im- 
mediate needs, but the consumption of the lower 
grades is somewhat larger. Prospects for a 
smaller cut and mill output seem favorable to a 
stronger market. 


NORTH TONAWANDA, N. Y., Aug. 4.—Buy- 
ing has been on a more extensive seale for the 
last week or two. The ability of local dealers 
to offer a greater assortment of stock than most 
markets is advanced as one of the big factors 
why they are doing a healthy volume of business. 
Prices continue unchanged from the quotations 
that have prevailed the greater part of the sum- 
mer, 


MINNEAPOLIS, MINN., Aug. 4.—Northern 
pine manufacturers and wholesalers report that 
in the last week there has been a continued 
slight trend away from the hand-to-mouth buy- 
ing, although retailers are slow to purchase for 
future needs. Mills recorded another large week 
in shipments and orders. Prices are unchanged. 


BOSTON, MASS., py 3.—Northern pine de- 
mand is about fair and prices look steady. Of- 
ferings of the better grades are somewhat re- 
stricted and mill advices speak of reduced stocks 
and the possibility of higher prices if competitive 
woods continue to gain strength. Wholesalers 
find difficulty in filling requirements for prompt 
shipment of mixed cars. 


NEW YORK, Aug. 3.—There is lack of activity 
and supplies continue low. Prices are unaltered. 
Mills are not pressing for sales. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 3.—The undertone of 
the eastern spruce market is a little stronger this 
week. Current inquiry is active for the vacation 
season. Ordinary frames continue to be quoted 
$39 base and if the schedule is rather difficult 
$40 is asked. There is no quotable change in 
Provincial random and scantling is in fair de- 
mand. Boards are moving fairly well; conces- 
sions are being given on clipped and matched. 
Quotations: Dimension, rail shipments, f.0.b. 
Boston, 8- to 20-foot, 8-inch and under, $39@40; 
9-inch, $40@41; 10-inch, $41@42; 12-inch, $43@44. 
Provincial random, 2x3 to 2x7, $33@34; 2x8, $36 
@37; 2x10, $38@39. Covering boards, 5-inch and 
up, 8-foot and up, DIS, $33@34; matched, clipped, 
10- to 16-foot, $37@40; all 12-foot, $36. Furring, 
1x2, $34; 1x3, $33. 


NEW YORK, Aug. 3.—Supplies have not been 
augmented to a considerable degree, although 
prices are a little firmer than in mid-July. Buy- 
ers are asking concessions even though seeking 
only small lots. Canadian mills are keeping out 
of the market and some have sent word they 
have no lumber to offer in American sizes. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Aug. 4.—The normal 
lull in post business continues. Retailers are 


holding back, waiting for farmers to place OF 
ders for posts. Shorter lengths of poles are be- 
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ing shipped more freely. Prices are regarded as 


ITS still low. 
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per. HARDWOODS p . x SN Gee 
= a } Sd 
uly, CHICAGO, Aug. 5.—Recent improvement in = caw 
1925 the hardwood market is being well maintained. = 5 : 
168 Both northern and southern woods are in better a ; 
Sat demand than several weeks ago, but the volume 
7 is still not satisfactory. Of the industrial con- a 
: sumers, the sash and door trade is probably the = 
390 most active, although the furniture and auto- = 
4 mobile interests are in the market quite regu- 
26 larly for small purchases covering immediate 
ae requirements. Maple flooring is moving more = 
18 readily as outside construction work nears com- = 
a pletion. With production materially curtailed =| = 
5 in the South, the mills of that section have ad- B 
om vanced prices. !n general prices are steadier. = WHY LESS THAN 
a although weak on certain surplus items. = cé THE BEST 2a 
5 Ze E = 
590 COLUMBUS, OHIO, Aug. 3.—The hardwood 2 NEMO 
400 market is strengthening. Buying by dealers has = ; 
ngs increased and is now equal to the orders from = 
ie manufacturing concerns. Retail stocks are gen- == 
ngs erally low and considerable buying from that = 
source iS expected soon. Automobile, musical | 
Died instrument and box factories are placing larger = 
; orders. Prices of oak at the Ohio River: ae . 
/On- No. 1 No.2 No.3 ers 
FAS com. com. com. e ea in es r y 
Quartered ........ $155 $90 $55 ace 
WIND aneeae memee cs 105 75 50 $20 f P rt 
6 OMAHA, NEB., Aug. 3.—During the last three O rope 5 
“see weeks there has been a scarcity in }%x2%4-inch = 
a selected clear red and white oak flooring. These = . 
ny items are in good demand and prices show an = The only difference between loss of value 
a . : Pat = 
; advancing tendency. 3oth inquiries and orders = e ° ge 
silos for industrial hardwoods are picking up, and = by fire and loss of value through the insidious 
orders average larger than for some weeks. = +48 : ‘ 
uy- Country trade is much better. City trade is = effects of depreciation 1S the element of time. 
the — the same as for the last two or three = In one case indemnification is provided by Z 
lers eee = = ° wc . 
ost ene ; '. insurance; in the other through the provision 
sie KANSAS CITY, MO., Aug. 4.—Business was = f PS Bc 
nh reported a little slower last week, most buyers = of an adequate reserve for depreciation. 
woe apparently having covered their immediate re- = 
P quirements when prices were easier. Demand : * ° : ; 
_ from the motor trade is quieter. Furniture In either case indemnification can not be 
manufacturers are buying as they need material. complete unless the base sum, the value of : 
ern Smaller consumers continue to buy steadily, i ° d A = 
hat while demand from retailers is growing, espe- = the property, 1S accurately ascertained. = 
ied cially for flooring. Finish is in fairly good call => : d © 1 ° h ] = 
“i ~ = property analysis and appraisal is the only = 
i == . e 8 
for ST. LOUIS, MO., Aug. 3.—Southern hardwood a possible means to assure the protection = 
eek prices hold fairly firm, and an inclination to = ° ° . . 
ed. advance is noted in red gum, quartered sap, FAS |. which insurance and depreciation reserves 
white oak and implement material. ‘There is ‘ 
de- little or no change in the volume of business or are designed to afford. 
Of- inquiries. Th oe : : S b- 
= € precision with which that appraisal is 
ve BALTIMORE, MD., Aug. 3.—The hardwood Pp . PP h 
vw situation is regarded as promising, with demand made 1S of the utmost importance to the 
increasing, according to some distributers, who ‘ 1041 
a report that they are doing the largest business property owner. Half truths or optimistic 
in point of volume in their experience. Most estimates will not here suffice for 
mills are making a curtailment of output that is PRP 
lie having a good effect ag hebawege ne ge ten verifiable facts. Recognition of 
‘ promising feature is the export demand, whic : ea: 
ed. has so far shown no marked improvement, the this condition accounts for the pre- Send for these 
ee ee ee ee ne dominant position of The Ameri- American Appraisal 
i da pamphlets 
MINNEAPOLIS, MINN., Aug. 4.—Wholesalers can Appraisal Company to y; 
of re gg hardwoods to consumers in the last after a generation of service. Prop- D-87 “What Is 
his week than in any similar period for months. . 
ion Manufacturers of farm implements and other erty owners everywhere realize that You $4 lant 
’ roducts are ying ‘e freely. Basic prices : ; 
* ragtime aging oe Miley sitar for so important a service they can Worth? 
= ; not trust anything less than the 1-827 “Appraisals 
Je - NORTH TONAWANDA, N. Y., Aug. 4.—The 
eS- pulse of the market continues sluggish. Mills are best. and the Profit 
ed. carrying plenty of stocks, but yards are limiting and Loss State- 
).D. purchases to immediate requirements of custom- ment” 
“1 he — are not showing any soe ang ne = THE AMERICAN APPRAISAL COMPANY q ' 
ies lan for several weeks. Inquiries have been “ &“ stria 
oe more plentiful during the last week. Milwaukee ye sntnne and 
n¢ 
ed, HOUSTON, TEX., Aug. 4.—Hardwood busi- Atlanta patos mee irene a Insurance” 
ng, ness is fair. The chief demand is for red gum, — a Philadelphia . Fhe Canadian 
and No. 1 common and plain red gum sell Buffalo Kansas City,Mo. Pittsburgh Appraisal Com- 
™ briskly at $44 to $48. Oak flooring is moving Chicago , ies Angeles + gh uaa ny, Lg 
im right along at $41 for No. 1 and $24 for No. 2. Cincinnat ilwaukee « Lou ontreal, 
gh White oak is up $2, but not a great deal is Cleveland Minneapolis Seattle Toronto 





y- being placed. Sap gum is stationary. Magnolia 
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a good de mand. _ : e + 
report business a little better than usuaily ex- 
pected the early: part of August. Prices are 
Steady. An encouraging factor is that prospec- THE AUTHORIT Y¥ © 1925, The A. A. Co. 
uve buyers are talking about their needs a 

¢ mon . 79 in advance . . * H 

- nth or two in advance. ’ Investigations - Valuations - Reports - Industrials 

a —— H iliti . urces 
or BUFFALO, N. Y., Aug. 3.—The hardwood de- Public Utilities Natural Reso 
ye- mand has been a little more active in the last 
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our organization has been in business, 
the greatest of all our achievements has 
been the development of our new edge- 
holding steel, which enables us to make 
woodworking knives that do one-third 
more work before regrinding is neces- 


R.J. Dowd Knife Works 


Makers of better cutting knives sincelG47 
Beloit, Wis. 











week or two. There is not much buying ahead, 
but dealers feel encouraged over the outlook and 
expect steady improvement. Red gum shows 
considerable strength, with other woods about 
steady. 


INDIANAPOLIS, IND., Aug. 4.—Hardwood de- 
mand here continues to improve. The last week 
or so has seen a considerable increase in or- 
ders from various sources. The demand from 
railroads and electric traction utilities has shown 
improvement, timbers, car stocks and cross ties 
being purchased for fall repair programs. A 
big improvement has been noted in rural yard 
buying. These yards, which virtually have been 
out of the market for many months, have been 
placing orders in large quantities. The city 
yard trade is only fair, dealers becoming very 
cautious in their buying as prices become firmer. 
Flooring factories are buying for immediate 
needs, but the volume shows some decline from 
mid-summer levels. A good demand comes from 
furniture factories where production has attained 
a high volume and promises to maintain this 
volume until early winter, due to heavy order 
files. A little decline in buying by farm imple- 


ment factories is noted. The same is true of the 
automobile factories here, but their production 
is expected to improve within the next thirty 
days. 


BOSTON, MASS., Aug. 3.—Hardwood demand 
has made a little improvement recently and 
the present outlook is for continued develop- 
ments. Current prices are somewhat steadier. 
Furniture factories are still buying moderately 
but show more interest in quotations. The chair 
trade has improved a little. Flooring is now 
moving fairly well, but prices continue rather 
weak. Quotations on }$x2%, clear: Birch, $85 
@90.50; maple, $98.50@100; oak, white clear, $97 


@100; selects, $83@84.50; No. 1 common, $58.50 
and up. Quotations on inch are unchanged from 
last week. 


NEW ORLEANS, LA., Aug. 3.—The furniture 
interests are buying a little more freely, but con- 
servatively. Cautious buying tactics seem to 
have checked temporarily the tendency to ad- 
vanced prices, though recent advances on red 
gum have been held and some items of sap gum 
are developing strength. The July export vol- 


ee, 


ume fell below that of June. Reports of further 
curtailment in production are current. 


NEW YORK, Aug. 3.—The hardwood market 
has shown good improvement and supplies in the 
last two weeks have been arriving promptly, 
Industrial demand has also tended to increase jp 
volume. Oak, chestnut and maple are in the leaq 
of other varieties, with red and sap gum up. 
usually active for early August. Mills unques. 
tionably could sell more lumber in this market, 
but seem not to be over eager. Prices are firmer. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 5.—The Douglas fir market 
has maintained its strong position this week and, 
while the mills are not getting the prices they 
ask, sales are consistently being made at prices 
but slightly under list. Uppers and long dimen. 
sion are scarce and so hard to obtain that fur. 
ther advances are considered likely. The lower 
grades hold their own. Demand continues good 
with the yards buying as their needs require, 
Transits are scarce and, when showing desirable 
tally, are taken up mein 


SAN FRANCISCO, CALIF,, Aug. 1.—Fir has 
continued to show a steady increase in volume 
throughout the California districts as well as 
foreign and eastern markets. Prices, since the 
recent advances, have remained comparatively 
steady with slight advances reported in some 
shipments. Creosote products continue to gain 
in volume, several rush orders for special jobs 
in this line being received during the week. 


KANSAS CITY, MO., Aug. 4.—A further in- 
crease in demand for fir the last week is reported. 
Prices have not changed, but some mills which 
are adhering strictly to their lists are not get- 
ting so much business, indicating that other 
mills are offering concessions. Country demand 
for fir and hemlock is growing, especially in 
western Kansas, Nebraska and Iowa. 


OMAHA, NEB., Aug. 3.—Fir common Is up $1, 
and 6-inch No. 2 clear flooring and drop siding 
have advanced $1. Demand for all items is im- 
proving. Small town dealers are laying in good 
stocks. Inquiries indicate better buying within 
a few weeks. 


BUFFALO, N. Y., Aug. 3.—Fir prices have 
been advanced on a number of items, some of 
which are found hard to buy at this time. Com- 
mon lumber has not shown much change in price, 
except that timbers are $1 higher. 


INDIANAPOLIS, IND., Aug. 4.—A fair volume 
of business in Douglas fir is reported by local 
jobbers and mill representatives. Sales to rural 
yards are especially encouraging. Prices show 
no change. 


BOSTON, MASS., Aug. 3.—The tone of the 
northeastern market for Pacific coast fir, spruce 
and cedar is firm. Demand is active. Large 
retail houses are now paying $34.50, ship’s tackle, 
Boston, for mill shipment of ordinary schedules 
of dressed fir. The board market is active and 
prices have recently stiffened. No. 1 common 
fir boards are $29.50 to $31. 


NEW YORK, Aug. 3.—Cargo arrivals of fir 
continue heavy and sales are just about keeping 
the pace. Supplies at terminals are a little less 
heavy than when summer opened and are 4 
very good barometer of conditions. Yards are 
well stocked, many in the suburbs selling fir ex- 
clusively. There have been no price changes. 


CYPRESS 


CHICAGO, Aug. 5.—The red cypress market 
seems to be suffering from a seasonal dullness 
which distributers lay to the vacation period. 
While there is a fair demand from the yard 
trade, the volume is not large, and industrial 
consumers are comparatively inactive. Takings 
of the country yards are expected to increasé 
with the approach of the harvest season. Prices 
hold their own. 


BOSTON, MASS., Aug. 3.—Some cypress sell- 
ers appear more eager for immediate business 
than others. Current demand is a little slow and 
there is keen competition with other woods. Red 
cypress lists are more firmly held than those on 
yellow cypress. Quotations on yellow cypress: 


FAS Selects Shop 
UE a eee $90@ 98 $73@ 83 $53@63 
eS aa he Se 100@110 85@ 98 65@71 
“RRO ee 105@121 92@101 75@85 


Seer vsie 125@136 Re: ee .-@ 
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CINCINNATI, OHIO, Aug. 4.—Cypress dealers 
report a fairly good business. Prices have been 
steady. Inquiries indicate a brisk fall trade. 

BUFFALO, N. Y., Aug. 3.—Sales of cypress 
hold up about as well as those in most other 
woods, but there is no change in the policy of 
retailers and other buyers, who are taking stock 
only as needed. Prices holding steady. 


KANSAS CITY, MO., Aug. 4.—A good de- 
mand for cypress from both country and city 
yards is reported, and a fair call for stock from 
industrial consumers. Prices are firmer. 


INDIANAPOLIS, IND., Aug. 4.—Heavy buy- 
ing by rural yards has brought up cypress sales 
to a point higher than at any time this year. 
Prices on red cypress are firm and the market 
is satisfactory. Industrial demand also shows 
some improvement. 


BALTIMORE, MD., Aug. 3.—Cypress demand 
is of seasonable volume, and quotations hold 
firm at levels that yield a fair return. Produc- 
tion is about on a par with current wants, so 
that there is no real pressure upon prices. 


NEW ORLEANS, LA., Aug. 3.—Business is 
seasonably fair, a consolidated statistical report 
from a group of representative mills showing 
that orders exceeded both production and ship- 
ments for the week. Mixed car trade continues 
predominant in this territory, with numerous re- 
peat orders coming in, accompanied by requests 
for prompt shipment. Mill stocks remain in 
fairly good assortment. Prices are unchanged 
and firm. 


NEW YORK, Aug. 3.—Distributers of Gulf red 
cypress report a very good late summer demand 
on unvarying price lists. Wholesalers in most 
instances are well supplied and retailers are buy- 
ing without asking reductions. The market for 
the first time in years failed to feel a midsum- 
mer setback. 


HEMLOCK 


CHICAGO, Aug. 5.—Hemlock is moving in 
good volume to the country yards of Michigan 
and Wisconsin where it is in demand for farm 
and small city construction work. There is some 
trade with New York State. Although the 
manufacturers started grade marking their lum- 
ber Aug. 1, not enough of this material has 
reached the market to indicate what effect the 
practice will have on sales. Prices are steady. 


NORTH TONAWANDA, N. Y., Aug. 4.— 
Firmer prices on competitive woods and a con- 
tinuation of the quotations that have prevailed 
on hemlock in recent weeks have tended to 
divert more attention to the latter wood, dealers 
report. Sales are picking up in a satisfactory 
manner. A fair assortment of stock is available 
to meet requirements of a healthy trade. 


BOSTON, MASS., Aug. 3.—The hemlock trade 
continues slow. There is strong competition 
with other woods. Builders are calling for hem- 
lock principally for the lower cost class of con- 
Struction. Good eastern clipped boards are still 
offered at $32, but some distributers are now 
making a strong effort to secure $1 more. Ran- 
dom boards are being sold at $30. 


NEW YORK, Aug. 3.—Part cargoes have ar- 
rived in good volume of late, but their total is 
not enough to affect the satisfactory market. Re- 
tailers are buying well after a dull spell in July 
and most of them are well stocked. There is no 
softness in prices, although concessions are being 
asked and granted in some instances. 


WESTERN PINES 


CHICAGO, Aug. 5.—Notwithstanding the fact 
that recent advances in western pines have 
caused demand to fall off somewhat, the mills 
hold firm to their lists and refuse to make con- 
cessions. The slump has affected both yard and 
Shop items. Distributers say that if the mills 
are successful in maintaining their prices for the 
i weeks, the new level will become estab- 
ished. 


BOSTON, MASS., Aug. 3.-—Recent advances on 
Several items in .the list of western pines have 
hot had any tendency to slow up demand. Very 
fair inquiry for Pondosa pine is reported and the 
seneral tone of the market is firmer. Quota- 
tions: No. 2 common, 1x4, $49.25@$51.25; 1x6, 
$49.25@52.25; 1x8, $47.25@48.25; 1x10, $46.75@ 
48.25; 1x12, $47.75@49.25. Idaho white pine 





Buyers 
Well 
Pleased— 


Vernon-Parish Lumber Co., 
Kurthwood, La., 


Gentlemen :— 


Davidson & Case Lumber 
Company complimented 
you very highly on the car 
of lumber shipped them at 
Shawnee, Okla. Said it 
was the finest car they 
ever had in their yard. No 
doubt this will be pleasing 
information. 


On the enclosed quota- 
tion, we were doubtful 
about the 2/4-18’ as our 
stock sheet does not show 
any of this length. 

Thanking you to let us 
hear from you, we are, 


Yours very truly, 
L. L. Woods Lumber Co., 
Wichita, Kansas 


NOTE :— 


All Texas sales 
handled by An- 
gelina County 
Lumber Co. — 
All sales outside 
of Texashandled 
separately by 
each company. 





*ANGELINA 


ANGELINA COUNTY LUMBER CO. 


VERNON PARISH LUMBER CO. 


“SUDDEN SERVICE” 
Direct from Mill 


Some of our customers have expressed sur- 
prise at the quick shipments we are able to make. 
Prior to buying from us they have thought it im- 
possible to obtain such prompt service from a 
mill. 


We specialize in “Sudden Service.” When 
desired, we can get all regular items out within 
24 hours after receipt of order and remember we 
pay the same attention to our quality as we do 
our service. 


* Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 








i a te Maia : z 


Loading mixed car at Vernon Parish mill. 


KELTYS, TEXAS 


KURTHWOOD, LA. 


COUNTY STOCK IS NOW GRADE-MARKED 











RED and 














This New Band Mill 
Specializes in 


SAP GUM LUMBER stock list and prices today. 
Angelina Hardwood Company 


(Angelina County) 


5 | “Quality First, 
| Service Always’”’ 


That is our motto and we have 
the facilities and stock on hand 
to “make good” on every order. 
At the present time we have ap- 
proximately 2,250,000 feet of Sap 
Gum, Red and White Oak lum- 
WHITE OAK ber ready to ship. Write for 





Successors to 
H. G. Sabie Mfg. Co. EWING, TEXAS 
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8) Finish 
Ceiling 
Siding 
Flooring 
Mouldings 
Dimension 
Lath 
Boards 


| Shop 


and 
Factory 
Lumber 


This track holds thirty cars. This capacity 

enables us to make ample and prompt ship- 

¢ ments of “Nearwhite” lumber—another ex- 
Lem ample of service throughout. 


ov? THE SUMTER LUMBER Co. 


ELECTRIC MILLS, MISSISSIPPI 
E. E. HALL, Sales Manager 
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‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 

broken record of satisfactory payment of claims, 
offer Lumbermen 

Profit Participating Insurance 


With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 














Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 




















Factory Buyers 


We want every factory buyer to know about 
our organization and our ability to deliver real 
values in Northern Hardwoods. Quality trees, 
careful manufacture and liberal inspection make 


Stack Hardwood Lumber dependable 


Let us quote on your needs. 


Stack Lumber Co. @ 








MANISTIQUE, MICH. 








prices continue to show an upward trend ang 
demand is very fair for midsummer. 


SAN FRANCISCO, CALIF., Aug. 1.—Pine dur. 
ing the last week has shown more gains thay 
during any week of the last year. Inquiries are 
general from the entire United States and prices 
are $2 to $2.50 above those prevailing two Weeks 
ago. Mills are working full time and many re. 
port orders far in excess of production. The 
box shook business is reported to be livening up, 


KANSAS CITY, MO., Aug. 4.—While recent 
increases in prices slowed demand a little, buy. 
ers again are coming into the market and the 
volume of business placed last week was about 
up to previous weeks. Retailers generally want 
well mixed cars. 


OMAHA, NEB., Aug. 3.—Western pines are 
advancing in price, common grades being up 
50 cents and some select items $1.50. All grades 
are very firm. Demand is improving, orders be- 
ing more plentiful than for some time. Country 
dealers are taking stocks for fall trade and 
sending in larger orders. City trade has not 
changed much. 


NEW YORK, Aug. 3.—Weakness that charac- 
terized the market six weeks ago has entirely 
disappeared and prices have held well, even ad- 
vancing on the better grades. Lower grades are 
fairly plentiful and selling well. No concessions 
are being asked. Shipments have improved in 
the last two weeks and are coming through on 
fast schedules. 


REDWOOD 


KANSAS CITY, MO., Aug. 4.—The redwood 
market has been quiet the last week, but there 
is a better inquiry coming in, especially for 
industrial items. 

SAN FRANCISCO, CALIF., Aug. 1.—Redwood 
followed the general trend of the other species 
and its increase is shown in the report that 
sales and orders were 108 percent of production. 
Ixport inquiries are increasing and prices are 
strengthening. In California valleys retail busi- 
ness is reported to be on the upward trend as 
building activities increase. Crops are above 
normal and promise excellent fall trade. 


BOSTON, MASS., Aug. 3.—Recent gains in the 
redwood market are well held. Demand _ has 
shown no special expansion in volume but the 
general tone of the market is stronger and buy- 
ers are somewhat less inclined to hesitate about 
ordering for actual requirements. The majority 
of orders being booked are for moderate assort- 
ments to be shipped promptly. 


NEW YORK, Aug. 3.—There has been a steady 
drain on storage supplies all summer, but the 
volume has not been especially heavy. Good 
cargoes arriving of late were needed and just 
now the market is in fair shape. Industrial de- 
mand is good. 


NORTH CAROLINA PINE 


BOSTON, MASS., Aug. 3.—Demand for North 
Carolina pine rough edge is seasonable. 3and 
sawed rough edge, 4/4 under 12-inch, is offered at 
$59 to $61. Circular sawed stock is offered at $4 or 
$5 less. Shortleaf flooring is firmer. The low 
range for B&better sap rift, 1x4, is now $80. 
C rift is not being offered at less than $60 and 
$54 is now quoted as rock bottom for Bé&better 
flat. B&better partition is $56.25. There has 
been recent business in 8-inch air dried roofers 
at $32.50. 


BUFFALO, N. Y., Aug. 3.—Considerable 
strength is displayed in the North Carolina pine 
market, particularly in roofers. Mills report that 
roofer demand is heavy and that they are booked 
ahead for two or three weeks. Demand is on 
about the usual midsummer basis. 


BALTIMORE, MD., Aug. 3.—North Carolina 
pine dealers report a rather freer inquiry, with 
some further reduction of wharf and yard stocks. 
Quotations are a little stronger, and there is 4 
disposition among mills to hold back production 
so that undue pressure upon the market may 
be avoided. 

NEW YORK, Aug. 3.—Sellers are less disposed 
to grant concessions and buyers are less insis- 
tent on concessions, thereby giving the mar- 
ket better tone. Prices are a shade above two 
weeks ago. Retailers are short of stocks and 
wholesalers report a better movement of lumber 
from the mills. 





AUGU! 


js str 
from 
good 
Mills 
stock 
The ! 
aged 
put t 
are I 


BO 
ers 2 
ern 
stron 
Scar 
featl 
1x4, 
$56 
$84.5 
is ra 


Bl 
in t] 
AS 
mills 
ing 
is rl 


Cl 
pine 
and 
asp 
wee 


1 
bus 
ago 
par 
tive 
fair 
triad 


N 
ind 
pro 
pal 
lea 
pol 
res 
Wi 
the 
or 
ar 








d and 


> dur. 

than 
2S are 
Prices 
Weeks 
ly re- 

The 
1S up, 


ecent 
buy- 
1 the 
about 
Want 


vood 
here 
for 


700d 
cies 
that 
ion. 


usi- 
| as 
OVE 


the 
has 
the 
uy- 
out 
ity 
r't- 


dy 
he 
0d 
ust 
le- 


i) 


d 





AveusT 8, 1925 


AMERICAN LUMBERMAN 


91 





SOUTHERN PINE 


CHICAGO, Aug. 5.—The southern pine market 
jg strong. Distributers report a steady demand 
from the yards which continue to move out a 
good volume of lumber to construction jobs. 
Mills hold firm to recent advances, and with 
stocks broken, further advances are predicted. 
The strong position of the markets has encour- 
aged Wholesalers to put more cars in transit, 
put these are being snapped up readily and there 
are no more than the usual number in distress. 





BOSTON, MASS., Aug. 3.—New England buy- 
ers are Showing encouraging interest in south- 
ern pine. The general tone of the market is 
stronger. Longleaf flooring prices are firmer. 
Searcity of B&better sap rift is a conspicuous 
feature. The high range on longleaf flooring, 
1x4, is $89 for B&better rift, $65 for C rift, and 
$56 for B&better flat. For B&better sap rift 
884,50 and $85 is asked. Demand for partition 
is rather better since the firming up of prices. 


BUFFALO, N. Y., Aug. 3.—A lull is shown 
in the southern pine trade, owing to vacations. 
4 searcity of lumber is in evidence at some 
mills, particularly in the items which are lead- 
ing in demand. Production at many operations 
is running below normal. 

CINCINNATI, OHIO, Aug. 4.—The southern 
pine market is spotty, with good buying here 
and there, but on the whole has a somewhat dull 
aspect. Prices have been steady for the last 
week or two. 


INDIANAPOLIS, IND., Aug. 4.—Southern pine 
business Shows an improvement over a week 
ago. With threshing almost completed in all 
parts of the State, rural yards are buying ac- 
tively. Prices are firm. City yard trade is 
fair, retail dealers buying with caution. Indus- 
trial demand is improving. 





NEW ORLEANS, LA., Aug. 3.—Mill reports 
indicate a slight gain in bookings, with larger 
production and shipments reported as com- 
pared with the preceding week. Orders still 
lead both cut and shipments. Locally it is re- 
ported that prices are stiffening, kut that some 
resistance is in evidence on the buyers’ side. 
With respect to items in scarce supply, however, 
the price advances are paid with little objection 
or argument. Among the notably active items 
are 6-inch center matched, and No. 2 boards. 


KANSAS CITY, MO., Aug. 4.—The demand 
for southern pine is well maintained and prices 
are strong. Boards, dimension and flooring are 
in heavy demand and there is brisk call for fin- 
ish. Orders continue to be placed by city yards 
on the hand-to-mouth basis, but country buyers 
are buying in advance. More transit cars are 
being offered and good loadings find ready sale. 

HOUSTON, TEX., Aug. 4.—Southern pine 
business holds up well, although not quite up 
to last week’s volume. Prices are unchanged. 
The principal demand is for mixed cars. Orders 
are coming largely from the North and States 
east of the Mississippi River. 


ST. LOUIS, MO., Aug. 3.—Still further im- 
provement is noted in the southern pine market. 
No. 1 dimension is in best demand, 2x10 and 2x12 
especially, with 2x4 second. The latter is strong 
When loaded heavy to 16-foot. There is good call 
for 18- and 20-foot lengths, especially 20-foot, 
these items being scarce. Call has improved on 
No. 2 common and better dimension, but straight 
No. 2 dimension, though marking an improve- 
ment over a week ago, is still slow. Not much 
change is noted in prices on shed items. Mill 
shipment orders continue to run to badly mixed 
cars. Volume of mill shipment showed a let- 
down over the week previous, but prices were a 
little advanced. Transit lists are below normal. 


NEW YORK, Aug. 3.—There has been favor- 
able improvement in the market during the last 
two weeks, although no increase in prices. Ship- 
ments are coming through better and stocks are 
moving much more satisfactorily. Flooring de- 
mand is about on a par with late June. Timbers 
have been sold of late in large quantities. There 
has been a decrease in transit lumber. 


SHINGLES AND LATH 


CHICAGO, Aug. 5.—Curtailed production and 
4 more active demand have caused the red cedar 
Shingle market to firm up at least 10 cents the 
last week. Extra clears now bring $4.56 and 








Don’t Forget 


Moore 


Moist Air 


Dry Kilns 


are delivering satisfac- 
tion at plants all over 
the country. They will 
do the same for you. 
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MOORE’S CAST STEEL CAR STOP 
Every kiln track should be provided 


with a car stop; they minimize acci- 
dents to employes and damage to kiln 
doors. 


Moore’s Car Stop is unbreakable and 
will stop and hold the heaviest load. 
A special shaped pin is used for tight- 
ening stop to rail; a slight turn re- 
leases it. 


Moore Dry Kiln Company 


“‘KILN BUILDERS SINCE 1879” 
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Jacksonville, Fla. “2 Felly Eqcipped Pans. ~~ ‘North Portland, Ore. 


This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best’ equipment obtainable. 


Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








stars, $3.99, at Chicago. Forty percent of the 
mills are said to be closed down. Lath are in 
fair demand and prices are just holding their 
own. 


INDIANAPOLIS, IND., Aug. 4.—Shingle de- 
mand continues to improve. Most of the im- 
provement comes from rural yards. Stocks are 
low and prospects for farm business exception- 
ally bright, which accounts for heavy buying 
during the last week or so. Lath demand has 
improved in the rural districts, but has declined 
in city yards. 


BUFFALO, N. Y., Aug. 3.—The shingle de- 
mand is quiet and retailers show little disposi- 
tion to add to stocks. The market shows a 
stronger tendency; British Columbia XXXXX 
are $5.81; Washington extra clears, $4.81; stars, 
$4.11. 


KANSAS CITY, MO., Aug. 4.—Country orders 
for shingles are more numerous. Prices are 
firm, clears generally being held at $3.10 and 
stars at $2.60 to $2.70. Demand for lath is strong 
and southern pine are hard to get, mills asking 
$6, one mill reporting an export order sold last 


week for $6.10. No. 2 are scarce. Western pine 
and redwood lath are in good call, and demand 
is growing for fir lath. Siding demand has in- 
creased with a large call from the country, and 
prices are firmer. 

MINNEAPOLIS, MINN., Aug. 4.—The schedule 
of prices for red cedar shingles, established a 
month ago, is still being maintained. Stars sell 
at about $2.60 and clears $3.05, at the mills. Al- 
though production has increased, mills show a 
tendency to hold supply close to demand. There 
is a steady business in this immediate territory, 
all requiring prompt shipment. 


COLUMBUS, OHIO, Aug._ 3. Rural dealers 
are placing shingle orders in larger number, 
while city retailers are also coming into the 
market to replenish stocks. Building continues 
brisk. Receipts from the Coast have increased. 
Transit cars are not numerous. ted cedar ex- 
tra clears are $4.75; extra stars, $4.10. There is 
a fair demand for British Columbia XXXXX. 
The lath trade continues steady and prices are 
unchanged. 


HOUSTON, TEX., Aug. 4.—While shingle de- 
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One of the 4-cylinder 2 to 3-ton Autocars (Type KA with extra long wheelbase of 162") 
‘ owned by Geo. Helfrich & Sons, Baltimore. 


R. BRUCE H. HELFRICH, manager of the 
company says: “The short wheelbase design of 
Autocars gives us a much better balanced load than is 
possible on any other make of truck known to us. This 
means that on soft ground the rear wheels donot sink so 
badly as with longer wheelbase trucks where our long 
loads throw the balance very largely on the rear axles.” 


The Autocar Company, Ardmore. Pa. 


ESTABLISHES 1697 


Direct Factory “Autocar Sales and Service” Branches or Atiliated Representatives in 


“Albany 
*Allentown *Camden Erie Memphis 
Altoona *Charloue *Fall River Miami 
“Atlanta Cleste Fresno “New. 
*Atiantic City 

*Baltimore 
Binghamton 


“Buffalo *Detroit 
. 


Harrisburg 
"Indianapolis 
“Jersey City 

Lancaster 


*Norfolk 
“Lawrence 


Denver "Oakland 


*Brooklyn 


* Indicates Direct Factory Branch 


Autocar 


GaS and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES 


“Los Angeles 
° 


ar 
*New Bedford 
*New Haven 
*New York 


HELFRICH, | 


LUMBER& MILI WORK 


Orlando 
*Paterson 
"Philadelphia 
*Pittsburgh 


SSan Diego vemos 
co ton 

emecliae  °Wasbingoe 
“Schenectady West Palm Beach 
Scranton 
Shamokin 
*Springfield Williamsport 
*St. Louis *Wilmington 
*Stockton *Worcester 
*Syracuse York 


“Sacramento 











mand is apparently good elsewhere, it is not 
rushing in this vicinity. Lath are moving 
briskly. Shingles are: Clears, $3; stars, $2.60, 
Coast basis. No. 1 lath, $4.50; No. 2, $2.50. 


ST. LOUIS, MO., Aug. 3. 
tinues quiet. Stars are quoted at $4.04, St. 
Louis, and $2.70, mill base; clears, $4.56, St. 
Louis, and $3.05, mill base. Business is con- 
fined strictly to country trade. 





Shingle demand con- 


OMAHA, NEB., Aug. 3.—Cedar shingle prices 
are strengthening, clears being 5 cents higher 
and British Columbia XXXXX showing an ad- 
vance of 10 cents. Demand is strong, particu- 
larly from country dealers. 


BOSTON, MASS., Aug. 3.—The shingle trade 
is quiet. Retailers are carrying moderate stocks 
and making replacements on a_ conservative 
basis. City yards report builders using few 
shingles. In the country districts business is 
about normal. The range on white cedars is 
$4 to $4.50 for clears and $4.50 to $5 for extras. 
Red cedars are firmer; the best makes of Brit- 
ish Columbia XXXXX, rail shipments, are now 
$5.96@6.01. Lath are in better demand. Local 


dealers are still bidding $6.50 for 1%4-inch and 
$7.50 for 15,-inch eastern spruce lath, but busi- 
ness is reported at 25 cents more for the wide 
lath and 25 cents to 50 cents more for the narrow, 
Boston rate. 


NEW ORLEANS, LA., Aug. 3.—Cypress shin- 
gles have enjoyed more active call in southern 
territory during the last two weeks, with some 
resultant reduction of mill accumulations. Cy- 
press lath are in active request, mills being able 
to sell more than current production. Prices on 
both items are unchanged and well held. Pine 
lath are also active sellers, with some increase of 
price reported. 


NEW YORK, Aug. 3.—Prices are holding firm 
in shingles and lath. There are plenty of west 
Coast shingles in New York and sales in all parts 
of the district are steady. Eastern spruce lath 
are arriving in steady volume and nearly all are 
on consignment. Fir lath are in better demand 
than in early summer. E 


CLAPBOARDS 


BOSTON, MASS., Aug. 38.—Most retailers 
have light stocks of clapboards and are placing 


ee. 
orders for quick delivery as their trade requires, 
Offerings of eastern clapboards are light and 
prices are well held. Eastern spruce clapboards, 
4-foot, are $120 for extras and $110@115 fo, 
clears. There has been recent business in req 
cedar clapboards, clears, 3%- to 6-foot, at $32 
35 a thousand square feet, and in western spruce 
clapboards of the same description at $38@49, 


MAHOGANY 


BOSTON, MASS., Aug. 3.—Mahogany produc. 
ers are avoiding undue accumulation of stock 
and adjusting prices to keep the different grades 
moving in normal proportion. Trade is affecteg 
by the usual quieting influences of the hot 
weather season, but there is no real weakness 
and prices can be generally described as steady, 
Some concessions are being given on special or. 
ders, however. 


BOXBOARDS 


BOSTON, MASS., Aug. 3.—Boxboard demand 
is fair. Some sellers are granting concessions 
on special lots they desire to move promptly, 
but the average buyer finds that he must pay 
regular list prices for desirable lots of well man- 
ufactured lumber. 


News Letters 


JACKSONVILLE, FLA. 
. (Continued from page 79) 


was stronger than it has been for some time. The 
principal call, however, is for No. 2. Prices are 
higher: Bé&better sells at $46; No. 1, $42; No. 2, 
$27. Novelty is in better demand from all sections 
and for each grade. The bulk of shipments, how- 
ever, was made to Florida yards. Prices show no 
material changes, but are expected to advance 
shortly. Bevel is in slightly better demand by the 
Georgia trade. Prices are: B&better, $22 to $23; 
No. 1, $20; No. 2, $11.50 to $12. Square edge was 
in good demand at average of $30 for B&better, $21 
for No. 1, and $13 for No. 2. 

The demand for shortleaf air dried roofers has 
continued very good and in most cases the buyers 
have asked prompt shipment. Several large sales 
were made of 6-, 8- and 10-inch. Average price for 
6-inch is $20; 8-, 10- and 12-inch, $21. A few 
sales for immediate shipment were made at $1 over. 
Manufacturing conditions have not been so favora- 
ble and it is not an easy matter to get quick de- 
livery. The Florida trade is taking a nice volume. 
A number of mills have started up since the im- 
provement in demand and prices. Longleaf kiln 
dried roofers are in good demand, dressed and 
matched, but beaded stock is not moving fast. 
Price of 6-inch, No. 2, has advanced $1, selling at 
$23.50. 

Demand for kiln dried bright finish, both rough 
and dressed, is active. Mill stocks are low and it 
is hard to find solid cars of specified widths for 
immediate shipment. The principal movement is 
to the southern Florida yards, although shipments 
to the North and East have improved. Advances 
of $1 are noted on D4S stock. One-inch, rough, 
brings $41 to $42. No. 1 D4S boards are moving 
frecly on mixed orders, as is also 8-inch shiplap. 
Prices are firm, with a tendency to advance. No. 2 
boards, 6- and 8-inch, are in good demand at $22 
to $23. No. 3 boards are finding a ready market at 
$18 to $19 for 6- and 8-inch. 

Demand for large dimension and timbers con- 
tinues to improve. Several nice orders were booked 
this week to be furnished in longleaf merchantable 
grade. Southern yards are taking considerable for 
large construction work, and the movement to the 
North and East by boat is larger. All longleaf 
mills are well supplied with orders and are not 
selling ahead for any time. Prices are firm. Two- 
inch plank has advanced $3. Florida mills can not 
supply the demand for small framing arising within 
the State. Lengths over 18-foot sell at a premium, 
when they are to be had. 

Sales to the car companies and railroads are 
light compared with demand from other sources. 
Most orders are for car sills and framing, there 
being little call for decking and other items. Most 
of this business is handled by brokers and placed 
with small mills at prices not attractive to the 
large mills. 

The export market is beginning to reflect the 
improvement already felt in the domestic market. 
Pitch pine kiln dried saps are decidedly in de- 
mand, as are also South America and West Indies 
schedules. 

Demand for pine lath exceeds production, and 
dealers find it necessary to substitute other woods. 

Demand for cypress has improved, but produc- 
tion is still somewhat in excess of orders. The 
lower grades are being snapped up by the Florida 
trade just as fast as they will make association 
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weights, but the uppers are moving more slowly 
and the mills are inclined to make some concessions 
to dispose of their surplus of these. Very little 
pusiness is being received from the Central Freight 
and eastern territories. No changes in prices have 
peen noted since July 15. 

Francis J. Igou, of Kissimmee, Fla., southern 
representative Superior Oak Flooring Co., of 
Helena, Ark., was in Jacksonville July 29 calling 
on the retail lumber dealers. Mr. Igou states 
he has closed a contract with the Dade Lumber 
Co., of West Palm Beach, to warehouse Superior 
Brand flooring and take care of the local demand 
for the east coast from Melbourne to Key West. 

Cc. H. Kelly, formerly senior partner of the Kelly 
Lumber Co., has liquidated that company and be- 
come connected with the McLeod Lumber Co., of 
Jacksonville and Hattiesburg, Miss. Mr. Kelly 
will travel central and south Florida, both east 
and west coasts. 

Tommy Aycock and Al Ulmer were defeated in 
an exhibition match game at the Municipal golf 
course 3 and 2 by Jack Cawsey, professional at 
the Municipal links, and Herb Norton, amateur 
contender for the State championship last year. 
Tommy is the son of T. J. Aycock, president of the 
Aycock-Holley Lumber Co. 

L. M. Hughes, president Hughes Lumber Co., 
Jacksonville, is now recuperating in Battle Creek, 
Mich., following an operation early in July for 
appendicitis. Mr. Hughes was accompanied by 
Mrs. Hughes, their daughter Margaret, and their 
two sons. The two boys are visiting relatives in 
their old home in Muskegon. Mr. and Mrs. Hughes 
will also visit there. 

Spencer A. Jones, secretary-manager Florida 
Dense Long Leaf Pine Manufacturers’ Association, 
left July 26 for South Carolina, where he will 
spend several days combining business with pleas- 
ure. 

Geo. V. Booker, of Booker & Co., Tampa, build- 
ing supply wholesale dealers, and also an officer of 
the General Lumber & Supply Co., of Jacksonville, 
is in Europe. 

Mrs. S. S. Mathias and daughter, Miss Suzanne 
Mathias, left July 25 for New York, and will sail 
for Europe. Mr. Mathias is sales manager for 
the Cummer Lumber Co., of Jacksonville and New 
York. 

Joe Dugger, of the Dugger Lumber Co., and 
W. F. Sneed, retired Florida lumber dealer, re- 
turned July 31 from a trip to the west Coast, 
where he visited mills in Oregon and Washington. 

Arthur H. Sands, general manager of Jas. P. 
Sands & Co., of Nassau, the Bahamas, was a 
Florida visitor last week, accompanied by Mrs. 
Sands. Mr. Sands spent some time at Live Oak, 
Fla., visiting the Standard Lumber Co. While 
here he was a geust of C. B. McNair, of the McNair 
Lumber Co. 

Mrs. W. E. Cummer and Miss Barbara Cummer 
are at their summer home in Blodgetts Landing, 
N. H. W. E. Cummer is head of the Cummer 
Lumber Co. 

Mrs. Carroll Milam and son, Carroll, jr., left 
Aug. 1 for a motor trip to North Carolina. They 
will be joined later by Mr. Milan, sales manager 
Hughes Lumber Co. 

Walter J. Yost, secretary-treasurer and sales 
manager of the Pine Plume Lumber Co., of Mont- 
gomery; W. F. Methvin, vice president, Atlanta, 
and C, A. Matthews, of Decatur, Ala., owner of the 
DeKalb Supply Co., were Jacksonville visitors 
July 20 en route to Miami. 


BALTIMORE, MD. 


Aug. 3.—The managing committee of the Lum- 
ber Exchange held its monthly meeting this after- 
noon, but found little business to dispose of. In- 
formal reports about the general trade situation 
were made. Barely a quorum was present owing 
to the absence of various members on vacation. 

John R. Stephenson, who covers this territory 
for the Southern Pine Sales Corporation, is back 
on the job after two weeks spent on a vacation. 
He states that the demand is fair and that the 
twenty-one sawmills represented by the corpora- 
tion are all being operated full time. 

L. M. Shannon, formerly connected with the 
Headland Box & Lumber Co., of Spokane, Wash., 
has joined the selling organization of the Gauley 
River Lumber Corporation here, and will cover 
Parts of several States. 

A. B. Creamer, of the Dill-Creamer-Truitt Cor- 
Poration, of Suffolk, Va., was in Baltimore last 
week and saw some of the North Carolina pine 
men here, 

John H. Zouck, of the John H. Zouck Lumber 
Co, North Carolina pine wholesaler, is planning 
to go on an automobile trip which will take him 
as far as the Pacific coast. 

The Williamson Veneer Co., this city, which op- 
erates a large plant at Highlandtown, has during 
the last week received two consignments of thirty- 
one mahogany logs from England. 

J. S. Silversteen, head of the Gloucester Lumber 
Co. at Rosman, N. C., which is operating on one of 





the Biltmore tracts of hardwood timber, stopped in 
Baltimore last week on his way to his office in New 
York. Mr. Silversteen stated that he had made a 
good sale of chestnut, and that prices were begin- 
ning to pick up. He also expressed himself as 
feeling decidedly encouraged over the outlook. 


HATTIESBURG, MISS. 


Aug. 3.—Demand for southern pine cutting in 
green stock under 10 inches is still slow, but that 
for 10 inches and over is strong. Boards are in 
better demand, and prices have advanced, dimen- 
sion also moving better. Export trade is more 
active. Stocks at mills are being reduced. Small 
mills are either down or running on short time, 
and very few large mills are trying to operate to 
full capacity. 

The new band mill now under construction by 
the Gloster Lumber Co., Gloster, Miss., which re- 
places one destroyed by fire several months ago, is 
expected to be in operation early in September. 

Repairs on the plant of Dubois Lumber Co., of 
Lake, Miss., are completed and it is in full opera- 
tion. 








(Statistics—Continued from page 45) 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown, and comparative 


periods: 

1925— Production Shipments Orders* 
GUNG GUE we dcwees 9,213,000 10,493,000 10,875,000 
URS POE 66 cccwecas 9,298,000 10,105,000 9,823,000 
a to July 25.37,019,000 39,647,000 41,638,000 
June 30 to.July 26.26,496,000 28,970,000 33,832,000 


+Thirty-nine mills. tForty mills. 

*Orders booked during the week ended July 25 
were 18 percent over production, and shipments 
were 14 percent over production. 

Percentages of Thicknesses, Week Ended July 25 


: 33” 36” yy" Px” 
PYOGUCHON. 6.0 é666<<. 76 17 5 2 
SHIPMents ..ccsssecs 70 20 6 4 
CHCOHES ade eres cows 72 17 4 7 





California Pine Sales 


SAN FRAncisco, CAuLir., Aug. 1.—For the 
period July 19 to 25, the California White & 
Sugar Pine Manufacturers’ Association reports 
as follows: 


California White Pine Mixed Pines 
Feet e 
Nos. 1& 2 clr. 248.000 Common— =— 
© select .i.ccs 522,000 NCE ccdiec 13,000 
EP GQIGGE, ne cccs 969,000 ea he 672,000 
No. 3 clear 149,000 Nee S  vaveue 1,408,000 
Inch shop .... 112,000 INGE 4c ans 458,000 
No. 1 shop ...1,233,000 No. 1 dimen.. 245,000 
No. 2 shop ...2,070,000 No, 2 dimen.. 63,000 
No. 3 shop ... 87,000 Beveled siding— 
Shop std. P 38,000 37 10) ee 123,000 
Panel, %”, & all ical eewaes 24,000 
widths ..... ,000 |) See ae 65,000 
Panel, %”, & all j > ee tee 10,000 
WIGEHS oases 1,000 B 
D&better, std. 4,000 _ 


Mixed pine— 


Sugar Pine 5/4 & 6/4, all 


Nos. 1 & 2 clr. 526,000 


C select ...... mee wen ee 
D select ...... Gee Sr ee ae ma 
No. 3 clear.... 190,000 Lath 
Inch Shop .... 40,000 Mixed pine— 
No. 1 shop ... 243,000 InGl Ce aceaae 438,000 
No. 2 shop ...1,015,000 1 a. ee 273,000 
No. 3 shop ... 185,000 DOO dancens 5,000 
No. 3 clr. std.. 2,000 Wee avaceceus 14,000 
Std. shop 97,000 Douglas Fir 
White Fir CUE. .cccucss 104,000 
COME: xscicixs 10,000 Com., 4/4 & 
No. 3&btr., all widths .. 35,000 
CONS 0 ae ara'e & 123,000 Com., 5/4 & up 7,000 
No. 4 com..... 180,000 Ties & timbers 2,000 
No. 1 dimen... 203,000 Dimension 20,000 
Cedar Export 
Miscellaneous. 2,000 Australian .... 96,000 





Fire Loss Covered by Insurance 


Str. Louis, Mo., Aug. 3.—The Boeckeler Lum- 
ber Co. suffered a loss of $100,000 when a fire 
Sunday night raged in a warehouse containing 
choice woods. The loss was covered by insur- 
ance. It was the second $100,000 fire sustained 
by the company in a year. The ruined stock 
is carried in duplicate in another yard. A 2- 
story frame building used to house select floor- 
ing and other choice woods was the scene of the 
blaze which broke out at about 9 p.m. William 
L. Boeckeler, president of the company, stated 
he believed the blaze had been caused by a pyro- 
maniac. 








Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week. ; 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
15 cents a line for four consecutive weeks. 
t words of ordinary length make one 
ount in signature. 


Heading counts as two lines. — 
o y except the heading can » 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular’ department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. 





NOW IS THE TIME. 


In this day of rapid transportation, when everything 
connected with American business is going at a rapid 
pace, the men in the lumber business must keep abreast 
of the times and be fully prepared to take advantage of 
every opportunity that presents itself. 

If you are putting in some new machinery and taking 
out some old machinery, sell it to some one who can 
use it. Don’t let it stand out in the rain and rust and 
depreciate inte nothing. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 


Wanted: Empte 
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WANTED—MANAGER 
For retail lumber yard located in East Central Illinois, 
“one yard town.’’ State experience, age, and salary 
wanted in your application. 
Address “G. 14,’’ care American Lumberman. 


WANTED POSITION , 
As manager or superintendent of woodworking plant; 
have had entire charge of a successful oak flooring 
plant for the past three years and was manager of a 
large woodworking plant in Ohio for 15 years; leaving 
present position on account of change in ownership. 
Address “G. 22,” care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
Young man, thoroughly experienced, steady position as 
we are a large concern and have long term of operation. 
Send recommendations with your reply. State age, loca- 
tion Wisconsin. 

Address 








“G. 18,?? care American Lumberman. 


WANTED 
Experienced shipping clerk with some knowledge of 
soft wood moldings, prefer man having Chicago expe- 
rience. Address ‘‘G. 9,’ care American Lumberman. 


WE WANT 
The best manufacturing box shook man in the South 
for Superintendent in our box plant. Must have had 
several years’ successful operation behind him. Answer, 
giving age, experience, salary and references. 
Address “G 5,”’ care American Lumberman. 


) 

WANTED 
Experienced, steady, first-class sticker hand and cutter 
on interior trim. Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 


BRANCH HOUSE MANAGER 
Wanted by large wholesale house, a man to take man- 
agement of one of its branches. Must have executive 
ability and know the sash and door business. Excel- 
dent opportunity for the right man. State age, refer- 
ence and salary expected. 
Address “G. 2,"? care American Lumberman. 


WE WANT THE SERVICES OF 
An experienced sash and door shipping clerk who is 
thoroughly capable to handle colored labor 
Applicant must apply in writing and send references 
and state salary expected. 
Address “RF 33,’’ care American Lumberman. 


WANTED—ASSISTANT SALES MANAGER 
Yellow Pine Dept. large Chicago wholesalers. Man 
with wholesaling experience preferred. State fully past 
experience, age, references and salary wanted. 

Address “F, 26,"’ care American Lumberman. 


EXCEPTIONAL OPPORTUNITY! 
Do you know the factory and industrial trade? Are 
you an experienced lumber wholesaler? We need the 
services of a capable executive to manage our Indus- 
trial Dept. which is already well established and amply 
financed. Advise fully first letter, experience, age, 
references, compensation desired. 
Address “RF, 27,’ care American Lumberman. 


YARD SUPERINTENDENT 

Man capable of working out and recommending and 
putting into effect an efficient, economical and uniform 
system of unloading, yarding, shipping and handling 
lumber and building material in four lumber yards 
locating in a large southern city. Must be capable of 
handling men and seeing that system is fully carried 
out by yard and shipping departments when once in- 
stalled. 

Address 


























“RF, 7,” care American Lumberman, 





AMERICAN LUMBERMAN 


AUGUST 8, 1995 








WANTED—MILLWORK SUPERINTENDENT 
Must be a 
work from 
job work. 


thorough mechanic; capable of detailing 


plans and turning out first class mill and 


GOOD JOB FOR A GOOD MAN. 


Address “F.14,’’ care American Lumberman, 





EXPERIENCED ESTIMATOR: 

Man knowing modern estimating and pricing of lumber 
and millwork. Apply in handwriting. Give references. 
KEYSTONE LUMBER COMPANY, 

South 17th Street, Pittsburgh, Pa. 


WANTED—INSPECTOR AND BUYER 
Of West Coast lumber. One familiar with railroad car 
material, switch and cross ties, timbers, yard stock, 
ete. Please write giving full particulars as to experi- 
ence, age, salary desired and reference. 
Address “F.9,’’ care American Lumberman. 


WANTED—ROUGH LUMBER GRADER 
For yellow pine mill behind dry kilns. Must be famil- 
iar with southern pine grades, 
Address “—F, 2.”" care 


WANTED—EXPERIENCED BOOKKEEPER 
For lumber office in northern Wisconsin; must be accu- 
rate and thoroughly reliable. Prefer married man from 
twenty-five to thirty years old. State experience, ref 
erence and salary expected, 

Address “hb. 34," care American Lumberman. 


WANTED—MANAGER 
For retail lumber and building material yard. 
thoroughly competent and experienced, State 
perience, salary expected and send references. 
{IAM'K BOX 152, Pittston, Pa. 
WANTED—ASSISTANT 
In sales department of large lumber manufacturing com- 
pany located in Northern Wisconsin, young man 21 to 
28 years of age with four or five years’ experience in 








American Lumberman. 








Must be 
age, ex- 





typewriting, who can write up orders, figure tallies 
quickly, invoice, and assist sales manager. Good op 
portunity. Correspondence confidential. State salary. 


Address 


Lumberman. 


1,”’ care American 





LIVE MACHINE MEN AND BENCH HANDS 
looking for permanent position in first-class shop, shoot 
us the dope. 


WARREN-HUCKINS COMPANY, Jacksonville, Fla. 





WANTED SALESMAN 
WHO CAN PRODUCE RESULTS 


Hlave good opening in desirable territory for man thor 
oughly experienced with knowledge of yellow pine, 
northern pine, also some knowledge of northern hard 
woods desirable. Man of high caliber only need apply. 
EDWARD HINES LUMBER CO., 
2431 8S. Lineoln St., 
Chicago, Tl. 


WANTED 

Salesman familiar with North- 

woods, to represent a reliable Whole- 

England. Also one in New York and 

Pennsylvania. In replying give reference, age, expe- 

rience and salary expected, 
Address “G 6.”’ care 





Experienced Hardwood 
ern and Southern 
sale house in New 


American Lumberman. 


WANTED—SASH AND DOOR SALESMAN 
For Chicago territory, with established trade. 
Address aa oy American Lumberman. 








WANTED—SALESMAN 
By sash, door and interior finish concern. Must be 
familiar with residence construction and able to figure 
simple plans, State age, experience and reference. 
Address “T), 19,’’ care American Lumberman. 


WANTED—COMMISSION SALESMEN 
To sell North Carolina and southern pine on commis- 
sion. Write for further information. 
HANKS LUMBER COMPANY, New Bern, N. C. 


WEST COAST MANUFACTURER & WHOLESALER 
Highest rating, many years established, wants reliable 
commission sales representatives. Exclusive territory. 
Address “Kk, 106,’" care American Lumberman. 
WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis 


ELM CITY LUMBER COMPANY, New Bern, N. C. 














EXPERIENCED LUMBER BOOKKEEPER 


Fifteen years’ experience in large lumber office as head 


bookkeeper und cashier. refer- 





Age 39, married. <A-1 


ences, Present employers sawed out, necessitating 
change. 
Address “a. 24,’? care American Lumberman. 





WANTED—POSITION AS BAND SAW FILER 
A-1 reference, Can come at once, 

Address “GG, 25."" care American Lumberman. 
SHIPPING CLERK OR SUPERINTENDENT 
Open for position Sept. Ist. Twelve years’ experience; 
references furnished from present and former employer. 
Address “4. 23,"’ care American Lumberman. 
POSITION WANTED 


As estimator and supt. millwork, 17 years’ experience; 








uge 37; only first class position considered; now em- 
ployed, salary $75.09. Availuble about Sept. Ist. 
Address “G17,” care American Lumberman, 





WANTED—BY A LUMBER SALESMAN 
Vosition as salesman for Cleveland and Northwestern 
Ohio. Best of references. 

Address “a. 15," eare American Lumberman. 

POSITION WANTED BY EXPERIENCED 


sookkeeper, Address “G. 20,’’ care American Lumber- 
man. 








LUMBER CONCERN’S ATTENTION 
Experienced draftsman, associated also with lumber 
salesman (who has also been building contractor), are 
both open for Florida proposition this Fall. 


Address “G = 7,’’ eare American Lumberman. 


LUMBER AND MILLWORK MAN 
25 Years’ experience. Purchase sales and manufacture. 
Wants situation. 
Address 


MANAGER DESIRES A CHANGE 





ef 


. 82.". care American Lumberman, 





Hlave 


had five years managerial experience, familiar 
cost acccounting. Good references. Age 27. Married. 
Address “EF 29,’’ care American Lumberman. 





WANTED—POSITION AS MANAGER 

Or assistant manager of lumber company store. By a 
young man 24 years old, steady and dependable, with 
4 years’ experience. Now employed, but desires to 
change owing to the completion of present lumber oper- 
ation in the near future. Permanent position in W. Va. 
or nearby states preferred. State your proposition in 
first letter. 


Address “FR. 25,"’ care American Lumberman. 


SAW FILER AND MILL FOREMAN 
Wanted Position filing Saws in any size mill. Bands, 
Gang and Band resaws can be included or Sawmill 
Foreman. Am a good millwright. J. S. MICHALSKY, 
353 St. Joseph St., Mobile, Ala. 


HARDWOOD INSPECTOR AND BUYER 
Married man wants position at once. Foreign and do- 
mestic hardwoods. References, 

Address “RF. 20,’’ care American Lumberman. 


AT LIBERTY SEPTEMBER Ist 
Due to sale of yard to private party, my services are 
for sale. Thirty-six, thirteen years as manager, muar- 
ried, no bad habits, and steady. 
Address “FR. 21,’’ care American Lumberman. 














3,’’ care 
WANTED—LUMBER SALESMAN 


For Chicago territory by wholesaler specializing in fir 


and white pine. Good opportunity for a live wire. 
Give full particulars in first letter. 
Address “PR. 10,’? care American Lumberman. 





SALESMEN WANTED 
experienced building material 
Small, thickly populated central western 
similar eastern territory. Permanent position. 

Address “EF. 23,’? care American Lumberman. 


LUMBER SALESMAN WANTED FOR SIDE LINE 
Increase your lumber sales by encouraging small shops 
to grow by doing their own special millwork. Sell small 
combination machine that does almost every woodwork- 
ing operation. Good commission. Follow up prospects 
we furnish. Write COMBINATION WOODWORKER 
CO., 158 N. Desplaines St., Chicago. 


WANTED—EXPERIENCED 

Hardwood and cypress commission salesmen, selling fur- 
niture factories and retail yards in Ohio, Illinois, In- 
diana and Michigan to sell Louisiana red cypress prod- 
ucts, also oak, ash, gum, etc., also gum mouldings. 
Good commission. prompt settlement. Shipments di- 
rect from mills. Address ASHE LUMBER CO., 415 
Audubon Bldg., New Orleans, La. 


WANTED—MILLWORK SALESMEN 
For established territories in Central States. 
MORGAN SASH & DOOR COMPANY, 
and Wood St., Chicago, Ill. 


Thoroughly salesmen. 


territory and 











Address 
Bine Island Ave, 





EXPERIENCED LUMBER BOOKKEEPER 


With six years’ experience in large lumber office as 
head bookeeper wishes permanent position. Age 39, 
married. Can furnish A-1 references. Good reasons 


for wishing to make a change. 
P. O. Box 1503, Savannah, Ga. 


STENO-TYPIST, GENERAL OFFICE HELPER, 
Three years’ lumber experience, 
Address “FE. 6,’’ care American Lumberman. 


YOUNG MAN BOOKKEEPER & STENOGRAPHER 
Desires connection with reputable concern. Twenty-two 
years of age with four years’ experience as bookkeeper, 
cashier, assistant bookkeeper and stenographer, two and 
one-half years of which time being served in first-class 
retail lumber yard as billing clerk, stenographer, book- 
keeper and cashier. 
Address “7, -,” 


Address W. R. RICE, 








eare American Lumberman. 


WHAT HAVE YOU TO OFFER 
Man thoroughly experienced in the manufacture, grad- 
ing, yarding, remanufacture and shipping of white pine 
Economical, efficient executive. References. 
Address **h. 28,’ care American Lumberman. 


AMBITIOUS YOUNG LADY 
With stenographic experience desires position with lum- 
ber company. Strong, healthy and not afraid of work. 
Will consider opportunity for future advancement rather 
than large compensation at beginning. State terms. 
Can furnish references. 
Address “KE. 26,"’ care American Lumberman. 











GENERAL MANAGER 
MANAGER OR ASSISTANT 

Clean-cut lumberman of wide experience who has beep 
with one of the foremost manufacturers of southern Pine 
for twelve year desires connection as general manage; 
Inunager or. assistant. Thoroughly acquainted with 
every detail in the manufacture of southern pine anq 
has qualifications that would fit admirably in such 4 
position as assistant to the president or other executiye 
in charge of the operation of a number of mills. Hap. 
dled entire operation of big southern pine operation— 
woods, railroads, sawmill plant, town, ete.—and jp 
addition to that had entire charge of the construction 
of the finest sawmill plant in America, assembled ap 
operating organization and operated in excess of rated 
capacity almost from the start, the latter operation op 
the west coast. Young—42 years of age—sober, expe. 
rienced, progressive, broad minded, an excellent judge 
of men, a good result getter, and honest enough to 
tell my principals the truth about all operating de. 
tails without fear or favor. 

Address “DP. 12,’’ care American Lumberman. 


BAND CIRCULAR FILER. 
Open for position. Can come at once. Give best of 
reference. 15 years’ experience. 
Address “*E, 30,’ care American Lumberman. 


CONSTRUCTIVE ACCOUNTANT, AUDITOR, 
actory costs and lumber. American; small family; 
salary open. Address 617 SPEAR AVE., Duluth, Minn. 


WOODS—RAILROAD SUPT. 
Wants position; hard or soft wood operations; capacity 
for work unexcelled; understand the business thoroughly; 
will make investment if agreeable. No. 1 reference, 
Address “E. 18,’’ care American Lumberman. 


WANTED—EXECUTIVE POSITION 
Married man, 39, 16 yrs. exp. woods, mill, office, road, 
yard manager, good buyer, estimator, collector, execu- 
tive. Will consider line yard, gen. off., management 
large yard or mfg. opg. Prefer salary and stock bonus 
proposition. Must offer permanence and opportunity. 
State offer in detail. 

Address “E. 19,’’ care American Lumberman. 


HARDWOOD INSPECTOR, BUYER, YARD 
Manager. ‘Twenty years’ experience, inspecting, buy- 
ing and manufacturing hardwoods. Now employed. 
Fourteen years with one company. Age 38, single, abso- 
lutely sober. Best of references. A permanent position 
wanted by first-class man, 

Address “EE. 17,’’ care American Lumberman. 


B-O-O-K-K-E-E-P-E-R 
Thoroughly experienced and capable, taking full charge 
of accounts in wholesale, retail or manufacturing line, 
wants responsible, permanent connection. 
Address “E. 10,"" care American Lumberman. 


WANTED—POSITION. 
Thoroughly experienced retail lumber and builders’ sup- 
ply man desives position as manager or assistant to 
manager in retail yard. Experience covers all parts of 
business. 33 years old. 
Address “EK. 6."’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant manager of lumber yard, 15 years’ expe- 
rience in all phases of retail lumber, buying, manager, 
selling, superintending and material estimator. Avail- 


able at once, 
Address “Pp. 101,’ care American Lumberman. 
































WANT A GOOD SALESMAN ? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago, Ill 





WANT TO SELL LOGGING EQUIPMENT 
You can sell used locomotives, cars, rails, log loaders, 
skidders, donkey engines or anything used in logging by 
advertising in the For Sale department of the classified 
advertisements. Advertise now. AMERICAN LUMBER- 
MAN, 431 S. Dearborn St., Chicago, Ill. 


























WANTED—HICKORY & OAK DIMENSION STOCK 

40 cars No. 1 and No. 2—4x5—6’ Hickory Axles. 

10 cars 2x4x4x4—12’ No. 2 Oak Poles, 

Will take 25%—4x5—4’ and 4’ 6” 
Hickory No. 1 and No. 2. 

Stock to be cut and delivered 
inspection, 


Bolsters——Oak or 


after Sept. Ist. Mill 


C. C. LEONARD, Metropolis, Tl. 


WALNUT LOGS WANTED 
WALTER A. WESTGATE, Aurora, Iilinvis. 


4 CARS 4/4 NO. 2 COMMON DRY CHERRY 
3 cars 4/4 No. 1 common dry walnut. 
2 cars 4/4 log run walnut. yee 
CONROY-BUCHANAN LUMBER CO., Jamestown, N. Y. 


WANTED—CREOSOTED TIES. 
We are in the market for 3,000 creosoted red oak cross 
ties. Want a high grade industrial tie; no objection to 
being secant if sound and useable. 
Address “BE. 3,’’ care American Lumberman. 


WANTED—PINE PILING 30’ AND LONGER 


MIDDLE STATES FOREST PRODUCTS, INC., 
44 Whitehall Street, New York City. 

















WANTED 

Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 
GEO. W. HARTZELL, Piqua, Ohio. 


Twelve inches and uP 
We inspect at ship- 
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